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(Cicero, a prosper- 
gus industrial and 
rsidential suburb 
of Chicago. The 
outstanding im- 
pression gained 
was that here is 
exemplified the 
true home  mer- 
chandising idea. 
Just as the auto- 
mobile people sur- 
round the owner- 
ship of a car with 
the atmosphere of 
refinement, beauty, 
comfort and lux- 
uy, John Brennan 
and his associates 
have so visualized 
the modern home 
as to make it seem 
superlatively desir- 
able. This has been 
accomplished by 
fitting up and fur- 
hishing in the most 
attractive and lux- 
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Wouldn’t these beautiful rooms arouse the home-owning ‘‘ appetite’’? 
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Making People Hunger for Homes 


One thought ran insistently through the mind of the Amrrt- 
gan LUMBERMAN representative when, the other day, he in- 
pected the magnificent establishment devoted to merchandising 
ilding materials just completed by John Brennan & Co., a 


urious manner a complete suite of reoms, including living room, 
dining room and kitchen, all in accord with the most exacting 
canons of the interior decorator’s art. The photographs accom- 
panying this article tell the story in part, but only feebly con- 


vey the real charm 
and the ‘‘own your 
home’’ appeal of 
this feature of the 
lumber company’s 
permanent display. 
But perhaps the 
best place to begin 
the detailed de- 
scription of this 
remarkable — retail 
establishment is 
with the exterior 
and general design 
of the building, 
which is one of the 
most striking strue- 
tures devoted to 
the sale of home 
building materials 
that this observer 
has had the pleas- 
ure of visiting in 
some time. In the 
first place, Mr. 
Brennan is a 
staunch believer in 
|Turn to page 43} 

















The new lumber store of John Brennan & Co., Cicero, Ill., where home building and the use of wood are stressed 
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Reducing Risk in Handling Credit Lumber Sales 


T IS COMMONLY observed that a very large percentage of the 
volume of business of the world is done on credit. This might 

__ be interpreted to mean that a large part of the credit extended 
is based on personal integrity rather than upon personal or real 
property, but that would be a wrong interpretation. While in 
business capital often is secured by loans based on the managerial 
ability of the borrower, it is seldom obtained on that alone. Like- 
wise, when credit is extended on account of purchases, of lumber, 
for example, the possession of property that may be resorted to in 
tase of default is a basis of trust. 

Undoubtedly, there is a margin of risk that under normal con- 
ditions it is safe for the merchant to take in allowing credit without 
demanding the pledge of real or personal property in the form of 
mortgage or lien; but if this margin is unduly widened the risk 
factor may endanger the profits, not to say the capital, of the mer- 
chant. Whenever the seller transfers possession of his merchandise 


to the buyer without payment he risks his capital with hope of 
gain, but if he is not paid for his goods he loses both his capital and 
his profit on the sale. If he allows the use of his goods for a long 
period without charging interest as such or as profit, he merely as- 
sesses cash buyers for the benefit of credit buyers. 

Credit in various forms undoubtedly is indispensable to the trans- 
action of business under modern conditions, but it is believed that 
under these conditions the greatest practicable security is more im- 
portant than at any former time. Lumbermen in general probably 
have been as liberal if not as lax in extending credit as any class 
of merchants. Often they have “lent their goods” without interest 
when they would not have lent their money in the same way; when, 
in fact, they may have been compelled to borrow money from the 
bank because they already had lent their goods. Nobody will argue 
that this is good business for either the lumberman or the buyer of 
lumber, and until lumbermen have ceased to use their capital in 
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that way they ought not to complain of instalment selling, in which 
the “property” in the “goods” does not pass until complete payment 
has been made. 

This matter of credit is a delicate one with the retail lumberman 
as with other local merchants; but it is not so with the instalment 
concern. While the lumber dealer may be reluctant to use his me- 
chanics’ lien to secure a credit sale running into hundreds of dollars, 
the instalment dealer keeps some good stout strings attached to the 
radio set or the automobile that he “sells” to the buyer who can 
give no security other than his prospective earnings. The lumber- 
man’s merchandise when attached to the land becomes a part of 
the realty, and but for the special lien created by statute he might 
find some difficulty in collecting for his goods. If without this lien 
the lumberman could attach his goods wherever they might be, his 
security would be fairly good, for he might eliminate the added risks 
of fire and storm by means of insurance. 

Two features of instalment selling the lumber merchant might 
profitably adopt in all his sales on credit: Interest and definite 
terms of payment. Under some conditions this may not be deemed 
practicable; but in time the great majority of credit buyers can 
be induced to adapt their budget to such a method of purchase. 
Certainly, in view of the readiness with which the average buyer 
mortgages everything but his soul to give security for his purchases 
of luxuries, there should be no hesitancy on the part of the lumber- 
man to file his lien to get security for the sale of lumber to build 
a home. 


Selling Candy and Selling Lumber 


T FIRST GLANCE there would not seem to be much analogy 
between candy and lumber, or between the methods used for 
merchandising the two products. There are, however, some 

rather interesting points of similarity and it is not impossible that 
each industry might learn something from the other. 

In fact, the basic principles underlying the merchandising even 
of commodities so different as railway transportation and general 
merchandise are so nearly identical that but little surprise was 
occasioned in the business world when, a few years ago, one of the 
great mail order houses reached over into the transportation field 
and selected the vice president of one of the leading railway systems 
of the country to become its president; nor has the phenomenal 
growth of that mercantile organization under the new executive 
occasioned surprise; because, as a wise merchant has said, “what- 
ever the line of business, we are dealing primarily not with goods, 
but with men and women.” 

But, to paraphrase the French maxim, let us return, not to our 
“muttons” (moutons), but to our candy. It appears from the pub- 
lished proceedings of the Western Confectionery Salesmen’s Asso- 
ciation convention held in Chicago this week that the candy indus- 
try is planning an advertising campaign involving the expenditure 
of $800,000. Data are lacking as to whether this is to be an annual 
appropriation or to cover an extended campaign, but anyway the 
amount evidently represents an energetic and far reaching en- 
deavor to increase the sales of candy. 

Now, if any commodity could be successfully marketed without 
advertising, or with limited advertising, it would seem to be candy— 
referring of course to the commodity itself and not to the individual 
concerns retailing it, which of course must establish their own local 
markets, largely through advertising. From the infant to the 
octogenarian everyone, it would seem, knows what candy is, and 
either likes or dislikes it. Therefore, it might be argued, those who 
like it will buy it anyway, and those who do not like it will not 
have their tastes converted by printed arguments. 

Haven’t we heard statements something like this before, with 
relation to lumber? Hasn’t it been said, repeatedly, that everybody 
knows what lumber is, what it is good for, and those who want it 
will buy it anyway? As a matter of fact, both industries have 
ascribed to the public knowledge which a large section of it did not 
possess. True, once upon a time, practically everybody in this coun- 
try did have a first hand knowledge of lumber, but that was because 
the widespread distribution of forests, and the low cost of lumber 
production, made wood wellnigh the universal building material. 
But, in later times a whole flock of substitute materials have been 
developed, with some of which the public today is more familiar 
than it is with the products of the forest. 

Hence when one of the speakers at the confectioners’ meeting said 
the other day, “Few people know what candy really is,” with the 
substitution of the word “lumber” for “candy” the same statement 
might have been made in a lumber convention. The candy men 
purpose to educate the public to the alleged benefits to be derived 
from eating candy, and to allay prejudices against it, particularly 
that it is fattening, which indictment today is a particularly damn- 
ing one in the eyes of the sex by whom and for whom the bulk of 
the candy is purchased. 





In this lies another analogy to lumber. There exist prejudices 
and misapprehensions against wood, mainly because it does not 
claim to be either incombustible or indestructible, although among 
the safest and most enduring of building materials. 

The proposed candy advertising, according to its sponsors, also is 
expected to sell the public on “new uses, customs and needs” that 
will mean extra candy consumption. Likewise one of the objects of 
the lumber trade extension campaign is, through industrial and 
scientific research, to discover new uses to which wood is especially 
adapted, and no small part of the work of the trade extension com- 
mittee will be directed along that line. 





“Good Housekeeping Is Fire Prevention” 


FIREMAN SPEAKING before the Red Cedar Shingle Con- 

gress at Seattle last week supplied the caption for this article. 

The same speaker told somewhat in detail what he considered 

“good housekeeping,” and its relation to roof fires. A fair inference 

from the fireman’s statements is that neglect of simple precautions 

often is the cause of fires, and that the shingle roof commonly gets 
a bad name because it is neither fool- nor fire-proof. 

Shingle manufacturers are pretty thoroughly convinced that their 
own interests are best promoted by the manufacture of thick, edge 
grain shingles rather than by making thin, flat grain shingles. 
In other words, their best chance of meeting the opposition to wood 
shingles is in stressing quality instead of price and in putting out a 
product that does not curl and splinter in use. If shingle manu- 
facturers will hold to this policy, allowing neither competition 
among themselves nor with other roofing materials to cause them to 
cut quality to lower price, and then go after the roofing business 
in earnest they may expect to get and hold their full share. 

At the meeting referred to a paragraph from the AMERICAN 
LUMBERMAN was thrown on to the screen to show one lumberman’s 
conviction that advertising is what the wood shingle needs. This 
is the crux of the whole matter, for there is enough good to be said 
about good wood shingles to keep copy writers busy without expend- 
ing either effort or money in other ways. If, as was stated at 
the meeting referred to, it is practicable to put new shingles over 
old without much additional labor, the shingle manufacturers have 
one of the strongest sales arguments yet advanced. A shingle roof 
is a warm roof and a double shingle roof practically doubles the 
insulation. 

In these days when builders are more awake to the importance 
of insulation the use of shingles for roofs and siding should be 
brought to their attention. It fact, it is probable that this use of 
shingles offers the best possible opportunities for driving home the 
economy of insulation against heat in the warmer latitudes and 
against cold in the colder. It may be hard to persuade the owner 
of a home already built to install insulation within the walls them- 
selves, but it should be relatively easy to induce him to put shingles 
over his old on the roof and over his siding on the walls. 

Shingle manufacturers do not need to be told that their product 
is not so easily sold as formerly, but they should be quick to recog- 
nize that the right kind of shingle, uniform in quality, at a reason- 
able price, can still be sold in satisfactory quantities. The wood 
shingle properly used is attractive, it is easily applied, it is lasting 
and relatively cheap. Painting and staining afford variety and 
dimension shingles offer opportunities for designs that appeal. 


“Build a Home First” Slogan for Industry 


OOD is the premier home building material, for though it 
is used for a multitude of other purposes, the product of 
the tree leads all others as a material for building, finishing 

and furnishing the home. Because this is true, not only the manu- 
facturers and distributors of lumber but the makers and dealers 
in furniture have need of a common slogan that shall be the 
battle cry in the campaign to recover and retain the position in 
the public esteem to which wood is entitled on its intrinsic merits. 
Last week, as reported on page 66 of the AMERICAN LUMBERMAN 
of Dec. 4, the New Jersey Lumber Dealers’ Association and rep- 
resentatives of allied interests adopted the slogan, “Build the Home 
First.” The furniture industry already had adopted the slogan, 
“Your Home Should Come First,” which does not differ in meaning 
from the Jersey slogan. 

It is to be inferred that if the home comes first in the minds of 
those who now are renters, they will be impelled to build or buy 
homes of their own; and that if they own houses that are not in 
the modern sense “homes,” they will be impelled to finish, furnish 
and equip them in accordance with the tastes and needs of intelli- 
gent persons of the day and age. The purpose of a slogan is to 
embody in brief and expressive language a logical statement that 
shall appeal to the intelligence of those to whom it is directed; at 
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the same time serving as a sort of rallying cry for unifying the 
efforts of the group adopting it. Both the slogans mentioned ful- 
fill these requirements. 

During recent years immense progress has been made in means 
and methods of improving the home. The modern home can be 
made almost palatial in its appearance and appointments with the 
amount of money that often is frittered away in seeking entertain- 
ment outside. There is no need to disparage attractions that call 
the people away from home; what is needed is to give to the 
home its proper values, showing how in many cases at least en- 
joyment of a more satisfactory and permanent kind can be built 
into the home than can be procured in any other way or from any 
other source. Mere staying at home is not in itself necessarily a 
virtue; but when the home is a comfortable abode where music, 
literature and intellectual intercourse are to be enjoyed, it becomes 
the center whence radiate the influences that mould society into 
something more admirable than ever has been attained by a home- 
less people. 

Whether people in general realize the fact or not, “The Home 
Does Come First.” The place of abode, far though it may be 


from the ideal that may be largely realized by the intelligent al- 
lotment of time and energy, nevertheless constitutes the major 
stimulus to effort on the part of most persons in a civilized state. 
Neglect of the home, if it can be charged to the present age, is 
but a temporary lapse due largely to the invention of numerous 
devices, mainly mechanical, that, like all novelties, attract more 
attention than they may be expected to attract after they have 
ceased to be novelties. Ultimately, the automobile, the radio, the 
movie and similar devices now largely resorted to as means of 
entertainment or pleasure will more largely hold their place on a 
basis of utility. There are already signs to encourage the belief 
that some of these devices may eventually add to the attractiveness 
of home. In fact, there are numerous mechanical utilities, con- 
veniences and adornments for the home that if properly presented 
to them would serve to turn the eyes of the people toward the 
home instead of away from it. If the adoption of a slogan shall 
unite lumbermen, furniture manufacturers and others in a move- 
ment that shall give a more modern, adequate conception of the 
home’s possibilities in the way of comfort, culture and general 
satisfaction it will serve a worthy purpose. 








Lumber Movement on Steady Basis 

[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., Dec. 9.—The feature of 
the national lumber movement last week, as in- 
ferred from reports of 499 of the leading lumber 
mills of the country, says the National Lumber 
Manufacturers’ Association, was the current or- 
der file, as compared with the preceding week. 
It should be noted, however, that in that week 
seventeen more mills reported than for the week 
of Dee. 4, which points to the conclusion that 
new business was about the same for the two 
weeks, while shipments and production were 
much larger in the latter. As compared with a 
year ago, there was, however, a heavy decrease 
in new business, a falling off in shipments, with 
production about the same. The 138 hardwood 
mills in the foregoing total, report a gratifying 
increase in new business, and marked expansions 
of production and shipments. 


The unfilled orders of 225 southern pine and 
West Coast mills at the end of last week 
amounted to 518,118,596 feet, as against 526,- 
516,946 feet for 226 mills the previous week. 
The 121 identical southern pine mills in the 
group showed unfilled orders of 201,367,320 feet 
last week, as against 198,891,660 feet for the 
week before. For the 104 West Coast mills, the 
unfilled orders were 316,751,276 feet, as against 
327,625,286 feet for 105 mills a week earlier. 


Altogether the 345 comparable reporting soft- 
wood mills had shipments 90 percent, and orders 
82 percent, of actual production. For the south- 
ern pine mills, these percentages were respec- 
tively 81 and 85; and for the West Coast mills, 
87 and 76. Of the reporting mills, the 315 with 
an established normal production for the week 
of 213,971,295 feet gave actual production 96 
percent, shipments 85 percent and orders 77 per- 
cent thereof. 

The figures for last week, the week before 
and the same week last year were: Production 
—210,707,435 feet, against 198,546,501 feet the 
week before, and 210,263,968 feet last year. 
Shipments—189,832,788 feet, against 175, 
886,162 feet the week before, and 209,030,282 
feet last year. Orders—172,994,684 feet, 
against 181,257,762 feet the week before, and 
238,980,839 feet last year. . 

The following revised figures compare the 
softwood lumber movement of the seven regional 
associations for the first forty-eight weeks of 
1926 with the same period last year: Produc- 


tion—11,415,258,908 feet, against 11,673,906,233 ° 


feet last year. Shipments—11,564,896,762 feet, 
against 11,413,572,756 feet. Orders—11,432,- 
977,085 feet, against 11,266,973,947 feet. 


The mills of the California White & Sugar 
Pine Manufacturers’ Association make weekly 
reports, but they have been found not truly 
comparable in respect to orders with those’ of 
other mills. Consequently the former are not 
now represented in any of the foregoing figures 


or in the regional tabulation below. Sixteen of 
these mills, representing 53 percent of the cut 
of the California pine region, gave their produc- 
tion for the week as 15,434,000 feet; shipments, 
14,841,000 feet, and new business, 12,591,000 
feet. Last week’s report from 13 mills, repre- 
senting 44 percent of the cut, was: Production, 
10;496,000 feet; shipments, 8,419,000 feet, and 
new business, 7,669,000 feet. 

The West Coast Lumbermen’s Association 
wires that new business for the 104 mills re- 
porting for the week ended Dec. 4 was 24 per- 
cent below production, and shipments were 13 
percent below production. Of all new business 
taken during the week, 53 percent was for fu- 
ture water delivery, amounting to 41,137,972 
feet, of which 27,089,901 feet was for domestic 
cargo delivery, and 14,048,071 feet export. New 
business by rail amounted to 31,626,408 feet, or 
40 percent of the week’s new business. Forty- 
eight percent of the week’s shipments moved by 
water, amounting to 43,188,075 feet, of which 
25,834,815 feet moved coastwise and intercoastal, 
and 17,353,260 feet export. Rail shipments to- 
taled 40,956,507 feet, or 46 percent of the week’s 
shipments, and local deliveries, 5,310,614 feet. 
Unshipped domestic cargo orders totaled 111,- 
001,716 feet; foreign, 120,632,351 feet, and rail 
trade, 85,117,209 feet. 

Employment in the Pacific Northwest has 
reached the low point of the year, and present 
conditions will generally prevail throughout the 
next two or three months, according to the Four 
L employment service. In the Portland and 
Columbia River districts there is at present vir- 
tually no demand for help. A majority of the 
logging camps will be closed about Dee. 15, and 
loggers are holding their jobs until the shut- 
down. Several logging camps in the Grays Har- 
bor district have been closed and will not be 
opened until Jan. 1. Most sawmills are operat- 
ing, although a few night shifts have been re- 
moved recently. Seasonal employment condi- 
tions obtain in the Inland Empire. Winter log- 
ging operations are generally under way. Saw- 
mill and planing mill operations are gradually 
approaching the year’s low point. 

The Western Pine Manufacturers’ Associa- 
tion, with five fewer mills reporting, shows a 
little decrease in production, a satisfactory in- 
crease in shipments, and a marked decrease in 
new business. 

The California Redwood Association, with one 
less mill reporting, shows a slight decrease in 
production, some decrease in shipments, and new 
business considerably less than that reported for 
the week earlier. 

The Northern Pine Manufacturers’ Associa- 
tion reports some decrease in production, and 
considerable increases in shipments and new 
business. 

The Northern Hemlock & Hardwood Manu- 
facturers’ Association (in its softwood produe- 
tion), with three more mills reporting, shows a 


heavy increase in production, a slight increase 
in shipments, with new business well in advance 
of that reported the previous week. 

The twenty-three hardwood mills of the 
Northern Hemlock & Hardwood Manufacturers’ 
Association reported production as 1,999,000 
feet; shipments, 3,867,000 feet, and orders, 2,- 
752,000 feet. 

The Hardwood Manufacturers’ Institute re- 
ported from 115 units production as 19,053,819 
feet; shipments, 17,815,548 feet, and orders, 
17,396,334 feet. The normal production of these 
units is 20,106,000 feet. 

For the last forty-eight weeks all hardwood 
mills reporting to the National Lumber Manu- 
facturers’ Association gave production 1,410,- 
851,300 feet; shipments, 1,419,087,981 feet, and 
orders, 1,448,852,899 feet. 

[The barometer of the Southern Pine Asso- 
ciation appears on page 50.—EpirTor. | 


[Special telegram to AMERICAN LUMBERMAN] 

NorFOLK, VA., Dec. 9.—For the week ended 
Dee. 4, forty-two mills reporting to the North 
Carvlina Pine Association, and having a normal 
production figure of 10,716,000 feet, manufac- 
tured 8,742,068 feet, shipped 7,908,370 feet, and 
booked orders for 5,193,490 feet. 


Pulp Concern to Increase Capital 

[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., Dec. 9.—J. B. Richards, 
assistant trade commissioner, of Toronto, has 
advised the Department of Commerce that the 
St. Maurice Valley Corporation, a large Cana- 
dian pulp and paper manufacturing concern, 
which has a present capital of $10,000,000 of 
preferred stock, of which $6,800,000 is out- 
standing, and 150,000 shares of common stock 
without par value, all outstanding, has called a 
special meeting of shareholders to approve an 
increase in the authorized capital by the crea- 
tion of 350,009 additional common shares. 

The understanding in Canada is that 10,000 
shares of this new stock will be used in acquir- 
ing the Canada Paper Co., which has plants at 
Windsor Mills, Que., and Toronto, Ont., and has 
an annual capacity of 13,500 tons of newsprint; 
7,500 tons of wrapping, book and writing 
papers; 29,000 paper boxes; 60,000 shipping 
tags and 300,000,000 paper bags. The Canada 
Paper Co. also owns or controls large timber 
areas and its physical assets were appraised in 
1925 at a depreciated value of more than 
$3,000,000. 

It is stated that the large number of new 
common shares proposed by the St. Maurice 
Valley Corporation does not indicate that any 
other companies will be acquired at present, 
the extra capital being authorized merely to 
provide for future contingencies without repeat- 
ing the formalities connected with an increase 
in authorized capital. 
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Rafter Tables for Carpenters’ Use 


To you publish a set of rafter tables for car 
penters? We have seen something of this kind 
published in a small book form If vou have any 
thing or know of anything we would appreciate 
your sending us a description or sending us a copy 
on approval 
for single copy and in lots of fifty 
1.860 


Also please advise us as to the cost 
INquIRY No. 


{This inquiry comes from « Wisconsin com 
pany operating « number of line yards. Below 
are given a number of rules for figuring some 
of the more common lengths of rafters, together 
with a diagram showing the various pitches of 
root: 





FH — a Span'24 feet “SS; 


The length of rafters for the most common pitches can be found as fol- 
Jows fram any given span 








if % Pitch, multiply Span by .559, or 7-12 nearly. 
-“% * “ * 6+. "35 “ 
“ye « « 625, * 5% 

ot “Bae ™ 1+, * 7-10 sol 
“% * “ ° B+. * 45 “ 

“ Full “ ” ” 1.12, “1% = 


‘To lengths thus obtained must be added amount of pro,ection of raft 
ers at the eaves. 

As rafters must be purchased of even lengths, afew inches more or less 
on their lengths will make a difference to the pitch so slight thatit cannot 
be detected by the eye. 

Examr.e :—To determine the length of rafters for a roof constructed 
one-half pitch, with a span of 24 feet—24X.71=17.04; or, practically, just 
17 feet, as incut. A projection of 1 foot for eaves makes the length to be 
purchased 18 feet. 


THE AMERICAN LUMBERKMAN has no record of 
a book answering the description given by the 
inquirer. The inquiry is published with the 
hope that readers may know of such a_ book. 
Any readers able to give information regarding 
this book will confer a favor by sending it to 
the AMERICAN LUMBERMAN. The name of the 
inquirer will be supplied on request.—Ep1Tor. | 


Cost System for Sawmill 


We are not satisfied with certain features of our 
cost system, and would like to be put in touch 
with some concern about the size of ours, that is, 
double band and resaw mill, planing mill and box 
factory, to see just how it handles cost through its 
planing mill ete. Any information that you may 
furnish us along this line will be greatly appre- 
ciated.—INQuiry No, 1,862. 


| This inquiry comes from a lumber manufac- 
turer in the Southwest. In 1919 a committee of 
the West Coast Lumbermen’s Association pre- 
pared for that organization a comprehensive 
system of accounting which later was compiled 
and printed, being supplied presumably to its 
members, at $25 a copy. It is assumed that this 
system of accounting is still available to lumber 
concerns at a price. 

In 1914 also was published the book, ‘‘ Lum- 
ber Manufacturing Accounts,’’ by Arthur F. 
Jones. This book contains a description of a 
system of accounting for lumber manufacturers, 
including forms. The book is supplied by the 
AMERICAN LUMBERMAN at $3 a copy. 


The foregoing inquiry is published in order 
that the inquirer may be put in touch with other 


coneerns of similar character in accordance with 
its request.—EDpIToR. | 


Data on Window and Door Frames 

Ilave you a book about the size of your “Ready 
Reckoner” with all the information that is required 
to build up window frames and door frames? For 
example, if I wanted to get out a window frame 
will your book tell me just what lengths it will 
take of window jamb, parting stop, blind stop, 
crown mold, and so on; and the same with a 
door frame? If so please let me hear from you 
stating the price of the book.—-INQquIRyY No. 1,861. 

|The foregoing inquiry comes from an In- 
diana retail dealer. The AMERICAN LUMBER- 
MAN knows of no book containing the informa- 
tion asked for by this inquirer, and hardly sees 
how such a book could be prepared, for the rea- 
son that the sizes and varieties of windows and 
doors are almost innumerable, and the other 
factors also involved in determining the lengths 
of the various parts of the frame are so nu- 
merous as, it would seem, to make it imprac- 
ticable to provide the dimensions in advance. 
Hlowever, the inquiry is published with the hope 
that readers may be able to offer some sugges- 


Chart for Comparing Lumber Grades 


Which one of the books you sell gives a table 
of grades side by side so that a comparison can be 
made between the grades of the different associa 
tions 7—INQuUIRY No. 1,857. 


{This inquiry comes from a lumber company 
in the East. Though there are a number of 
books that give the grading rules of the va- 
rious associations in substantially the form 
that they are published in the associations’ own 
books, there is none that is known to the 
AMERICAN LUMBERMAN to contain a table or 
chart showing the various grades as at pres- 
ent in use in a manner to permit ready com- 
parison. However, some time ago the Forest 
Service in codperation with the National Lumber 
Manufacturers’ Association prepared such a 
chart which was published at the time in the 
AMERICAN LUMBERMAN. Since the publication 
of the chart there have been numerous revisions 
of the grades and therefore the original chart 
was out of date. Recently the National Lum- 
ber Manufacturers’ Association and the For- 
est Service, in codperation, have prepared a 
revised chart which may be obtained from 


tions that will be 


helpful to the inquirer.— 


either of the organizations mentioned.—FEp1- 
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1873 NEWS AND VIEWS OF 1926 
From the AMERICAN LUMBERMAN 
The lumbermen of Wil- | of the most valuable woods of | for the mere stumpage is one 


liamsport, Pa., have organ- 
ized an exchange for mutual 
benefit and advantage. 
Among the resolutions 
adopted at the organization 
meeting was one to the effect 
that all members of the ex- 
change who are manufac- 
turers of pine lumber from 
the log bind themselves to 
adhere strictly to the inspec- 
tion rules as now made, or to 
be made, by the exchange as 
to the classification of lum- 
ber or timber sold in that 


market. 
.* -s 


The steam mill of Stephen 
Bell, in Mifflin Township, 
Pennsylvania, was totally de- 
stroyed by fire recently, to- 
gether with about 800,000 
feet of lumber. The loss is 
estimated at $14,000 on which 
there was a small amount of 


insurance. 
* * 


The finest body of pine east 
of the Rocky Mountains lies 
along the southern coast from 
the southern end of Florida as 
far north as the southern ex- 
tremity of Virginia. There is 
a belt of land bordering this 
coast from fifty to two hun- 
dred miles wide abounding al- 
most exclusively in _ pine. 
This variety is the yellow 
({pinus nutis) and is one of 
the most valuable of the 
conifers, or pine family on ac- 
count of the absence of sap, 
cells or ducts in the timber, 
coupled with its durability, 


lightness when seasoned, and 


strength and facility of work- 
ing, all of which makes it one 


the earth for the builder or 
for ornamental work. There 
are many varieties of pine in 
the South but the one men- 
tioned is probably the most 
familiar. 

* * 

It is learned from reliable 
authority that within the last 
ten days sales of from 10,- 
000,000 to 15,000,000 feet of 
lumber have been made to 
eastern parties at $5, $10 and 
$30 and $5.50, $11 and $32, 
terms principally cash. 

* 8 * 


Ship planks and long tim- 
bers are jobbing in the Puget 
Sound territory for $25@30; 
sugar pine is quiet at $40@45 
for first and $30@35 for sec- 
ond quality; cedar $45, $35 
and $18 for the three 
qualities. 

* 

Peter Herdic, one of the 
j:mber princes of -Williams- 
ort, Pa., on Christmas day, 
presented the Episcopal Soci- 
ety of that city with an 
$81,000 church, so complete- 
ly furnished that he would not 
allow the congregation to pay 
even for the clock. 

s 8 & 


wer 


Pine timber lands in Maine 
and New Hampshire fifteen 
years ago were worth from 
$5 to $10 per acre. Now the 
price is from $125 to $150 
per acre. This should be 
proof sufficient to convince 
the owners of pine lands either 
north or south that there is 
no better property to hold 
and that the wholesale an- 





nihilation of pine in the north 





of the wonders of the nine- 
teenth century. 


* * * 


The story is told of a Yan- 
kee prospector, some time ago, 
out on a Kentucky farm, ask- 
ing the farmer the price of a 
black walnut knot, much to 
the farmer's surprise and even 
disgust as he considered it of 
no value, but an eyesore and 
a nuisance. The agent, how- 
ever, paid the farmer a dollar 
to haul it to the river and after 
being shipped to a manufac- 
turing establishment, it was 
sawed up into $500 worth of 
veneering. 

s 8 *# 

Notwithstanding the great 
drain that has been made the 
last quarter of a_ century 
upon the black walnut forests 
of the West, particularly those 
of Indiana, there are still vast 
quantities left, though some- 
what off the lines of railroad. 
The deficiency, however, is 
likely to be more than met by 
Kentucky, which State is at 
present shipping walnut lum- 
ber extensively to the eastern 
market. The people, _ it 
seems, have only _ recently 
woke up to the importance of 
this business but as the scar- 
city of this valuable timber 
was making itself felt in the 
East, some of our enterprising 
timbermen went prospecting 
in the Blue Grass State an 
met with an abundance of 
black walnut of the finest 


kind. There are said to be 
millions of feet of this valu- 
able timber in southern 
Indiana. 
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Southern Pine Seasonably Slow and a Little Weaker 

Business in southern pine is seasonably slow. Most buyers 
are restricting their orders to what they must have immedi- 
ately, and shipments consist largely of cars containing wide 
assortments for filling in stocks. During the week ended Dee. 
3, new business was fifteen percent below production, and 
this had declined to thirteen percent below normal. 

Shipments are now following the tapering off in orders, but 
little gain has been made in mill stocks, cumulative shipments 
for the forty-six weeks of the year to date having exceeded 
the production by two percent. It is likely that the gain of 
1.24 percent in unfilled orders during the last week represents 
bookings for delivery early in the new year. 

Yard business in the middle West and East has slowed 
down because in most places winter weather has stopped 
building. Southern country business is still suffering from 
the slump in cotton, but active preparations are being made 
for the vegetable shipping season. Industrial buying in the 
South appears to be of good volume. Yards everywhere have 
low stocks but are set against increasing them until after in- 
ventories, though very promising inquiry is coming from 
them and also from the railroads and public utilities. 

Quotations show a weakness that is believed to be tempo- 
vary, and entirely a result of the lull in trade. 


Northern Hardwoods Moving Well and Fairly Firm 


Production of northern hardwoods is now down to a low 
point, orders being considerably in excess of it, and shipments 
are much heavier than orders, so mill stocks continue to be 
reduced. Probably the manufacturers will soon begin to build 
up stocks, for reports from the automobile and furniture indus- 
tries encourage hopes of a good spring demand. 

There are rumors abroad of price concessions to keep the 
product moving out during the present year end lull in buying. 
These are likely true, as competition from southern species 
has become more keen during the last week or two. No gen- 
eral reduction has occurred, however, and it is expected that 
after the first of the year the list will take on strength. Not 
much business is being booked for future delivery, buyers 
finding little inducement for entering the market now, while 
sellers see good prospects for getting list. 

Maple flooring sales are small, but factories have curtailed 
output and are said to be reducing stocks, though they are 
not taking on any additional raw material. 


Trade in Northern and Eastern Softwoods Is Small 

Northern pine production has been considerably reduced, 
and there has been a corresponding decline in bookings. Ship- 
ments are well in excess of both, and to date this year have 
been twelve percent above the cut. Although buyers have 
been seeking price concessions, they have been unsuccessful. 

Business in northern hemlock has fallen off considerably 
during the last few weeks. Shipments to date this year have 
about taken up the output, and order files are also small. 
Though dry stocks of some items are scarce, prices are now 
on the basis of $5 off the list. 

The Maine output of eastern spruce framing is now light, 
and it is now selling on a base of about $39 to $40. The Cana- 
dian producers of random are eager for business, and offer 
it at $31 to $33. Boards move slowly and are weak. 


Inland Empire Producers Take Firm Stand on Prices 


Inland Empire pine producers appear to have small stocks 
and good order files, while production has begun its seasonal 
decline. Orders are well above output, and shipments lead 
orders. Buyers are known to have low assortments, and some 
attempts to place orders for future delivery are reported, but 
the mills are expecting a strengthening of the market during 
spring, and will not book heavily nor far ahead. The list is 


Lumber Statistics Appear on Pages 50 and 51; 





said to be very firmly held, though occasional and not very 
important concessions have been given on odd lots. 

In the middle West and East, yard sales are slow, and buy- 
ing for stock is being deferred until after inventories. The 
lowness of retail stocks, in the Northwest especially, gives 
indication of a good trade early in the new season. Millwork 
factories appear to be taking a fair amount. A vigorous cam- 
paign to stimulate use of the wood box is being undertaken in 
the Inland Empire, and this should help sales of lower grades. 


Business in West Coast Fir Continues Sluggish 


There appears to‘have been a further decline in rail trade 
bookings by the West Coast fir mills during the week ended 
Dec. 4, and only very slight gains in the other divisions of 
the market. There has already been some curtailment of mill 
production, night shifts having been taken off and some 
mills closed down, but many producers have continued active 
so far. The loggers are taking steps to close down almost en- 
tirely for an extended period. 

Retail trade in the East is feeling the effects of bad 
weather, and the yards can not be interested in stocking up 
before inventory time. Intercoastal freight rates are still 
high, but the general opinion is that they are bound to come 
down, though some shipping men hope to maintain the $14 
base until well into the new year. Middle West yards also 
find business seasonably dull, and are deferring purchases. 
Their stocks, however, are quite low, and they would be en- 
couraged to stock up early if the market reached a stable 
basis. California trade has been temporarily slowed down by 
‘ains, but prospects here are good. Prices are fairly steady at 
their present unremunerative level. 


Southern Hardwood Orders Accepted at Lower Prices 


Some soft spots have been occurring in the market for south- 
ern hardwoods. Users of large quantities have been willing 
to give orders for future delivery at a dollar or two below 
recent levels. These are not attractive to the stronger pro- 
ducers, who prefer to hold their lumber until it is needed. But 
certain of the mills are accepting such business, and it gives 
the market a weaker aspect. 

Both orders and shipments have been declining, as they 
normally do at this period of year, but there has been a corre- 
sponding drop in production. The fall in output is partly 
due to the wetness of the woods following recent rains— 
partly to decisions to do annual overhauling. 

Demand from the furniture industry is fair, and that from 
building trades interests is good for this season, but the automo- 
bile industry is taking little. The export situation is uncertain, 
as there will be a tendency to defer buying beyond actual needs 
as long as rates continue above their old levels. 


California Pine Stocks Are Lower Than Last Year’s 

The California pine mills appear to be in much stronger 
position than they were at a corresponding date last year. At 
the end of forty-seven weeks of 1925, shipments had taken 
only 89 percent of the cut, whereas this year the shipments 
amounted to 95 percent of the cut. 

Business recently has tapered off, but production is also 
showing its seasonal decline. Buyers have been pressing for 
price reductions, counting on the mills wishing to go into the 
winter with low inventories. These efforts do not appear to 
have met with much suceess, though undoubtedly weak spots 
have oceasionally been uncovered. 

Good demand may be expected from California retail yards, 
as generous early rains have created much optimism among 
the fruit growers, while there are indications that the tourist 
trade this year will be much heavier than it was last. Yard 
stocks in the middle West and East are low, and many of the 
buyers plan to enter the market early. 


Market Prices and Reports on Pages 93 to 101 








42 AMERICAN LUMBERMAN 





DECEMBER 11, 1926 





A German’s Views of American Lumbering 


WASHINGTON, D. C., Dee. 6.—Dr. J. A. von 
Monroy, assistant forester of the State of 
Schwerin, Mechlenberg, Germany, has just com 
pleted a ten-month survey of American forestry 
and lumbering conditions and is returning to 
his home via Canada, Japan, Siberia and Rus 
sia. Dr. von Monroy is an eminent authority 
on efficient sawmill management and the author 
of several treatises on the subject. 

Despite the fact that wages in Germany are 
only one-half to one-third those paid in the 
United States, the German forester found that 
a number of labor-saving devices used in Ameri 
can sawmills would be of great importance in his 
country. The conveyor systems, which are so 
characteristic of all efficiently operated Ameri 
can mills, particularly caught his eye. 

While, naturally, in the United States high 
wages and the, comparatively speaking, low 
stumpage values have necessitated speed, sacri- 
ficing raw material, Dr. von Monroy feels that 
in many sections of this country small timber 
and top logs could be efficiently utilized even 
under present high wage conditions. He thinks 
the American band saw admirably suited for 
the large logs, but finds it difficult to understand 
how the use of this equipment can be extended 
to smaller logs containing a low percentage of 
clear lumber. In this regard Dr. vor Monroy 
suggested that the European gang saw of light 
construction but very fast feed might find a 
valuable place as an auxiliary machine in most 


American sawmills. While vast resources of 
virgin timber remain in the United States many 
States are now almost exclusively dependent 
upon second growth timber, and it is obvious 
that second growth timber will play an increas 
ing part in the utilization of the American 
forest resources in the future and for that rea- 
son more attention will be given to the cutting 
of small logs. In many instances it is Dr. von 
Monroy’s opinion that a combination of the 
band saw and the gang saw would solve the 
problem. 


Cites Advantages of Small Gang Saw 


The chief advantage of the small gang saw 
commonly used in Europe, he pointed out, is 
the feed mechanism, which provides for both 
upper and lower feed rollers. This makes it 
possible to feed round logs into the machine 
without previous slabbing. The gang saws of 
this type would also eliminate miscuts and 
would produce lumber of very smooth finish. In 
fact, the practice of sizing lumber one edge 
and one side for ordinary building and con- 
struction purposes is never seen in standard 
European mills, due to the fact that the gang 
sawed lumber is so smooth that there would be 
no object in dressing such stock except for pur- 
poses of flooring, ceiling, partition ete. 

In this connection, Dr. von Monroy heartily 
endorsed the efforts now being made by the Na- 
tional Committee on Wood Utilization to pro- 
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weather has helped retail business. 


week last year. 
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if any, change. 
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for the week ended Nov. 24. 





Business in Brief 


A slackening of selling activities continues in some lines, notably steel, iron, coke, 
non-ferrous metals, furniture, automobiles and farm implements, but the volume 
of general business continues at a high level and probably will re- 
main so for the remainder of the year. Mail order and department 
stores continue to report sales ahead of last year, and November 
sales ahead of October. There has been some reduction in employment. Winter 
Business failures for week ended Dec. 2 were 
426 compared with 322 the previous week and 423 the same week last year. For the 
week ended Dec. 2 bank clearings showed a loss of 5.3 percent compared with same 


There is little, if any, change in the general agricultural situation. Prices have 
shown practically no improvement. Winter wheat conditions in Southwest are good. 
Corn husking continues where weather permits. 
AGRICULTURE of grain continues siow and is below last year at this time. 
Grain exports are small and milling demand for wheat is 

sluggish. Prices being paid for live stock and dairy products continue satisfactory. 


Crude oil production for week ended Dec. 4 decreased to 2,388,800 barrels from 
Coal production continues out of all pro- 
portion to demand. For week ended Nov. 27, bituminous production 
totaled 13,409,000 tons, less by 873,000 tons than during the preceding 
week. Coke production for the week ended Nov. 27 was 142,360 tons, 
an increase of 2,340 tons over the week ended Nov. 20. 


2,391,250 barrels for the preceding week. 


Steel production continues to decline. It is now between 70 and 75 percent of 
capacity and probably will go lower before the upswing comes. 
Pig iron production remains high, November produc- 
tion exceeding that of October. Prospects for increased steel production 
starting shortly after Jan. 1, 1925, remain good. In the Chicago district 


sales are not large but around 40,000 tons of structural steel are on inquiry. 


Loadings of revenue freight for the week ended Nov. 27 was 942,792 cars, a de- 
crease of 136,020 cars under preceding week, compared with 879,131 cars for the same 
week 1925. This was the first time since the week ended July 17 
that car loadings have dropped below 1,000,000 cars. 
crease, it is claimed, is due partly to seasonal reduction of traffic 
and to the Thanksgiving holiday. Railroad earnings continue better than last year. 


Bradstreet’s food index number for week ended Dec. 2 was $3.55 compared with 
$3.50 the previous week and $3.72 for the week ended Dec. 3, 1925. This was an in- 
crease of 1.4 percent over the previous week but a loss of 4.5 percent 
from the same week of last year. The Harvard wholesale commodity 
price index advanced to 144.6 for the week ended Dec. 1 from 143.8 


Marketing 


Prices show little, 


The de- 








mote the use of rough lumber of smooth cut 
for such purposes where dressed stock is not 
needed, 

Although it may be somewhat too early at 
this stage to recommend the European methods 
of sawing crooked logs parallel to the axis, the 
time will come, he thinks, when American saw- 
mill operators will find this a most valuable 
refining process which will largely increase the 
overrun of their mills. 

In Europe it is commonly believed that prae- 
tically no efforts are being made in the United 
States by private enterprise toward reforesting 
cut-over land. Therefore, Dr. von Monroy was 
agreeably surprised to find dozens of large saw- 
mill operators actively engaged in this work, 
He declared that in no country has he seen such 
wonderful natural possibilities for reforestation 
as in the United States, adding that the ques- 
tion of timber famine can easily be solved if the 
public and timber owners would receive a bet- 
ter understanding of this important problem. 

Another important point brought out by the 
German forester was that reforestation in Eu- 
rope with few exceptions is based on profits and 
that no country would pass legislation com- 
pelling the timber owners to reforest their lands 
unless it would be profitable for the latter to 
do so. 

The answer to the reforestation question, as 
he sees it, is closer utilization, and like all other 
public movements of this character in the United 
States this utilization and reforestation plan 
will progress very quickly as soon as the ad- 
vantages to the public are fully appreciated. 

Dr. von Monroy is anxious to take this op- 
portunity through the AMERICAN LUMBERMAN to 
thank the hundreds of American timber owners 
and sawmill operators for the many courtesies 
extended to him while in the United States. His 
trip was successful and he is returning to Ger- 
many with a sympathetic understanding of 
American conditions. 





Notes on Waste Prevention Contests 


WASHINGTON, D. C., Dec. 6.—During the 
years that the National Lumber Manufacturers’ 
Association has conducted waste prevention con- 
tests more than 600 employees of the logging 
and milling industries have participated, and 
the employees have been made richer by $6,500. 

Although this expense has been borne directly 
by lumber manufacturers, there has been placed 
at their command knowledge of the existence of 
scores of patented devices and pieces of equip- 
ment which have contributed substantially to 
the systematizing of sawmill operations, to im- 
proving the quality of the product, to increasing 
the usable content of the tree or log, and to re 
ducing the cost of logging and milling; in 
addition they have received many worth while 
ideas which were applicable to almost every 
sawmill operation and could be put to use with 
little or no additional expense in equipment or 
operation. 

From now until Mareh 1, 1927, employees of 
the lumber manufacturing industry have 4 
greater opportunity to win cash prizes than ever 
before. By reason of the fact that not only 
will the sum of $2,000 annually offered by the 
National Lumber Manufacturers’ Association 
be awarded to new and practical devices and 
methods of operation, but through the supple 
mental regional contests being conducted by 
five associations of lumber manufacturers, and 
in a few instances by individual firms, $55 
additional will be awarded successful entrants. 

Committees of lumbermen in charge of these 
contests are exerting every effort to place full 
information on the contests in the hands of the 
individual employees in sawmills and logging 
camps. By means so far employed it is ex 
pected that 75,000 individuals will be reached. 

It is estimated by mill managers and log 
ging superintendents that one out of every five 
employees under their supervision have ideas 
for reducing the cost of their work, or for util: 
izing a greater portion of the tree or log, and 
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who should therefore, participate in these 
money prize competitions. No such employee 
should consider that to enter any of these com- 
petitions he is stepping into ‘‘too fast com- 
pany.’’ Many examples can be pointed out in 
past contests where employees performing the 
most difficult manual labor in the sawmill and 
sometimes receiving the lowest wage scale paid, 
have been successful in securing cash awards. 
Education is not a requirement for entry, 


he needs to do is to make use of his head. 

It should be understood by employees con- 
templating entering the waste prevention con- 
tests that full development of their ideas or 
perfection of mechanical contrivances need not 
be attained before entry is made. The com- 
mittees of practical lumbermen in charge of the 
contests desire that all entrants, as soon as 
their schemes are developed to a point where 
they become either a tentative method of opera- 


charge of the contests can then assist them in 
perfecting their entries. Moreover, persons who 
withhold their entries until toward the close of 
the contests do not give the committees in 
charge an opportunity for correspondence with 
them to clear up any features in regard thereto 
which may not be understood, and thus: upon 
final consideration of the entries after the con- 
tests close, the committees often must throw out 





neither must the employee be a writer, a drafts- 


man, a machinist or other skilled artisan. All what 


tion or a workable piece of equipment, submit 
information they 


an entry because it cannot be fully understood 
from the information in hand. Thus all en- 


have, and those in tries should be made as early as possible. 


Making People Hunger for Homes 


[Continued from front page] 


wood as the premier building material, and this beautiful business 
structure, built of wood throughout, including the wood shingled roof, 
is a striking testimonial to that faith. The front of the building, as 
will be observed from the photograph on front cover, presents an im- 
posing and at the same time a very pleasing Colonial effect. The ‘‘lum- 














View of dining room, looking toward living room in the ‘‘home’’ dis- 
play of John Brennan & Co., Cicero, Ill. 

ber store’’ as it may properly be called, occupies space 20 by 125 feet, 

is of frame construction throughout, and the roof is covered with green 

stained 5/2 clear red cedar shingles. 

The location, at 59th Street and Ogden Avenue, comprising ten acres 
of land, is on one of the main highways entering Chicago from the 
southwest. 

This strategie location of course had a good deal to do with the 
planning and designing of the building from the merchandising stand- 
point. ‘‘It is our belief,’’ said Mr. Brennan to the writer, ‘‘that a 
lumber yard located where a good many people pass, as on a highway, 
ought to be dressed up and the goods handled presented as attractively 
as possible in order to bring in the people.’’ 

Another influence that is evident in the interior arrangement of 
the building is the increasing importance of women as a factor in the 
merchandising of home-building materials. ‘‘We believe that the 
ladies are taking more interest in home planning and buying than for- 
merly,’’ said Mr. Brennan, ‘‘and that an attractive showroom will 
possess a potent sales appeal, because as a rule the ladies are more 
interested in seeing what they buy than are the men.’’ 

The first floor of the building is in two sections, with a driveway 
in the center, 20 by 25 feet, constituting the main entvance to the 
lumber yard. On one side is a display room 10 feet wide and 50 feet 
long, in which is shown a very elaborate and complete display of 
trellis work, pergolas and other lawn furniture, as well as porch en- 
closures, storm sash, mill and cabinet work, built-in conveniences and 
other articles of wood. © 

The corresponding space on the other side is occupied by the demon- 
stration suite of furnished rooms, comprising living room, dining room, 
kitchen and bath, all of which are shown completely furnished and 
equipped, even to water pressure for all the plumbing and gas in the 
stove. The equipment also includes a complete hot water heating 
plant, with gas burner in the basement for heating the water. 

All through the building, and particularly in the display room and 
the furnished apartments, the purpose has been to show as many dif- 


ferent kinds of finishes of wood as possible, and also to demonstrate 
the use of various kinds of trim, millwork and built-in accessories. The 
living room is trimmed with birch back band trim, and has a birch 
bookease surrounding the fireplace. The dining room is beautifully 
finished with fir panels 24 by 72 inches, and the room is trimmed en- 
tirely with fir, showing continuous trim. The kitchen is trimmed in 
southern pine and gum, and has installed in the partition an ironing 
board and a china closet. Speaking of woodwork, the Morgan products 
shown include, besides the kitchen cabinet, a pair of French doors, a 
Lockwood Philippine mahogany door and a one-light one-panel exterior 
door, while the Curtis products include a corner case in the dining 
room, a front door, and the main entrance into the office, thus afford- 
ing prospective builders opportunity to inspect examples of both of 
these well known lines of architectural woodwork. 

The reception room has oak peak head trim, with panels showing 
oak panel molding. The showroom is floored with 4%x1%-ineh face 
clear maple flooring; the reception and living room floors are }§x 
24-inch clear oak flooring; in the dining room }}$x2%-inch select 
oak flooring is used; in the kitchen, }$x2%4-inch clear maple flooring, 
and on the second floor, where the company’s offices are located, 
34x1%-inch clear maple and %4x114-inch clear oak. 

The big plate glass display windows are illuminated at night by auto- 
matic floodlights, so that everyone passing on the highway that runs 
in front of the building has a clear view of the attractive displays of 
woodwork and other goods in the show-room. 

It is the opinion of Mr. Brennan that the showroom and furnished 
apartments will be a great benefit to the contractors of that territory, 
as well as prospective home builders, as it will be possible for the 





























Various items of woodwork on display in sales rooms of John Brennan 
§ Co., Cicero, Ill. 


“é , 


former to bring their ‘‘ prospects’’ in and show them in position, just 
as in a home, the various kinds of trim and other materials pertaining 
to the finished home. 

Referring to the fact that the new building is entirely of wood con- 
struction, Mr. Brennan remarked that inasmuch as the building codes 
of Chicago and suburbs make it necessary to use other materials so 
extensively it is very desirable and necessary that lumbermen should 
keep wood to the front as much as possible, and he has certainly done 
so. The firm of John Brennan & Co. began business in Chicago at 22nd 
and Laflin streets in January, 1912, continuing there until May, 1922, 
when the business was moved to the present location in Cicero. 
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Eternal Vigilance Is the Price of Success in Lumber Merchandising— 
Some of the Aches and Pains Common to a Retail Business Diagnosed 


An advertising man asked this department 
to name some of the ways in which lumber 
retailers lose money; or, what amounts to 
about the same thing, fail to make money 
because of faulty methods. This is a siz- 
able question; but it is one of importance 
that, especially at this time of year, gets at- 
tention. Most of us are closing our books 
and are in a chastened frame of mind. We 
are wondering why so many of the big jobs 
got away and why the little ones were so few 
in number and so small in size. 

So we hurriedly did some thinking and 
also asked a friend or two to help us fix up 
a little schedule for our questioner. One 
lumberman who always comes out on the 
sunny side of the balance sheet said that 
perhaps his most serious lapse of judgment 
of the year had consisted of backing a full 
house against four tens. This sounded friv- 
olous to us, but when we told him to be seri- 
ous he replied with some passion that the 
experience had held no frivolity for him. 
In fact he challenged us to name any other 
mistake likely to do more financial damage 
in the same number of minutes. But we 
didn’t know what he was talking about. 

The board of strategy ruled out the full 
house as a sort of congenital error that is 
incurable by business rules or business 
sense. Then after conferring and compar- 
ing notes we fixed up a hasty sort of sche- 
dule of things that make business not so 
good. This list, you understand, was ar- 
ranged for an advertising man who knows 
retail lumber only from the outside, and so 
it is primer stuff in a way. But it has been 
suggested that some first-reader studies 
might be useful to dealers, even those who 
are experiénced in the business, as a sort of 
check list to be used in a preliminary diag- 
nosis of business cramps. None of this stuff 
is new. All of it has been mentioned re- 
peatedly in the AMERICAN LUMBERMAN. So 
its value must.Jie in having a few of the 
primary causes of lost profit massed in one 
place where they can be seen at one glance. 

My advisers suggested buying policies as 
a good place to begin the inquiry. If a per- 
son is to sell something he must usually buy 
it first; at least if he is a retail dealer. Now 


most dealers, and especially those who got 
started before the tide of what they are 
likely to call jazz merchandising rose to its 
present height, pride themselves upon being 
good buyers. They have a very clear idea 
that a thing bought at a close price is more 





AILURE to make service 
keep pace with the natur- 
al and conscious needs of the 
community is one way of get- 


ting moss grown. The op- 
posite should also be men- 
tioned. Offering a_ service, 


whether it be financial, deliv- 
ery, architectural, turn-key 
building or what not, that is 
ahead of the community’s 
needs, that does not pay for 
itself and shows no signs of 
paying for itself either in serv- 
ice fees or in increased vol- 
ume, is dangerous stuff. It 
becomes a way of cutting 
profits without cutting prices. 
We fall back upon the old idea, 
of each community being a 
problem in itself. And this 
leads us to mention in passing 
one rift in the lute that stills 
the music for some ambitious 
dealers who believe in modern 
methods and try to use them. 
This is the failure to remem- 
ber that all business policies 
are tools, to be used as tools; 
and that they must not be al- 
lowed to become shackles 
upon common sense. 











easily sold at a profit; which is usually true. 
But sometimes these shrewd buyers get so 
interested in saving half a dollar on the 
wholesale price that they forget the fact 


that profit is really made or lost on selling 
rather than on buying. They forget, too, 
in their interest in a bargain that stock 
which is not readily sold or that makes the 
inventory lopsided or that means a heavier 
investment than sales conditions warrant is 
rarely ever a bargain. Nothing could be 
much clearer than this fact when an old 
yard is sold and inventory taken, after the 
owner has gone to commercial Davy Jones. 
The fringe of stuff lying around in the yard, 
bought because it was cheap, is enough to 
explain the failure of the business. 

In fact, buying policies can never be in- 
dependent of selling policies and should be 
subordinate to them. Nothing is ever cheap 
that can not be sold at a profit, and the 
margin of profit dwindles rather fast when 
stock must be carried an unusually long 
time before it is sold. Department stores, in 
handling seasonal goods or goods affected 
by style changes, reduce prices sharply to- 
ward the end of the season. They are jus- 
tified in doing this both by mercantile 
shrewdness and by standards of service. A 
woman buys a coat at the beginning of the 
season and pays a stiff price for it. Another 
woman buys a similar coat at the end of 
the season for a third less. The first pur- 
chaser is satisfied, because she was buying 
more than just a coat. She was buying a 
season’s stylish wear. Now certain of the 
things which lumbermen carry are to a lim- 
ited extent subject to shifts of the mode. 
Some of you still have some old blinds you’ve 
carried on your inventories for 20 years. 
More and more sidelines are being carried 
that shift in favor in the course of years. 
But compared with the department store 
manager’s stock, our goods are staples. And 
if we don’t sell them promptly it must be 
because we haven’t guessed the market ac- 
curately, don’t push hard and intelligently 
enough on sales or else are buying like a 
blacksmith trying to weld a watch spring. 

Sometimes our turnover is slow because 
we have not taken the trouble to make con- 
nections with wholesalers and jobbers for 
getting quick shipments. Such connections, 
in conjunction with a “model stock” that is 
fixed up by careful experimentation to han- 

















Window displays and billboards when properly used, are aids in merchandising lumber. Left—Window display, J. A. Mahlstedt Co., New Rochelle, 





N. Y. Right—Billboard used by Century Lumber Co., Des Moines, Iowa 
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dle current requirements with no great sur- 
plus left over, have made it possible for 
many dealers to reduce their investments in 
stock without hampering sales or service. 
This applies to lumber, but doubtless it ap- 
plies in even larger measure to sidelines 
such as paint, hardware and the like. We 
heard of one dealer who declared passion- 
ately that his stock was reduced to the limit. 
Just to prove that it was he began going 
over it and checking it against his record of 


displayed on live models. It has been said 
that so far as display is involved, building 
materials will sell themselves. 

But this happens not to be quite true. 
Because lumber is not normally displayed in 
show cases, it does not follow that it can 
not be displayed at all. Hundreds of dealers 
over the country are proving that sales 
rooms and sample displays and miniatures 
and tables of plan books are useful. In 
these days of competition such helps become 

rather necessary. 











However, installing 
the physical equip- 
ment of sales rooms 
and displays is but the 
first step. These helps 
will not operate them- 
selves any more ef- 
ficiently than the 
stock will sell itself. 
The installation of 
these things in yards 
where they have not 
been used is a more 
radical step than ap- 
pears on the surface. 
It involves having 
some one or several 
persons on the staff 
who are qualified to 
operate the new equip- 








Sales room of Consolidated Fuel § Lumber Co., Ishpeming, Mich. 


sales and the time required to get shipments. 
At the end of 18 months he was doing the 
same volume of business on a $50,000 stock 
that he formerly had done on a $75,000 stock. 
The saving of the interest on that $25,000 
was not the whole of his savings. Fire haz- 
ards, deterioration in the bins, storage dif- 
ficulties and the like were reduced. Bank 
credit was fortified, and the sharp watch 
that had to be kept on stock to keep it at 
standard had its influence on selling effort. 
Another place where some dealers lose 
money is in their storage arrangements. 
They forget that the general field of storage 
ties in quite intimately with the labor of un- 
loading from the car and delivering to the 
job. In other words, the storage arrange- 
ment will affect the efficiency of the yard 
labor. Some readers may remember the 
discussion that appeared in these columns 
some little time ago to the effect that storage 
is quite as much a transportation problem as 
it is a strict storage problem. This is some- 
thing to be kept in mind when building or 
remodeling yards. Straight lines, alleys of 
ample width, bins into which stock can be 
placed and from which it can be taken with 
the least hand labor, elimination of attic 
Space or dark corners where access is not 
easy, installation of such things as gravity 
rolls and traveling cranes where investiga- 
tion proves that they will pay for them- 
selves in saved labor and speeded service 
within a reasonable time, say roughly five 
years, these are some of the things to be 
considered along with storage problems. 
There is another phase of yard design 
that ought to be considered with care, for 
it seems quite certain it loses dealers some 
comforting profits. Lumber dealers have not 
kept pace with department store managers 
in advertising and displaying their goods. 
In fact they have not needed to pay as much 
attention to these things or to spend as much 
Money as the department stores must do. 
It would not be profitable. Some dealers 
With a special genius for it do manage to 
employ whole series of display windows; but 
lumber is not bought from show cases or 


ment efficiently. It in- 
volves, too, a rather 
careful _ preliminary 
estimate of the amount of such equipment 
that will be profitable. Some yards have 
very extensive departments with architects 
and salesmen in attendance and with heavy 
investments in architectural services, house 
models, samples, finished rooms or suites of 
rooms and the like. For many yards such 
an investment and staff could not possibly 
pay their way. It is as important not to 
overdo this matter as it is not to underdo it. 

Bad sales policies of course have fattened 
the commercial graveyard to a shocking ex- 
tent; and the term covers a multitude of 
matters. Probably nothing needs to be said 
about bad credits. But credit refused to 
good risks is disastrous, though perhaps not 
quite so immediately 


these are so few in comparison with the 
times when they should not be cut that we'll 
not linger over this phase. Sometimes 
prices are cut by reason of pure fear, due 
to inadequate common honesty among retail 
lumber competitors. 

Many customers, when they find that com- 
petitors are afraid of each other, feel good 
and say that they have things coming their 
way. They are mistaken. Fear and price 
cutting are not all to the customer’s good. 
The belief that they are is based on the old 
and stupid notion that whatever is bad for 
the merchant is good for the customer. 
Within reasonable limits and extending over 
long periods of time, whatever is good for 
the customer is good for the merchant, and 
vice versa. The customer, like the merchant, 
is and must be a repeat buyer. He wants 
quality and adequate service as well as rea- 
sonable prices. In fact the reasonableness 
of a price is not measured in the number of 
dollars and cents involved. Fifteen dollars 
may be unreasonably high for a certain 
overcoat, while $75 may be reasonable for 
another. The customer’s protection in these 
matters does not lie wholly in his right to 
shop around. It lies in large part in the 
honesty of the dealer and in his ability to 
make a fair return for himself while giving 
fair goods and service to the public. When 
competing lumbermen are cutting prices be- 
cause they are afraid of and do not trust 
each other, nobody in those parts is getting 
as much as he should from lumber sales; 
and that goes for the customer, too. 

Another and perhaps equally disastrous 
reason for cut prices is ignorance of costs. 
This ogre has been discussed for years, and 
yet there still are places where it has not 
been driven back to the waste lands by ade- 
quate cost accounting. 

We'll mention a few other selling lapses 
very briefly. There is the failure to analyze 
local market possibilities; something already 
touched upon in another connection. Some 
yards are offering too elaborate services, 
others not elaborate enough. There may 


well be no demand for oak floors or heated 
garages or weather stripping if no one in- 
troduces these things to the attention of the 





so as credit extended 
to bad risks. Where 
both these things hap- 
pen one guesses that 
the credit system is 
organized along lines 
of least resistance; so 
that the poor risk gets 
credit without paying 
simply because of his 
much speaking, and 
the good risk is turned 
down because he is not 
skilled in talking to a 
hostile credit man and 
is affronted by being 
expected to do _ it. 
Enough has been said 
at conventions and 
written in trade jour- 
nals about credit mat- 
ters and the establish- 
ing of community 
credit rating bureaus so that it would be 
rather useless to attempt any elaboration in 
this place. 

Then there is our old friend the cut price. 
This false friend has lured so many other- 
wise good businesses to the edge of the cliff 
and given them the push that it has become 
a by-word and a hissing. There are times, 
no doubt, when prices must be cut. But 











A display room in an up-to-date Iowa yard 


public. There is the failure to tie up with 
national or general advertising done by 
manufacturers. Of course, this advertising 
is done in part to induce dealers to stock the 
advertised lines. Why not? If one line is 
easier to sell than another of equal intrinsic 
merit, a dealer chooses the easier line. He 
should make it still easier by echoing the 
national advertising through local channels 
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of publicity. Not all dealers make use of 
the sales helps provided by manufacturers. 
This is all right, provided the helps are no 
good or are too hard to use. But many of 
them, we fear, simply go by default, untried. 
There is the failure to devise any sort of 
systematic way of discovering and following 
up sales tips. Our friends who sell by mail 
make much of these things, and they gather 
and use them under much greater difficulties 
than local dealers must do. 

In this connection might be mentioned the 
failure to coéperate with contractors. In 
some places dealer and contractor seem to 
be in a state of armed neutrality, each sus- 
pecting and distrusting the other and work- 
ing in a harmony like that of a bulldog and 
a cat. It takes two people to make success- 
ful codperation, to be sure, but it is unfor- 
tunate when dealer and contractor do not 
find themselves in harmony in such matters 


as finding prospects and in pushing those 
building materials that are of common ad- 
vantage to dealer, contractor and public. If 
dealer and contractor really do work in har- 
mony there is still another advantage; this 
time to the public. Such team work does 
much to assure adequate building service, 
in addition, and it cuts out some useless jan- 
gles and misfits and so speeds the routine 
of construction. 

Something has been said already about 
service. Failure to make service keep pace 
with the natural and conscious needs of the 
community is one way of getting moss 
grown. The opposite should be mentioned. 
Offering a service, whether it be financial, 
delivery, architectural, turn-key building or 
what not, that is ahead of the community’s 
needs, that does not pay for itself and shows 
no signs of paying for itself either in service 
fees or in increased volume, is dangerous 


stuff. It becomes a way of cutting profits 
without cutting prices. We fall back upon 
the old idea, of each community being a 
problem in itself. And this leads us to men- 
tion in passing one rift in the lute that stills 
the music for some ambitious dealers who 
believe in modern methods and try to use 
them. This is the failure to remember that 
all business policies are tools, to be used as 
tools; and that they must not be allowed to 
become shackles upon common sense. 


While this list could be stretched out in- 
definitely and made to include some other 
snags of as evil potentiality as any already 
mentioned, we are going to end with just 
one final lapse; one that does not make much 
rumpus at the beginning but that does run 
deep. This is the failure to remember that 
no sale is profitable in the long run unless 
the thing sold is measurably useful and is 


honestly merchandised. 


Lumber Store Features Home Building 


KANSAS City, Mo., Dec. 6.—The new shed 
and storeroom of the Leeds Lumber Co, is at 
tracting a good deal of attention and favor 
able comment because of its modern features 
and well arranged salesrooms. The company’s 
location is at 6601 Kast Thirty-seventh Street, 
which is in the Leeds industrial district. The 
building faces on Federal Highway No. 40, 
which is the Kansas City-St. Louis 
route. 

The new building measures 65 
feet by 144 feet, all under one 
roof. The office and storeroom oe- 
«upy one corner of the building, 
the storeroom part being 24 by 
16 feet. The storeroom is provided 
with two big, modern plate glass 
show windows, which are equipped 
with automatic X-ray floodlights 
for illuminating the displays there 
in. The interior of the room is 
completely finished with celotex and 
artistically decorated. 

An interesting feature of the 
equipment is a display rack for 
holding a complete line of plan 
books, building magazines and spe 
cial literature on home building and equipment. 
Near the rack is a library table with comfort 
able chairs, provided for the convenience of 
women customers who thus are enabled to look 
over the plan books and other aids with com- 
fort. Convenient to this table also are hung 
some finished samples showing various grades 
of oak flooring, thus enabling the customer to 
see the different effects that can be produced 
with the various kinds of finishes. 

In direct connection with the office and store- 
room is a 2-story warehouse, 24 by 98 feet, 
which provides storage space for taking care of 
such materials as oak flooring, sash and 
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New ‘‘lumber store’’ of the 
Industrial District, Kansas 


doors, roofing, wallboard, heavy hardware ete. 

The company’s new quarters were given a 
‘*house warming’’ in the form of.a publie open- 
ing on the evening of Nov. 16, which was a great 
success. The party was scheduled to start at 


8 o’clock, but by 7:45 the crowd was so great 
that late comers could not gain admittance, the 
attendance being in fact far greater than any- 





one connected with the organization had ex- 
pected. All lady visitors were presented with 
roses, while representatives of the various lines 
of materials and accessories handled by the 
company were present to help entertain and to 
see that everyone received some suitable souve- 
nir. Special exhibits and demonstrations of 
fine millwork, celotex, paints and glass were 
viewed with interest by the visitors, who gained 
therefrom much information of educational 
value regarding the materials shown. Enter- 
tainment was provided, consisting of music by 
an orchestra, solos, and dancing. Hot coffee, 
sandwiches and apples were served to all comers. 


Tuts 4 Ae Mthade py 4 


Mitm Aiatri 


Wii4 


del EY1 { ; ati Pa his ' } 5 


ta 
i Lite, +t 





| 
| 


Leeds Lumber Co., situated in the Leeds 
City, Mo. Note large display windows 
which are brilliantly illuminated by floodlights at night 


Vice President A. K. Gibbon said that, from 
the advertising standpoint, the results gained 
could not have been secured by any other method 
for anywhere near the cost of the house-warm- 
ing. He further stated that in the short time 
that has intervened since the opening several 
sales have been made as a direct result of ideas 
or impressions received by visitors the night of 
the opening. 

The officers of the Leeds Lumber 
Co., are L. L. Seidel, president; 
A. K. Gibbon, vice president and 
manager; J. D. Warren, secretary 
and treasurer. 


Urges Tax Reduction 

MILWAUKEE, WIs., Dee. 7.—A 
bulletin regarding the reduction 
of corporation income tax rates 
has been sent by the Wisconsin 
Retail Lumbermen’s Association 
to all of its members, bringing 
their attention to the short ses- 
sion of Congress and the possibil- 
ity of having the income taxes 
lowered if action is started at 
once. The association advises the members 
that if they wish to have the tax on corpora- 
tions lowered, they should write to their con- 
gressman and senator telling them why they 
believe the present tax is unfair; to get in 
touch with at least six other corporations in 
their vicinity and have them do the same; and 
to write to William R. Green, chairman of the 
House ways and means committee, and Reed 
Smoot, chairman of the finance committee for 
the senate. Reasons why a reduction in cor- 
poration income taxes should be sought are 
given in the bulletin, among which is the present 
surplus in the Treasury. 
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Paint department (left) and hardware department (right) of the new lumber and building materials store of Leeds Lumber Co., Kansas City, Mo. 
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Wood Houses Endure for Centuries 


Old wooden houses have an irresistible at- 
traction for me, and I confess that I often 
stand and gaze at an old dwelling with some- 
thing akin to reverence. Indeed, does not old 
age in itself imply a certain merit? There must 
at least be a great enduring quality ere age can 
be attained at all. 

Of course, it is only along the Atlantic sea- 
board, principally in the New England States, 
that these two or three century old houses may 
he seen; for the West is far too young to boast 
anything so venerable. A leisurely motor trip 
from New York to Boston is a veritable educa- 
tion in Colonial architecture. 

We are too prone to think of the East as an 
industrial bee-hive where modern artificiality 
predominates over all else. But a recent visit 


_____—_== 


The Old Town Mill in New London, Conn., built in 1650. 
and a quarter before the American Revolution this mill ground corn for 
the English Colonists in eastern Connecticut and it is still in a very 


good state of repair 


[By Alfred O. Philipp] ‘i 


to my boyhood home in Norwich, Conn., effee- 
tively shattered that view. During a twenty 
years’ residence in various parts of the West 
I have seen many cities of mushroom growth, 
and my conception of the building trade was 
simply a picture of steel girders and cement 
mixers, with carpenters hastily banging 2x4’s 
together. I figured in terms of real estate val- 
ues, high rentals, and building costs. A house 
was something to assemble as quickly as possible 
in order to realize interest on the money in- 
volved. 

And so I am glad for that trip back to New 
England, for it enabled me to regain a more 
natural perspective. I stood and gazed at some 
of the staid old inns and taverns where George 


Washington stopped over night. And the homes 
of Putnam, Braddock, and many a Revolution- 
ary celebrity. Eastern Connecticut is especially 
rich in these relics. But perhaps relics is not the 
proper word, for many of these houses still shel- 
ter families who think nothing of living in a 
house two centuries old. But I came back with 
an alien viewpoint, and stood and gazed in 
dreamy meditation. 

A rich woody flavor emanates from these old 
buildings, and in the great oak timbers and 
sturdy beams is embodied the story of pioneers 
carving a civilization out of the wilderness. So 
I thank Mother Nature for her bountiful for- 
ests, the sturdy trees that gave our forebears 
wood to carry on. For without wood there could 
have been no America. 
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A century 


This photo, taken on a recent auto trip, shows the Betsy Williams Cot- 
tage, in Providence, R. I., built in 1790, 
daughter of the famous Roger Williams, and this cottage was her home 
until her death in 1881. 


Betsy Williams was the grand- 


It is still ina very fine state of preservation 





Preparing California Pine Displays 


SAN FRANCISCO, CALIF., Dec. 4.—The exhibits 
of the California White & Sugar Pine Manufac- 
turers’ Association for several conventions of 
retail lumbermen throughout the East and mid- 
dle West during the next three months are be- 
ing assembled at Fresno for shipment to the 
Chicago Lumber Co. of Washington, at Oakland, 
Calif., where they will be arranged into two dis- 
tinct exhibits dressed and prepared for display. 
Each board will be of full length and width and 
at least one board of each specie and grade will 
he exhibited besides a variety of molding, sash 
and door stock. Austin Black, advertising man- 
ager of the association will take the principal 
exhibit east, while a secondary display will be 
sent to other conventions and will be accom- 
panied by a trade extension representative yet to 
be chosen. Following the conventions the ex- 
hibits will be placed on permanent display at 
some eastern or middlewestern cities. 


Superior Forest Timber Cruising 


DuLuTH, MINN., Dee. 6.—Timber cruising 
operations to cover 50,000 acres have been 
planned to be carried through in the Superior 
national forest this winter. The organization 
doing the work will be composed of fourteen 
men, including foresters from Colorado and Wy- 
oming. 

_The party includes Will Barker, technical as- 
sistant in the Superior national forest, who is 
chief of the party; William J. Stahl, from 
Washakie national forest in Wyoming, and 
Rangers Edward Mulligan and Leslie S. Bean, 
of Grand Marais; Frank Carney and M. J. Val- 


entine, of Ely, Minn.; Frank Crowe, of Buyck, 


Minn., and Charles R. Towne, and Lewis A. 
Cummings from the Routh and White River 
national forests in Colorado. 

The party will establish camps at convenient 
points and-it is planned to make an accurate 
estimate of the available timber in the forest 
during a four months’ cruising period. The 
bulk of the supplies will be transported by dog 
teams, as few roads are available for horse 
transportation. The party will keep in touch 
with the outside world by temporary telephone 
lines strung from Ely, Minn., Grand Marais 
and Caseade. Wild animal life is abundant in 
the forest so that members of the cruising party 
are counting upon some interesting experiences. 


Mill’s Curtailment of Operations 


SEATTLE, WASH., Dee. 4.—An_ authorized 
statement of curtailment of the operations of 
the Bloedel Donovan Lumber Mills follows: 

Sawmill A, with a capacity of 125,000 feet a 
day, shut down Nov. 13 for an indefinite period. 

Shingle mill A, Old Colony and Hastings are 
also shut down for an indefinite period. 

The night shift of Mill B, capacity 200,000 feet, 
was taken off Noy. 30 for an indefinite period. 

All of our logging camps will close Dee. 18 for 
a month. These include our Clallam camps, run- 
ning six sides and employing about 550 men; our 
Saxon camps, running three sides and employing 
about 200 men, and our Alger camp, running two 
sides and employing about 100 men. 

The Bellingham mill, the Skykomish mill and 
all other plants will be shut down completely for 
eleven days, from Dec. 23 until Jan. 3. 

The total number of men employed in October 
was 2,380. 

Summing up, this means a total shutdown in 
the shingle department and a curtailment in the 
neighborhood of one-thied of our present production 
of lumber. 


Lumber Needs of Wood Turners 


SoutH BEND, INnp., Dee. 7.—Wm. A. Babbitt, 
secretary of the National Association of Wood 
Turners, reports that the annual survey of the 
requirements of the wood turning and wood 
shaping industry for dimension and standard 
lumber has just been published, covering 1927. 

Returns from approximately 65 percent of 
the industry indicate that purchases to the ex- 
tent of 120,000,000 feet, board measure, will 
be made, of which 30,000,000 feet will be hick- 
ory, and the balance mixed hardwoods, about 
equally divided between the northern and south- 
ern species. There has been a considerable sub- 
stitution of longleaf pine for hardwoods in some 
branches of the industry. These returns indi- 
cate that there has been a very material shrink- 
age in the volume of lumber used by this indus- 
try,,comparing present conditions with prewar 
conditions. 

A significant feature of the purchase policy 
of wood turners is shown by the fact that stocks 
carried have dropped from 23 months—the pre- 
war practice—in -1921 to less than one month’s 
supply in 1926. This low is partly due to ex- 
ceptional conditions. It is probable that stock 
carried will stabilize on a 60-day basis. 

Approximately 23 percent of lumber bought is 
standard or flitched lumber. The balance is 


dimension stock. 
(SRA AAAAAS 


A RECORD hitherto thought impossible has 
been achieved by the New York State conserva- 
tion commission during the present year. In 
the last ten months, 20,481,112 trees have been 
distributed from the State nurseries for refor- 
estation projects, nearly double the number last 
year, which was 10,380,000. The plantings this 
year will exceed the combined plantings of the 


‘ two previous years. 
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News and Business Ideas 


In Lumber Business 50 Years 

OMAHA, NeEB., Dec. 6.—The closing of 1926 
will mark the completion of a half-century in 
the business life of the Chicago Lumber Co., of 
Omaha. In 1876 Frank Colpetzer and Charles 
H. Guiou, who had been operating a branch 
lumber yard in Nebraska City for M. T. Green, 
of Chieago, came to Omaha and started a branch 
yard for the Green organization. As old-timers 
in the trade will remember, Mr. Green owned a 
string of yards in Nebraska and Missouri, in- 
cluding one in St. Louis. His headquarters were 
in Chicago, and the buginess was operated under 
the name of the Chicago Lumber Co. A little 
later Henry I’. Cady came into the partnership, 
later withdrawing to establish the H. I. Cady 
Lumber Co., now one of the leading lumber con- 
cerns of this city. 

In 1894 My. Colpetzer, Mr. Guiou and Mr. 
Cady bought out the interest of Mr. Green, the 
original owner of the business, and incorporated 
the present company. In 1910 Mr. Guiou re- 
tired, and in that year Mr. Cady also sold out, 
leaving the ownership in the hands of Frank 
Colpetzer. Upon his death some years ago, his 
son M. G. Colpetzer became president of the 
Chicago Lumber Co., and has retained active 
control of the business ever since. In addition 
to its large local trade, the company operates 
twenty-three country yards. 


Business Good, Says Line-Yard Head 


Houston, Tex., Dee. 6.—Retail business in 
the Rio Grande Valley is splendid, according 
to Thomas C. Spencer, president of the Spencer- 
Sauer Lumber Company, who has just returned 
from that section. Mr. Spencer’s firm operates 
five yards in the Valley. 

‘*The building is mostly in the towns,’’ said 
Mr. Spencer. ‘‘ Progress of development of the 
towns was retarded until recently by lack of 
funds. The loan companies stayed out of the 
Valley until a year or so ago. Now it is as 
easy to borrow money there as it is in Houston. 
Kastern capital is coming into the Valley and 
the towns are building.’’ 

The Valley yards are well stocked, Mr. Spen- 
eer said, and the demand for all kinds of lum- 


ber is good. 
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Introduces Cork-Insulated Shingle 


The publie in recent years has become pretty 
thoroughly educated as to the great benefits of 
complete home insulation, hence the advent of 
a cork-insulated shingle has aroused much in- 
terest both on the part of dealers and con- 
sumers. 

This new shingle, which is the product of the 
Philip Carey Co., Cincinnati, Ohio, not only 
incorporates all the most approved features of 
roofing material, but in addition has the val- 
uable quality of insulating the home that it 
covers against extremes in temperature. Here- 
tofore insulation has necessarily meant the pur- 
chase of special insulating material and the ex- 
pense of putting it out. Therefore the new 
Carey cork-insulating shingle promises to affect 
substantial savings. 

The manufacturer points out that the new 
product provides ideal insulation against heat 
or cold, and since authorities state that 60 per 
cent of the heat leakage of a house passes 
through the roof, it may be assumed that the 
insulation feature of the new Carey shingle will 
save considerable fuel and also provide a warmer 
home in winter. Similarily, upstairs rooms will 
be made cooler and less stuffy in summer. 

The construction of the new shingle, with 
separate layers of cork, saturated felt, slate, 
and waterproof asphaltic cement, combined 
under heavy pressure, makes it ideal for insula- 
tion against fire as well as weather. It was 
tested for fire-resistance by the Underwriters’ 
Laboratories and approved with ‘‘C Label.’’ 
Its insulating efficiency has also been thoroughly 
tested. Investigations at the Mellon Institute 


of Industrial Research show that the new shin- 
gle, laid in the usual manner, three plies, is 
equivalent in insulating value to half an inch 
of standard fibre insulating material, four and 
one-half inches of slate, ten inches of sand- 
stone, or eight inches of concrete. 

Handsome color effects, including a rich, new, 
blended shade, are available. And since this 
shingle is 50 percent thicker than the ordinary 
shingle, its deeper shadow line makes a strik- 
ingly attractive roof. 


“Build a Home First’? Campaign 


NeEwArkK, N. J., Dec. 7.—Following up the 
recent meeting in Newark, in which ‘‘ Build a 
Home First’’ was adopted as a slogan for the 
building materials industries, Edward Hamilton, 
president New Jersey Lumbermen’s Associa- 
tion, has addressed the following message to 
the membership: 

The “Build a Home First’ campaign is on. The 
building material men have fired the first gun. Are 
you ready? With an earnest effort on the part of 
you, your organization, your contractor customers, 
every salesman or solicitor who calls at your place 
of business, this slogan is going to be sold. 

So talk it, preach it, work it and use it, and 
watch the results. The success of this campaign 
depends on you. 

Yours for the greatest cojperative movement in 
the history of the building material business. 


for Retailers 


Employees Study for Efficiency 


BEveRLY HILus, Cauir., Dec. 4.—Acting upon 
the idea that successful modern business im 
plies more than merely a knowledge of the com 
modities sold, some twenty-five employees of 
the Beverly Hills organization of the Sun Lum. 
ber Co., mostly salesmen and heads of depart. 
ments, have organized themselves into an in. 
struction class for the purpose of self-analysis 
and self-improvement. 

The class, which meets periodically, is con 
ducted by a professional instructor who special 
izes in the conducting of classes for the develop. 
ment in the individual of those qualities that 
will make him more valuable to himself as well 
as to his employer. 

Showing the individual how to analyze him- 
self and those with whom he comes in contact is 
one of the outstanding features of the instrue- 
tion imparted, and some of the ‘‘ high spots’? in 
the studies might be stated as business science, 
business building, principle of service, life’s 
ledger, the philosophy of life, psychology of hu 
man relationships, profit, and training the mem- 
ory. 

Charts are used to illustrate the various points 
brought out, and all of those participating in 
the series of ten lectures or studies are quite 
enthusiastic about the benefits they are deriv- 
ing therefrom. 

The expenses of the classes is borne in part 
by the company, but largely by those attend- 





This Week’s 


Fence Gives Needed Protection 


The advantages of a good fence sur- 
rounding the lumber yard are mani- 
fold. It keeps out trespassers and 


Timely Tip 





prowlers, prevents pilfering, and ma- 
terially reduces the fire hazard. The 
open lumber yard is a standing invi- 
tation to tramps and idle boys to make 
it their headquarters evenings and 
Sundays when there is no one about. 





That means cigarette smoking, with 
burning butts tossed carelessly about. 
The insurance companies say that a 
fenced lumber yard is much prefer- 
able as a risk to one that is unfenced. 
They strongly urge the fencing of 
retail yards, and the advice is good. 
The accompanying cut shows how 
Burgess & Sons, lumber dealers at 
Cresco, Iowa, have made their yard 
fence serve the double purpose of 
protection and ornamentation. 


Watch for Next Week’s “Tip” 
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ing the classes. Frank Burnaby, president of 
the company, expressed the opinion that these 
courses of instruction have developed and bene- 
fted those who have availed themselves of them. 


Retailer Holds ‘‘House Warming”’ 


SinTON, Tex., Dee. 6.—The Turner Lumber 
(o. has recently built a fine new lumber and 
huilding materials store at this point, which 
was opened for public inspection and a gen- 
eral ‘Shouse warming’’ on the evening of Nov. 
19, when about 200 visitors inspected the estab- 
lishment. The Sinton band rendered a number 
of selections, refreshments were served and sou- 
yenirs distributed, five local young women school 
teachers assisting in this part of the program. 
All visitors expressed admiration for the attrac- 
tive and modern store, displaying especial in- 
terest in the built-in millwork features exhibited 
n the main office, which included breakfast set, 
roning board, bookcases, closets and cupboards. 

Pp, E. Turner, manager of the company’s gen- 
eral office at Houston; C. E. Turner, manager 
of the Elgin office, Cole Foster, local manager, 
and Ludwell Moss, assistant manager, were 
hosts and saw that everyone had a pleasant time. 


Dealers Profit by National Advertising 

MILWAUKEE, WIs., Dec. 7.—H. W. Wilbur, of 
the Wilbur Lumber Co., West Allis, Wis., presi- 
dent of the Wisconsin Retail Lumber Dealers’ 
Association, has received an interesting letter 
fom R. F. Hammatt, secretary-manager Cali- 


fornia Redwood Association, San Francisco, 
Calif., in which he says: 
May I congratulate you upon your suggestions 


and ideas for “Finding and Following Up Trade 
Prospects”’ as reported on page 43 of the November 
27 issue of the AMERICAN LUMBERMAN., 

Iam much interested in this subject, particularly 
since the finding of new prospects and referring 
these prospects to the local redwood retailers is 
me of the main aims and objects of the national 
advertising campaign now being conducted by the 
California Redwood Association. 

You may be interested in knowing that during 
the period June 1 to October 15, of this year, our 
association transmitted to retail lumber dealers 
arrying redwood the names and addresses of 6,664 
prospects—people interested enough in building to 
wite us in answer to our national advertising. 
These names and addresses were referred, of course, 
to the redwood dealers in the cities from which 
the inquiries originated. Responses from the retail 
lealers have, in most cases, been extremely favor- 
able. 

The unfortunate and rather discouraging part of 
this plan of operation is that not all dealers pay 
ittention to these prospects or follow them up. 


In the AMERICAN LUMBERMAN of Nov. 27 
page 45| some suggestions were made with 
gard to attracting Christmas shoppers to the 
umber store, for the purchase of ‘‘gifts of 
wood for all the family,’’ and in connection 
therewith a Christmas ‘‘sales letter’? used by 
i Kansas retailer was reproduced. 

Since that article appeared we have heard 
rom a number of retailers who are pushing 
‘he sale of ‘‘Christmas goods’’ along the lines 
‘uggested therein. For example, the Hawkeye 
uumber & Coal Co., Cedar Rapids, Iowa, is 
«nding out a mimeographed circular letter, em- 
ellished with sketches of Christmas bells and 
lly, headed ‘‘Make Your Home a Christmas 
Present, ?? 

After a brief introduction the letter lists a 
umber of appropriate gifts handled by the 
umber company, with the price set opposite 
awh item. The Hawkeye company has mailed 
ut 1,800 of these letters to its customers and 
_prospects.’? With the letters sent to the city 
‘ist was enclosed the ‘‘ Hawkeye fuel chart,’’ 
‘tom which the consumer may readily select 
‘Ne particular fuel best suited to his needs. 
The text of the Christmas sales letter except 
‘at the prices quoted are omitted is as follows: 


Make Your Home a Christmas Present 


You buy accessories for your car—a few acces- 
“ries for your home are surely as much in order 
~and you will thereby increase your own net 





The encouraging feature of the situation is, how- 
ever, that there is almost always at least one dealer 
in each city who has sufficient initiative to follow 
up and the dealers in such cases report definite 
sales to at least some of the prospects whose names 
and addresses we have been able to refer to them. 

In this connection different retail yards use, of 
course, different methods. One yard in Oakland, 
Calif., for example, parcels out the names and ad- 
dresses of these prospects to its contractors. The 
contractors, in turn, get in touch with the pros- 
pects, develop the business and bring the order to 
the yard. The Oakland yard, just mentioned, re- 
ports to us four houses built by three different 
contractors all to people whose names and addresses 
we referred to the yard. 

I shall be glad to receive any comments or sug- 
gestions which you can offer along this most in 
teresting and worth while subject. 
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Lumber Firm Makes Fox Pens 

Waupaca, Wis., Dec. 7.—An interesting and 
decidedly unusual activity for a retail lumber 
yard is that of the Waupaca branch of the Fuller 
Goodman Co., which has developed quite a busi- 
ness in making and shipping kennels or pens 
for the raising of black silver foxes, which has 
become quite an important industry in Wis- 
consin and other midwestern States during the 
last few years. Starting in a small way, this 
business of supplying fox pens has developed to 
a point where it cuts considerable figure. In 
fact, many carloads of runway fox pens have 
been shipped from the Waupaca yards to all 
parts of the country where the raising of foxes 
is engaged in to any extent. 


Oppose Changes in Lien Law 


MINNEAPOLIS, MINN., Dec. 7.—Retail lumber 
interests in the Twin Cities, and Minnesota, are 
girding themselves to fight a proposal of the 
Minneapolis Real Estate Board to make drastic 
changes in the Minnesota lien laws. The same 
fight was conducted before the legislature in this 
State two years ago with the result that the lien 
laws were left intact. 

This‘year the real estate board is proposing 
to alter the laws to such an extent that lumber- 
men and other material dealers say that their 
safety on credits will be jeopardized. Under 
the present laws, they declare, there is reason- 
able assurance that the material men can obtain 
their money for goods sold on credit to home 
builders or contractors. If the law is changed, 
they say, their assurances will be nullified and 
only cash or good security could be accepted 
when material is moved on the building property. 

A campaign is being conducted to reach not 
only the lumbermen but the hardware, plumbing 


worth, comfort and satisfaction. 
few items. Others will 
wife). 


Below we list a 
vecur to you (or your 


On-a-wall iron board. Attach to wall or door 
(includes wool pad and screws). 

Breakfast set. Pine benches and table (un- 
finished). 

Medicine cabinet ; 16 by 20-inch plate mirror. 

Mirror doors. We fit mirror to your door, 
2-6x6-8 size. 

_ Oak floors, %-inch “select” for 10 by 10- 
foot room (no labor). Other sizes and types 
of flooring quoted on request. 

Storm windows; 14-inch white pine, aver 
age size 24 by 25-inch glass. Phone sizes, or 
we will take measurements. 

Combination storm and screen door, 2-8x6-8 
size. 

Wall board, for those cracked ceilings. 


A kitchen work counter or cupboard. We 
will quote. Hawkeye built cupboards are 
better. 


Work bench, for shop or garage; material 
only ; 2-foot by 5-foot top. 

Hanging cupboard (complete with hardware) 
for workroom, bath or kitchen. 

Basement, garage and attic, line them with 
wall board; celotex insulation board, or 1x12 
pine shiplap. 

French doors, priced according to size and 
wood 2-6x6-6 fir 1%-inch. 

Shelving lumber, fine pine, 1x12-inch com- 
mon. 

Plaques, panels, lumber for bench or hand- 


. 


and all other interested businesg men to lay their 
cause before the legislators before and after the 
1927 session is opened. Secretary W. H. Badeaux, 
of the Northwestern Lumbermen’s Association, 
is calling members’ attention to the new menace. 

The realtors, who are interested in the up- 
building of the community, are inconsistent in 
urging modification of the law, opponents to the 
proposed bill declare. 


Code of Ethics Is Being Prepared 


MILWAUKEE, WIs., Dee. 7.—Retail lumbermen 
and building supply dealers in Milwaukee are 
interested in the code of ethics being drawn by 
the construction industries committee of the Mil- 
waukee, Association of Commerce, to govern all 
branches of the construction industry in their 
relations with each other, and with the owner, 
architect, engineer, contractor and building ma- 
terial dealer. 

Of particular interest to the lumbermen and 
building material dealers are the clauses rela- 
tive to the retailers. Some of these are: 

Delay in delivery means financial loss to the 
owner and contractor and unpleasantness and loss 
of prestige to the architect, and should be avoided: 
material men should especially refrain from mak- 
ing false or over-optimistic statements as to ability 
to furnish material within a stated time. 

It is unethical to substitute material other than 
that specified, and when a substitution is deemed 
legitimate or for the best interest of the owner 
such substitution shall be proposed to the owner 
or architect. 

Insist on prompt payment. The material men 
should not finance the contractor's business by giv- 
ing him extended time, and should not “nurse” 
inferior or low-grade contractors. They should 
work with the architect to exert pressure for pay- 
ment to protect the dealer against loss of money 
and the owner against future liens. 


Twenty-two trade associations are concerned 
with the code of ethics, among them being the 
Wisconsin Retail Lumbermen’s Association. A 
sub-committee is at present making the final 
draft of the code which will then be submitted 
to each organization for endorsement. 


Lumber Dealer’s Son Is Author 


NEHAWKA, NEB., Dec. 6.—Justin Sturm, son 
of A. F. Sturm, retail lumber dealer of this 
place, has written a book entitled ‘‘The Bad 
Samaritan,’’ which is published under the im- 
print of one of the leading eastern publishing 
concerns. Young Mr. Sturm’s venture into the 
field of literature promises to be as successful 
us his record on the football team of the Uni 
versity of Nebraska. 


Getting Your Share of Christmas Trade 


craft work, pine, fir, spruce, cedar, redwood, 
maple, oak, mahogany and others. Cut to any 
sizes or shapes needed. 
Garage, lumber and paint materials to build. 
Working plan furnished if desired. 
Do a little “Christmas shopping” at the 
eye. You will find it a good investment. 


Hawk 


This letter is particularly interesting because 
it suggests a number of items not usually 
stressed as appropriate for Christmas gifts. It 
is quite common to suggest such items as French 
doors, folding ironing boards, medicine cabin- 
ets, mirror doors, hardwood floors and items of 
that character, but the Hawkeye company goes 
a little further and suggests plain lumber as 
suitable for Santa Claus’ ‘‘ pack,’’ even though 
the merry old saint has to supplement his tra- 
ditional sleigh with a modern motor truck in 
order to deliver the goods. It will be observed, 
for instance, that the list suggests 1 by 12-inch 
pine common for shelving; shiplap for lining; 
panels of various species of wood for bench 
work, cut to sizes or shapes needed; and, finally, 
offers to supply lumber and paint for a com- 
plete garage, with working plan if desired. 

This sales letter is well designed to appeal 
to all tastes and should produce business, as 
well as accomplish the very desirable purpose 
of aequainting the buying public with the large 
assortment of useful goods carried by an up- 
todate lumber store. 
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National Production, Shipments and Orders 


WASHINGTON, D. C., Dee. 6. 


Softwoods: 
Week ended: 1926, Nov. 27; 1925, Nov. 21;— 


Southern Pine Association....... 


West Coast Lumbermen’s Association............ 
Western Pine Manufacturers’ Association........ 
California Redwood Association.........6+eeeeeees 
North Carolina Pine Association. .........ececceees 


Northern Hemlock & Hardwood Manufacturers’ 


Northern Pine Manufacturers’ Association........ 


Total softwWoOds, ONE WEEK. .cccccccscsccecccese eee 
California White & Sugar Pine Manufacturers’ Association 


Forty-seven weeks ended above dates— 


Southern Pine Association. ......6c0ccrereeeeerecs 
West Coast Lumbermen’s Association............ 
Western Pine Manufacturers’ Association........ 
California Redwood Association..........eee+eeee- 
North Carolina Pine Association...........eeee-+05 


Northern Hemlock & Hardwood Manufacturers’ 


Northern Pine Manufacturers’ Association........ 


Total softwoods, forty-seven weeks.......... 


California White & Sugar Pine Manufacturers’ 
Hardwoods: 


The following statistics were compiled by the National Lumber Manufacturers’ Association: 








Northern Hemlock & Hardwood Manufacturers’ Association 


One week 


POrty-BCVEN WEEKS 2.26 cc cccccsccccccccscccvces 


Hardwood Manufacturers’ Institute 
One week 


Forty-seven Weeks .......00-ccecseececcerccees 


*Redwood figures for 1926 are taken from the California Redwood Association’s report. 


+The periods covered by the report for forty-six weeks, 


Nov. 14. 

















Production Shipments Orders 
1926 1925 1926 1925 1926 1925 
eta 63,935,429 66,715,326 58,085,940 78,327,060 52,479,900 83,408, 304 
ace daneesakaal 92,570,738 104,847,909 73,179,880 98,248,042 82,127,675 108,594.41" 
aia etek era Niue aie 22,041,000 33,940,000 22,638,000 25,680,000 25,654,000 21,962,006 
xh CL naeett 7,425,000* 6,255,000 7'874,000* 11,485,000 7801,000* 7,078,064 
PRL RE A 6,909,334 5,010,611 6,556,942 5,974/381 7'971/187 7971/23 
Association.... 1,525,000 756,000 1,802,000 1'347,000 1,389,000 1,034 005 
acacia 3/050,000 3,311,000 5/030,100 9/354,600 3,685,000 7:70.10) 
sa alactiamantaaitih ~ 497,456,501 220,835,846 175,166,862 230,416,083 181,107,762 237,748,951 
10,496,000... ss ee 8,419,000  .......... 7'669,000 
sdiiatealebtecalead 3,420,370,160  3,617,211,506 3,503,863,434 3,573,186,133 3,448,839,109 3,595, 732.965 
epee 41974'784.102 4.709/275,122  4,984/099.260  4/852'657,718  4/971,862,055 —4,807'488'575 
$e OKOE 1,537,188,000 1,654.673,000  1,567,814,000 —1,492,193,000  1,604,623,000 —:1465,893'0) 
senectaiea ae 64:758,000* "351,164,000 354,905,000*  —°333/253'000 367,696,000 330,600,004 
pal hor a 364,151,111 423,482,637 373,329,480 400,729,223 313,887,237 335,196,564 
Association... 154,301,000 155,506,000 155,354,000 117,613,000 137,507,000 95,542.00) 
sadatoueae. 387,799,100 450,431,000 434,844,500 433,326,000 415,418,000 396,946, 09) 
sealant cae 11,203,351,473 11,361,743,265 11,374,209,674 11,202,958,074 11,259,832,401 —11,027,399,1% 
Association.... 1,351,545,000 oseeeenses oof )) 1,138,266,000 08 Geen 
Ec uaidvek ona 1,267,000 704,000 2,630,000 2,087,000 2,326,000 1,290,000 
seubuacekauies 205,189,000 seg dnannes 203,616,000 Press ars 193,957,000 ccaneeae 
ee Poo 17,160,751 10,953,574 17,028,185 17,839,908 17,078,873 18,368,153 
Kites tint 1,177,337,357 cece ses 1,185;338396 Lecesetees  1,228;173,666 Pepin. 


in the Dec. 4 issue, should have been given as follows: Week ended: 1926, Nov. 20; 1925, 





California Redwood Data 


San Francisco, Cauir., Dec. 4.—The follow- 
ing information is summarized from the report 
of the California Redwood Association for the 
week ended Nov. 27: 

—_—Redwood—————, White- 


“No. of Percent of wood 
mills Feet production Feet 


Production .... 15 7,425,000 100 1,387,000 
Shipments... 15 7,874,000 105 1,106,000 
Orders— 
Received .... 15 7,801,000 105 763,000 
On hand .... 14 42,259,000 5,012,000 
Detailed Distribution of Redwood for Week 
Shipments Orders 
Northern California* ...... 1,709,000 1,545,000 
Southern California* ...... 2,206,000 1,535,000 
Pe vcceuousaenawnatar ae 83 ‘stesdene 
NS EO er 1,175,000 1,230,000 
DR.) ccnecesenaeeneaees 2,728,000 3,491,000 
NR? pte oa Sa eed oe ae 7,874,000 7,801,000 


*North and south of the line running through 
San Luis Obispo and Bakersfield, 


+Washington, Oregon, Nevada and Arizona. 
tAll other States and Canada. 


Hardwood Barometer 


MEMPHIS, TENN., Dee. 6.—The Hardwood 
Manufacturers’ Institute barometer for the 
week ended Nov. 27,161 units reporting, is as 
follows: 





Percent Percent Percent 
Normal Actual Ship- 
Production* — Feet output output ments 
Normal (iden 
tical units) 27,375,000 aainw 
Po eee 24,080,875 88 ae 
Shipments} .... 24,780,222 90.6 102.9 


Orders— 
PA 23,362,772 85.3 97 94.3 
On hand end 
WEEE cease 160,286,185 


*Based on mill log scale. 


{Lumber fabricated at the mills and used in con- 
struction work included in total orders and ship- 
ments. 





North Carolina Pine 


NorFOLK, VA., Dee. 6.—The North Carolina 
Pine Association makes the following analysis 
of figures from forty-two mills for the week 
ended Nov. 27: 

Percent Percent Percent 
Normal Actual Ship- 


Production- . Feet output output ments 
Normal* .... 9,786,000 aad wee er 
Actual ..... 6,010,227 62 — vine 

Shipments 5,728,968 59 95.4 nis 

ONGOTST .cccce 5,574,187 57 93 97.4 


*“Normal” is based on the amount of lumber the 
mills would produce in a normal working day. 


+As compared with the preceding week, there is 
a decrease of 37 percent in orders: although that 
— there were reports from only thirty-seven 
mills. 





Western Pine Summary 


PORTLAND, ORE., Dec. 4.—The Western Pine 
Manufacturers’ Association summarizes as fol- 
lows reports for the week ended Nov. 27, from 
forty member mills: 


—Percent of— 
Pro-  Ship- 


Production— Carst Feet duction ments 
EE? ckstae vege eae ee 
SEE dan cine amas De 3 séccc wees 

Shipments (car). 854 22,204,000 ..... ..... 
Local deliveries.... te atsee «name 
Total shipments.... 22,638,000 102.71 ..... 

Orders— 

Canceled ..... 21 Pn nihee mre 
Booked (car) . 970 25,220,000 ..... ..... 
DE beeden es eae8 | “siwsiey lean 
Total orders ...... 25,654,000 116.39 113.32 


On hand end 
WEE ccnnectee TERE ncheo. cours 

Bookings for the week by thirty-eight identical 
mills were 100.85 percent of those for the previous 
week, showing an increase of 208,000 feet. 

7Car basis is 26,000 feet. 

*Normal takes into consideration mill capacity, 
number of months usually operated and usual num- 
ber of shifts—reduced to a weekly basis which is 
constant throughout the year. ‘ 


During the week, production was 63 percent of 
normal; shipments, 65 percent of normal, and 
orders, 73 percent of normal. Average for the 
corresponding weeks of the last four years was as 
follows: Production, 83 percent; shipments, 69 
percent, and orders, 91 percent of normal. 


Production is so seasonable that, during two 
winter months, actual production amounted to 
only 53 percent of normal, while during two peak 
summer months the production increased to 114 
percent of normal. 





Southern Pine Barometer 


New Or.eEAns, La., Dec. 6.—For the week 
ended Dee. 3, Friday, one hundred twenty-one 
mills report as follows to the Southern Pine 
Association: 

Percent Percent 
normal actual 


Production— Cars? Feet output output 
Normal van TE keece 86 tow 
Actual cine 65,770,920 ae. eden 

Shipments* .. 2,599 53,175,540 70.13 80.85 

Orders— 


Received*.. 2,720 55,651,200 73.39 84.61 
On hand end 
Ween «<< BBG BOR RSeee kskck = accee 

*Orders were 104.66 percent of shipments. 

Orders on hand showed an increase of 1.24 per- 
cent, 2,475,660 feet, during the week; the previous 
week there were reports from one hundred twenty- 
five mills. 

Basis for carload is October average, 20,460 
feet. 

Of 118 mills reporting running time, 4 were shut 
down ; 21 worked overtime; 63, full time; 1 oper- 
ated one day; 2, two days; 3, three days; 2, four 
days; 5, five days, and 17, five and one-half days. 





National Analysis 


WASHINGTON, D. C., Dec. 6.—The National 
Lumber Manufacturers’ Association has issued 
the following analysis for the period ended 
Nov. 27, orders and shipments being shown as 
percentages of production: 


During During 47 
Week Ended Wks. Ended 

Nov. 27 Nov. 27 
No. of Ship- Or- Ship- -Or- 
ASSOCIATIONS— mills ments ders ments ders 
Southern Pine ...... 125 91 82 102 101 
We SE sc oceccnws 105 79 89 100 100 
Western Pine ....... 48 103 116 102 104 
California Pines* .... 13 80 73 95 84 
Calif. Redwood ...... ee ae $97 $101 
N. Carolina Pine..... 37 95 115 103% 


N. Hem. & Hardwood. 20 118 91 101 8% 
Northern Pine ...... 8 165 121 112 107 





All softwoods...... 356 95 85 101 + 9% 
N. Hem. & Hdwd..... --. 208 184 99 9 
Hdwd. Mfrs. Institute 114+ 99 100 101 104 

All hardwoods .... ... 107 105 100 103 

All softwoods and 

hardwoods ...... - 96 87 101 9 


*44 percent of cut in region. 
7Units of production. 
tFor 46 weeks. 


The report for the week ended Noy. 30 in this 
department showed 369 mills and 126 units. 


Hemlock and Hardwood 


OSHKOSH, WIs., Dec. 6.—The following sum- 
mary is of figures supplied to the Northem 
Hemlock & Hardwood Manufacturers’ Associa: 
tion by twenty to twenty-five firms that ordi- 
narily make about one-third monthly shipments, 
and shows averages for September, October, No- 
vember and 1926 to date, and weekly figures for 
November: 





Hemlock 
Period— Firms Cut 
Weekly average— 


Shipments Orders 


September ... 4,015,000 3,158,000 3,121,000 
October ...... 4,419,000 4,543,000 3,430,000 
November 2,896,000 3,009,000 2,446,000 
1926 to Nov. 

BERS ee .. 3,291,000 3,290,000 2,894,000 
ee 27 3,776,000 3,864,000 3,143,000 
ee ee 23 2,483,000 3,216,000 2,850,000 
SP ccesewen 22 2,691,000 2,725,000 2,632,000 
De osevieces 23 2,917,000 3,039,000 2,069,000 
2! ae 24 2,615,000 2,205,000 1,539,000 

Hardwood 


Weekly average— 


September ... 1,696,000 4,707,000 4,532,000 
October ...... 2,112,000 4,133,000 4,221,000 
November 1,724,000 3,735,000 2,986,000 
1926 to Nov. 

eae .. 4,131,000 4,111,000 4,081,000 
Sy a ere 27 2,281,000 5,676,000 3,148,000 
a eee 23 1,664,000 3,213,000 4,050,000 
i eae 22 1,411,000 3,133,000 2,299,000 
SS eee 23 1,788,000 3,475,000 2,817,000 


Nov. 27 ....... . 24 1,479,000 3,179,000 2,616,000 
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3,121,000 
3,430,000 
2,446,000 


2,894,000 
3,143,000 
2,850,000 
2,632,000 
2,069,000 
1,539,000 


4,532,000 
4,221,000 
2,986,000 


4,081,000 
3,148,000 
4,050,000 
2,299,000 
2,817,000 
2,616,000 
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" The West Coast Review 


SEATTLE, WASH., Dec. 4.—For the week ended 
Nov. 27, 105 mills report as follows to the West 
Coast Lumbermen’s Association: 

Feet 
,D70,738 


production ... 92 
73,179,880 
9 


Shipments .... 21% below production 
11% 


QPECTS 2.0 cc00- $2,127,675 below production 
shipments— 
Water delivery: Feet Feet 
OO eer 
EE Call anata a ii war aaa eee 9,152,909 
OE errr rrr ee UU 
RS eae oer me 36,229,935 
DE peeked wEe CR KRECeE TRAD RAE EEN ORT 3,891,531 


Total shipments 73,179,880 


New business— 


Water delivery: 
0 Ee 


EY ick aia oo tg Gin oa koa ured 3,544,212 
ee ee eee ee 40,369,739 
IN, att c areca so Sad 6 wah ated SD 37,866,405 
eae acialcncn es atlas Wis hp aed aime wk ata aa 3,891,531 
TORE WOW TANG eo cic csccssccevens 82,127,675 
Unfilled. orders— 

EN GN 6.5.55 5.5 at ss hr on x tacos cca 111,449,500 
DE ctihcieli sniep Same eeTnwine eae ages 122,721,574 
ME dias aid wuld dale a ade ake ne Wie ka eiaed 93,454,212 
Total weed GGGiS...o..cccccvccocsce 327,625,286 





North Carolina Pine Costs 


NorFOLK, VA., Dec. 6.—The North Carolina 
Pine Association reports that in September the 
total cost of rough lumber, exclusive of stump- 
age, was $20.74 for mills doing their own log- 
ging, the range for these being from $15.46 to 
$27.08; $36.64 for mills purchasing logs, and 
that the average for all mills was $20,98—the 
statement being based on 21 reports from 17 
members representing 24 mills. Average cost 
of logs for mills doing their own logging, ex- 
dlusive of stumpage, was $9.38, made up of 
$6.67 for logging expense and $2.71 for log 
transportation; total cost of manufacturing for 
these mills was $6.22, made up of $3.88 for 
sawmill, 68 cents for dry kilns and $1.66 for 
yarding and shipping; total overhead averaged 
$4.28, made up of $1.25 for insurance and taxes, 
$1.08 for depreciation and $1.95 for general 
overhead, and selling expense amounted to 86 
cents. 





California Pine Statistics 


SAN FRANcIsco, CALIF., Dec. 9.—The follow- 
ing summary of October production and ship- 
ments, and Nov. 1 inventories and unfilled or- 
ders, covering twenty-two pine operations, was 
compiled from the monthly report of the-Cali- 
fornia White & Sugar Pine Manufacturers’ As- 
sociation: 


October Production and Shipments 











Production Shipments 

California white pine..... 91,746,208 70,301,738 
PR err 18,200,216 8,573,083 
re ee 4,493,015 7,235,339 

i‘. f ) Seer 114,439,439 86,110,160 
a. eee 3,521,814 11,141,101 
Red fir (Douglas fir)...... 9,031,279 4,170,510 
A GEREP WOGEB.. «<3 e6c ces 1,775,692 2,210,213 
Ee a ee 6,282,865 

Totals others woods.... 24,328,785 23,804,689 

Co ee eee 138,768,224 109,914,849 

Nov. 1 Total Inventories and Unfilled Orders 

Inventory Orders 

No. 2 shop & better Calif. 

WE Oe: oo kaccsccenes 142,587,406 20,690,651 
No. 2 shop & better sugar 

NE ad. cethistera anaerdi wime ees 72,904,003 9,492,844 
No. 3 shop mixed pine.... 30,263,539 9,923,642 
No. 3 shop & better white & 

SE SE nbd suvies aes 2,155,399 1,021,375 

Tetel UHPCTE oo vcsceees 247,910,347 41,128,512 
Commons, Calif. white 

CE WD nk ceca gee e'enie 283,911,746 118,195,857 
All other woods.......... 127,348,903 38,231,002 

OGG BOUGEN 6cces bac 411,260,649 156,426,859 

8 Ieee 659,170,996 197,555,371 
Box shook and cut stock.. 22,423,391 23,360,430 


Comparative Reports of Twenty Operations 


The following are comparative statistics from 
twenty operations for October, 1925 and 1926, 
covering production, inventory, shipments and 
orders: 


Percent 
1925 1926 increase 
OCTOBER PRODUCTION— 
Pine omly .....< 107,030,883 107,180,254 0.1 
All species includ- 
ing pine ..... 129,556,102 130,008,339 0.3 
OcTOBER SHIPMENTS— 
Pine only .....-. 82,741,304 80,914,649 2.3* 
All species includ- 
Meer DIME «cc 115,448,031 102,211,693 11.5* 


INVENTORY Nov. 1— 
No. 3 shop & btr.210,374,709 238,239,341 13 
All species and 
ee 554,386,986 626,091,768 13 
UNFILLED ORDERS Nov. 1— 


No. 3 shop & btr. 51,075,808 40,063,836 21.6* 
All species and 

| Ae 160,907,148 192,195,650 19.4 
*Decrease. 





Southern Pine September Costs 


NEW ORLEANS, LA., Dec. 6.—The Southern 
Pine Association has just issued its cost state- 
ment for September, this being a summary of 
the average cost per thousand feet board meas- 
ure, of producing and shipping lumber, not in- 
cluding interest on loans or invested capital. 
The report shows the average cost of producing 
southern pine in September was $26.10 per 1,000 
feet. This is based on reports from 97 mills 
that produced 280,291,037 feet. This was 29 
cents higher than the average cost for the pre- 
vious month and $1.41 higher than the average 
cost during September, 1925. On a reported 
production of 2,561,643 ,482 feet the average cost 
for thé first nine months of this year was $25.65. 
The cost reports for September cover a range 
from a low figure of $17.32 to the high figure 
of $40.69. Of the mills reporting, only 51 had 
costs less than the average of $26.10. 





Northwest Yard Stocks Very Low 


MINNEAPOLIS, MINN., Dec. 7.—Report has 
been issued by the Federal Reserve Bank here 
on the operations of 479 retail lumber yards 
during October. These yards are in Montana, 
the Dakotas, Minnesota and northwestern Wis- 
consin. Their lumber sales in October this year, 
amounting to 94,830,000 board feet, were only 
90 percent those for October of last year, but 
were 93 percent of the total for Septembter of 
1926. 

The cumulative statistics, for the year to the 
end of October, make a better showing, sales 
being 95 percent of those for the corresponding 
period of last year. Notes and accounts receiv- 
able Nov. 1 were only 96 percent of those for 
Nov. 1 of 1925. 

There has been reported a remarkable reduc- 
tion in yard stocks of lumber, those held Nov. 1 
being 10 percent less than were held on Nov. 1 
of last year. ae i 

THE AMERICAN citizen eats 23 percent less 
bread than he did a generation ago, but his 
appetite for poultry and eggs has increased 400 
percent. While the population has more than 
doubled since 1880 there are now fewer sheep, 
the number of hogs is not increasing and the 
number of milk cows has increased but 25 per- 
cent. 








turbed by its constant chatter. 
The noiseless parrot. 


popular. 





glue. 





| 


This rare bird is the latest invention in the wood- 
working industry, and it bids fair to become very 


Here they are such a fad that one will soon be 
tempted to say “What is a home without a parrot?” 

The favorite place for the bird to roost is in the 
breakfast nook, where its presence has the tend- 
ency to make everybody feel cheerful, and that has 
a lot to do with the success of the entire day. 


The noiseless parrot is manufactured of three- 
ply %-inch fir veneer, laminated with waterproof 


The first parrots made their appearance close 


A New Use for Wood—The 


Noiseless Parrot. 


PorTLAND, Ore., Dec. 4.—It is now possible to 
have a parrot in your home without being dis- 


dealers. 


upon the heels of the Thanksgiving celebration 
after the turkey had taken the count. 

For half a dollar one can carry away one of 
these birds, with a hoop for it to roost on. 
hoop, too, is made of laminated veneer. 

The parrots are in the natural wood, and that 
is one of the best features, because it affords the 
purchaser opportunity to paint it to fit the color 
scheme of the room. Also it presents opportunity 
to display one’s ability in that line, for of all birds 
the parrot is probably the most amenable to fan- 
tastic creations of attire. 

The thought presents itself that it may even lead 
to friendly contests to see who can produce the 
most colorful pet. 

The parrots have been placed in the market by 
W. P. Fuller & Co., paint and sash and door 


The 
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Hardwood Production Curtailed b 


Bookings Show Decline 

MeMPHIS, TENN., Dee. 6.—While buying 
shows a year-end lull, the mills are still pro 
dueing lumber at a rather rapid rate. Orders 
seem to be lacking, for though some mills are 
now offering good hardwood at exceptionally 
low prices, buyers are afraid of further re 
duetions. The result is a very poor market. 
However, word comes to Memphis daily of an 
other plant being forced down because of lack 
of logs, and unless the weather throughout the 
entire Southland continues good, which is most 
unusual, production figures will drop rapidly. 

Many manufacturers are making no effort to 
sell, while others are willing to drop their prices 
several dollars. There are some who might take 
an order for delivery after the first of the year, 
but in the main manufacturers are not looking 
for future business. The demand is from the 
building trades and furniture manufacturers. 
The building trade demand continues good in 
spite of the arrival of winter throughout the 
North. Furniture manufacturers are buying 
from hand-to-mouth. The flooring plants are 
out of the market and there is not much chance 
of their returning until after the first of the 
year at the eurliest. The automobile people 
are buying practically no hardwoods. Many 
manufacturers have been watching the export 
market. Despite the fact that ocean rates are 
higher, and that shipments will be exceedingly 
heavy during the remainder of this year, there 
is every indication of a good business after 
Jan. 1. Exporters are receiving many inquiries 
and some orders, and it begins to look as if de- 
mand from the United Kingdom will not let up 
to any great extent, although it can not be as 
heavy as during November and December, when 
exporters were trying to get lumber on board 
ships at the old ocean rates. 

Logging conditions are not the best. The 
woods are exceptionally wet. The number of 
logs along railroad rights-of-way is smaller than 
at this time last year, and unless fair weather 
continues there is but little doubt that there 
will be a shortage of logs soon. 


Business Seasonably Inactive 


_ 


Bay Crry, Micnu., Dee. 7.—There has been no 
apparent change in the conditions governing the 
northern hardwood industry during the last 
week. The demand is irregular and considerably 
below normal. Practically all the wood-consum 
ing industries have eurtailed operations, except 
the box and crating manufacturers, who are 
still running practically to full capacity. The 
manufacturers catering to the building trades 
are finishing up old contracts, and very little 
new business is being figured on. There has 
been a further curtailment in production of 
hardwood flooring, due to excessive stocks. The 
demand for this product, however, continues 
fairly good, and it is estimated that stocks are 
being decreased. The entire northern country 
has experienced severe winter weather and 
therefore logging conditions are greatly im 
proved, 


Trade Seasonably Quiet 

EVANSVILLE, IND., Dee. 6.—Business has been 
rather quiet in southwestern Indiana. Some 
mills are operating steadily, having seraped to- 
gether enough logs to keep going. Logs are 
coming in slowly; most of these used by local 
mills last month were hauled along southern 
Indiana roads. Log prices are high. Lumber 
prices are rather firm. Dry stocks are scarce. 
Reports from many southern points say that 
heavy rains have greatly handicapped loggers 
and manufacturers. Some demand is coming 
from building trades, and some from furni- 
ture factories. Some furniture plants are oper- 
ating steadily, but little new business will be 


booked until the midwinter markets. Automo- 
bile manufacturers are not buying heavily. 
Stave producers report a slow trade. Box man- 
ufacturers are fairly busy. Cigar box manu- 
facturers continue extremely busy on holiday 
orders. 

R. Fk. Parsons, manager Showers Bros. furni- 
ture factory, Bloomfield, Ind., announced this 
week that 125 more men will be put to work, 
and that by the first of the year the factory 
will be operating day and night shifts. 

The old George D. Seitz lumber yard at 
Haubstadt, Ind., has been sold to the Luhring 
Lumber Co., of this city. Elmer D. Luhring, 
the president of the company, says the yard 
will be used ss a distributing point. 


Market Continues Quiet 


Macon, Ga., Dee. 7.—The hardwood lumber 
market was quiet again this week. There have 
been many inquiries from the East, but pre 
sumably for lumber to be shipped in most in- 
stances after the first of the year. All mills 
ure running close to capacity. The weather has 
heen better than was expected, and has aided 
in logging and production. The manufacturers 
have shown no desire to force their stocks on 
the market. 


Much Snow in Wisconsin 


RHINELANDER, Wis., Dec. 6.—Business in 
hardwood lumber is falling off. There is still 
a demand for certain items, in basswood espe- 
cially, stocks of which seem to be down to a 
very low figure. Soft elm moved steadily till 
the market absorbed nearly everything that is 
dry, in No. 3 and better. 

Flooring factories seems to have taken in 
what maple they want till after New Year, and 
it is quite possible that some of them will shut 
down for a few weeks. Veneer factories are 
running part time, or shutting down for an in- 
terval, and are not buying any bireh logs this 
year. 

There is a demand for hardwood hearts, 2x6-, 
3x6-, 4x6-inch, ete., which are generally sawed 
out and shipped green. The railroads will buy 
ties this winter, and pay good prices for them. 
Loggers in hemlock timber ean get much more 
money out of hewn or sawn ties than they can 
by sawing lumber. 

Several mills in the district will not run any 
more—one at Medford, one mill at Antigo, and 
one at Birnamwood. Loggers in the neighbor- 
hood of Mercer, Winegar and Winchester are 
finding the snow nearly two feet deep, and it 
may become too deep to work in. Thus far 
this year there has been very little logging he- 
cause of excessive rains and consequent wet 
ground and mud. But mills with their own 
railroads and equipment have been best able 
to work. 


Baltimore Trade News 


BALTIMORE, Mp., Dee. 6.—George H. Blow, 
representing John H. Burrough & Co., Liverpool 
timber brokers, who has been in the United 
States for some months visiting mills in the 
Memphis delta and other sections, stopped in 
Baltimore again Nov. 29 on his way back to 
New York to take the steamer for home. Mr. 
Blow said he had established some new connec- 
tions, also renewed acquaintances with old ones. 
He made it plain that he had not been soliciting 
shipments on consignment. While here he con- 
ferred with Harvey M. Dickson, sceretary Na- 
tional Lumber Exporters’ Association. 

Among those interested in the project to con- 
struct a bridge across Chesapeake Bay is Marion 
T. Hargis, who is connected with the Surry 
Lumber Co., a large producer of North Caro- 
lina pine, with mills at Dendron, Va., and main 
offices here. 


Weather Cold and Logging Started 

MARINETTE, WIs., Dee. 7.—The recent cold 
spell has given an impetus to logging in this 
vicinity, making hauling easier, as there is a 
generous quantity of snow. 

The Ford Motor Co., of Iron Mountain, has 
purchased a tract of timber from the Cleveland 
Cliffs Co., estimated at from 35,000 to 50,000 
ucres, according to John M. Bush, land agent 
for the Cleveland Cliffs Co. at Ishpeming, Mich, 
The tract is located south and east of L’Anse. 
The sale is regarded as unusual among lumber 
men, as the Cleveland Cliffs Co. is among the 
largest timber owners in the Upper Peninsula 
and rarely disposes of any of its holdings. A 
heavy run of mixed timber is said to be in 
cluded in the sale, hardwood and saw timber 
predominating. 

KE. A. Hubbard, first secretary of the National 
Pole Co., of Escanaba, Mich., has gone to New 
Symrna, Fla., to engage in business. 


Colder Weather Helps Loggers 

MERRILL, WIs., Dec. 7.—Lumber buying is 
almost stagnant now in view of the annual in 
ventory time. Buying depends largely on price, 
but low quotations are frequently snapped at. 
Where quotations are not so low, the buyer, un 
less he needs the shipment at once, holds off. 

Logging is progressing at a fair gait, but 
smaller operators are finding it difficult to log 
owing to the soft condition of the woods in 
general. Operators state that specifications are 
rather strict this season and there is less profit 
in logging than last year, due to labor cost and 
weather conditions. The thermometer Monday 
morning showed a minimum of 16 degrees below, 
which helped to bring the frost under the snow 
line. The Stange Lumber Co’s camps at Star 
Lake are furnishing both the company’s own 
plant and the Kinzel Lumber Co’s sawmill with 
logs, but operation in the Newwood territory by 
the Kinzel Lumber Co. will begin as soon as 
the ground freezes up. 

William Krause, of this city, who has a log- 
ging contract for the Rib Lake Lumber Co., cut- 
ting a section of land adjoining the Taylor 
County line, has reported that about 3,500,000 
feet of logs will be put in this winter, consist- 
ing of about 2,000,000 feet of hardwood and 
over 1,000,000 feet of hemlock. 


Trade Fair and Prices Firm 

LOUISVILLE, Ky., Dee. 6.—Demand has been 
quiet over the last two weeks. Prices are holding 
rather firmly, especially on low grades. While 
there have been a few cases of shading on specific 
items, there have been no general reductions in 
price, one house reporting that its general quota- 
tions had not been changed since Oct. 20. A 
few fair sized orders have been received over 
the week, and scattering of fill-in orders. Buy- 
ing, taken as a whole, is good for the late sea- 
son. Production is off, bad weather and poor 
logging conditions resulting in a number of 
southern mills being down, and logs are re- 
ported scarce around Memphis and in some Ark 
ansas sections. Chestnut, oak, gum, walnut, 
poplar, ash and cypress are among items sold 
over the week. 

Prices on inch stocks at Louisville: Sap 
gum, FAS, $60; common, $45; No. 2, $22; 
quartered sap gum, $65, $50 and $22; plain red 
gum, $100, $55; quartered red, $106 and $60; 
ash, $85 and $60; walnut, $215; selects, $160: 
No. 1 common, $90; No. 2, $45; poplar, FAS, 
$85@90; saps and selects, $70@75; No. 1 com: 
mon, $48@52; No. 2B, $25; No. 2A, $35; plain 
red oak, $85, $53 and $30; plain white, $90, $6! 
and $40; quartered red, $95, $62 and $42; quar- 
tered white, $120, $70 and $45; log run elm, 6/4, 
$50; log run maple, 6/4, $50. 


For Current Market Prices on Hardwoods See Pages 95 and 96 
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ad Weather—Demand Is Sluggish 


Demand Is Inactive 


WARREN, ArK., Dec. 6.—The hardwood mar- 
ket is not very active, but there is a movement 
of some items of gum, especially sap gum in 
the common grades. Common oak items are 
moving, but not at prices that prove attractive 
to producers. Demand for hickory items is slow. 
Oak flooring is moving in good volume at fair 
prices. Orders for gum and oak interior trim 
are being placed in rather small quantites, but 
prices are good. The log market here is not 
as active as it was at this time last year, al- 
though there is some movement to the mills. 
Production this week has been normal, most 
mills taking advantage of good weather to build 
up their log supplies for the winter. Car supply 
js ample, and there is a surplus of labor. 


Buffalo Exchange Meets 

BuFFALO, N. Y., Dee. 8.—The meeting of the 
Buffalo Lumber Exchange on Dee. 3 was ad- 
dressed by C. Walter Betts, who told of condi- 
tions on the Pacific coast, as observed on his 
recent visit. Coast mills have running expenses 
that they have to meet. They have stocks of 
logs and they have made contracts that must be 
filled. Mr. Betts found not much but Idaho 
pine that goes into win- 


slow market is expected for the remainder of 
the month. 

Harry Wiborg, of the Wiborg Lumber Co., is 
back on the job after being laid up awhile with 
a sprained ankle. 

J. M. Whitlock, lumber manufacturer, of 
Rising Sun, Ind., attended the recent dinner of 
the Cincinnati Lumbermen’s Club as the guest 
of C. W. Steele. 


Efficient Small Siento Plant 


RHINELANDER, WIs., Dec. 6.—A hardwood 
dimension plant for the utilization of sawmill 
waste, put in operation a short time ago by the 
Thunder Lake Lumber Co. here, is attracting 
considerable attention due to the novelty and 
attractiveness of its design. 

Two fast bolters arranged in tandem, a trim- 
mer with self-adjusting guides to spot the stock 
accurately for lengths, and an automatie as- 
sorting arrangement constitute the entire equip- 
ment. The stock is assorted for the various 
sizes of turning squares to be made, and placed 
on small trucks, by the stock pickers. It is then 
cut to the desired size by the successive opera- 
tions of the two bolters. As it comes from the 
second bolter, the clearer drops it on trimmer 
chains which run at right angles to the direction 





ter on an even keel. The 
Idaho mills have sold so 





much of their produe- 
tion that they are feel- 
ing decidedly easy, and 
do not propose to push 
the trade this winter. 
The exchange meeting 
fell to discussing the 
merits of the old re- 
course clause in bills of 
lading. Forms of the 
bill of lading are com- 
ing in that throw all 
liability for delays and 
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loss in transit on the 
consignee. Some local 
lumbermen, who = are 


usually consignees only, 
stand up with the mill- 
man and say the freight 
is the property of the 
consignee as soon as it 
is loaded. 

Elmer J. Sturm, of 
Miller, Sturm & Miller, 
who has been nominat- 
ed for director of the 
Buffalo Automobile 
Club, will have the gen- 
eral support of the lum- 
bermen and a committee 
headed by Clark W. 
Hurd is working in his 





The United States Forest Service through its eight forest experiment 
stations is carrying on investigations in thinnings to determine how 
many trees should be taken out at a thinning and how rapidly the re- 
maining trees will respond. 
stands has resulted in increased yields of lumber since the trees left 
grow faster and make better quality wood. 
taken in a mixed stand of hardwoods in the Appalachians. 


In Europe the practice of thinning dense 


This photograph was 
(Photo 
by Forest Service) 





interest. 

Visitors to the lumber trade during the past 
week included: W. A. MeLean, Wood Mosaie 
Co., Louisville; P. A. Sullivan, Sullivan Lum- 
ver Co., Portland, Ore.; Will E. Howard, Kent 
Lumber & Timber Co., Seattle; D. C. Bing- 
tam, Muskoka Wood Mfg. Co., Huntsville, Ont. 
_ Robert D. McLean, of the R. D. MeLean Lum 
der Co., has returned from a three weeks’ busi- 
hess trip to New England and Canada. 


Price Concessions Reported 


CINCINNATI, OHIO, Dee. 7.—The holiday sea 
‘on and midyear inventories have caused a les- 
sened demand for hardwoods. Retailers and 
“arge consumers are holding off from buying 
*xtensive quantities, and orders are generally 
‘mall. The tone .of the market is somewhat 


Cagle ba ° “ o 
asier because of this situation, but dealers as. 


‘tule are maintaining their price lists. How- 
eve : 

‘ver, concessions are reported here and there 
ind the buyers have a strategic advantage. A 


of the stock through the machine. One end 
of the piece is trimmed in this operation, and 
it is dropped in front of the trimmer man, who 
places it on another set of chains running in the 
same direction, to be cut to the required length 
and automatically dropped into its proper bin. 
A bundle tyer clears the bins as fast as the 
stock accumulates. 

Probably the most striking feature of the 
layout is that the whole operation is continuous. 
A piece does not stop from the time it is fed 
into the first bolter until it reaches its proper 
bin. 

The sawmill, which has one band and a hori 
zontal resaw, is running two shifts. Two stock 
pickers are used on both shifts. The dimension 
plant, which employs five men in addition to the 
pickers and the foreman, is able to work up the 
entire accumulation in one shift of ten hours. 
In addition to hardwood turning squares, some 
standard lath and a quantity of %4x1%4-inch 
hardwood lath are made. 


Auto Makers Have Big Plans 


Detroit, Micu., Dee. 6.—While automobile 
manufacturers are keeping production aligned 
with retail sales, there are evidences of far 
reaching expansion by a number of representa- 
tive makers, calling for constantly increasing 
purchases of lumber during the next thirty to 
sixty days. This is shown especially in the plans 
of two General Motors units, Buick and Chevro- 
let. The new Fisher body plant at Flint, for 
Buick bodies, is taking on even more signifi- 
cance than previously indicated with the an- 
nouncement that with the Buick transfer to 
Flint, the work of the Fisher body divisions in 
Cleveland will be removed to Detroit. Chevro- 
let requirements beginning Jan. 1 are going to 
be much heavier, it is announced. Plans for a 
tremendous expansion program announced last 
summer are nearly fulfilled. An increased pro- 
duction is due during the early part of next 
year. Practically all of the larger plants are 
planning gradually increasing schedules. In 
some of the plants it has been found necessary 
to boost output slightly this month to take care 
of demand that has extended beyond estimated 
schedules. 


Trade Small but Steady 


CoLUMBUS, OHIO, Dec. 6.—There is a steady 
demand from both retailers and industrial 
concerns, Planing mills are buying fairly well. 
Dealers desire to have shipments deferred 
until after the first of the year. Dry mill 
stocks are not large, owing to reduced produc- 
tion and rather heavy shipments. 

Southern pine trade is slow. Retailers, who 
have only fair stocks, are waiting until mak- 
ing inventories before buying. Bad weather 
has interfered with building operations. All 
items are rather weak, owing to a large transit 
list, but no further declines are noted. Rough 
finish and flooring are the strongest items. 
Boards and dimension are quite weak. 

A. R. Pryor, office manager of the London 
(England) branch of the W. M. Ritter Lumber 
Co., will soon return there following a tour 
of inspection of many of the company’s op- 
erations, and consultations at the office of the 
company in Columbus. E. P. Burr is general 
manager of the London office. 

L. T. Castoe, of the Morgan Lumber Sales 
Co., a well known traveler, is seriously ill in 
a hospital in Tiffin, Ohio. His wife has been 
at his bedside. 

T. A. Jones, general manager Doddington 
Co., operating four retail yards in Columbus, 
has completed the erection of eight large con- 
crete silos, for building supplies, at the West 
Side Lumber Co.’s plant, in the west section 
of Columbus. 

Judge D. H. Sowers, president Sowers-Ben- 
bow Lumber Co., a common pleas judge, who 
was ill for a time, is again able to return to 
the bench. 


Demand Slower and Prices Decline 


ATLANTA, GA., Dee. 7.—Georgia hardwood pro 
duction has continued to decline, partly due 
to inclement weather, smaller mills closing 
down. Total output is, however, close to nor- 
mal. Georgia mills have ample log supplies 
for winter needs, but elsewhere in the South- 
east a shortage is reported. Logging is inter- 
fered with by poor weather. Several mills 
plan early shut-downs for overhauling. 

Inquiry is unusually good for first quarter 
delivery, and some good business is being 
booked, especially for FAS gum. The furni- 
ture and box industries continue the most ac- 
tive buyers. Furniture buying outside of 
North Carolina is largely for immediate de- 
livery and in comparatively small quantity. 
Northern inquiry is good. The box industry 
continues to buy well but is less active. South- 
east furniture plants are producing about 10 
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to 15 percent more than last year. In spite 
of shortage, FAS and Nos. 1 and 2 gum have 
tended to decline, f. o. b. Atlanta prices aver- 
aging $5 to $8 less than in late November. 
FAS plain sap gum, 4/4, averages $50@55; 
No. 1, $33@40; No. 2, $20@22; No. 3, $15@18. 
FAS red is $95 to $100 for 4/4, $50 for No. 
1 and $25 for No. 2, a decline of $7@9. Gum 
prices are generally believed to have reached 
bottom. Some call for oak from North Caro- 
lina furniture makers is reported. Oak prices 
are down $2 to $4. Comparatively little call 
for oak comes from southeastern flooring 
plants, which have curtailed because of floor- 
ing prices having declined 15 to 20 percent. 
Maple flooring is unchanged, with a fairly 
good industrial demand reported and inquiry 
indicating active winter business. The out- 


Northwestern 


MINNEAPOLIS, MINN., Dee. 7.—At the thirty- 
eighth annual convention of the Northwestern 
Hardwood Lumbermen’s Association, which was 
conducted today at the St. Anthony Commercial 
Club, hardwood lumber wholesalers forecast that 
in 1927 their market would be fully as favorable 
as in 1926. Some of the members were opti- 
mistic over the prospects and they said their 
more sanguine reports were based on prediec- 
tions of hardwood lumber using industries which 
are forecasting a decidedly improved year in 
1927. 

Twenty-four members of the organization as- 
sembled for the annual meeting. At night they 
were joined by twenty-five more persons who 
are identified with the woodworking industries. 
The banquet was followed by a bridge contest in 
which there was keen rivalry. An orchestra 
composed of young women furnished the music. 

The session began with the report of the re 
tiring president, T. E. Youngblood. He empha- 
sized the long life of the organization and the 
fundamental purposes which underlie it. He 
reviewed the history of the association from its 
organization thirty-eight years ago up to the 
present, including the formation and adoption of 
the first set of grading rules and their evolu 
tion. He touched upon other matters in which 
the association had taken an active part, such as 
the formation of perhaps the first arbitration 
committee, activity in behalf of reforestation 
and the revival of interest in Hoo-Hoo, empha- 
sizing the fact that all this was possible only 
through ‘‘unselfish service—team work of the 
sort that has made our meetings a gathering of 
friends as well as competitors, where we sit 
down at the same table and talk things over of 
mutual interest; and this association will con- 
tinue to survive for the same reason.’’ 


Other Officers Make Reports 


J. M. Okoneski, of Minneapolis, treasurer, 
made his report showing the organization in 
good financial condition. 

In his report Secretary J. F. Hayden men- 
tioned the work of the organization in codperat- 
ing in the fight against an anti-wooden shingle 
ordinance in Minneapolis. He called attention 
of the members to grading rules which pre- 
vailed in 1889, the year the organization was 
perfected, and emphasized the important 
changes which have taken place since that time. 
He said that two of the members had died in 
the last year—F’. H. Lewis and Lyle MeNurlen. 
He spoke feelingly of these deceased members. 

In the report of the traffic committee, which 
was submitted by A. F. Wrbsky, it was set 
forth that ‘‘ for the first time in many years the 
railroads are again after the lumbermen for 
business. This solicitation,’’ the report con- 
tinued, ‘‘ signifies a dropping off in the general 
merchandise tonnage and the railroads are look- 
ing to us to make up this deficit. Barge trans- 
portation on the Mississippi River, which has 
had a lot of publicity in the newspapers recently, 
will take some time before it actually becomes 
a factor in bringing the railroads around to a 
lower lumber rate schedule from producing sec- 
tions south of St. Louis and territory adjacent 
to the Mississippi River. Railroads, no doubt, 


look is good, especially for sales for new tex- 
tile plants. 

Automotive and body trades demand con- 
tinues slack, a few orders coming for imme- 
diate delivery. Mills expect some fair orders 
this month for January and February deliv- 
ery. Principal demand is for white ash, 10 
to 16/4, FAS being $125@155 f. o. b. Atlanta; 
and No. 1 and select, $100@105. There is 
some call for FAS maple, 10 to 16/4, $100@ 
115, and a few orders for No. 1 at $80@100. 

Interior trim lumber is in fair call from the 
millwork industry, which is figuring on con- 
siderable work all over the Southeast. 

The new Evans-Inman Lumber Co. hardwood 
mill, at Hapeville, Ga., near Atlanta, has now 
been completed, and equipment is being in- 
stalled. 





Some Items in Increased Demand 


ELKINS, W. VA., Dec. 6.—Although there hag 
been no general change in the hardwood lumber 
market, some lumbermen are reporting that 
lower grades of basswood and poplar are in bet- 
ter demand, and that sales of thick ash have 
increased. No. 1 chestnut is slow. - There is q 
more extensive call for the 4/4 No. 2 common 
oak. The general run of oak, and birch and 
maple, are in about the same market position, 
There is still a strong demand for mine timbers, 
though there has been a break in coal prices, 
Mine operators are, however, finding it neces- 
sary to replenish their supplies of timbers. 

P. J. O’Brien, for several years woods superin- 
tendent for the Cherry River Boom & Lumber 
Co., has resigned that post and will move his 
family to Lock Haven, Pa. 


Hardwood Dealers in Annual 


will put up a fight, but at that it may be the 
opening wedge of lower freight rates, at least 
from the South.’’ 

D. F. Clark, chairman of the committee on 
forestry, reported, urging lumbermen to remain 
inactive in the legislative session, lest there be 
charges that the corporate interests framed the 
legislation to encourage reforestation. The 1927 
Minnesota legislature is to enact reforestation 
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legislation following passage of an amendment 
to the constitution at the last Minnesota elec- 
tion. 


Publicity Formula for Industry 


L. 8. Clark, of Minneapolis, chairman of the 
publicity committee, laid before the members 
of the association a formula which he said is 
necessary if the lumber industry is to thrive. 
He declared that each member of the organiza- 
tion should be a personal advertisement for lum- 
ber uses. In part he said: 


Publicity is usually one of the vital factors of 
any organization. Publicity among the members 
of the group is necessary in order for each to func- 
tion properly as a member. Publicity among the 
outsiders is necessary that others may have the 
benefit of the work of the group or association. 

The Northwestern Hardwood Lumbermen’s As- 
sociation has as its primary purpose the banding 
together of the different individuals and firms deal- 
ing in hardwood lumber in the Northwest for 
mutual benefit. The benefits derived are in dif- 
ferent ways, the social feature being highly im- 
portant, the market discussion and statistical fea- 
tures ranking on a par with the social. Knowledge 
of the woods being used, those which are being 
crowded out by substitutes, those which are plenti- 
ful and those which are scarce is highly important 
if a business is to be conducted along profitable 
lines. Such features, in our opinion, should be 
distributed among the members of this association 
for mutual benefit and also broadcast to the con- 
suming trade through the columns of our trade 
journals. 


One of the principal questions of the hour is the 
encroachment on our markets of substitute mate- 
rials. Chiefly concerned are the maple flooring 
manufacturers and distributers who daily see their 
products replaced by terrazzo, linoleum, rubber tile 
and other substitute materials. The maple and oak 
manufacturers were very much disturbed by the 
invasion a few years ago of steel furniture which 
caused a considerable drop in the amount of lumber 
used in this important industry. Favorable pub- 
licity regarding the merits of wooden furniture ag 
against steel has to some extent brought back 
this market. 

The continuance of such publicity and the fur- 


‘therance of it is of vital importance not only to 


our association but to the manufacturers whom we 
represent and the consumers whom we sell. 

Personalized publicity is another important fac- 
tor. By that I mean having every man in our 
entire organization thoroughly sold on lumber and 
lumber products and on using lumber in those 
places for which lumber is best suited. Every man 
working with or for any member of this associa- 
tion should be a living and walking and talking 
advertisement for lumber. 

Another factor of favorable publicity should be 
the material we ourselves use in our homes and 
offices. If we live in a brick or tile home, roofed 
with paper shingles, floored with linoleum, or 
work in an office with steel furniture placed on 
a terrazzo floor, we certainly are not advancing 
the use of wood. How many of us buy automobiles 
with steel bodies, instead of wood bodies? How 
many live in stucco walled homes instead of warm 
cozy homes with walls of wood siding or shingles? 
How many stop to think of the publicity value of 
using lumber in our personal everyday life? 

Such matters, my friends, are vital considera- 
tions for us in the lumber business. Publicity 
may be good or bad. Let us see to it in the 
future that our publicity, our personal publicity, 
is for the best use of lumber in those places where 
lumber best is used. 

With all of the wholesalers in this territory 
now affiliated with the organization, C. C. Camp- 
bell, chairman of the membership committee, 
said there were no new applications in the last 
year and, of course, none are in prospect. 

Rev. C. O. Bemies appeared before the organi- 
zation as a representative of the Hennepin 
County Tuberculosis Association, urginl Support 
of that organization’s activities. He asked the 
hardwood men to purchase Christmas seals. 

Nothing of importance came before the arbi- 
tration committee in 1926, R. F. Dunean, chair- 
man of that committee, reported. 

M. L. Jordan reported for the program com- 
mittee, urging continuance of the programs at 
the monthly and annual meetings. 

The nominating committee consisted of H. B. 
Sutton, R. F. Dunean and A. S. Bliss. Their 
report, which was adopted, follows: 

President—George W. Critten, Escanaba, Mich. 

Vice president—D. F. O'Leary, Minneapolis, 
Minn. 

Treasurer—J. M. Okoneski, Minneapolis, Minn. 

Secretary—J. F. Hayden, Minneapolis, Minn. 

Board of arbitration—T. E. Youngblood, N. C- 
Bennett, Dave Dworsky, J. M. Okoneski and T. ¢. 
Jones. 

Membership committee—L. S. Clark, M. L. Jor- 
dan and L. D. Kellogg. 

After the announcement of the election, Mr. 
Critten was escorted to the chair. His remarks 
were brief. ‘‘I am overwhelmed; what’s your 
pleasure, gentlemen,’’ he said. 





DEC 


com 
pen 
cent 
on | 
acer 
the 
boa: 
way 
part 
vocs 
29 
ordi 
A 
tion 
to 1 
by 
ceip 
also 
leas 
post 
be 
tent 
hav 
rate 
A 
wha 
ber: 
own 
and 
the: 
per! 





at ] 
aga 
der 


the’ 
the: 
due 
lie 

atti 
ene 
var 


an 

the 
way 
lun 


an Coal 


& 
the 
Sal 


to 

age 
Ma 
Th 
the 
cha 


sali 
Br: 
Ne 
nor 


Uti 





1926 


——_ 


d 


e has 
mber 
that 
| bet- 
have 
isa 
nmon 

and 
ition. 
bers, 
rices, 
1eces- 


verin- 
mber 
e his 


! 


is the 
mate- 
ooring 
» their 
er tile 
1d oak 
yy the 
which 
umber 
> pub- 
ure as 
. back 


ie fur- 
nly to 
om we 


it fac- 
in our 
r and 
those 
y man 
ssocia- 
alking 


uld be 
*s and 
roofed 
im, or 
‘ed on 
ancing 
nobiles 

How 
warm 
ingles? 
ilue of 


3 
sidera- 
iblicity 
in the 
blicity, 
where 


‘ritory 
Camp- 
nittee, 
1e last 


rgani- 
inepin 
ipport 
ed the 
Is. 

2 arbi- 
chair- 


1 com- 
ims at 


H. B. 
Their 


_ Mich. 
papdlis, 
Minn. 
inn. 

. 3 
a fT. T. 
L. Jor- 


n, Mr. 
omarks 
s your 





DECEMBER 11, 1926 ° 


AMERICAN 


LUMBERMAN 55 





Happenings in Eastern Lumber Centers 


Lumber Storage Controversy Up Again 


BALTIMORE, Mp., Dec. 6.—Charges by the city 
for lumber storage on municipal wharves, have 
come up again as the result of an ordinance 
pending, which would advance rates from 20 
cents for every ten days, the amount now paid, 
on a graduated scale from 20 cents to $1.20, 
according to the time the lumber remains on 
the dock. The ordinance had been sent to the 
board of estimates, which returned it to the 
ways and means committee, in order that all 
parties interested might have a hearing. Ad- 
vocates of the measure had an inning on Nov. 
29 and presented arguments in favor of the 
ordinance. 

According to the spokesman of the delega- 
tion it is costing the city $193,107.53 annually 
to maintain Piers 5 and 6, Pratt street, used 
by the lumber trade almost entirely. The re- 
ceipts for storage amount to much less. It was 
also contended that the city has no right to 
lease the city-owned wharves for storage pur- 
poses. Lumber storage rates were declared to 
be ridiculously low and the city, it was con- 
tended, is discriminating against dealers who 
have been ready to lease space at regular pier 
rates. 

According to advocates of the ordinance, the 
wharves are practically used as yards by mem- 
bers of the trade who have no places of their 
own, and who thus escape interest, insurance 
and taxation which they would have to meet if 
they operated yards privately. The city, by 
permitting the storage of lumber on the docks 


a visit to a hunting lodge at Minses Creek, the 
hosts being Thomas J. Nixon, jr., manager, and 
R. Graham White, sales manager, of the Major 
& Loomis Co. 

John W. Dain, of Peekeskill, N. Y., recently 
joined the forces of Frost & Davis as a sales- 
man, covering Westchester County and adjacent 
territory. He is a graduate of Columbia Uni- 
versity and was formerly with Robert R. Sizer 
& Co., at the firm’s Boston office. 
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Use Electricity for Moisture Content 


SyracusE, N. Y., Dec. 6.—A new electrical 
apparatus and a new method for finding the 
amount of moisture in lumber during the process 
of drying that may be applied to the operation 
of dry kilns has been worked out by J. E. Meyer 
and L. W. Rees, of the New York State College 
of Forestry, Syracuse University, and D. P. 
Randall, of the physics department of the uni- 
versity. At present it is necessary to remove the 
test board—a separate board placed in the kiln 
for testing purposes—from the kiln in order to 
determine the moisture content of the lumber 
that is being dried. This information is essen- 
tial to proper seasoning. The new method will 
eliminate this expense, and reduce the operation 
to simply consulting an indicator. 

The announcement of the Meyer-Rees-Randall 
discovery is made in a descriptive bulletin en- 
titled ‘‘ The Electrical Resistance of Wood With 
Special Reference to the Fiber Saturation 
Point.’’ The bulletin is being distributed on 
request free of charge by the college. The story 





movement does. 





THE MAN WHO BOOSTS— 


His own home town is increasing the value of his own property. 
For the firm that employs him is making his own job more valuable. 
His competitor makes it easier for everyone to do business. 

Any worthy movement gets more out of the boosting than the 


Gets a reputation that is worth more than any “pull.” | 
Is a near relative to the man who builds. 
Himself is always in danger unless he has the facts. 








at hardly more than nominal rates discriminates 
against the owners of yards, who are placed un- 
der a serious handicap in bidding for business. 
The opponents of the measure were to have 
their say today. The arguments advanced by 
them are well known. ‘They are largely re- 
ducible to the claim that the availability of pub- 
lic wharves for the storage of lumber serves to 
attract large quantities of cheap lumber, which 
encourages the erection of homes and stimulates 
various other activities, among them the wooden 
box industry; that the benefits in the shape of 
an increase of the taxable basis as a result of 
the work of the home builders, and in other 
ways, more than make up the failure of the 
lumber rates to meet the upkeep of the docks. 


Salesmen Visit Mill Plant 


New York, Dec. 6.—Members of the Frost 
& Davis organization were recently guests of 
the company on a pilgrimage to North Carolina. 
Salesmen of the organization were the principal 
guests, the journey being made by automobiles 
to Baltimore, thence to Norfolk by boat, and 
again by automobiles to the destination at the 
Major & Loomis plant in Hertford, N. C. 
Thomas R. Preston and Wilton F. Lanning, of 
the New York office of Frost & Davis, were in 
charge of the party. 

Those who made the trip included D. C. Lewis, 
salesman for central New York; Stanley E. 
Bradford and Ralph H. Barker, salesmen for 
New England; Luther H. Frost, salesman for 
northern New Jersey; John C. Downer, of 
Utica, and Melville Logan, of New York City. 

A feature of the trip to North Carolina was 


of the invention and research that led to the 
development of this new method is told by Mr. 
Rees. 


The critical point in the kiln drying of lumber is 
the ‘fiber saturation point’ or that percent of 
moisture content at which the free water within 
the cell cavities has been removed and only the 
water within the cell walls is left. Below this 
point wood checks in the drying process and hence 
it should be known with reasonable accuracy. 

The fiber saturation point of several woods was 
determined by Dr. H. D. Tiemann, of the Forest 
Products Laboratory, Madison, Wis., by compres- 
sion tests parallel to the grain. It was found that 
wood remained at about the same strength until a 
certain point in the drying process was reached 
below which it grew stronger. The point at which 
the strength begins to increase he designates the 
“fiber saturation point,” a condition which is 
reached when the wood contains approximately 
25 percent of moisture as based on the oven dry 
weight. 

Since this method is of necessity long and tedious 
it was suggested by Dr. H. P. Brown, of the faculty 
of the New York State College of Forestry at 
Syracuse University, that the fiber saturation point 
might be determined with greater ease and accuracy 
by the use of electricity, the supposition being en- 
tertained that the resistance of wood, to the elec- 
tric current, would increase immediately after the 
free moisture had disappeared. 

The authors, in conjunction with Prof. D. P. 
Randall of the physics department Syracuse Uni- 
versity, contrived an apparatus whereby the elec- 
trical resistance of wood to the electric current 
could be measured, and a series of tests were made 
upon several different woods while drying from 
the green condition to well below the fiber satura- 
tion point. From these tests it was found that the 
resistance remained constant until a certain point 
in the drying process was reached after which it 


increased very rapidly; this point of increased re- 
sistance was then taken as the fiber saturation 
point. The results agree very closely with those 
as determined by Tiemann. 

The electrical method has the advantage over 
that of Tiemann of being shorter, and further, 
that the same block of wood is used throughout the 
test, thereby eliminating errors that might result 
through structural differences in using a series 
of blocks as each test under the Tiemann method 
of compression destroys the wood. It also suggests 
the* possibility of practical use in kiln practice 
since an apparatus could be devised permitting the 
determination of moisture contents below the ‘‘fiber 
saturation point” by readings taken from suitable 
instruments outside the kiln chamber. 


(Gg 2220202020082 


Views on Coast-to-Coast Trade 


Boston, Mass., Dee. 7.—This very interest- 
ing statement regarding the coast-to-coast lum- 
ber trade was prepared by Karl D. Scates, as- 
sistant general manager of the Woodstock Lum- 
ber Co., who has spent many weeks among the 
West Coast mills and is recognized by his fel- 
low manufacturers and wholesalers in Boston as 
one of the leading authorities in the East on the 
subject. Mr. Seates said: 


The price of West Coast lumber, ec. i. f. Boston, 
for the coming year is any man’s guess. There 
are a number of factors to be taken into considera- 
tion and we do not find them all working the 
same way. There are certain factors which are 
working toward higher prices while other factors 
are apparently working toward lower prices. 

I think the production of West Coast lumber for 
1926 will be slightly more than that for 1925. 
At present it is too early to predict what it will 
be for 1927. There has been during the last ten 
years a very large production built up on the 
West Coast and if all of the mills that are now 
operating continue to operate during 1927, the 
production should be approximately the same as 
1926. However, the West Coast mills are some- 
what more fortunately situated than many of our 
New England mills in that they are not obliged 
to get the full season’s cut of logs during the win- 
ter and then have to saw them in order to get 
their money back. 

They cut their logs from day to day and in fact 
many of the mills do not cut any logs at all, but 
buy them on the open market from day to day so 
that they can shut down at such times as they 
wish. Many mills report that at the current prices 
they are receiving for their lumber they are losing 
money and, if this is true, either the price they 
receive for their lumber will advance or many 
mills will shut down. It is because of this unknown 
factor, namely, how much the production will be 
curtailed in 1927, that makes it difficult at this 
time to determine how the total production for 
1927 will compare with that of 1926. 

This year I found that a great many of the mills 
are much better acquainted with the requirements 
of the New England retailer than they were a year 
ago; that a great many of them have tried some 
of our New England orders and find that they are 
not so difficult or such a bugbear as they originally 
thought they were before actually manufacturing 
some of them. In other words, I find that not 
only are the wholesaler and retailer of New England 
becoming better acquainted with the West Coast 
conditions and what it is reasonable to ask a West 
Coast mill to do and what not to do; but I also 
find that the West Coast mills are becoming better 
acquainted with our requirements and have a bet- 
ter understanding of the things we want done and 
which of them it pays them to do, and those that 
it does not pay them to do. In other words, a 
great many of the difficulties that we have been 
experiencing in the handling of West Coast lumber 
have been due to the different viewpoint of the 
eastern dealer and the western mill, caused by the 
facts that they were a great distance apart and 
unacquainted with the conditions confronting each 
other ; but time is overcoming these difficulties and 
a great many improvements have been made in 
handling this business and still further improve- 
ment can be looked for. 


Postpone Organization Meeting 
PittspuRGH, Pa., Dec. 7.—The lumber and 
forest products committee of the Allegheny 
Shippers’ Advisory Board, which was to have 
met here last Friday to organize, postponed its 
meeting until Friday, Dee. 17, when permanent 
organization will be effected. 
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Utilizing Sawmill Waste to 


Make Electricity 


The wide range of utility of forest products 
is a matter with which the average layman is 
not familiar. That the lumber industry ranks 
second in importance in the industrial actis 
ities of this nation is another fact which is not 
vyenerally known outside of lumber circles. 

It has been stated that there are more than 
$500 different articles and commodities in con- 
stant demand and use by the people of this 
country which are derived and manufactured 
from the forests. If one would stop to think of 
the many wood-derived articles which we use in 
our daily life and the effect the sudden ex 
haustion of the sources of these articles would 
have on our lives, it would still further be em 
phasized to us that without the forests, modern 
civilization would be greatly handicapped. 

It is encouraging to remember, however, that 
of all the great natural resources, the forests 
ure the only ones which may be perpetuated to 
the end of time. When our mineral resources 
are exhausted, man may never replace the ore 
that has been taken from the ground. Every 
barrel of oil drawn from our underground de 
posits lessens by that much the supply available 
for the use of man. It is entirely different with 
the forests. ‘Trees which are cut can be re- 
placed by new growth and nature is now re 
ceiving a great deal of codperation from man in 
perpetuating this wonderful resource. 

One of the most useful man-made comple 
ments to modern civilization is electricity, and 
even in this widely used and wonderful com- 
modity, the forests are proving to be an impor 
tant factor, in some localities at least. Few 
people realize that sawmill waste is now being 
utilized quite extensively in the production of 
electricity. There are a number of lumber 
manufacturers who are converting sawdust, shav- 
ings and bark into this useful commodity, not 
only for driving sawmill machinery and lighting 
their own properties, but, by the construction of 
distributing lines to points adjacent to their 
operations, they have made the forests serve 
the publie in a highly interesting manner. 

The outstanding lumber manufacturer in the 
South, producing electricity commercially from 
sawmill waste, is the Dierks Lumber & Coal Co. 
of Kansas City, Mo. From its mills in southern 
Arkansas and Oklahoma, the surplus production 
of electricity is being distributed to many ad- 
jacent communities. In the beginning this en 
ergy was utilized only for operating the ma 
chinery at the company’s operations, lighting 
the plants, and the 
towns in which they 
are located. In the 
last three years, how 
ever, the production 
of power plants, at 
the three principal 
mills of the company, 
located = at Dierks, 
Ark., Broken Bow and 
Wright City, Okla., 
has been materially 
increased by the addi 
tion of new turbines 
and the company has 
embarked on a_ pro- 
gram of electrie power 
distribution. 


A Score of Commu- 
nities Served 


At this time, there 
are almost a score of 
communities in these 
two States that are be- 
ing served by electric- 
ity produced from 
sawmill waste by the 
Dierks company. The 
first community to 


log pond. 
benefit from this pro- 


Mill of the Dierks Lumber & Coal Co., Dierks, Ark. 


gram was DeQueen, Ark., a town with a popu 
lation of about 3,500. This town is the county 
seat of Sevier County. <A local power plant had 
been in operation in this community for many 
years. As in many plants of this kind, the 
machinery was obsolete and incapable of pro 
viding the citizens with a steady and dependable 
source of current. As a consequence, a very 











Typical transmission line of the Dierks Lumber 
§ Coal Co. The poles are of pine, creosoted 
and from 40 to 45 feet in length 


grave situation existed. The frequent break- 
ing down of the equipment in this plant was 
jeopardizing the health and safety of the citi- 
zens beeause they depended on electricity for 
pumping water for their daily use. Something 
had to be done to secure a dependable supply of 
electricity. 





The power house is at the right next to the 
In the foreground is the transformer substation where the current is stepped up to 
33,000 volts and delivered to the transmission line 





By Louis Glazer, 
Dierks Lumber & Coal Co., 
Kansas City, Mo. 


Twenty seven miles from DeQueen is the 
modern electrically-operated lumber manufae- 
turing plant of the Dierks Lumber & Coal Co., in 
the town of Dierks, Ark. The eitizens of 
DeQueen organized the DeQueen Light & Power 
Co. for the purpose of securing the construction 
of « high voltage transmission line from Dierks 
to DeQueen, the current to be distributed over 
the lines of the local electric company which 
were taken over by the newly-organized com- 
pany. This was the beginning of the entrance 
of the Dierks Lumber & Coal Co. into the public 
utility field. Since DeQueen was connected to 
the high voltage line from the Dierks mill, the 
service has continued uninterruptedly and has 
been supplied to the citizens at a saving in cost. 

Iixtension of the transmission lines brought 
other localities within reach. Many of them 
were not large enough to support a power plant 
and consequently had been without the use of 
electricity—the most important servant of man- 
kind. Sawmill waste is now lighting the towns 
of Nashville, Dierks, DeQueen, Horatio, Lockes- 
burg, Mineral Springs, Murfreesboro, Foreman, 
Cove, Gillham and Winthrop, Ark. Hatfield, 
Ark., will be served by this company within the 
very near future. In Oklahoma, Broken Bow, 
Wright City, Calliant, Idabel, Talihina, Oak 
Hill and Albion are being served. The three 
principal power producing plants are inter- 
connected so that interruption of production at 
any one point will not seriously inconvenience 
the users of electricity in these communities as 
the current from the other power plants is 
available. The population in the territory 
served by these lines is estimated at 100,000. 
The three main power houses are joined to- 
gether by a 33,000-volt transmission line which 
forms the back-bone of the power system. At 
present there is approximately 185 miles of 
35,000-volt transmission lines. 


Fuel Is Sawmill Waste 


At all three of the mill power houses the fuel 
is composed of sawdust, shavings, hogged waste 
and bark. This fuel has a moisture content of 
approximately 45 percent by weight and a heat 
value of about 5,800 B.T.U.’s per pound of wet 
fuel. One kilowatt hour is produced with ap- 
proximately four pounds of this fuel. There is 
a load dispatcher on the system who divides the 
system load on the different power plants ac- 
cording to available fuel, and general operat- 
ing conditions. If one 
power house becomes 
short of fuel, the load 
dispatcher instructs 
the other two power 
houses to take more 
loud in order to relieve 
the situation. In this 
manner, no power 
house is ever out of 
fuel. 

At the Dierks, Ark., 
mill which has a 
capacity of 150,000 
feet of lumber a day, 
there are two 750- 
kilowatt turbo-gen- 
erator units which 
drive all mill machin- 
ery with the exception 
of the ‘‘shot-gun’’ in 
the sawmill, and also 
supply the transmis- 
sion lines with ap- 
proximately 200,000 
kilowatt hours a 
month. At the Broken 
Bow mill, which has 4 
capacity of 125,000 
feet of lumber a day, 
there is a 750-kilowatt 
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turbo-generator unit which drives all mill ma- 
chinery, with the exception of the sawmill equip- 
ment which is steam driven, and also supplies 
approximately 100,000 kilowatt hours a month 
to the transmission line. At the Wright City 
mill with a capacity of 150,000 feet a day, the 
generating equipment consists of one 1,000- 
kilowatt and one 500-kilowatt generator. The 
sawmill is steam driven, but all other mill ma- 
chinery is electrically driven and there is a large 
surplus of power available, averaging 175,000 
kilowatt hours a month, for the transmission 
lines. 

Approximately 450,000 kilowatt hours a 
month are supplied to towns. This power is 
used by cotton gins, water pumping plants, and 
for other commercial uses and also for lighting 
purposes. The average lighting rate is 14 cents 
a kilowatt hour, and the average revenue from 


fod 


power users is 7 cents a kilowatt hour. 


Benefits Derived 


Several benefits other than revenue from 
power sales have been derived from the sale 
of electricity, namely, power factor losses have 
been decreased and a greater diversity factor 


has been realized. Before the transmission 
lines were built, the power factor at all plants 
was about 75 percent, which caused a large 
power loss in the cables, and lowered the capac- 
itv of the generating equipment. At the pres- 
ent time the power factor of the sy¥stem is 
approximately 87 percent. To have raised the 
original power factor by means other than the 
sale of power would have entailed the purchase 
of power factor correction equipment. The 
total load on all three plants has been reduced 
approximately 15 percent by connecting the 
plants together with a transmission line. This 
is due to the eaualizing of load over the trans- 
mission line between plants. In other words, 
when the load on one plant swings to a mo- 
mentary high peak, the load on another plant 
is probably swinging downward and the trans- 
mission of power between these plants serves 
to maintain a constant load instead of a fluctu- 
ating one. Another advantage of this inter- 
connection of power houses is that at night after 
11 o’clock, and on Sundays, two power houses 
shut down and the remaining one handles the 
load. Before the transmission lines were built, 
it was necessary for all three plants to run 


twenty-four hours a day, seven days a week, 
in order to light the mill towns. Ample time is 
thus available for making power house repairs 
at night and on Sundays. Before the plants 
were interconnected, it was sometimes necessary 
to shut a mill down. 

In the early part of 1926 a hardwood mill was 
constructed at Broken Bow, in addition to the 
pine mill. No additional generating equipment 
was installed other than two small boilers to 
supply the ‘‘shot gun’’ and dry kilns. The 
mill is electrically driven throughout. Power is 
supplied to this mill from the other three mills 
by means of the transmission lines. This load is 
approximately 60,000 kilowatt hours a month. 

When it is considered that the disposal of mill 
waste which is now being utilized in the pro- 
duction of electricity, previously presented a 
grave problem, it will be seen that the Dierks 
interests have transformed a liability into a 
useful and a very desirable commodity and, 
in so doing, are not only serving the public and 
helping to encourage a higher standard of liv- 
ing, but they are also making the production of 
electricity a satisfactory and profitable side- 
line to the manufacture of lumber. 


Solving the Mine Timber Problem 


WASHINGTON, D. C., Dee. 6.—One of the 
problems which the coal mining industry must 
solve in the next few years is the reduction of 
its ever-increasing timber bill, says L. D. Tracy, 
coal-mining engineer, bureau of mines. This 
includes pit posts, mine ties, timber sets and 
brattice boards. Several reasons are given for 
the increased cost of timber—searcity of raw 
material, higher freight rates and inereased 
labor costs. 
each. In 1918 the price was 15 cents, and this 
year 14 cents. The increase for other sizes was 
relatively the sume. Hardwood ties showed 
about the same general increase. Oak heading 
timbers were $30 a thousand feet in 1914, $50 
in 1918, and $48 in 1926, with prices for mixed 
oak plank the same. 

Present conditions seem to indicate the continued 
upward trend of the cost of mine timber, says Mr. 
Tracy, although the regrettable calamity that has 
visited the chestnut timber of Pennsylvania may 
temporarily hold the price of some types of mine 
timber on a level basis. On account of the chest- 
nut blight, many farmers will undoubtedly begin 
to convert their chestnut trees into timber before 
they become a total loss. This may provide for 
the time being a sufficient supply of mine timber 
to check the steadily rising prices. 

The local lumber producers are turning their at- 
tention to the production of the larger sizes of 
timber and lumber on account of an unfavorable 
price on mine ties. 6xS-inch, 6-foot tie sells for 
42 cents, or at the rate of $17.50 a thousand 
board feet. Yet mine car plank and timber sets 
have a value of $48 a thousand feet, an advantage 
of $30.50 in favor of the heavier timber. 

The supply of coal in western and central Penn- 
sylvania will last for a long period and it is for 
the possible future demand for timber that the coal 
companies must provide. While steel, concrete and 
other materials may, in many cases, prove an ac 
ceptable substitute, there is no doubt that timber 
will always be in demand. 


Coal Company’s Reforestation Program 

With these points in-view, one of the large bitu- 
minous coal companies in the central Pennsylvania 
district has for several years been carrying on a 
systematic program of reforestation which is in- 
tended to provide for the needs of the company in 
the far future. The company is a pioneer in the 
State in this work and now controls about 24,000 
acres of surface land which is either in forest at 
present or is available for future reforestation. <A 
large part of this surface was acquired by the 
company when the title to the coal was taken and, 
outside of the timber which may be standing, is 
of little value, and yet the company is required to 
Pay a tax on the assessed value of the surface as 
well as on the coal itself. 

In connection with the taxation of growing tim- 
ber Pennsylvania Auxiliary Forest Act of 1913 
Provides that any surface upon which trees are 
Planted, seed sown, or natural reproduction, for 
future growth may be classified as auxiliary forest 
reserves. When such a tract of land has been 
Placed in the auxiliary forest reserve the annual 
tax is determined on an assessed value of not to 
exceed $1 an acre. In addition, a yield tax equal 


In 1914, 6-foot posts cost 8 cents. 


to 10 percent of the stumpage value is to be paid 
at the time the timber is cut. 

The reforestation work of this company is 
under the direct supervision of a forester. In 
order to supplement the conservation work of 
planting trees and forest protection for future 
mine timber, the company also operates two 
sawmills which use to the best advantage the 
timber after it is cut. These mills are also 
under the supervision of the forester. 

This seems to be a logical arrangement, says 
Mr. Tracy, because he then has an intimate knowl- 
edge of the varying demands of the mines and 
can plan his logging operations to the best advan- 
tage and is in position to prevent any wastage at 
the mill. 

Nursery for Thousands of Seedlings 

In order to carry out the experimental work the 
company maintains a nursery where thousands of 
seedlings are grown for a year or two before they 
are transplanted to the future forests. Nearly all 
of the trees grown at the nursery are conifers— 
white pines, spruce, Scotch pine and hemlock. The 
hardwoods, such as the different species of oak, 
are best grown in their native forests where the 
young saplings are carefully protected. 

Ofthe conifers mentioned, the hemlock is the 
most difficult to grow under artificial conditions 
and the original methods employed are worthy of 
consideration. Experimentation showed that it was 
necessary to reproduce as nearly as possible the 
conditions of light and shade found in the primeval 
forests, and also the peculiar characteristics of 
the soil of the woods in which hemlocks naturally 
grow. 

Ordinarily the soil in the forest contains a large 
amount of woody material from the decay of fallen 
trees, needles and leaves. In the nursery this 
condition was simulated by mixing a large pro- 
portion of sawdust with the soil. This mixture was 
made into a bed approximately 100 feet long and 
5 feet wide and covered in winter with a layer 
of straw. Hemlock seed was then sown in this 
sawdust bed. In a hemlock forest the light is gen- 
erally dim, as the penetration of the sun’s rays is 
partly obstructed by the dense upper growth of 
the trees themselves. In order to produce a similar 
effect on the bed in which the hemlock seedlings 
are growing a grating of common lath was built 
over the entire bed. 

The other species of trees mentioned are also 
grown in beds but without the special preparations 
made for the hemlocks. The cost of a seedling in 
the nursery to the time when it has been trans- 
planted to its final growing place is estimated to 
be 1 to 1% cents a tree. About 75 percent of 
these transplanted seedlings live. An illustration 
of the increase in value is shown by a 17-year-old 
pine from which five pit posts averaging five feet 
in length had been cut. A fair price for these posts 
would be 15 cents each, which, however, includes 
the cost of cutting and splitting the tree and haul- 
ing it to the mine. 

In connection with the trees that are favored 
for reforestation, the company’s experience has 
been that the Scotch pine and the wild cherry 
meet their conditions better than almost any other 
species. The wild cherry is especially adapted 
for mine ties as it grows straight, is a hardwood 
and is well suited for preservative treatment. Last 


year 700 trees of this species were planted. 

A great factor in the timber conservation and 
reforestation plans of the company is the syste- 
matic plan of timber cutting. When the coal was 
bought, as stated above, the title to a large amount 
of surface was also acquired and there were many 
acres of woodland. The present timber is care- 
fully cut and replaced by young trees, and it is 
estimated that a period of 80 years will elapse 
before an acre of present cutting will again be 
reached. No trees under 10 inches in diameter is 
cut unless it shows signs of decay, disease or in- 
jury. 

About 15,000 feet of lumber, exclusive of props, 
is used a day and the estimated daily growth of 
timber on the company’s lands is 30,000 feet. 


Maintains Plant for Preservative Treatment 

One of the most important contributions to the 
economic success of the timber conservation plan 
of this company is the way in which the raw ma- 
terial is worked into shape for use in the mines. 
Preparation of timber for use by the most econom- 
ical labor and modern machinery driven by electric 
power reduces the cost over the preparation by 
hand labor at the mines. Inasmuch as the company 
maintains a plant for the preservative treatment 
of a large part of the timber used in the mines, 
it is necessary to have as little cutting of the 
treated timbers as possible when they are being 
put in place. Cutting of treated timber when 
it is done in such a manner as to leave ex- 
posed untreated portions subjects the timber to 
the lodgment of the spores which are floating in 
the air and which quickly germinate and produce 
the timber-destroying fungi. To prevent this, care- 
fully prepared. schedules of standard timber sets, 
switch ties and lagging have been worked out, and 
whenever a set of timber is needed an order is 
sent to the mill, stating the size of the timbers 
required and this order is put through the mill 
and treatment plant. 

At one of the company’s mills the logs are 
brought by truck, or by railroad if shipped from 
other than the company’s forests, or distant com- 
pany’s forests, and unloaded into a small pond at 
the upper end of the mill. A 10-mile haul is the 
limit for trucks. The logs are then floated, as 
needec, to a conveyor which carries them up a 
slight incline to the circular rip saw by which the 
log is converted into boards of no particular width 
but of a specified thickness—1 inch, 2 inches, or 
more. The lumber is then automatically carried 
to a second saw which cuts it to the several 
standard widths. A cradle-like attachment receives 
it from the second operation and feeds it to a pair 
of automatically spaced cross-cut saws which cut 
it to the lengths ordered. 

Those slabs which are too narrow to be made 
into standard size timber are put into a separate 
pile and cut into narrow strips—%, % or 1 inch 
size—when such material is needed. The short 
ends cut from the slabs as they are made into 
standard length boards are used for cap pieces 
and wedges in the company’s mines or sold to 
other coal companies for the same purpose at 1 
cent each. These caps and strips cut from the 
narrow slabs almost pay for the operation of the 
mill, so that the lumber cost from pond to yard 
is about $2 a thousand feet. In this item, the 
power cost is 1% to 2 cents a kilowatt-hour and 
labor 50 cents an hour. 
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Bay State Dealers Emphasize Merchandising 


Boston, MASS. Sate 6.—All previous atte md 
ance records were broken when the twe nty-sixth 
annual convention of the Massachusetts Retail 
Lumber Dealers’ Association brought more than 
three hundred lumbermen to the Copley-Plaza 
Hotel last Saturday, for the largest and one of 
the most interesting and successful annual meet- 
ings in the history of the organization. Lumber 
dealers from distant parts of the State and 
from other points in New England and the East 
arrived here yesterday with some of their prinei- 
pal executives and members of their families. 
There were reunions, conferences and committee 
meetings Friday evening, but the convention 
officially opened Saturday morning at 9 o’elock 
with a reception, when association officers met 
members and guests in an informal and general 
get-together. 

The president, Hal A. Bellows, of C. P. Chase 
& Co., Springfield, struck the keynote of the 
convention when he opened the morning business 
session with his annual address. This note of 
optimism, attained through frank facing of 
present facts and recognition of what real co 
operation and association loyalty can mean in 
the future, rang through the day’s activities 
and was the inspiration for the evening’s social 
relaxation in the delightfully decorated Swiss 
Room, where the third annual dinner dance of 
the Boston Hoo-Hoo Club was given in honor 
of the visiting dealers and their ladies. 

Key Points in President’s Address 

Major emphasis in addresses and discussions 
was placed on these vital points as the common 
aim of Bay State dealers in the coming year: 

Study costs. 

Insist on a fair profit in every sale. 

Cobperate on the credit problem and eliminate 
bad accounts. 

Be lumber merchandisers and sell; not just lum- 
ber dealers who merely store building materials. 

Demand nothing from the lumber manufacturer 
and shipper that the retail yard customer may not 
fairly ask from his dealer. 

Compete for business, but compete fairly on a 
basis of efficiency and service, not price-cutting, 
and let each lumber merchant during 1927 and 
thereafter treat his business competitors as he 
would be willing for his competitors to treat him. 

President Bellows drove his interesting points 
home with a striking business parable, drawing 
the analogy between the physical ills of man- 
kind treated by physicians and the business ills 
which require only a dose of common sense. 

The report of the secretary, Granville B. 
Fuller, of G. Fuller & Son Lumber Co., Brighton, 
reves led a year of efficient and aggressive asso- 
ciation endeavor. The treasurer, William L. 
Smith, of the Lexington Lumber Co., Lexington, 
reported the finances in good shape for begin- 
ning the new year’s program of broadened ac- 
tivities. 

Gives Talk on Credits 

One of the most interesting addresses of the 
day from the practical business standpoint was 
that of Joseph G. Bryer, president and general 
counsel for the Lumber Credit & Research Bu- 
reau (Inc.), recently organized by lumber deal- 
ers of the Boston metropolitan district, on safe- 
guarding and standardization of credit. Mr. 
Bryer urged the dealers to take full advantage 
of their lien rights. Filing a lien under the 
State lien law should be the routine and regular 
business procedure of the building material men, 
he insisted, and the lien is especially important 
to the dealer supplying material for specula- 
tive building, which is frequently promoted by 
persons with small capital. 

Fear of alienating the goodwill of customers 
makes lumber dealers hesitate to protect them- 
selves by using the lien law, said Mr. Bryer, and 
what is needed is that the lumber associations, 
building associations and allied interests get 
together, become educated to take advantage of 
the lien law as the recognized and universal 
practice of the builders’ supplies trade. 

Regarding when to put a claim in the hands 
of a dealer’s attorney for collection, Mr. Bryer 
advised watching the published records of at- 


tachments and acting immediately when an at- 

tachment is filed against a customer whose ac 

count is due. ‘‘ Be especially watchful of any 
account sixty days old,’’ he continued. ‘‘It is 
far easier to collect then than to try chasing 
your vanishing dollars through the bankruptcy 
court after the apple cart has tipped over. One 
of my lumber dealer clients last year saved $30,- 
000 through the use of the lien law and record- 
ing his contracts at the registry of deeds. He 
lost some customers, it is true, but his business 
is better off financially without them.’’ 

H. N. Nicholas, of the Newell Lumber & Coal 
Co., Pawtucket, R. I., opened the discussion with 
the statement that the great difficulty about 
credits is that ‘‘we lumber dealers are all care- 
less. We are inclined to take a chance. The 
Massachusetts lien law has some awkward fea- 
tures, but it is easier to take advantage of it 
as it is than to try to change it.’’ Mr. Nicholas 
asked other dealers present to tell some of the 
difficulties they have encountered in trying to 
take advantage of the lien law. 

James L. Barney, of the Barney & Carey Co., 
Dorchester, said it is very plain where the lum- 
ber dealers stand legally, but the difficulty is in 


the lack of time for using the lien law protec- 
tion. In the rush of competition the building 
contractor won’t take time to file a notice, and 
““Tf you want him to file 
3arney, 


he doesn’t have to. 
au notice of his contract, 


?? added Mr. 
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‘the will go elsewhere for his lumber. What 
we need is the codperation of all the lumber 
dealers so we all will act together.’’ 

Mr. Bryer replied that there is no need for 
the contractor to know anything about the lum- 
ber dealer filing a notice of the contract for 
lumber. The dealer knows the location of the 
lot where the lumber is to be delivered, and he 
can telephone his attorney who will get the 
description from the registry of deeds, and 
within three hours at the most the dealer can 
file his notice under the lien law. Later, if 
things are going all right, the dealer can e: isily 
release his lien. ‘‘ Just get the habit, that’s all, 
of safe-guarding your credits in this very sensi. 
ble way before a load of lumber leaves your 
yard,’’ urged Mr. Bryer. 


Massachusetts Lien Law Complicated 


Charles E. Dodge, of the Norfolk Lumber 
Co., Stoughton, suggested that the average lum- 
ber dealer is likely to make a botch of using 
the lien law because he doesn’t understand it, 
written as it is in Massachusetts in involved 
and complicated phrases and terms. Mr. Dodge 
declared that attempts by the dealer to use the 
lien law often meant tying up a job and pre- 
venting the contractor from getting his mort- 
gage money for financing the project. ‘‘ There is 





so much verbiage in the law that even the 
lawyers disagree about what it really means,’’ 
asserted Mr. Dodge. 

President Bellows endorsed a suggestion by 
Mr. Dodge that the association have the State 
lien law translated into everyday language, its 
various terms and conditions made simple and 
codified, and published for the dealers in pam- 
phlet form, and referred the proposition to the 
board of directors for consideration and action, 

O. C. Nickerson, of the Nickerson Lumber 
Co., Chatham, said his experience is that the 
contractor frequently doesn’t want the lumber 
dealer to know who the real owner it. If the 
dealer insists on filing a lien the contractor is 
offended and goes elsewhere for his lumber. 

President Bellows remarked that the method 
for solving this problem is codperation of the 
dealers in the locality concerned. He said his 
firm, C. P. Chase & Co., has used the lien law 
to advantage several hundred times and has had 
no serious difficulties in the Springfield territory. 

Merchandising in Retail Yards 

O’Neill "tale jr., advertising manager of 

Celotex Co., Chicago, made some pertinent sug- 


gestions in "his address on ‘‘Mere ‘handising in 
Retail Lumber Yards.’’ He said, in part: 


You retail lumber dealers haven’t made it guf- 
ficiently interesting for the consumer to own his 
home. The civilized human animal must have 
shelter, and your latent market is always there 
clamoring for your efficient development. You are 
mostly interested in small unit construction. What 
are you doing to increase that volume? 

The national advertiser who is in the field today 
to create a demand for his product is in the hands 
of you retailers. Your problem is like that of the 
savings banks, and they have succeeded through 
a long period of years in selling the average citizen 
the idea of keeping his dollars together until he 
has enough to do something with them really worth 
while. You can do it through your bank con- 
nections, the pulpit; many ways. 

I was talking with two lumber dealers in Penn- 
sylvania yesterday who are selling a building prod- 
uct several dollars above their competitors’ lines. 
I found they were successful because they had 
created a consumer demand. 

You can’t expect your manufacturer to do any 
more for you than you are doing for your con- 
tractor. If the manufacturer and the retailer of 
this country can come to a more common under- 
standing we will solve the problem of stimulating 
consumer demand and expand the retail lumber 
business, which igs our life blood. 

Every man in whom you create a spirit of satis- 
faction and pride in his new home is the best possi- 
ble means of creating consumer demand, for he is 
anxious and eager to tell all his friends living in 
hotels and apartments how much nicer it is to live 
in a home like his. And if he is not satisfied that 
man is a serious liability. Sell only products you 
know will give satisfaction. Concentrate on cre- 
ating satisfaction and rendering service. Call in 
your contractors and give them demonstrations of 
products you know will give satisfaction. Be lum- 
ber merchants, not merely dealers. 


Tells of Costs Study 


Harry Colman, of Chicago, spoke on ‘‘A 
Study of Costs’’ with much enthusiasm and 
vehemence. arge charts on the walls fur- 
nished the points for his argument that scarcely 
one-third of a lumber dealer’s business is really 
competitive, that borrowed money to carry open 
accounts really costs several times the interest 
rate paid the bank, and that the lumber dealer 
who insists on his regular, fair profit in every 
transaction has made more money by the end 
of the year even though he lost some orders 
than his competitor who sometimes cut prices. 
Mr. Colman gave the credit to the Northeastern 
Retail Lumbermen’s Association for developing 
the idea of cost-finding in retail lumber yards. 
He continued: 

Every retail lumber dealer should know his costs. 
No dealer can ever put in a scientific and practical 
cost finding system—and use it intelligently— 
without benefiting largely. 

We cost-finding men have found that the dealer 
who does the greatest volume of business ofteD 
makes the smallest net profit. We have found 
that price-cutting has absolutely nothing to do 
with creating new business, because only a cer- 
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are in Granting of Credits Insures Profits 


tain amount of Inmber is used in a given community 
jn any year. 

The vital thing the retail lumber dealer ought 
to realize is that only a small proportion of his 
pusiness is really competitive. A cost study we 
have made in a town of 95,000 people in Illinois 
showed that only about 25 percent of the lumber 
pusiness in that town was competitive. About 
three-quarters of the orders for lumber in that 
town went to a dealer without any effort by the 
customer to secure competitive figures from another 
dealer. We showed the dealers there it was time 
to get together and talk facts. There’s nothing 
illegal about that. They didn’t fix prices; they 
stopped cutting prices. 


Mr. Colman cited the situation in Detroit as 
the ‘‘ classic instance’’ proving that a cost study 
cub makes business in the community more 
profitable even with lower volume. 

George E. Briggs, of the Lexington Lumber 
Co., Lexington, questioned Mr. Colman to bring 
out the fact that dealers need have no hestita- 
tion about revealing their figures to the asso- 
ciation accountants working with the cost study 
clubs, since each dealer’s business affairs are 
held in strictest confidence and only the com- 
posite figures or individual figures identified 
by number only are given to the members of the 
club. Others joined in the interesting discus- 
sion and it was indicated that there will be 
some new recruits in the cost study clubs 
throughout the State. 

William J. Riley, of the Hartford Lumber 
Co., Hartford, Conn., a vice president of the 
Northeastern Retail Lumbermen’s Association 
and a director of the Lumber Dealers’ Asso- 
ciation of Connecticut, brought the greetings of 
the Nutmeg State dealers and a cordial invita- 
tion for the Massachusetts dealers to attend 
the State convention in Connecticut. He re- 
ferred to the Connecticut lien law, lately amend- 
ed through the activities of the lumbermen’s 
State association there, as a ‘‘real workable 
law.’? The dealer may give notice within sixty 
days of his last delivery of lumber and his lien 
has the same effect as a mortgage. Mr. Riley 
suggested that if the Massachusetts lien law 
isn’t all it ought to be the lumber dealers ought 
to get together and change it. ‘‘We changed 
ours,’’ he commented with some pride. 

A eredit man who recently eftered the lum- 
ber business said that he had been most im- 
pressed with the shoe-string operations of specu- 
lative builders who ‘‘want to start a string of 
houses with no assets but a construction loan.’’ 
He said that since he went with his company 
last April he had turned down $250,000 in new 
business. ‘‘But we haven’t lost any profits,’’ 
he added. ‘‘We have some accounts on our 
books one year old, but we don’t intend to put 
on any more.’’ 


Urges Concentration on Desirable Business 


Charles Baker, of the Baker Lumber Co., 
Worcester, president of the Northeastern Retail 
Lumbermen’s Association, told his fellow deal- 
ers that if a bcok on when and why not to sell 
lumber were to be composed he could write sev- 
eral interesting chapters. ‘‘ Most of us could,’’ 
he added, ‘‘and the information for those chap- 
ters would come right out of our hides. If we 
ever had a time when we need to be careful 
itis right now. Most of us are in communities 
well supplied with houses and if more are built 
it means they will have to be thrown on the 
market at a loss. I think we are going into a 
time when just average won’t do. The dealer 
who can say ‘No’ will have money in his bank 
account these coming months, and the man who 
sacrifices profits in his hunger for volume will 
g0 broke. Some of our very best dealers have 
to suffer through this unintelligent competition. 
Abandon the highly competitive field to your un- 
Wise competitor and concentrate on the desirable 
business that car pay a reasonable profit.’’ 

Mr. Baker modestly disclaimed the encomiums 
of President Bellows, who called upon the mem- 
bership to stand in honor of a ‘‘ fellow dealer 
who is small in stature but large in wisdom, and 
who has been very successful in making his 


lumber yard pay profits when some of us have 
been losing money.’’ 

Paul 8S. Collier, secretary-manager of the 
Northeastern association, was given a cordial 
greeting when presented with a flattering trib- 
ute by President Bellows. Mr. Collier remarked 
that the dealers had heard the drab side and 
been told the remedies to be applied, and that 
an association secretary could become pretty 
pessimistic when he heard these things. Then 
he pointed out that this country spent $14,000,- 
000,000 for automobiles last year and $7,000,- 
000,000 more for upkeep, while $390,000,000 
went for cosmetics, hence there must be a chance 
to find a few dollars to be spent for lumber. 
Coéperation, organized effort to combat the 
situation confronting the lumber trade, are 
among the many things the lumbermen can find 
to raise their hopes. 

‘“Tf you aren’t in business for a profit you 
aren’t in business,’’ Mr. Collier asserted. ‘‘Our 
association work is bound up in establishing 
correct habits of business and relations to fel- 
low dealers.’’ 

One of the big events on the morning pro- 
gram was the address by Jeremiah Downey, 
general manager and executive secretary of the 
Lumber Credit & Research Bureau (Ine.), 


whose organization by dealers in the metropoli- 
tan district and operation and policies he de- 
This interesting story was 


seribed in detail. 











G. B. FULLER, 
Soston, Mass. ; 
Reélected Secretary 


W. L. SMITH, 
Lexington, Mass. ; 
Reélected Treasurer 


published exclusively on page 54 of the AMERI- 
CAN LUMBERMAN on Nov, 20. The plan is pat- 
terned somewhat after that which is now work- 
ing so successfully in Detroit. Mr. Downey gave 
a cordial invitation for all lumber dealers vis- 
iting Boston to make their headquarters in the 
offices of the bureau at 108 Massachusetts Ave- 
nue whether or not they are subscribers and 
members. 


Report of Resolutions Committee 


The report of the resolutions committee was 
presented by John F. Fuller, of W. A. Fuller 
& Son (Ine.), Clinton. Resolutions were unani- 
mously adopted recommending that association 
members install a standard method of comput- 
ing costs; that cost study clubs be organized in 
the various districts; that a committee be ap- 
pointed to confer with a similar committee rep- 
resenting the wholesale lumber dealers to dis- 
cuss matters of mutual interest; that the prac- 
tice of lumber dealers in welcoming and utilizing 
the services of manufacturers in selling the lat- 
ters’ products is commended where the manu- 
facturer does not solicit the trade of the cus- 
tomers of the retail lumber dealer, but that the 
opposite practice is deplored. 

Another resolution was similar to that pre- 
sented by J. A. Mahlstedt, of New Rochelle, 


N. Y., at the National Retailers’ convention in 
New Orleans, asserting belief in the funda- 
mental principle that the local distributing lum- 
ber yard with its stock on hand for immediate 
service constitutes the best method of distribu- 
tion from an economic standpoint to both the 
industry and the consumer, and pledging co- 
operative support to the policy of sales by manu- 
facturers and wholesalers to local distributing 
yards, and by the local distributing yards to 
the lumber consumer. 

Resolutions on the deaths of William H. Saw- 
yer and Pliny W. Wood, of Worcester, and 
Frank Hinckley, of Yarmouthport, during the 
last year expressed the sorrow and sympathy 
of fellow members of the association. 


Election of Officers 


Henry L. Stone, of D. D. Chase Lumber Co., 
Haverhill, recommended as chairman of the 
nominating committee that the present officers 
of the association be reélected for another year. 
By request of John F. Fuller he was not re- 
nominated a “director, the place being offered 
to W. E. Drown, of the Merrimac Lumber Co., 
Amesbury, so that the northeastern section of 
the State should be represented on the board. 
It was unanimously voted that Mr. Stone should 
east one ballot as the unanimous desire of the 
convention to elect the following slate of officers 
who had been renominated : 

President—Hal A. Bellows, C. P. Chase & Co., 
Springfield, 

First vice president—Charles BH. Dodge, Norfolk 
Lumber Co., Stoughton. 


Second vice president—Edward Guiney, Borden, 
Guiney & Kendall Co., Fall River. 


Third vice president—U. M. Carlton, Dix Lum- 
ber Co., Cambridge. 


Secretary—Granville B. Fuller, G. Fuller & Son 
Lumber Co., Brighton. 

Treasurer—William L. Smith, Lexington Lumber 
Co., Lexington. 


Directors for 1927—Harl BH. Ferry, C. 8. Ferry & 
Son, Pittsfield; F. Howard Hinckley, John Hinck- 
ley & Sons Co., Yarmouthport; A. Wayland Wood, 
P. W. Wood Lumber Corporation, Worcester ; W. BD. 
Drown, Merrimac Lumber Co., Amesbury; Robert 
N. Demond, Franklin County Lumber Co., Green- 
field, and H. N. Nicholas, Newell Lumber & Coal 
Co., Pawtucket, R. I. 

Additional resolutions were presented and 
adopted unanimously expressing the apprecia- 
tion of the convention for the handsome and 
unique identification badges of plywood pre- 
sented by the Brockway-Smith Corporation, of 
Charlestown, and for the very clever and artistic 
souvenir dinner menus presented by the five 
principal lumber mutual insurance companies. 


THE BANQUET 


Three hundred places had been provided in 
the Swiss Room for the annual banquet at 1:30 
p. m., but the ticket supply was quickly ex- 
hausted, so heavy was the attendance, and some 
of the lumbermen had to console themselves in 
the Copley-Plaza’s public dining rooms. 

Among the interesting souvenirs distributed 
at the convention were handsome samples of oak 
molding and trim in the form of paper weights, 
given by the Boyd Sinclaire Lumber Co. (Inc.), 
of New York, and charming walking sticks of 
polished southern pine charred with the brand 
‘*Bogalusa Reforestation,’’ presented by the 
Great Southern Lumber Co. Unfortunately, 
guests of the exclusive hotel admired the walk- 
ing sticks quite as much as did the lumbermen, 
and scores of them were stolen during the day 
from any lumberman who ventured to let go of 
his souvenir for a moment or so. Judging from 
appearances around the Copley-Plaza this aft- 
ernoon and tonight, there is a splendid chance 
to make southern pine walking sticks quite the 
vogue among both women and men and build 
up a nice trade in them. 

President Bellows presided as toastmaster at 
the banquet, and his charm, wit and grace added 
much to the interest and value of the after-din- 
ner addresses. 

James Kimball, of George E. Kimball & Son, 
Hingham, told of the auspicious start of the Old 
Colony Building Supplies Association, born in 








60 AMERICAN LUMBERMAN 





DECEMBER 11, 1926 





his territory last spring, already a husky infant, 
and promising to do much in the future to make 
the lumber business in that part of the State 
more worth while and comfortable. ‘‘Jim’’ 
Kimball convulsed the erowd with anecdotes 
that aptly pointed the serious undercurrent of 
his talk. He said there are only two questions 
which the dealer need answer to make his lum 
ber yard a huge success; namely, ‘‘ How to Sell 
Lumber at a Profit?’’ and ‘‘How to Get the 
Money After You Sell It?’’ 

I met a contractor the other day, he said, and 
as I believe in being sort of breezy and friendly I 
said to him: “How's the world treating you,” 
“Very seldom,” he told me. Now that gave me an 
idea that resulted in my getting a good order from 
that man. 

Conditions in the lumber business aren't what 
they used to be. I took a customer to the bank 
to help him finance one of his operations which 
meant a nice bill of lumber for my yard. “What 
are your liquid assets?’ the president of the bank 
asked him. My customer looked surprised but he 
was game. He spoke right up and said: “A case 
and a half.’ He got the loan he wanted. On the 
way back to my office he told me: “Gosh, it’s lucky 
the whole board of directors wasn't there.” 


Talks on Marketing Problems 


Harry E. Wellman, professor of marketing at 
the Tuck School of Business Administration, 
Hartmouth College, and former college mate of 
Mr. Kimball and others of the lumbermen pres- 
ent, made a powerful, convincing talk on the 





the trouble, and have convinced the public there 
are no prices on anything. Merchants have been 
making greater turn-overs and lesser profits. In- 
stalment selling was analyzed by Prof. Wellman 
as a bad development and serious danger. He 
said: 

Six billion dollars is too great a mortgage on 
the future pay envelope. The present installment 
situation is on the down grade. Certainly, let us 
all hope so. The decreasing pay envelope means 
a smaller building program. I estimate that you 
are doing and will continue to do for the present 
about SO percent business, and that is about right 
for all lines of business. Consolidations have taken 
out a lot of the over-production which followed the 
war, and, unfortunately, failures have taken care 
of a lot more. 

The main thing which interests me is your atti- 
tude. You all have known since 1918 that your 
attitude should be to stop being lumber dealers and 
be merchants. The difference between the dealer 
and the merchant is the difference between storing 
and selling lumber. You are subject to the same 
trade laws as the department store. Your three 
fundamental principles should be: 

Complete knowledge of your costs. 

A definite plan for the coming year. 

Definite knowledge of the items you are mer- 
chandising and their uses. 

Cutting prices when you are on 80 percent volume 
is the worst thing that can happen. Letting stocks 
run down is to run the risk of losing the goodwill 
of your best customers. 


No Menace in Wood Substitutes 
Prof. Wellman can see nothing in the ‘‘menace 





much about this wonderful synthetic stuff. Up 
near Hanover (Dartmouth College) there's a wood. 
working factory making wooden pegs for shoes the 
same as always. 

Demand for lumber is going to increase in the 
long swing, and there'll come dozens of new uses 
we haven't even thought about. But we shall see 
the lumber dealer selling more semi-finished ma- 
terials set up on United States standards, and not 
just stocking the unfinished raw material. I don't 
know any business which has worse selling to the 
consumer than the retail lumber business. I believe 
you are starting on a more prosperous time than 
the last ten years if you become lumber mer 
chandisers instead of just storehouses for raw 
building materials. 

A playlet, ‘‘Mr. Speculator and the Credit 
Man,’’ was presented by the Boston Credit 
Men’s Association, and it brought out so aptly 
some of the typical credit and selling problems 
of the retail lumber trade that it made one of 
the big features of the convention. Donald B. 
MacClellan, of the Dix Lumber Co., was a specu- 
lative builder; Frank T. Curry, of the Downes 
Lumber Co., was a credit manager, and Fred 
H. Mann and Lawrence Power, of the New Eng- 
land Credit Men’s Bureau, were a credit coun. 
selor and a lumber salesman, respectively. 

A snappy orchestra and a ‘‘community sing’’ 
added to the pleasure of the afternoon. Credit 
for the very successful convention goes to the 
following committee which worked hard to put 
it across: Granville B. Fuller, chairman; 
George E. Briggs, U. M. Carlton, Frank M., 
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marketing problems of the industry. His ad- 
dress made such an impression on all who heard 
it there was general demand for it to be printed 
for wider distribution among lumbermen. Since 
1920, he said, all business has had a series of 
new problems, which change with the seasons 
and many of which are still unsolved. Over- 
production and dumping have caused much of 


of wood substitutes’’ and he said so in plain 
language. The synthetic house, he declared, isn’t 
worth the powder to blow it to hell. Every time 
they have brought out a new substitute for lumber 
they have brought out new uses for lumber. Look 
at the automobile bodies fairly leaping back to 
wood because the metal bodies vibrate your head 
off. Look at the radio sets. Take the storage bat- 
teries going back to wood after we've heard so 


Curtis, John F. Fuller, H. N. Nicholas, William 
L. Smith and Frank L. Wilcox. 

The third annual Hoo-Hoo dinner-dance was 
in charge of the following committee: Frank 
W. Whitty, chairman; Arch Giroux, Franke 
Keefe, Harry L. Lewis, V. M. Matson, John 
Monahan, Philip Palmer, John Rooney, George 
Towne and Fred W. White. 


How Massachusetts Dealers View the Situation 


Gleanings from prominent lumbermen at the record-breaking twenty- 
sixth annual convention of the Massachusetts Retail 
Association give a very interesting cross section of the sentiment regard- 
ing the lumber market situation in that part of the country. 


Henry W. Sears and ALBERT F. MITCHELL, Sears 
Lumber Co., Middleboro.—Business has been quiet 
around Middleboro and we look for a quiet spring 
trade. This is a good time for the lumber mer- 
chant to hustle a little harder, be a little more 
careful about credits, and be a little surer that he 
is getting a fair profit. 

A. WAYLAND Woop, P. W. Wood Lumber Corpora- 
tion, Worcester.—We have been doing a fair lumber 
business in Worcester and we are looking for a fair 
business next year. Collections are slow. We are 
making some money. We are placarding the jobs 
for which we are supplying lumber and find this 
a very effective method of advertising. We are 
using a red and yellow placard which attracts a 
lot of attention. At least ninety-nine out of one 
hundred contractors are quite willing to codperate 
in this form of lumber yard publicity. Lately we 


Lumber Dealers’ LUMBERMAN 


Inciden- tribution of lumber. 


have been getting out a very attractive and neat 
wooden sign with the name of the contractor also 
shown. ‘This is an effective method, for it not only 
gets publicity for the lumber dealer but also pleases 
the contractor and has a tendency to hold his 
business. Of course, a good business slogan is 
very important. We think ours can’t be beaten. 
It is “When You Think of Lumber Think of Wood.” 





FRED ARNOLD, Dean-Penney Co., Brockton.—Busi- 
ness is good. We have done a big business this 
year. . Our experience is proving that courtesy and 
service pay big dividends. When a man comes in 
to buy a 10-cent piece of molding we are just as 
glad to see him and give him just as big a wel- 
come as if he were inquiring for a $1,000 bill of 
lumber. We tell him to sit down and do everything 
to make him comfortable and to show him that 
we appreciate his patronage. Brockton is a shoe 


tally, these brief comments to the news representative of the AMERICAN 
who attended the convention 
business-getting ideas for the use of all those interested in the retail dis 


contain some worth while 


town and shoe trade is slow, but there is build- 
ing going on all the time in the suburbs. There 
is not such a lot of business in our territory, but 
our policy has enabled us to grab most of it with 
out any price-cutting, either, and we have made 
a very fair profit and are confident of doing a 
good profitable business next year. 


JOHN F. FuLier, W. A. Fuller & Son Co., Clinton. 
—Th® steel business is good up our way. ‘The tex- 
tile business is slow. The Lancaster mills have 
been down for seven weeks. Our November busi- 
ness was off about 20 percent. For 1926 our busi 
ness will be off about 10 or 12 percent. The sur- 
prising thing is that I have turned down more 
business lately than I have accepted. That's @ 
remarkable thing, but it’s a fact. A few days ag° 
our yard was offered a $14,000 job. I looked over 


the credits and turned the order down. We are 
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insisting on a fair profit and satisfactory credits 
—and making money. If we are offered an order 
for lumber which doesn’t measure up to these 
standards we tell the customer we would rather he 
went somewhere else. 

FRANK M. Curtis, William Curtis Sons Co., Bos- 
ton.—It’s a case of five dogs and four bones around 
Boston. I’m connected with a cost study club 
organized by some of our dealers around here and 
I'm sure this is what will eventually make the 
lumber business worth while. 


JAMES KIMBALL, George E. Kimball & Son, Hing- 
ham.—The best news from our territory is the 
Old Colony Building Supplies Association, organ- 
jzed last spring, is growing into a husky in- 
fant and making business better and more profitable 
for all of us fellows who are learning to know our 


Says Dealers 


BrocKTON, MAss., Dee. 7.—‘‘ There is noth- 
ing the matter with the lumber business; the 
trouble is with the men running it. We are all 
very poor merchandisers; we don’t know how 
to advertise, buy, analyze costs, or sell at a 
profit.’’ 

This was the message brought to the Old 
Colony Building Supplies’ Association, meeting 
here in the Legion Arms, by: U. M. Carlton, of 
the Dix Lumber Co., North Cambridge. The Old 
Colony is a group organization of lumber yards 
throughout this section of Massachusetts, formed 
last spring and fast becoming known as a 
real live-wire. Its first president, E. C. Penney, 
of the Dean-Penney Co., Brockton, presided. 
The secretary is J. W. Stinson, of the George 
F. Welch Co., Scituate. Another speaker ‘who 
brought a worth while message to his fellow 
lumbermen was James L. Barney, of the Barney 
& Carey Co., Dorchester. 

It was voted to have a ‘‘ Wild Duck Dinner’’ 
at Duxbury on Monday evening, Dee. 17, at 
which time and place the mighty hunters among 
the Old Colony dealers guarantee to have a 
plentiful supply of wild ducks and other appro- 
priate supplies. 

Mr. Carlton said, in part: 

How many of us have budgeted our advertising? 
How many have learned to put appeal and pull 
into their advertising, or how many have simply 
put their business card in the newspapers and let 
it go at that? Look at the way the big national 
advertisers advertise. Bhat is advertising with a 
pull. Hlow many lumber advertisements have you 
sen like that? Have you made your customers 
want to buy lumber? Have you made the term 
wood attractive? How does your yard look? Your 
office? Your men? Your trucks? Your station- 
ery? Have you made it easy to buy and to give 
them what they want? 

Suying is a dangerous topic. Of all things to 
be done in a retail lumber business, buying is 
probably the least understood, most abused, and 
all of us think we know more about it and can 
handle it with greater ease than any other one 
thing. 

How often a year do you take stock? How 
often do you weed out the slow moving items? 
How do you buy—on price? On quality? On 
terms? Do you speculate or do you buy when 
you need it? Do you plan to keep a well balanced, 
Well assorted stock at all times? Do you go 
through your yard every day? Does your yard 
foreman report when you are out of materials? 
Do you know your slow moving articles and your 
fast ones? Do you know which ones it would be 
more profitable to buy from your neighbor, or 
L. C. L. lots, or pool carlots? Do you know what 
stock turnover means and its relation to profits? 
Do you try to ascertain whether or not one grade 
or quality or kind of wood will do for a given 
purpose rather than two or three or more different 
kinds? Are you giving your customer grade- 
marked lumber so that it can be identified and 
certified as to quality? Are you keeping a per 
petual inventory ? 4 


Do You Know Your Costs? 


Have you a cost accounting system? Is it a 
Standard one se that it can be compared with 
others in the same business, or is it one of your 
own that does not add in your own salary, inter- 
est, depreciation, taxes, and so forth? Do you know 
from month to month your unloading cost? De- 
livery cost? Administrative overhead? After get 


competitors better. We have made some money 
this year and see no good reason why the wide- 
awake lumber dealer shouldn’t make some in 1927 


L. H. CHasg, C. P. Chase & Co., Springfield.— 
Business is slow around Springfield. We look for 
a quiet spring trade. , 


ALFRED B. WILLIAMS, A. G. Williams Co., Taun- 
ton.—We have done fairly well in the Taunton 
territory this year and we expect to see a lot of 
lumber used around there next year, although not 
so much as in some of our best years. One of our 
most interesting accomplishments has been the 
formation of a trade school for apprentices, with 
the coéjperation of the State people in charge of 
university extension courses. Thirty-nine young 
men were interested in signing up for the appren- 
tice school and the average attendance has been 


Must Improve 


ting these costs, do you analyze them and apply 
them, or do you still let your competitors make 
your prices? Cost finding strengthens your office 
morale, stiffens your own backbone, enables you to 
say “No” to your own salesmen or contractors 
when asked to meet a lower price than you should 
to make a fair profit. 

If we are good merchandisers, good buyers, have 
good accounting systems, it does not do us any 
good if we do not learn how to sell our goods at 
a profit. That is the problem today. Any one of 
us may be able to buy lower, advertise more, have 
lower costs, and still if we do not properly mark 
up our goods, we do not make a profit. Find your 
costs of doing business and add sufficient profit and 
sell at that price. Make your material so attrac- 
tive that your price does not make any difference. 
It might do each of us some good to lower a par 
ticular item of cost, but the big problem in my 
mind is not to see how much cheaper we can do 
business but by taking our present costs how can 
we add enough on to make a profit on what we do 
sell? The answer is: Join a trade association, 
learn what others are doing in your line, swap 
experiences, and you will soon learn that it makes 
no difference what your competitors’ price is— 
you have to get yours. 

The lumber business today is passing through an 
evolution. Twenty-five percent of our yard cost of 
material is now represented by freight. We get 
no cash discount on this and it is a severe burden 
on the lumber business compared with earlier 
periods in the trade, in this locality in particular. 

A-‘lumber yard recently started in business in 
Boston and knew so little about it that the yard 
thought the wholesaler was supposed to pay the 
freight. When the yard owner told the wholesaler 
that, he said nothing. When the lumber was sold 
and the yard could not pay, the wholesaler took 
away three or four cars and paid the freight on the 
balance. This yard has now gone out of business. 
It did not have enough money or credit to pay the 
freight and yet certain wholesalers did not hesi 
tate to ship it ten cars of lumber. 

Freight is cash and means that we have to have 
a large amount of cash on hand at all times to take 
care of this. Our customers do not all understand 
this and it is a good argument for the increase in 
the price of lumber, in addition to the fact that 
rates are constantly rising. 


Should Carry Everything for Home Construction 


A lumber yard today should be named “Distrib- 
uter of Building Supplies.” In order successfully 
to compete all of us should carry everything that 
goes into the construction of a house. We must 
go further than merely quote on 2x4, boards, and 
frames. We must be able to show a customer a 
set of plans or picture of a house and tell him the 
completed cost on his lot and finance him if neces- 
sary. 

If you buy an automobile you don’t ask the price 
of the motor or the rear end. You get the com 
plete cost delivered and a plan whereby you can 
readily pay forit. The battle to get people's money 
is terrific. In order for us distributers of building 
supplies to get our share of the dollar that is go 
ing around, we will have to band ourselves together 
and fight—-not against ourselves or those engaged 
in the building supplies business, but against the 
automobile dealer, the clothing dealer, the furni 
ture dealer, amusement dealer, the radio and other 
instruments dealer, the vacation and resort dealer. 
They are all trying to sell their wares and are do 
ing it well, and unless distributers of lumber real 
ize this and get together people will use less and 
less lumber and gradually put us out of business 
and we won't know what happened. 

I know of no better instance of the value of as 


around thirty-five or thirty-six. Two of my hard- 
est competitors have been working with me in this 
excellent and worth while project. 


Henry L. Strong, D. D. Chase Lumber Co., 
Haverhill.—There is a fair lumber trade for the 
hustlers—and I don’t mean price-cutting but go- 
getting. The more lumber dealers know about 
their costs, the more profitable is the business for 
themselves and their competitors. I look for a 
fair trade for the efficient lumber dealer in our 
territory next year. 





-O. C. NICKERSON, Nickerson Lumber Co., Chat- 
ham.—This last year has brought us a pretty fair 
lumber business down on Cape Cod. Perhaps we've 
had to be a bit more watchful of credits, a bit 
more careful about collections. Competition is 
brisk. I look for a fair trade in our territory next 
year. 


ales Methods 


sociation and research work than the textile busi- 
ness in New England. The textile manufacturers, 
secure in the belief that people had to wear clothes, 
packed their warehouses with goods of a certain na- 
ture. Styles changed. A new material came on 
the market, The textile business was shot to pieces 
over night. If their trade associations had funce- 
tioned, their research bureaus had been on the 
job, no such thing could have happened. These 
associations and bureaus would have sensed what 
was going on and the manufacturers would have 
been forewarned in time so that they could adapt 
themselves to the situation and not get caught as 
they were and still are in a great many instances. 


Mr. Carlton then reviewed the various subjects 
that were discussed at the National Retail Lum- 
ber Dealers’ Association convention at New 
Orleans recently, a complete report of which 
appeared in the Nov. 7 issue of the AMERICAN 
LUMBERMAN. He also told of the movement in- 
augurated by the New Jersey Lumbermen’s As- 
sociation to spread the doctrine of ‘‘ Build a 
Home First,’’ a report of which appeared in the 
Dec, 4 issue of the AMERICAN LUMBERMAN. 


Mills Conduct Classes for Employees 


Vancouver, B. C., Dee. 4.—There are 125 
students enrolled in the lumber educational 
classes in Vancouver being conducted for the 
fourth season under the patronage of the Brit- 
ish Columbia Lumber Manufacturers’ Associa- 
tion. In Victoria a class, now running for the 
second term, numbers over sixty, and in the 
New Westminster class, which is in its third 
season, there are 105 enrolled. 

In both Victoria and New Westminster, per- 
manent quarters have been secured for the 
classes to meet. It is planned to secure and 
arrange in each room a representative collec- 
tion of samples of native woods, in various 
standard sizes and grades. These exhibits will 
be used to illustrate the instructions being given 
in the classes. 


As in former years, the course includes many 
addresses on the phases of the lumber industry, 
including manufacture and marketing, given by 
Jeading men in the industry. Regular lectures 
and instruction in technical and practical 
branches of the course will be given by special 
instructors as in former years, 

Marking the splendid progress of these 
classes, mill superintendents and foremen are 
urging their young men to take the course, and 
in some cases the superintendents themselves 
are attending. 


New Arizona Yard Opened 


AsHu Fork, Ariz., Dee. 6.—Announcement is 
made of the opening of a retail lumber yard and 
hardware and paint store here by the Mercantile 
Lumber & Coal Co., of which G. G. Whitney is 
manager. The same interests are also opening a 
wholesale lumber business under name of Mer- 
cantile Lumber & Trust Co. Mr. Whitney has 
been in the lumber business at Wickenburg, 
Ariz., for some time, 








oe 


——- 


a 


AMERICAN LUMBERMAN 


DECEMBER 11, 1926 





Code Committee Makes Recommendations 
for Working Stresses in 


WASHINGTON, D. C., Dee. 8.—American Lum- 
ber Standards grades for structural materials 
have been followed by the building code com- 
mittee of the Department of Commerce in draft- 
ing its recommendations for working stresses for 
timber, according to a report just published. 
The committee advises the adoption of the work- 
ing stresses in municipal building codes. 

Engineers of the National Lumber Manufae- 
turers’ Association point out that most build- 
ing codes either fail to mention the stress to 
which the various materials used in building 
may be subjected, or do not correlate qualities 
of materials and permissible stresses. Building 
materials are not always of exactly the same 
grade and quality, but building codes frequently 
take no cognizance of this fact, and restrictions 
or limitations are frequently uneconomic or 
wastefully expensive. Sometimes the permissible 
stresses are suitable only for the poorest quality 
of material found in the local market, thus put- 
ting a premium on poor material and tending 
to exclude good. A common apology for this 
state of affairs is that city building departments 
are not equipped to make the inspections neces- 
sary to the enforcement of more exact require- 
ments. 

The report under consideration, in making 
recommendations for unit working stresses for 
timber, has given values for two grades of all 
the commonly used species and for an additional 
grade of Douglas fir and southern pine. By 
recommending stresses based on the American 
Lumber Standards grades, the committee has 
utilized the experience and knowledge of the 
Forest Products Laboratory in their more than 
twenty year testing program, which is also re- 
flected in the acceptance by various committees 
of the American Society for Testing Materials 
and the American Railway Engineering Associa- 
tion of the principles which the laboratory has 
promulgated. 


An interesting departure from usual practice 
is the substitution by the committee of a table 
giving the safe working stresses for rectangular 
wooden columns for various ratios of length to 
least dimension; in effect, safe loads in pounds 
per square inch for the different species and 
grades and different lengths of columns, in- 
stead of the usual column formula. This is one 
of the results of recent tests on timber columns 
at the Forest Products Laboratory, from which 
tests they devised a column formula to replace 
those now used, and which are conventionally 
termed ‘‘straightline formulas.’’ In a deserip- 
tion of the formula, the report gives a word pic- 
ture of it as being ‘‘a fourth-power parabola 
tangent to the Euler curve at % the ultimate 
compressive strength of the material,’’ and 
states that this is a conservative representa- 
tion of the law controlling the strength of col- 
umns of intermediate length. All of this ap- 
pears quite mysterious to the layman, and be- 
cause of the formula for producing such a set 
of curves being rather complicated and tedious 
to use the committee adopted the table just 
mentioned, which is the result of the solution 
of that formula for the different conditions in- 
volved. The report states the use of this table, 
and consequently of the formula, will result in 
more economical design with timber columns. 

The report’s introduction recites the purposes 
of the committee and emphasizes the desirabil- 
ity of a more accurate alignment of working 
stress and quality. This is followed by definite 
suggestions for building code requirements, 
which are in turn supplemented by an appendix 
which goes rather exhaustively into the factors 
which influence working stress determinations. 
The volume should be carefully utilized by all 
who may have occasion to concern themselves 
in building design or in building ordinance prep- 
aration. 

The report points out that wasteful and un- 


Construction Is Ahead of 


The total volume of construction contracts 
awarded in the 37 States east of the Rocky 
Mountains during November amounted to 
$487,012,500, according to the monthly survey 
of the F. W. Dodge Corporation. These States 
include about 91 percent of the total construc- 
tion volume of the country. The above figure 
represented a decline of 6 percent from Octo- 
ber 1926. However, there was an increase of 
3 percent over November of last year. 


Analysis of the November building and en- 
gineering record for these States showed the 
following items of importance: $229,820,900, 
or 47spercent of all construction, for residen- 
tial buildings; $64,781,100, or 13 percent, for 
industrial buildings; $59,657,100, or 12 per- 
cent, for commercial buildings; $50,128,400, or 
10 percent, for public works and ultilities; 
$34,571,800, or 7 pereent, for educational 
buildings; $24,691,100, or 5 percent, for social 
and recreational projects; $9,603,900, or 2 per- 
cent, for hospitals and institutions, and $9,- 
329,800, or 2 percent, for religious and memo- 
rial buildings. 

During the first eleven months of 1926 there 
was $5,812,518,900 worth of new construction 
started in the 37 States East of the Rocky 
Mountains, which was an increase of 6 per- 
cent over the amount ($5,477,581,100) in the 
corresponding period of last year. 

Contemplated construction projects were re- 
ported for this territory to the amount of 
$633,191,300 during November. There were 
declines of 1 percent from October of this 
year and 11 percent from November, 1925. 


New York State and Northern New Jersey 


Building and engineering contracts were awarded 
last month to the amount of $118,035,100 in New 
York State and northern New Jersey. The above 
figure represented declines of 4 percent from Octo- 
ber of this year and 27 percent from November, 
1925. The more important classes of work in the 
November construction record were: $78,999,400, 
or 67 percent of all construction, for residential 
buildings ; $7,944,200, or 7 percent, for industrial 
buildings ; $7,773,500, or 7 percent, for commercial 
buildings; $7,190,600, or 6 percent, for public 
works and utilities; $6,577,000, or 6 percent, for 
educational buildings; and $6,201,600, or 5 per- 
cent, for social and recreational projects. 

New York State and northern New Jersey had 
$1,548,564,500 worth of construction contracts let 
during the first eleven months of 1926, compared 
with $1,388,867,000 for the corresponding period 
of last year, being an increase of 11 percent. 

Contemplated new work reported for the district 
last month reached a total of $181,899,800. ‘This 
was practically the same as the amount reported in 
October of this year, but was 6 percent below 
November, 1925. 


New England States 


The November volume of construction contracts 
let in New England amounted to $36,557,200. 
There was an increase of 16 percent over October, 
1926, but a decrease of 1 percent from November of 
last year. Analysis of the building and engineering 
record for this territory showed the following items 
of note: $20,424,100, or 56 percent of all con- 
struction, for residential buildings; $6,079,600, or 
17 percent, for commercial buildings; $2,680,900, 
or 7 percent, for public works and utilities ; $2,421,- 
700, or 7 percent, for social and recreational 
projects; and $1,122,100, or 3 percent, for indus- 
trial buildings. 

During the past eleven months there was $408,- 
070,000 worth of new construction started in New 
England, which was a loss of 8 percent from the 
amount ($443,067,100) for the first eleven months 
of last year. 

Contemplated construction projects were reported 
for the district to the amount of $39,252,700 dur- 


Timbers 


scientific building requirements are included in 
the building codes of numerous cities of the 
country. Many of these codes originated in the 
remote past and were based on tradition rather 
than scientific knowledge. In few cases are 
they even approximately uniform, resulting in 
a situation where construction in some local- 
ities is much more extensive than in others. 


‘*The strength of materials mentioned in 
various building codes shows startling varia- 
tions,’’ says the committee, ‘‘many cities hay- 
ing requirements that are unduly severe and 
which entail unnecessary cost of construction. 
An instance of the latter situation occurs in the 
matter of columns and beams, which some codes 
require to be so thick that in the case of high 
buildings not only is the floor space unneces- 
sarily cut down, but the height of each story 
must be increased to give sufficient head room.’’ 

As part of his campaign to eliminate waste 
in industry, Secretary of Commerce Hoover 
about five years ago appointed a committee to 
make a searching study of the building codes 
employed in various sections of the United 
States. Five reports have already been pub- 
lished and the recommendations contained there- 
in have been widely adopted by building code 
committees and building officials. The report 
now released covers working stresses not only 
in timber but in reinforced concrete, cast iron 
and steel. 

In concluding the report, the committee em- 
phasizes the fact that those who engage in build- 
ing design and construction should be fully com- 
petent. It also points out the desirability of 
cities providing adéquate inspection forces to 
see that requirements are strictly observed. 
Copies of the report may be had from the Super- 
intendent of Documents, Government Printing 
Office, at 10 cents each. The title is ‘‘Recom- 
mended Building Code Requirements for Unit 
Working Stresses in Building Materials.’’ 


Last Year 


ing November, There were decreases of 25 percent 
from October of this year and 7 percent from 
November, 1925. 


Middle Atlantic States 


The total volume of construction contracts 
awarded in the middle Atlantic States (eastern 
Pennsylvania, southern New Jersey, Maryland, 
Delaware, District of Columbia and Virginia) dur- 
ing November amounted to $66,263,700. The above 
figure represented increases of 78 percent over 
October, 1926, and 16 percent over November of 
last year. The November building record included: 
$24,003,900, or 36 percent of all construction, for 
residential buildings; $19,347,800, or 29 percent, 
for industrial buildings ; $7,268,500, or 12 percent, 
for commercial buildings ; $5,205,700, or 8 percent, 
for educational buildings ; $3,163,900, or 5 percent, 
for social and recreational projects ; $2,922,500, or 
4 percent, for public works and utilities; and 
$2,022,800, or 3 percent, for religious and memorial 
buildings. 

New building and engineering work started in 
these States during the first eleven months of 1926 
amounted to $611,969,100, as compared with $514,- 
069,000 in the first eleven months of last year, 
being an increase of 19 percent. The 1926 eleven 
months’ total of contract awards already exceed 
the 1925 yearly total by $59,651,100. , 

Contemplated construction planned for this ter- 
ritory, as reported in November amounted to $97, 
489,800. The above figure showed gains of 69 
percent over October, 1926, and 19 percent over 
November, 1925: 

Pittsburgh District 


* Building and engineering contracts were awarded 
last month to the amount of $40,822,500 in the 
Pittsburgh district (western Pennsylvania, West 
Virginia, Ohio and Kentucky). There were de- 
creases of 30 percent from November, 1925. The 
more important items in November's construction 
record were: $14,856,000, or 36 percent of all 
construction, for residential buildings ; $8,120,000, 
or 20 percent, for industrial buildings ; $7,267,600, 
or 18 percent, for public works and _ utilities; 
$3,073,000, or 8 percent, for social and recreational 
projects ; $2,601,500, or 6 percent, for commercia 
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buildings ; $2,550,700, or 6 percent, for educational 
buildings; and $1,216,000, or 3 percent, for re- 
ligious and memorial buildings. 

The Pittsburgh district had $696,869,200 in con- 
tracts for new construction work during the first 
eleven months of 1926, which was a decline of 11 
percent from the amount ($785,143,600) for the 
corresponding period of 1925. 

Contemplated construction planned for these 
States as reported in November, amounted to $42,- 
077,000. The above figure represented losses of 
35 percent from October, 1926, and 11 percent from 
November of last year. 

The Central West 


The total volume of construction contracts let 
in the central West (Illinois, Indiana, lowa, Wis- 
consin, southern Michigan, Missouri, Kansas, Okla- 
homa and Nebraska) during November amounted 
to $154,205,000. This figure was 10 percent be- 
low October, 1926. However, there was an increase 
of 29 percent over November of last year. In- 
cluded in last month's building record were the 
following important classes of work: $68,925,800, 
or 45 percent of all construction, for residential 
buildings; $25,501,600, or 17 percent, for com- 
mercial buildings ; $22,243,900, or 14 percent, for 
industrial buildings ; $13,271,700, or 9 percent, for 
public works and utilities ; $10,829,800, or 7 per- 
cent, for educational buildings; and $7,463,900, or 
5 percent, for social and recreational projects. 

New building and engineering work started in 
this territory during the first eleven months of 
1926 reached a total of $1,541,922,300, as com- 
pared with $1,377,431,000 in the corresponding 
period of last year, being a gain of 12 percent. 
The 1926 eleven months’ total of contract awards 
has already exceeded the 1925 yearly total by the 
amount of $54,682,400. 

Contemplated construction projects were reported 
for the district in November to the amount of 
$174,180,200, being a decline of 6 percent from 
October, 1926, as well as a loss of 4 percent from 
November of last year. 


Southeastern States 


Building and engineering contracts were awarded 
last month to the amount of $52,534,800 in the 
southeastern States (the Carolinas, Georgia, 
Florida, Tennessee, Alabama, Mississippi, Arkansas 
and Louisiana). This figure exceeded October of 
this year by 9 percent. However, there was a de- 
cline of 9 percent from November, 1925. The 
more important items in November's building record 
were: $15,580,600, or 30 percent of all construc- 
tion, for public works and utilities; $12,468,100, 
or 24 percent, for residential buildings ; $6,465,400, 
or 12 percent, for commercial buildings ; $5,556,- 
300, or 11 percent, for industrial buildings ; $5,029,- 
300, or 10 percent, for educational buildings; 
$2,204,400, or 4 percent, for hospitals and institu- 
tions; $1,926,000, or 4 percent, for social and 
recreational projects; and $1,753,000, or 3 percent, 
for religious and memorial buildings. 

The southeastern States had $691,241,000 in con- 
tracts for new construction work during the first 
eleven months of 1926, which was a decline of 3 
percent from the amount ($711,599,800) for the 
first eleven months of last year. 

Contemplated construction planned for this ter- 
ritory, as reported in November, amounted to 
$70,374,000. This represented a gain of 10 per- 
cent over October of this year. However, there was 
a loss of 50 percent from November, 1925. 


The Northwest 


November construction contracts let in the 
Northwest (Minnesota, the Dakotas and northern 
Michigan) amounted to $5,281,300. There were 
decreases of 40 percent from October, 1926, and 
10 percent from November of last year. Analysis 
of the building and engineering record showed the 
following classes of importance: $3,628,000, or 69 
percent of all construction, for residential build- 
ings ; $495,600, or 9 percent, for educational build- 
ings; $353,200, or 7 percent, for commercial build- 
ings; $260,500, or 5 percent, for religious and 
memorial buildings; $217,800, or 4 percent, for 
industrial buildings; and $208,200, or 4 percent, 
for public works and utilities. 

The Northwest had $98,689,600 in contracts for 
new building and engineering work during the first 
eleven months of 1926, as compared with $90,022,- 
500 for the corresponding period of last year, 
being a gain of 10 percent. The 1926 eleven 
months’ total of contract awards has already ex- 
ceeded the 1925 yearly total by the amount of 
$3,460,800. 

Contemplated new work reported for the district 
last month amounted to $7,334,100. There were 
losses of 33 percent from October of this year and 
38 percent from November, 1925. 

Texas 

The State of Texas had $13,312,900 in contracts 
for new building and engineering work last month. 
There was a decrease of 19 percent from October 
of this year, but an increase of 32 percent over 
November, 1925. Included in the November con- 
struction record were the following items of note: 
$6,515,600, or 49 percent of all construction, for 
residential buildings; $3,253,800, or 24 percent, 
for commercial buildings ; $1,006,300, or 8 percent, 
for public works and utilities; $451,300, or 3 per- 
cent, for hospitals and institutions ; $423,000, or 3 
percent, for social and recreational projects; and 
$291,200, or 2 percent, for public buildings. 

Construction contracts let in the State during 
the last eleven months amounted to $215,123,200, 
which is a gain of 28 percent over the amount 
($167,381,100) for the first eleven months of 1925. 
The 1926 eleven months’ total of contract awards 
has exceeded the 1925 yearly total by the amount 
of $29,765,300. 


Forest Management Conference 


Note: A full report of the -annual 
forest management conference held under 
the auspices of the Western Forestry & 
Conservation Association will appear in 
the Dec. 18 issue of the AMERICAN LUM- 
BERMAN.—EDITOR. 





[Special telegram to AMERICAN LUMBERMAN] 

Vicroria, B. C., Dee. 8—About a hundred 
and twenty-five earnest, practical, sincere for- 
estry experts representing private owners, State, 
Provincial and national forestry departments 
and forest schools affiliated with the Western 
Forestry & Consérvation Association closed 
three days of a four-day annual forest manage- 
ment conference here tonight and celebrated 
with an informal dinner. 

Last night the foresters frolicked with the 
merry prince Hoo-Hoo and enjoyed a session on 
the roof, in charge of Supreme Jabberwock 
Sandy MeDonald, of Vancouver. 

The forestry conference under two flags, held 
in Victoria for the second successive year in ap- 
preciation of British Columbia codperation, was 
presided over by A. W. Laird, of Potlatch, 
Idaho, who has wielded the gavel at these meet- 
ings for ten years since the retirement of the 
veteran Judge A. L. Flewelling, who was first 
president of the association, and who continued 
to fill that position from its organization in 
1909 until he retired from active business and 


Carolina Piners 


[Special telegram to AMERICAN LUMBERMAN] 

NorFoLk, Va., Dee. 9.—Prior to the general 
meeting of the North Carolina Pine Association, 
held here today at.the Monticello Hotel to dis- 
cuss matters of general interest to the member- 
ship, a logging congress was held in the hotel 
yesterday, beginning at 10:30 o’clock. Many 
topics incident to logging, railroading ete., were 
discussed, and one or two papers were read, 
which were very interesting. The attendance of 
mill owners, logging superintendents and others 
was good. 

A paper by John M. Camp, of the Camp 
Manufacturing Co., Franklin, Va., on his ex- 
perience of leaving stumps low and the benefits 
of the practice was read, and many good points 
were brought out on how to prevent waste and 
fires. A discussion on selective cutting of trees, 
by P. R. Camp and E. Ludford, was indulged in, 
which proved very interesting. L. R. Foreman 
explained the benefits of logging with a Ford- 
son tractor. 

Other subjects touched were the burning of 
wood in locomotives; feeding of teams; life of 
cables on various machines; advantages of keep- 
ing machinery in good repair, also premises; 
cutting logs to proper lengths to prevent waste; 
proper measuring rods; and burning rights of 
way without invoking fire hazard to other woods. 
A general discussion of costs also was indulged 
in as to wages paid various men in logging ete. 
A. L. Gardner spoke of commissary management 
at logging camps and gave to those present 
many helpful hints along this line. 

The meeting did not follow a regular program, 
but discussed all topics of interest to loggers, 
from which it is expected much good will result. 
Luncheon was served at 1 o’clock. 

At the regular bimonthly meeting of the 
association held today, President G. J. Cherry, 
of Charleston, 8. C., presiding, a talk was made 
by E. M. Bruner, of the Federal bureau on 
forest fire control, outlining the coéperation 
now given by the Federal Government with 
States, counties ete., and stating an increased 
appropriation of $300,000 had been made by 
the Government for next year to curb forest 
fires and extend forest growth. Mr. Bruner 
was accompanied to the meeting by Mr. Gooch, 
State forester of Virginia. 

W. J. Strobel, traffic manager of the asso- 


moved from the Northwest. Many in attend- 
ance have been familiar figures in this great 
work for two decades. Among these are such 
well known practical friends of the forest as 
A. W. Laird, E. T. Allen, C. S. Chapman, J. F. 
Kimball, E. H. Van Ostrand, George Johnson, 
J. P. MeGoldrick, George W. Peavy, Hugo Win- 
kenwerder, George C. Joy, T. T. Munger and 
W. D. Humiston. Among visitors from distant 
points are A. N. Perham, State forest service, 
New Zealand, and Ovid M. Butler, American 
Forestry Association, Washington, D. C. 


At the preliminary meetings Monday, pub- 
licity and means of fire protection were dis- 
cussed. Tuesday was reforestation day; 
Wednesday was protection day, and Thursday’s 
session will take up insurance possibilities. 


Forest fires are spectacular and emergencies 
are realized. For that reason fire protection has 
reached a high stage of effectiveness, but the 
conference this year has brought to the fore- 
front the real importance and practicability of 
reforestation and silviculture on one hand and 
on the other the menace of insects. An author- 
ity pointed out that in western pine districts 
beetles are destroying timber equaling one-fifth 
of the amount being cut in those districts. 

The forestry subject is so comprehensive and 
involves so many branches of scientific research 
that one conference can scarcely more than 
sketch some of the most important features. 


liscuss Standards 


ciation, reported on the proposed increase in 
lumber rates by the Atlantic Coast Line Rail- 
road to points in association territory, and this 
will be vigorously opposed. 

The North Carolina workmen’s compensa- 
tion act was discussed thoroughly, and all 
present were in favor of such an act if prop- 
erly drawn to cover fairly the interests of all. 

The question of charge to be made for in- 
spections on lumber purchased by the Gov- 
ernment was discussed, and this will be left 
to the inspection committee to decide. 

F. 8. Spruill, general counsel, spoke on the 
Federal income tax and reiterated many state- 
ments previously made along this line in his 
argument for a reduction of corporation taxes. 
His talk was thoroughly enjoyed. 


Standardization was generally and thor- 
oughly discussed and approved, but it was 
decided rather difficult to put this into effect 
within a short time, as many customers in 
various sections would have to be lined up in 
favor of the proposition. There is a dual 
standard now being used by members of this 
association and other associations, and 
whether this can ever be overcome is a much 
mooted question for millmen and yard men 
are reluctant to give up their preferences. 

Various communications of local interest to 
pine men were read and acted upon. 

There was much discussion of various topics 
during the meeting, but really no formal pro- 
gram of subjects to be acted upon. The meet- 
ing gave an opportunity for members to get 
together, which is expected to be greatly bene- 
ficial. 


Preserves Tract for Park Purposes 


MARINETTE, WIs., Dee. 6.—The Wisconsin 
Land & Lumber Co., of Hermansville, Menomi- 
nee County, Michigan, has purchased eight acres 
of timber land on Highway 12, near Cedar. It 
was purchased to prevent it from being cut. It 
is a beautiful tract and in time may be acquired 
by the county as a park. Mr. Earle, president 
Wisconsin Land & Lumber Co., says the 
company will not cut it but will hold until such 
time as proper disposition can be made. 
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laration by an impartial, 
disinterested and well 
informed citizen that 
the wood shingle roof 
is not an alarming fire menace if proper atten 
tion is given to upkeep. The observation, which 
was received with great enthusiasm by the manu 
facturers, came near the close of the second 
day’s session in an address given by Capt. S. E. 
Sanislo, of the fire prevention and inspection 
division of the Seattle fire department. For 
eighteen years Capt. Sanislo has been fighting 
fires, and for eight years he has been delivering 
addresses on ‘‘ Fire Prevention’’ before audi- 
ences usually of school children. In that time 
he has appeared before probably 800,000 people ; 
and he has observed that this city, in which 
shingle roofs predominate overwhelmingly, has 
reduced its fires and its damage from fire until 
it is one of the lowest in that respect in the 
United States. The shingle manufacturers re- 
gard Capt. Sanislo’s testimony as probably the 
most valuable utterance ever made before them 
particularly from the fact that this fire-fighter 
was sedulously careful not to discriminate and 
based his judgment of the fire hazard in red 
cedar shingles on the publie records. 

The congress made another effort to engage, 
in a big way, in a campaign of advertising and 
market extension, so as to broaden and make 
more effective the work on the secure foundation 
laid by the Red Cedar Shingle Bureau. The con 
gress advanced to the point of developing a sen 
timent, practically unanimous, in favor of such 
aw campaign, with a fund based on a levy of 5 
cents a thousand of output—or, what amounts to 
the same thing, a levy of 50 cents a thousand on 
shingle logs, since a thousand feet of logs will 
eut into 10,000 shingles. The general opinion 
was that the logical method was to go to the orig- 
inal source, and collect the money on the logs, the 
expense to be passed down as the material 
emerged in the finished product. To that end, an 
executive session was held by the manufacturers 
to devise a plan acceptable to the loggers, and a 
numerous committee was appointed to carry out 
the wishes of the manufacturers in that respect. 
This committee will report some time in future. 

Also the congress went on record as approv- 
ing the practice of reshingling wood roofs on 
old wood roofs, the point being made that such 
a job could be mechanically well done. 

In a personal way the congress paid a compli- 
ment to John MeMaster, dean of the industry, 
by rising to its feet when the veteran entered 
the hall during the final day’s session. 

The sessions were held in the Junior ball room 
of the Olympie Hotel, Thursday and Friday, 
and conjointly the Washington & Oregon 
Shingle Association and the Red Cedar Shingle 
Bureau elected trustees and reélected officers. 


THURSDAY AFTERNOON 


William C, MeMaster, presiding, called for the 
report of R. S. Whiting, secretary-manager of 
the Red Cedar Shingle Bureau, who outlined the 
work accomplished, referring particularly to the 
efforts made in combating hostile ordinances. 
He read telegrams from H. R. Isherwood, secre 
tary of Hoo-Hoo, and F. A. Hofheins, North 
Tonawanda. In closing, Mr. Whiting expressed 
the belief that next year would witness greater 
progress in the merchandising of shingles than 
ever before. ‘‘I really believe,’’ he said, ‘‘ that 


our entering wedge will be in Florida.’’ He 
brought out the point that salesmen who go out 
to sell shingles are not sufficiently instructed in 
the product they are expected to handle. In 
fact, they do not sell shingles; they wait for the 
other fellow to buy them. 

kk. W. Bundy, counsel for the bureau, in his 
report touched on the character of anti-shingle 
legislation, saying that there was not one meas 
ure of that kind but would exclude 99 percent of 
patent roofing, if the ordinance were properly 
enforced, since by the terms of such laws they 
prohibit any but the highest types of patent 
roofing. He believed such laws should be tested, 
touching their constitutionality. 

Arthur Bevan, treasurer of the bureau, read 
the report of F. J. Parker, field man, showing 
progress in the fact that inspections this year 
have been 15 percent less than last year, that 
there is a marked tendency to discard thin shin 
gles and that there are three times as many up 
to-grade shingles this year as last. 

Mr. Bevan also submitted his financial report. 

H. J. Bratlie, of Bratlie Bros. Mill Co., Ridge 
field, Wash., led a discussion of advertising, eall- 
ing on David Botsford, of Botsford-Constan- 
tine. Mr. Botsford illustrated his points by 


means of graphs on a screen, showing the de- 
pressed condition of other building materials 


prior to advertising and the remarkable progress 
recorded by them immediately after beginning a 
publicity campaign. At the outset of his re 
marks, Mr. Botsford caused this paragraph, 
from the AMERICAN LUMBERMAN of Nov. 13, 
Seattle correspondence, to be thrown on the 
sereen: 

Hlale Iletherington has returned from an ex 
tended absenee, during which he visited his old 
home at Atchison, Kan. An outstanding sight that 
impressed him was that of almost numberless new 
roofs, but searcely a cedar shingle anywhere. ‘In 
the construction of the last three years,’ he says, 
“it seems that not one roof in ten is covered with 
red cedar. Most of the roofs, even in the country 
towns, are made of substitute material, and poor 
stuff at that. A retailer remarked to me that he 
hated to sell it, but added that the call was for 
that type of roof covering, and that he simply had 
to supply it. This incident merely shows the 
power of advertising.” 

Mr. Botsford encouraged the manufacturers 
by declaring they would find that wooden shin- 
gles are coming back; that the industry, despite 
all the tremendous propaganda directed against 
it, had kept its head above water, and that 
wooden shingles, as a commodity to be marketed, 
were in better shape today than they had been 
for years. There was a tremendous rural mar- 
ket where the fire hazard was almost nil, yet 
the manufacturers had permitted competitive 
material to take the business away from them. 
He believed that an assessment of 5 cents a 
thousand, as an arbitrary amount, would not be 
too much for the shingle industry, of which sum 
+ cents would be for advertising and 2 for 
field work under the direction of Mr. Whiting. 


Little Publicity for Shingles 


Richard Milne, advertising expert, declared 
that in red cedar shingles the manufacturers had 
something that the substitute roofing manufac- 
turers were afraid of. He spoke of the marked 
increase in the volume of building since 1909, 
and the steady decline in production of shingles. 
Competitors had kept their product before the 
public, and had ‘‘knocked’’ shingles all the 
time. One of the reasons that shingles had been 
slipping was beeause they had received so little 
publicity. He believed in an intensive cam- 
paign of advertising, making provision for an 
emergency fund for use in instances like the hail 
storm at Dallas, Tex., and the Florida hurricane. 

William H. Horsley, of the Izzard agency, em- 
phasized the necessity of advertising. In answer 
to a question, he declared pointedly that the red 
cedar shingle manufacturers themselves had paid 
for every dollar of advertising expended by 
the patent roofing interests. 


Cedar Shingle Congress Plans 


Aird Flavelle, of Thurston-Flavelle, Port 
Moody, B. C., whom Mr. Bratlie introduced as 
‘‘a big man in more ways than one,’’ outlined 
the British Columbia plan of levying an assess- 
ment of 10 cents a thousand. The men in charge 
thought it would take three years to secure re- 
sults. ‘‘It looks to me,’’ said Mr. Flavelle, 
‘“that the proposition is going across. It seems 
to me that if you should go in on a 5 cent cam- 
paign it would be supplementary and compli- 
mentary to that in British Columbia.’’ 

Other speakers were C. E. Putnam, of Port- 
land; C. V. Gray, Seattle; T. M. Shields, Seattle; 
P. H. Olwell, Everett; E. kh. Case, Raymond; A, 
J. Morley, Aberdeen; Phil Mourant, Aberdeen. 
Finally, on motion of Mr. Mourant, a committee 
of seven was appointed, with instructions to re- 
port at Friday morning session—P. H. Olwell 
(chairman), Phil Mourant, C. V. Gray, A. J. 
Morley, C. J. Melby, Lou Fluhrer and William C, 
McMaster. 

FRIDAY MORNING 


With C. E. Hill, of Bueoda, in the chair, the 
Friday morning session was opened by the in- 
troduction of William MeNeill, of Vancouver, 
B. C., secretary Timber Industries Council of 
British Columbia, who in a graceful and eloquent 
address conveyed to the congress the intimate, 











ARTHUR BEVAN J. M. BROWN, 


Seattle, Wash. ; Spokane, Wash. : 
Reélected Treasurer Took Active Part 
Shingle Bureau in Congress 


fraternal greetings of his organization, coupled 
with the wish that there might be a continuance 
of cordial relations. Touching on the Timber 
Industries Council, Mr. McNeill explained that 
it was a unique organization—in fact, an asso- 
ciation of associations, all grouped into an execu- 
tive head and body, formed in order that there 
might be continuous effort and action for the 
good of the industry as a whole. ‘‘To use a 
golfing expression, it is the club that follows 
through,’’ he said. As to the main problem of 
the shingle industry, Mr. McNeill remarked that 
it was easy to demonstrate that 2 plus 2 equal 
4; but the shingle manufacturers had never been 
able to figure out that ‘‘the price of a com- 
modity bears scme relation to its cost.’’ He re- 
ferred in terms of seathing criticism to ‘‘ riotous 
cutting and selling,’’ as similar to riotous living 
and wasting of substance, and declared that a 
better way could be found through ecodperation. 
He closed with a dramatie rendition of an ex 
tract from ‘‘The Chambered Nautilus,’’ quot- 
ing the lines. ‘Give me more stately mansions, 
O, mv soul.’’ 

S. P. Johns, of the Snoqualmie Falls Lumber 
Co., chairman of the grading rules committee, 
led a diseussion relative to grades and con- 
formity to American lumber standards. He re 
ferred to the action of the ninth annual shingle 
congress in having avproved the Hoover pro- 
gram, and said that while the standards had not 
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o Advertise Wood Shingles 


yet been applied generally, the industry as a 
whole was undergoing a season of education. 
He felt that standardization and resultant sim- 
plification should be applied ‘‘the same as we 
apply advertising to our business.’’ 

The discussion was continued by A. J. Wartes, 
of the Excel Shingle Co., Seattle, who referred 
to the successful policy of the Creodipt organiza- 
tion in having chosen one grade of shingles, ‘‘ the 
best they can buy,’’ and in having evolved 
color as an appeal to the eye. He declared that 
if the shingle industry could follow that ex- 
ample, it would go a long way ‘toward solving 
its problems. 


Discussions on Various Topics 


Paul R. Smith, of the M. R. Smith Lumber 
& Shingle Co., opened a discussion on ‘‘ Inspee- 
tions,’’ insisting that the safe way to cope with 
that difficulty was for manufacturers to watch 
grades and do more inspecting at their end. Mr. 
Johns spoke in highly complimentary terms of 
the efforts of F. J. Parker, saying, ‘‘I believe 
we all realize that Mr. Parker is doing good 
work.’’ A. J. Morley, of the Saginaw Timber 
Co., Aberdeen, said the finest thing the inspector 
had done was io leave the customer satisfied. 

P. H. Olwell, of the Jamison Lumber & Shin- 
gle Co., Everett, led a discussion on the subject 
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CAPT. S. E. SANISLO, 
Seattle, Wash. ; 
Said Good Word for 
Wood Shingles 


of ‘‘Reroofing,’’ voicing a belief that 60 percent 
of the business done by substitute materials was 
of that nature. Prospects for reroofing, he de- 
clared, were the easiest thing in the world to 
find, for reroofing over the old roof had a 
strong appeal, since there was no litter and no 
danger of rain entering the house; in facet, re- 
roofing had many good talking points. 

R. S. Whiting said that there would be a great 
demand for reroofing over old roofs; that new 
shingles on old shingles reduced the fire hazard, 
while a new roof on roll roofing increased the 
fire hazard. He believed the wood shingle men 
should go ahead with their program, regardless 
of the views of fire underwriters. He insisted 
that the laying of new wood shingles on old wood 
shingles was geod mechanical practice. 

There was further discussion by Mr. Olwell, 
Mr. Johns, C. E. Putnam, Paul R. Smith and 
Joe Weber. 

Mr. Johns moved that the shingle congress 
go on record as recommending the use of new 
shingles over old shingles in reroofing; carried 
unanimously. 

Mr. Olwell, as chairman of the committee on 
advertising, reported that in the judgment of 
the committee the logical source of revenue for 
exploitation and publicity was the logging in- 
dustry, in line with a suggestion at Thursday ’s 
session that there be an assessment of 50 cents a 
thousand on logs for the shingle manufacturers; 





that the assessment, in thus being levied at the 
source, would be figured into the price of logs, 
in that way would be prepaid, and in due course 
find its way to the bureau. Therefore, the com- 
mittee was of the opinion that there should be a 
conference between shingle manufacturers and 
loggers to see if such an arrangement could be 
made; and the committee recommended that on 
adjournment of the shingle congress there be a 
meeting of manufacturers to devise ways and 
means of taking the matter up with the loggers. 
On motion the report, carrying with it the sug- 
gestion for a meeting, was carried unanimously. 


FRIDAY AFTERNOON 


William C. MeMaster, chairman for the after- 
noon, announced that the trustees of the Wash- 
ington & Oregon Shingle Association and the 
trustees of the Red Cedar Shingle Bureau had 
been chosen and that the officers of each organ- 
ization had been reélected. 

Mr. Whiting led a discussion of ‘‘ Shingle 
Staining,’’ reading into his remarks an extract 
from a letter written by him to the Evergreen 
State Lumber Co., inquiring if there was an 
association representing stained shingle manu- 
facturers. So far as Mr. Whiting was informed, 
there was no such association. He added: ‘‘It 
would seem to the writer that the stained 
shingle industry has reached a point where it 
might assert itself along certain lines; and that, 
with some sort of organization, this could be 
done,’’ 

The discussion was continued by O. Carlson, 
of Everett, who outlined the staining methods 
followed in his organization, the C.-B. Lumber 
& Shingle Co. 

Mr. Bevan discussed ‘‘ Breakage,’’ dealing 
with the elimination of the thin band stick in 
bundling, the use of cement-coated nails, and 
methods of loading. It was shown that there had 
been a material reduction in breakage through 
proper methods of bundling and loading. 

President Whidby, of the Master Shinglers’ 
Association, Seattle, outlined some of the prob- 
lems of his organization, referring specifically 
to the advisability of securing the better grades 
of shingles. Chairman McMaster asked him if 
he was familiar with the methods employed by 
the bureau to meet the wishes of consumers, and 
received a negative answer. It was decided that 
Mr. Bevan address the next meeting of the Mas- 
ter Shinglers, and go fully into the subject. 


The Whys of Roof Fires 


The chairman introduced a man of sturdy 
figure and even poise, garbed in modest blue, 
with the obtrusive brass buttons of the fireman. 
It was Capt. 8. E. Sanislo, of the Seattle fire 
department, who had come to the meeting as the 
representative of Robert L. Laing, fire marshal. 
There was keen interest in the veteran fireman, 
as he entered upon his address with the ease of 
the finished speaker, saying: 

The main reason that a fire starts on a roof is 
usually attributed to a spark from a chimney. 
Chimneys burn out frequently in a year’s time, 
and they burn out as frequently in the daytime as 
at night. It is true that when a chimney burns 
out at night, the sparks, when seen, appear to be 
very alarming. But when this occurs during the 
day it is seldom, if ever, noticed. 

Roof fires are not the chief concern of fire de- 
partments, and often only one man is sent in case 
of a chimney fire. When the condition of a roof 
reaches the point that shingles are moss covered, 
and are loose, this situation is hazardous and in 
itself presents a possibility of fire. It is true that 
when a roof is permitted to gather moss and the 
shingles are allowed to deteriorate into an unsatis- 
factory condition, a chimney burning out often 
sends forth showers of sparks that are liable to 
start a blaze. Fires often occur when roofing 
material has reached that condition of hazard ; 
and it is fair to say that such a roof should be 
classified as within the power of removal or re- 
pair, such as is expected of rubbish and other in- 
flammable materials that may be found on the 
premises—a power which would give the fire de- 
partment authority to enforce correction of such 
abuses. 

In the eighteen years I have been in the fire 


department I have seen 
many homes destroyed, 
due to lack of water, in 
which case we were pow- 
erless to do more than to 
save adjoining property. 
During all this period 
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of fire service I have only 
witnessed one fire where 
sparks were carried to 
adjoining houses, igniting 
the roofs, but this was 
due to the fact that three homes were entirely in- 
volved by fire. ‘This fire was in a very poorly 
settled section of the city, and the roofs in all 
instances had quite a growth of moss upon them. 

This condition should be removed. It is my 
opinion that a campaign of education carried out 
by the fire department, stressing the hazards of 
permitting moss to remain on roofs, and permit- 
ting shingles to deteriorate so that their life of 
usefulness has passed away, would bring about a 
reduction in fire losses that would be gratifying 
and beneficial to the people of that particular city. 

It has been my experience with shingle fires that, 
owing to the fact that a roof fire is often seen, 
if an alarm is promptly sent in very little damage 
will result. The main reason why roof fires spread 
is due, is case of large fires, to the inability of 
the local fire department properly to ladder the 
homes and cope with small roof fires. 

If chimneys were cleaned out once a year, and 
this practice carried out by adjoining home-owners, 
the saving in fuel would more than compensate for 
the cost of cleaning the chimneys, and would be a 
real solution in the right direction. When a man’s 
roof gets bad, he ought to replace it. Good house- 
keeping is really fire prevention. Remove the cause 
and you have no fire. Fire prevention is a matter 
of good sense. In this city we have a wonder- 
fully low record of fire loss. 

The fire marshal of this city can not take sides 
and enter into any controversy as to the merits of 
shingles as against patent roofing, but must be 
guided entirely by his interpretation of the laws 
and ordinances that are his to enforee, which in 
the main protect life and property. 

The fire records which he keeps in his charge 
are public property; and they will bear out, so 
far as this city is concerned, that shingle roofs 
are not classified as a serious fire hazard, and are 
permitted as a roofing material in certain sections 
of the city. 

Therefore, a shingle roof is not an alarming fire 
menace, if proper attention is given to upkeep. 


Resolutions Adopted 


Resolutions submitted by Mr. Johns, chair- 
man of the resolutions committee, were adopted 
unanimously, as follows: 


That the red cedar shingle manufacturers direct 
the secretary of the Red Cedar Shingle Bureau to 
convey in writing to the secretaries of each of the 
various lumber associations, and especially to the 
Coneatenated Order of Hoo-Hoo, our. sincere ap- 
preciation of their services and codperative efforts 
in codrdinating the work of the Red Cedar Shingle 
Bureau during the last year. 

That the members of the Red Cedar Shingle 
Bureau extend to each and every member of the 
various lumber organizations their expressions of 
good will and the continued services of the bureau 
at all times. 

That we commend most heartily the labors of 
R. S. Whiting, able secretary and manager of the 
bureau, and his corps of field men, C. L. Marsh 
and F. J. Parker; also Arthur Bevan, in charge 
of the Seattle office, and his assistants, Miss Jones, 
Miss Peterson and Arthur Bernard. 








The adoption of the resolutions brought the 
business of the congress to a close. In adjourn- 
ing the session, Mr. McMaster praised the work 
of the shingle manufacturers, saying that in- 
terest in the proceedings had been notable and 
the attendance ‘‘as good, if not the best, we 
have ever had.’’ 

ELECTION OF TRUSTEES 

Trustees of the Washington & Oregon Shingle 
Association, trustees of the Red Cedar Shingle 
Bureau, and also officers of each association 
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were elected at luncheon Friday noon, as fol 
lows: 

Washington and Oregon Shingle Association 

Trustees—Jesse Schwarz, Crescent Shingle Co., 
Kelso, Wash.;: H.-J. Bailey, Saginaw Timber Co., 
Aberdeen ; C. E. Hill, Bucoda Shingle Co., Bucoda ; 
Dale Craft, Royal Shingle Co., Whites; S. P. Johns, 
Snoqualmie Falls Lumber Co., Snoqualmie Falls; 
W. C. MeMaster, John McMaster Shingle Co., Ken 
more and Marysville; H. A. LaPlant, Skagit Mill 
Co., Lyman; H. J. Bratlie, Bratlie Bros. Mill Co., 
Ridgefield ; W. H. Dole, Aloha Shingle Co., Aloha ; 
Paul R. Smith, M. R. Smith Lumber & Shingle Co., 
Seattle: R. D. Mackie, Mackie Mill Co., Hoquiam ; 
Walter Mann, Everbest Shingle Co., Everett; C. J. 
Melby, Everett Lumber & Shingle Co., Everett; 
R. L. Hennessey, Panama Lumber & Shingle Co., 
Olympia ; W. Wasser, Wasser-Hubbard Shingle Co., 
Dryad. 

Each of the foregoing-named trustees is auto- 
matically a trustee of the Red Cedar Shingle 
Bureau. 


Officers of the Washington & Oregon Shingle 
Association were reélected as follows: 


President—Paul R. Smith. 

Vice president—W. C. McMaster. 

Secretary-treasurer—J. R. Blunt. 
Red Cedar Shingle Bureau 


Trustees (in addition to the foregoing list) 
Lou Fluhrer, Fluhrer Bros., Mayger, Ore.: J. L. 
Daugherty, Irving & Daugherty, Everett, Wash.; 
I F. Morse, Long-Bell Lumber Co., Longview; 
Gus Evenson, Quality Shingle Co., Edmonds; 
George Bergstrom, C.-B. Lumber & Shingle Co., 
Everett: Leo Black, Seattle Cedar Lumber Manu- 
facturing Co., Seattle; DP. H. Olwell, Jamison Lum- 
ber & Shingle Co., Everett ; Hubert Schafer, Schafer 
Bros. Shingle Co., Montesano: S. G. Smith, Bloedel, 
Stuart & Welch, Vancouver, B. C.; Robert MeNair, 
Robert McNair Shingle Co., Vancouver, B. C.; C. J. 
Culter, Hammond Cedar Co., New Westminster, 
B. C.; C. BE. Merritt, Huntting-Merritt Lumber Co., 
Vancouver, B. C. 


These officers were reélected: 
Chairman of the board—C, E. Merritt. 
Vice chairman—wW. C. McMaster. 
Secretary -manager—R,. S. Whiting 
Treasurer—Arthur Bevan. 


STAG DINNER AND BLACK CAT REVUE 


More than a hundred shingle men assembled 
at 6 o’clock Thursday evening in the Spanish 





Clark that there would be a ‘‘ full feed, a won- 
derful show, with lovely girls, and all that.’’ 

The social activities in connection with the 
shingle congress culminated Friday evening in 
the annual dinner dance at Willards, on the 
Sothell Highway. 


FAMOUS LAST WORDS OF GREAT MEN 


Gus RUSSELL, Santa Fe Lumber Co., San Fran- 
cisco.—I just want to say if I were a lumber 
manufacturer I would attend every session of every 
shingle congress, because that is the only place in 
the world a lumber manufacturer can find people 
who are worse off than he is. 


WILLIAM MCNEILL, secretary Timber Industries 
Council, Vancouver, B. C.—There is an analogy 
between conditions in the shingle business and 
the story of the patient whose doctor felt of his 
pulse (the published report had it “purse” instead 
of “pulse’) and decided there was no hope. 


H. J. BRaTuiz, Bratlie Bros. Mill Co., Ridgefield, 
Wash. Let’s approve a plan to have shingles pro- 
hibited by law; then we can “bootleg” ’em. 


WILLIAM H. Horstey, Izzard Agency.—Day after 
day before Thanksgiving a darkey prayed, “Lawd, 
send me a turkey,” but no turkey came; on 
Wednesday he prayed, “‘Lawd, send me for a tur- 
key,’ and he had it next morning. Why not ad- 
vertise red cedar shingles? 


AIRD FLAVELLE, Thurston-Flavelle, Port Moody, 
B. C.—Frankly, I was opposed to a 10-cent assess- 
ment for advertising purposes; but the supporters 
of that plan saw my banker. Then my banker 
saw me, and by the time he finished with me I 
was for it. 





THoMaAS M. SHIELDS, Simonds Saw & Steel Co. 
—If you haven’t the nerve to ask the price, you 
won't get the money. 


Old Guard Informal Dinner 


DetTroIT, MicH., Dec. 6.—Last Saturday eve- 
ning, the Old Guard Lumbermen of Michigan 
held an informal dinner at the Detroit Union 
League Club, with sixty-four members and 
guests present. President ‘‘Pa’’ Gordon, dean 
of Michigan traveling men, presided and in 
his address assured his hearers that the Old 
Guard was purely a social organization and 
that it was absolutely taboo to talk about 
lumber or any matter of ‘‘shop’’ whatsoever. 
He also invited all non-members to join if 
they cared to do so. 

M. A. Hayward, the father of the Old Guard 
movement, was introduced and in his remarks 
cited the fact that this particular Michigan 
branch had grown from a membership of six- 
teen to seventy-five in four years. Joseph A. 
Braun, president of the Detroit Retail Lum- 
ber Dealers’ Association, stated that he had 
side-tracked a family reunion in order to at- 


were extemporaneous talks by A. B. Lowrie, 
Carl Strand, Frank Yokem, Theodore Beyster, 
Henry Berger, Walter Hall and others. A 
resolution was presented and adopted that the 
Old Guard assure Billy Ford, of Mansfield, 
Ohio, of its sincere sympathy and that a bou- 
quet of flowers be sent him, also that he be 
made a life member. 

President Gordon then announced that any 
non-members who wished to join the organiza- 
tion were welcome, with the following being 
added to the roster: A. B. Lowrie, Carl Strand, 
C. J. Ashton, Joseph Braun, Steve Derry, Theo- 
dore Beyster, Ear] Hurd, Harry Loud, N. A. 
Mans, Henry Hagel, Glen Chapman, Car] Scott, 
Larry Smith, Norman Patterson, Frank Yo- 
kem, Sam Blythe, Julius Huebner, and Herbert 
Hitcheock. 

It was suggested that the Old Guard Lum- 
bermen meet every thirty days as there is ap- 














MANUFACTURERS WHO ATTENDED ANNUAL CONVENTION RED CEDAR SHINGLE CONGRESS, SEATTLE, WASH., DEC. 2 AND 3 


ballroom of the Olympic Hotel for the stag din- 
ner and black cat revue, arranged by Donald H. 
Clark, Vicegerent Snark for Seattle district. 
Chief among the guests at the head table was 
J. M. Brown, of the Long Lake Lumber Co., 
Spokane, past president of the Hoo-Hoo Club of 
Spokane, and now Senior Hoo-Hoo:of the Su- 
preme Nine. Other guests included H. J. Ander- 
son, of the H. J. Anderson Lumber Co., Port- 
land, and R. W. Neighbor, manager Coast offices 
of EK. C. Atkins & Co. While speeches were 
largely thrown into the discard, enough time 
was awarded to Jim Brown to deliver an inspir- 
ing message on the meaning of Hoo-Hoo, partic- 
ularly the helpful attitude of the organization 
toward the shingle industry. He read a mes- 
sage from H. R. Isherwood, offering to codperate 
to the fullest extent with the Shingle Congress. 
Mr. Brown also read a telegram from Nelson 
Augustus Gladding, No. 99, Seer of the House 
of Ancients, conveying his felicitations to the 
Hoo-Hoo of Seattle. The dinner was an un- 
qualified success, fulfilling the promise of Mr. 


tend the Old Guard and also pledged himself 
to do all in his power to get all of the Detroit 
dealers to join. 


Thomas Forman was next called upon and 
was given a very enthusiastic ovation. There 
is not a better loved and respected lumberman 
in this section of the country. 


J. C. Scofield, past president of the Ontario 
Retail Lumber Dealers’ Association, issued 
an invitation to all ‘‘dry Michiganders’’ to 
come to Windsor any time and offered special 
attractions after May 1 of next year. 

The Union Association of Lumber & Sash 
& Door Traveling Salesmen was represented 
by John P. Bartelle, of Toledo, Ohio, its see- 
retary. This was his maiden appearance at 
an Old Guard meeting and he was accorded 
a warm reception. 

J. C. Cremer, of the Lumber Service & 
Credit Bureau, and A. M. Manning, secretary 
of the Michigan Retail Lumber Dealers’ Asso- 
ciation, also addressed the meeting. There 


parently a better and more fraternal feeling in 
this organization than in any other connected 
with the lumber industry in Michigan. 


Another Record Car 


ONALASKA, WASH., Dec. 4.—In a recent issue 
of the AMERICAN LUMBERMAN, mention was 
made of a car of 1x4-inch fir flooring, 12-foot 
and shorter, shipped from Vernonia, Ore., that 
contained 55,846 feet, and the question was 
asked if any 1eader of the AMERICAN LUMBER- 
MAN could tell of having shipped a bigger one. 
J.C. Smith, sales manager of the Carlisle Lum- 
ber Co., of this place, has answered the chal- 
lenge with a report of two cars shipped from 
that plant; one car contained 60,200 feet, the 
other 61,400 feet, both cars being loaded with 
1x4 No. 4 clear fir flooring, random lengths 
4 feet and longer. Here is another record im 
full ear loading for other shippers to try to 
match. 
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Rust Conference Urges Ten- 
Year Program 


PORTLAND, ORE., Dec. 4.—A vigorous plea for 
ample government aid in securing eradication 
of pine blister rust on the Pacific coast and 
in the Inland Empire was made here today 
at the annual meeting of the trustees of the 
Western White Pine Blister Rust Conference 
by H. R. Barss, plant pathologist, of the Ore- 
gon State College at Corvallis. Mr. Barss is 
one of the trustees. 

The meeting, held at Multmomah Hotel, was 
attended by about thirty men representing 
various branches of activities of forestry and 
conservation work and the lumber industry. 
Charles A. Park, president of the Oregon state 
horticultural board, presided. 

It is absolutely imperative for the Western White 
Pine Blister Rust Conference to get behind the bill 
coming before Congress calling for aid from the 
forest experiment stations in the West, and further- 
more the States concerned and the private lumber 
owners must help to put it through, said Mr. Barss 
with emphasis. If this is not done, or some other 
way found to get at what is needed, he continued, 
our 10-year program can not stand up and as sure 
as fate one of these days blister rust spores from 
the North will come drifting into our forests in 
countless millions and catch us with our past 
efforts leading to only partly effective results. 

This impassioned plea followed an exposi- 
tion of facts and figures dealing with the 
spread of the rust and the efforts to check it. 
The 10-year program referred to was mapped 
out and adopted in 1923 by the conference, 
which also recommended its adoption by the 
United States Department of Agriculture in 
order to insure continuity of effort and per- 
manent progress in the eradication work. 

The modified 10-year program, of which he 
gave what he referred to as a bird’s-eye view, 
calls for appropriations from the Federal Gov- 
ernment and State and private sources as fol- 
lows: 1927, Federal, $175,000; State and pri- 
vate, $42,500; 1928, Federal, $200,000; State 
and private, $47,500, with an additional $73,- 
500 from the Federal Government; 1929, Fed- 
eral, $200,000; State and private, $47,500; the 
next five years following, $300,000 Federal, 
State and private not estimated. For 1927 
Congress has apropriated $160,000, whereas 
the program called for $175,000. 

Mr. Barss urged that necessary forestry 
data be obtained and applied to the needs of 
the rust eradication campaign. Until such 
data become available, he said, not one step 
can be taken in the work with any reasonable 
assurance that it is in the right direction. 

8. B. Detwiler, chief of the office of blister 
tust control, of the Department of Agriculture, 
Washington, D. C., sent a message to the meet- 
ing voicing approbation of the 10-year pro- 
gram. 

C. 8. Chapman, executive secretary, sub- 
mitted his annual report in which he reviewed 
the activities and purposes of the conference, 
referring also to the efforts of legislators to 
secure adequate appropriations for blister rust 
control work. He suggested that a brief his- 
tory of the blister rust activities be prepared 
and urged the importance of continually keep- 
ing the problem before the public in order 
to enlist continued public support. 


Resolution Adopted 


Mr. Barss’ address was made just before the 
noon adjournment, and based upon it and sug- 
gestions in Secretary Chapman’s report, reso- 
lutions were brought in by the committee con- 
sisting of Prof. Barss, W. D. Humiston, Pot- 
latch Lumber Co., Potlatch, Idaho; George B. 
Joy, State supervisor of forestry, Olympia, 
Wash.; F. A. Elliott, State forester, Salem, 
Ore., and Fred Morrell, district forester of the 
Federal Forest Service, Missoula, Mont. These 
resolutions, which were adopted, expressed ap- 
Preciation of the efforts of the various agen- 
les in behalf of blister rust control, voiced ap- 
Proval in principle of the inspection and certifi- 


cation of nursery stock grown in dangerous 
sections as provided in Federal Quarantine No. 
63; and while recognizing with appreciation 
the codperation given by the States urged 
upon the legislatures of the western States 
the need for increasing direct appropriations 
to support and extend control work; urged 
upon representatives in Congress the neces- 
sity of the appropriation of $273,500 for the 
control of blister rust in the West during 
1928; urged representatives also to make all 
possible effort to secure passage of the John- 
son Bill H. R. 12,335, making available to 
the Forest Service experiment stations $50,000 
to use in investigation of methods of blister 
rust control, thanked representatives and sen- 
ators of the western States for their efforts 
in furthering a program to protect and per- 
petuate the white pine and sugar pine forests 
through Federal appropriations for rust con- 
trol, and finally recommended that Federal 
blister rust workers prepare a circular discuss- 
ing briefly the history of the work in the 
West and outlining a program for the future 
handling of the disease. 

Stephen N. Wykoff, pathologist of the west- 


ern branch of the office of blister rust control, 
with headquarters at Spokane, Wash., gave a 
complete report on the activities of his office 
during 1926, conducted under the projects laid 
down in the 10-year program. 

C. R. Stillinger, of the bureau of plant in- 
dustry of the same office at Spokane, who also 
acted as recording secretary at the meeting, 
spoke on Federal quarantine and its require- 
ments and suggested that on account of chang- 
ing conditions quarantines should be revised. 


H. G. Lachmund, of the office of pathology 
of the Forest Service in Portland, gave an 
extended history of the origin and spread of 
the rust and showed how it was affected by 
weather conditions and the damages it in- 
flicted. 

J. Weidman of the Forest service at Mis- 
soula, Mont., and W. H. Humiston, of the 
Potlatch Lumber Co., Potlatch, Idaho, spoke 
of the desire for definite information showing 
what may be accomplished in dollars and cents 
by the eradication work. 

The trustees of the conference are Earl,J. 
Barnes, Washington; Charles A. Park, Ore- 
gon; A. W. B. Kjosness, Idaho; G. H. Hecke, 
California; A. H. Bowman, Montana; J. W. 
Eastham, British Columbia; W. D. Humiston, 
Idaho; Fred Morrell, Montana; Geoge C. Joy, 
Washington, and H. P. Barss, Oregon. The 
executive committee consists of Messrs. Park, 
Humiston, Barss, Morrell and Joy, with C. 8. 
Chapman, of Tacoma, Wash., as executive sec- 
retay. 


Increased Funds for Forest 
Activities 


{Special telegram to AMERICAN LUMBERMAN] 


WASHINGTON, D. C., Dee. 8.—In his budget 
message, delivered in Congress today, President 
Coolidge emphasized his interest in forestry and 
forest problems. Under the caption ‘‘ Forest 
Conservation,’’ he said: 

The estimates carry a total of $22,037,984 for 
the protection, preservation and conservation of 
our forests. The forest acreage in the United 
States is approximately 372,426,000 acres, of which 
158,000,000 acres are in the national forests. With 
such generous forest resources, we have been prone 
to consider the supply of forest materials inex- 
haustible. The constantly increasing demands to 
meet our growing needs, however, and the destruc- 
tion of forests by fire are arousing apprehension 
that in the comparatively near future industry 
may be handicapped for lack of forest products. 


Important remedies to meet this situation are 
fire prevention and reforestation. Throughout the 
forest regions, codperative work in connection with 
protection of timber and reforestation of lands has 
been highly developed. In many of the States it 
is compulsory on private owners. The Clarke-Mc- 
Nary Law contemplates that the Federal Govern- 
ment as beneficiary in this coéperative work con- 
tribute approximately one-fourth the cost. Since 
forest products enter so largely into the necessities 
of all our people, it is proper that the Federal 
Government stand ready to bear its share of the 
needed conservation of our timber resources. The 
increased estimates for forest activities now sub- 
mitted have that end in view. The recent heavy 
losses by fire must be met by a deficiency appro- 
priation, which will approximate $2,000,000. With 
further protective measures, it is hoped such large 
deficiency appropriations may be avoided in the 
future. 

The estimates also include $1,000,000 for the 
acquisition of land at the headwaters of navigable 
streams. While this item is primarily for the con- 
servation and control of water, the project bears 
an important relation to forest conservation, There 
is now pending in Congress a bill to authorize an 
appropriation of $2,000,000 a year for the fiscal 
years 1928 and 1929 for this purpose. In the 
event of the passage of this bill, consideration 
will be given to the submission of a supplemental 
estimate of $1,000,000 for this purpose. 

The latter statement is construed as almost 
an invitation to Congress to pass the pending 
bill doubling the amount to be spent during the 
next two fiscal years in the acquisition of land 
under the Weeks Law. 


The total earried for the Forest Service proper 
is $12,402,084, an increase of $245,327 over the 
appropriations for the current year, all of which 
is in ‘‘ general expenses,’’ including an increase 
of $40,000 for the Forest Products Laboratory. 

An increase from $5,000,000 to $7,500,000 for 
forest roads and trails goes far to swell the total 
mentioned by the President. This item is not 
credited to the Forest Service proper, nor is the 
$1,000,000 for expenditure under the Weeks 
Law nor the estimate for codperative fire pre- 
vention under the Clarke-McNary Law, and cer- 
tain smaller items. 


The delegation of West Coast lumbermen and 
others who recently made a plea before Presi- 
dent Coolidge and Director of the Budget Lord 
for an increase in the appropriation for Fed- 
eral coéperation with the States and private 
agencies in forest fire prevention and suppres- 
sion did not make the long trip in vain. The 
President’s budget message to Congress, which 
convened Monday, contains an item of $1,000,- 
000 for the codperative work under the Clarke- 
MeNary Law. This is an increase from $710,- 
000, the amount appropriated for the current 
fiscal year and a very distinct gain. 

Another important, though much smaller in- 
crease, is $40,000 additional for the Forest 
Products Laboratory, a boost from $403,264 for 
the current year to $443,264 in the estimates for 
the year beginning July 1, next. The director 
of the budget was strongly urged by Wilson 
Compton, secretary-mariager of the National 
Lumber Manufacturers’ Association, R. 8. Kel- 
logg, of the News Print Service Bureau, and 
others interested in the work of the laboratory 
to be more generous to that highly important 
research agency. 

For general expenses of the Forest Service, 
which include the laboratory, the estimates for 
the next fiscal year are $5,305,834. Appropria- 
tions under this head for the current fiscal year 
were $5,060,507. 

The estimates carry $1,000,000 for the acqui- 
sition of lands under the Weeks Law, the same 
amount as appropriated for the current year. 

For forest roads and trails the estimate is 
$7,500,000, against current appropriations of 
$5,000,000. 
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Associations Plans and Activities 


Dec. 14—Evansville Lumbermen’s Club, Vendome Hotel, 
Evansville, Ind. Annual, 

Dec. 14-15—Plywood Manufacturers’ Association, Chi- 
cago. Annual. 

Dec. 16—Montreal Wholesale Lumber Dealers’ Associa- 


tion, Lumbermen’s Club, Montreal, Que. Annual, 
Dec. 21—Lumber Trade Club of. Boston, Boston, Mass. 
Annual. 


Dec. 18—Lumbermen’s Club of Memphis, Hotel Gayoso, 
Memphis, Tenn. Annual. 

Jan. 11, 1927—Southern Pine Association Subscribers’ 
Salesmen, Chicago. Second group meeting. 

Jan. 11, 1927—Roofer Manufacturers’ Club, Hotel Demp- 
sey, Macon, Ga. Monthly meeting. 

Jan. 12-14, 1927—Ketail Lumber Dealers’ Association of 
Indiana, Claypool Hotel, Indianapolis, Ind. An- 
nual. 

Jan. 18, 1927—Pliladelphin Wholesale Lumber Dealers’ 
Association, Philadeiphia, Pa. Annual. 

Jan. 13, 1927—Forest Products Association of Maryland, 
Emerson Hotel, Baltimore, Md. Annual. 

Jan. 13-15, 1927—Mountain States Lumber Dealers’ Asso- 
ciation, Denver, Colo. Annual. 

Jan. 14, 1927—Indiana Hardwood Lumbermen’s Associa- 
tion, Claypool Hotel, Indianapolis, Ind. Annual. 
Jan. 15, 1927—East Texas Mill Managers’ Association 
and Louisiana Mill Managers’ Association, Alexan- 

dria, La. Joint meeting. 

Jan. 17, 1927—Lumbermen’s Association of Chicago, 
Association Rooms and Rainbo Gardens, Chicago. 
Annual, 

Jan. 17-21, 1927—Union Association of Lymber & Sash 

Door Salesmen, Neil House, Columbus, Ohio. 
Annual, 

Jan. 17-21, 1927—Ohio Association of Retail Lumber 
Dealers, Neil House, Columbus, Ohio. Annual. 
Jan. 18, 1927—Hardwood Interior Trim Manufagturers’ 

Association, Hotel Peabody, Memphis, Tenn. Annual. 

Jan. 18-19, 1927—National Lumber Exporters’ Associa- 

tion, Hotel Peabody, Memphis, Tenn. Annual. 


Jan. 18-20, 1927—Northwestern Lumbermen’s Associa- 
tion, West Hotel, Minneapolis, Minn. Annual. 


Jan. 19, 1927—Southern Hardwood Traffic Association, 
Hotel Peabody, Memphis, Tenn. Annual. 


Jan. 19-21, 1927—Ontario Retail Lumber Dealers’ Asso- 
ciation, Toronto, Ont. Annual. 


Jan. 20-21, 1927—Hardwood Manufacturers’ Institute, 
Hotel Peabody, Memphis, Tenn. Annual. 


Jan. 22, 1927—Louisiana Retail Lumber Dealers’ Asso- 
ciation, Alexandria, La. State-wide meeting. 


Jan. 25, 1927—Canadian Forestry Association, Windsor 
Hotel, Montreal, Que. Annual. 

Jan. 25, 1927—Northern Pine Manufocturers’ Associa- 
tion, Radisson Hotel, Minneapolis, Minn. Annual. 


Jan. 25-27, 1927—Northeastern Retail Lumbermen’s 
Association, Hotel Syracuse, Syracuse, N. Y. An- 
nual, 

Jan. 26-28, 1927. Pennsylvania Lumbermen’s Associa- 
tion, Bellevue-Stratford Hotel, Philadelphia, Pa. An- 
nual. 

Jan. 26-28, 1927—Western Retail Lumbermen’s Associa- 
tion (Canada), Fort Garry Hotel, Winnipeg, Man. 
Annual. 

Jan. 26-28, 1927—Southwestern Lumbermen’s Association. 
Muehlebach Hotel, Kansas City, Mo. Annual. 

Jan. 27-28, 1927—National Association of Railroad Tie 
Producers, Hermitage Hotel, Nashville, Tenn. 
Annual, 

Jan, 27-28, 1927—West Virginia Lumber & Builders’ 
Supply Dealers’ Association, Morgantown, W. Va. 
Annual, 

Jan. 28, 1927—West Coast Lumbermen’s Association, 
Olympic Hotel, Seattle, Wash. Annual meeting of 
stockholders. 

Jan. 28-29, 1927—American Forestry Association, New 
Haven, Conn. Annual. 

Feb. 1-3, 1927—Canadian Lumbermen’s Association. 
Windsor Hotel, Montreal, Que. Annual. 


Feb. 1-3, 1927—Retail Lumber Dealers’ Association of 
Pennsylvania, William Penn Hotel, Pittsburgh, Pa, 
Annual. 

Feb. 2-3, 1927—Kentucky Retail Lumber Dealers’ Asgo. 
ciation, Louisville, Ky. Annual. 


Feb. 2-4, 1927—Michigan Retail Lumber Dealers’ Asso. 
ciation, Olds Hotel, Lansing, Mich. Annual. 


Feb. 9-10, 1927—National Association of Commission 
Lumber Salesmen, Palmer House, Ohicago. Annual, 


Feb. 9-11, 1927—Illinois Lumber & Material Dealers’ 
See, Edgewater Beach Hotel, Chicago. Ap. 
nual, 

Feb. 14, 1927—Northern Wholesale Hardwood Lumber 
Association, Milwaukee Athletic Club, Milwaukee, 
Wis. Annual. 

Feb. 15-17, 1927—Wisconsin Retail Lumbermen’s Asay. 
ciation, Pfister Hotel, Milwaukee, Wis. Annual. 


Feb. 16-18, 1927—Nebraska Lumber Dealers’ Association 
and Cornhusker Knot-Hole Club, City Auditorium, 
Lincoln, Neb. Annual. 

Feb. 18-20, 1927—Province of Quebec Retail Lumber 
Dealers’ Association, Lumbermen’s & Hoo-Hoo Club, 
Montreal, Que. Annual, 

Feb. 24-25, 1927—Tennessee Retail Lumber & Millwork 
Association, Peabody Hotel, Memphis, Tenn. Annual, 


Feb. 24-26, 1927—Western Retail Lumbermen’s Associa. 
tion, Winthrop Hotel, Tacoma, Wash. Annual. 


March 2-3, 1927—Central & Northeastern Iowa Retail] 
Lumbermen’s Association and Northwest Iowa Lum- 
bermen’s Association, Fort Des Moines, Iowa. Joint 
annual conventions. 

March 3, 1927—Lumbermen’s Exchange of the City of 
Philadelphia, Lumbermen’s Exchange Rooms, Phila- 
delphia, Pa. Annual. 

March 5, 1927—<Association of Trim Manufacturers 
(Inc.), Hotel Astor, New York City. Annual. 


March 9-10, 1927—South Dakota Retail Lumbermen’s 
Association, Coliseum, Sioux Falls, S. D. Annual, 





Kentucky Retail Association 

LOUISVILLE, Ky., Dee. 6.—Official announce- 
ment is made by the Kentucky Retail Lumber 
Dealers’ Association that its annual conven- 
tion will be held Feb. 2 and 3, 1927, at the 
Brown Hotel in this city. J. Lowry Bulloch, 
of the Corey Sheffel Lumber Co., Louisville, is 
general chairman of the local committee. James 
Chappell, Kentucky Lumber & Millwork Co., 
is in charge of exhibits, and F. E. Bibb, of the 
Fred G. Jones Co., of entertainment while FE. 
Keith Summerhays, of the C. W. Brickley Lum- 
ber Co., is looking after publicity. 


Quebec Province Retailers’ Date 


MONTREAL, QUE., Dee. 6.—Announcement is 
made by J. L. Bourbonierre, secretary of the 
Province of Quebéc Retail Lumber Dealers’ 
Association, this city, that at a meeting of the 
board of directors of the association, held Nov. 
27, it was decided to hold the annual meeting 
on Feb, 18, 19 and 20, 1927, at the Lumbermen’s 
& Hoo-Hoo Club, in Montreal. 


Southwestern Pre-Convention Plans 


Kansas City, Mo., Dee. 6.—In preparation 
for the annual meeting of the Southwestern 
Lumbermen’s Association in January, a mem- 
bership campaign is under way, with 100 new 
members as the goal. Already twenty-seven 
new members have been added to the list. H. E. 
Leonhardt, of the Kiowa Lumber Co., Oklahoma 
City, is general chairman of the membership 
committee for Oklahoma; J. A. Baulware, of 
the Badger Lumber & Coal Co., Herington, Kan., 
is chairman of the Kansas committee; J. H. 
Harris, of the J. E. Harris Lumber Co., Wynnee, 
Ark., chairman of the Arkansas committee, and 
H. Guhleman, of the Seruggs-Guhleman Lumber 
Co., Jefferson City, is chairman of the Missouri 
committee. 

E. E, Woods, secretary-manager of the South- 
western, has been over a large part of the as- 
sociation ’s territory since he took office July 1, 
and has become personally acquainted with 
most of the members. As a result of his visits 
to individuals and to numerous meetings, he 
has stirred up more enthusiasm in the organi- 
zation than it has had for some years, and more 
than the usual interest is being shown in the 
coming convention, 

The program committee has about completed 
its work and promises that its program for the 
meeting will be one of the best ever given. The 


program will not be announced for several 
weeks yet, in order to provide, meantime, for 
possible changes. 

The exhibits at the next meeting will be the 
most comprehensive of any convention yet held. 
Nearly all of the exhibit space already has been 
taken, according to an announcement by J. A. 
Scroggs, of the Riner Lumber Co., Kansas City, 
chairman of the exhibits committee. 


Chicago Association Annual Date 


The annual meeting of the Lumbermen’s 
Association of Chicago will be held at the 
association rooms, 30 North Dearborn Street, 
Chieago, on Monday afternoon, Jan. 17. In 
the evening the usual annual dinner will take 
place, the Rainbo Gardens, 4810 North Clark 
Street, having been selected for this event, the 
hour being 6:30 p. m. In announcing the ar- 
rangements for the dinner, Minor E. Botts, 
chairman of the entertainment committee, 
said: ‘‘ Whether they are members of the Lum- 
bermen’s Association or not we want all the 
Chicago lumbermen to attend this affair, as 
it is a get-together meeting of the lumber fra- 
ternity of the Chicago district. A splendid 
program of entertainment is being arranged, 
so come early and stay until the doors are 
closed.’’ 


South Dakota Meeting in March 


Stoux Fas, 8. D., Dee. 6.—The South Da- 
kota Retail Lumbermen’s Association, through 
Secretary Karl J. Benz, of this city, announces 
that its annual convention will be held March 
9 and 10, 1927, at the Coliseum in Sioux Falls. 


Canadian Lumbermen’s Plans 


MONTREAL, QUE., Dee. 6.—At the nineteenth 
annual convention of the Canadian Lumber- 
men’s Association, which will be held at the 
Windsor Hotel, Montreal, on Feb. 1, 2 and 3, 
1927, the first day will be devoted to group meet- 
ings of the trade, separate meetings being held 
by the white pine, spruce and hardwood inter- 
ests. The next two days will be devoted to the 
regular business of the convention. The annual 
supper dance will be held on the evening of 
Feb. 2 and the banquet on the evening of Feb. 
3. It is expected that Hoo-Hoo will put on an 
entertainment and initiation on the evening of 
Feb. 1. The annual meeting of the Canadian 
Forestry Association will be held on Jan. 25, 
1927, at the Windsor Hotel, Montreal. 


Louisiana-Texas Joint Meeting 

Houston, TEx., Dee. 6.—The East Texas Mill 
Managers’ Association, through Seeretary 
George R. Christie, announces that its next meet 
ing will be held jointly with the Louisiana Mill 
Managers’ Association in Alexandria, La., on 
Jan. 15, 1927. The chief subject for discussion 
will be ‘‘ Moisture Content of Lumber.’’ As 
Secretary Christie is endeavoring to make ar- 
rangements for a through Pullman from Hous- 
ton to Alexandria, he requests that those in- 
tending to make the trip advise him as soon as 
possible. 

Plans of Pennsylvania Retailers 

PITTSBURGH, Pa., Dee. 7.—The annual con- 
vention of the Retail Lumber Dealers’ Asscia- 
tion of Pennsylvania will be held in the William 
Penn Hotel here three days, beginning Tuesday, 
Feb. 1, 1927, at 1:30 p. m. At the first meet- 
ing of the board of directors of the association 
in two months, held last Friday at the William 
Penn Hotel, President J. G. Marks, of Cresson, 
urged all the directors to have delegates from 
their respective districts here for the first ses- 
sion of the convention. 

President Marks and Director G. P. Textor, 
of Wilkinsburg, made interesting reports on the 
national convention held early last month in 
New Orleans. 

Charles W. Iams, national councillor of the 
association to the Chamber of Commeree of the 
United States, explained to the directors the 
eleven questions comprised in an important ref- 
erendum on taxation received by the association 
from the commerce chamber. A number of the 
directors had been studying this referendum, 
and the discussion was to the point, strong 
arguments having been offered for and against 
one of the questions. The board decided, how- 
ever, to vote in favor of the entire eleven, which 
aim to ease the burdens on business. 

A report received by the board from Erie, 
Pa., was to the effect that the lumber dealers 
of that city, led by the Erie Lumbermen’s Club 
and Director C. W. Dudenhoeffer, of the State 
association, joined with other industries affected 
in a fight against a drastic building ruling of 
the city, which has resulted in the entire build- 
ing code of the city being rewritten in a way 
that takes proper care of the lumber industry. 
The city ruling banned the construction of brick 
veneer buildings in specified zones of the city. 

An arbitrary ruling of the Pennsylvania de- 
partment of labor and industry was also dis- 
eussed by the directors, and President Marks ap- 
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pointed a committee to act with representatives 
of other industries similarly affected in a move 
to have these rules changed. The committee is 
constituted as follows: Carl Van der Voort, 
general counsel, chairman; Alson C. Eggers, 
Uniontown; Bruce K. Barnett, Charleroi, and 
Hart B. Daugherty, Indiana, Pa. The depart- 
ment has been trying to enforce its ruling even 
to the extent of fines, which at times range 
around $100. Members of the association, which 
has been fighting this ruling, thought it had ob- 
tained a modification of the provisions, but 
some of the directors reported that inspectors 
of the department had been causing trouble for 
members. The committee will begin to function 
at once and members are requested to inform 
Secretary W. B. Stayer at the headquarters of 
the association here of any activities of in- 
spectors. 

Charles F. Eggers, of Uniontown, first presi- 
dent of the association, who has retired from 
the lumber business, was a luncheon guest of 
the directors and officers in connection with the 
meeting. 


Northwestern Lumbermen’s Annual 


MINNEAPOLIS, MINN., Dee. 7.—Nothwith- 
standing the fact that annual conventions are 
looked upon as opportunities to break away 
from business for a day or two and to have a 
good time, the Northwestern Lumbermen’s As- 
sociation announces that its: thirty-seventh an- 
nual to be held here Jan. 18, 19 and 20, 1927, 
will carry out a program ‘‘of instructive value 
that will repay every delegate many times over 
in attending.’’ 

Business conditions of the Northwest, the an- 
nouncement continues, as they actually exist—a 
practical analysis of trade conditions—will be one 
of the many important subjects. Truck delivery 
and its affect on the retail lumber business; dis- 
tribution policies, remodeling and re-roofing cam- 
paign, educational and sales talks on major com- 
modities, personal solicitation for business, and 
many other topics assure you of a real program 
chuck full of ideas and suggestions that can’t help 
but be of a benefit to you in your business. 

Prepare and plan now to attend what promises 
to be one of the best and most practical fun finding 
conventions you have ever attended. Not a lot of 
hot air and apple sauce, but cold hard facts. 
Don’t delay your reservation. 


(SBE aEaaAa: 
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Penn State Retailers’ Plans 


PHILADELPHIA, Pa., Dec. 6.—The program 
for the thirty-fifth annual convention of the 
Pennsylvania Lumbermen’s Association indi- 
cates that the mecings on Jan. 26, 27 and 28, 
1927, will be the most valuable from a business 
viewpoint and the most enjoyable from an en- 
tertainment slant, of any of the thirty-four 
which have preceded it. 

The committee in charge arranged the sched- 
ule of events so that the business sessions would 
appeal to the city as well as the town yard, the 
large as well as the small dealer, the employee 
as well as the employer, so that those who sacri- 
fice time and expense to attend the convention 
will feel well repaid. Frederick Ludwig has 
been named chairman of the business sessions, 
and will be ably assisted by John Derr, Earl 
Brightbill, Dr. A. M. Northrup, Amos Lesher, 
Luther Ogden, H. Foster Goslin and J. Fred 
Martin. 

According to Field Secretary Buckley, a very 
careful analysis of the retail lumber situation 
in 1925 was made before choosing the subjects, 
the market scanned thoroughly and opinions 
gathered from both the large and the small re- 
tailer, and from the lumber dealer and the build- 
ing material dealer. 

Entertainment will not be overlooked. The 
convention will open in the beautiful Stratford 
room of the Bellevue-Stratford Wednesday eve- 
ning, Jan. 26, with a ‘‘ Young Men’s Night.’’ 
A great deal of effort will be made to have this 
affair the high spot of the convention. Bert 
Myers is chairman of this committee, and has 
lined up a novel program with the aid of Rene 
Irwin, William Hamilton, Alfred Robinson, Roy 
MeDermott and J. L. Buckley. The ladies will 
be invited to the theater party on the second 
night of the convention. The musical events 
are being arranged by Amos Lesher, and among 
the speakers will appear Gov. Harry A. Moore, 


of New Jersey. It is estimated that 800 will 
attend the annual banquet, the closing feature 
of the convention. 


The tri-State unit of the Pennsylvania asso- 
ciation will hold a meeting early in 1927 for 
the purpose of planning activities for the com- 
ing year. This group was organized a little 
more than a year ago and includes the retailers 
of Delaware, eastern Maryland and southeast- 
ern Pennsylvania. At their last meeting in 
Hotel Du Pont seventy members listened to ad- 
dresses by Luther C. Ogden, of Cape May, N. J., 
and Charles B. Wolf, of Mount Wolf, Pa. Mr. 
Wolf talked on ‘‘Service—Its Use and Abuse.’’ 
He gave valuable pointers on how to handle 
peeved contractors, and helped a number of the 
brother members solve their delivery problems. 


Trim Manufacturers to Convene 


New York, Dec. 6.—W. A. Nixon, secretary, 
has announced that the Association of Trim 
Manufacturers (Ine.), will hold its annual meet- 
ing on the evening of March 5, 1927, in the 
Hotel Astor. 


Philadelphia Lumbermen’s Exchange 


PHILADELPHIA, Pa., Dee. 7.—Secretary John 
H. Lank, of the Lumbermen’s Exchange of the 
City of Philadelphia, states that according to 
the by-laws of the organization its annual meet- 
ing will be held March 3, 1927, in the rooms 
of the exchange unless a change should be made 
prior to that time. It is probable that the an- 
nual banquet will be held on the evening fol- 
lowing the annual meeting at the Bellevue-Strat- 
ford Hotel. 


Pittsburgh Clubs to Elect 


PITTSBURGH, Pa., Dee. 7.—The annual elec- 
tion of the Pittsburgh Lumbermen’s Club will 
be held Jan. 5, 1927, and the Pittsburgh Esti- 
mators’ Club Jan. 13, 1927. The Pittsburgh 
Lumbermen’s Club has added Miss Marie Cole 
to its office foree, and now has four male and 
three female employees. 


Annual Christmas Party 


PITTSBURGH, Pa., Dee. 7.—The annual Christ- 
mas party of the Pittsburgh Wholesale Lumber 
Dealers’ Association will be held at the William 
Penn Hotel Wednesday, Dee. 22. The speaker 
has not yet been obtained. The committee in 
charge of arrangements consists of J. C. Criste, 
chairman; E. H. Picket, E. H. Stamm, J. B. 
Montgomery and F. C. Dailey. 


Wisconsin Convention Exhibits 


MILWAUKEE, WiIs., Dec. 7.—One of the big- 
gest changes which retailers will find at the an- 
nual convention of the Wisconsin Retail Lumber- 
men’s Association to be held here Feb. 15, 16 
and 17, 1927, will be the removal of building 
material displays from the mezzanine floor of 
the Hotel Pfister to the upper floors. The Hotel 


- Pfister, which has been convention headquarters 


for the lumbermen for years, is undergoing re- 
modeling, redecorating, and many improvements 
to the extent of about a half million dollars, 
and due to this fact the exhibits have had to be 
transferred to the new locations. Some firms 
have had the same room at the Pfister for fifteen 
and twenty years, according to Don S. Mont- 
gomery, secretary of the association, and will 
have their location changed for the first time in 
1927. 

Mr. Montgomery stated that the retailers and 
exhibitors will find themselves in a new hotel 
in the old location; so extensive have the im- 
provements been. An alphabetical index on the 
back of the convention program, however, will 
enable everyone to find the exhibitors’ rooms 
easily. Mr. Montgomery has been exceedingly 
busy arranging the new locations so as to be 
satisfactory to everyone and has reported that 
only eleven rooms remain yet to be assigned, 
which is a good record and assures a complete 
list of exhibitors, as the convention is more than 
two months away. 

Ladies’ headquarters this year will be on the 
mezzanine floor and will be the only part of the 
convention which will occupy space there. A 


beautiful room which opens on the mezzanine has 
been arranged by the management and it will be 
sufficiently large. Registration offices for the 
convention will be on the seventh floor and the 
meetings will again be held in the Fern room. 


Hardwood Inspection Rules Committee 

President B. C. Currie, of the National 
Hardwood Lumber Association, has named the 
following to serve on the inspection rules com- 
mittee for the current year: O. M. Krebs, 


Memphis, Tenn., chairman; D. H. Wertz, 
Evansville, Ind.; Fred Arn, Chattanooga, 
Tenn.; F. E. Stonebraker, Jerome, Ark.; 


George F. MeSweyn, Memphis, Tenn.; A. E. 
MeLean, Little Rock, Ark.; A. C. Wells, Me- 
nominee, Mich.; George C. Ehemann, Memphis, 
Tenn.; H. A. Hoover, South Bend, Ind.; H. B. 
Wilgus, Philadelphia, Pa.; J. W. Bailey, Lau- 
rel, Miss.; R. U. Fletcher, Shreveport, La.; 
Frank Heidler, Chicago; Harry C. Fowler, 
Macon, Ga., and John P. Waters, Toronto, Ont. 

In connection with this announcement, 
Frank F. Fish, secretary-treasurer, states: 
‘‘Members and others desiring interpretation 
of the rules, or having any suggestions to 
offer, are requested to direct all communica- 
tions to the executive office at 2008 Straus 
Building, Chieago.’’ 


(SPREE AAAa: 


Ladies Auxiliary Changes Name 

COLUMBUS, OHIO, Dec. 7.—At a recent meet- 
ing of the Ladies’ Auxiliary of District No. 8 of 
the Ohio Association of Retail Lumber Dealers 
it was decided to change the name of the or- 
ganization to the Ladies’ Club of District No. 8. 
Mrs. Charles A. Dawson is chairman of the elub. 
Arrangements will probably be made soon to 
provide for entertainment for the ladies attend- 
ing the annual convention of the Ohio Associa- 
tion of Retail Lumber Dealers which will be held 
Jan. 17 to 21, 1927, in this city. 


Adopts Resolutions on Fir Selling 


PHILADELPHIA, Pa., Dee. 6.—At the regular 
monthly meeting of the Lumbermen’s Exchange 
of the City of Philadelphia, held here Dee. 2, 
resolutions on fir selling practices were adopted 
the same as those adopted at a recent meeting 
of the Retail Lumbermen’s Association of Phila- 
delphia, published on page 69 of the Dee. 4 
issue of the AMERICAN LUMBERMAN. 


Organize Material Dealers’ Exchange 


LAKE CHARLES, LA., Dee. 6.—Lumbermen and 
dealers in building material formed an organi- 
zation in this city on Dec. 2 known as the Build- 
ing Material Dealers’ Exchange of Lake Charles. 
The officers of the new organization are: Lisle 
Peters, president; C. M. Managan, vice presi- 
dent, and Carroll Allen, seeretary-treasurer. The 
first meeting of the exchange was held in the 
office of R. S. MeCook, local architect. 

The object of the exchange is to bring its 
members together monthly for the purpose of 
discussing problems that arise in connection 
with the building material business. The mem- 
bership of the organization is confined to build- 
ing material dealers, but bond writers are eligi- 
ble to the exchange as associate members. A 
committee composed of A. Lagrange, C. M. 
Managan and Robert M. Hereford was ap- 
pointed to draw up a constitution and by-laws. 

Those present at the initial meeting of the 


exchange included R. 8S. MeCook, architect; 
Robert M. Hereford of the Murray-Brooks 
Hardware Co.; Joseph Davidson, president 


Davidson Sash & Door Co.; A. Lagrange, presi- 
dent Delatte & Lagrange Co.; Lisle Peters, 
manager Louisiana Western Lumber Co., and 
C. M. Managan, treasurer Krause-Managan 
Lumber Co. 
(SASSER EEEE 

In Texas there are several million acres of 
timber growing land that is largely idle. One 
of the forestry problems of the State is to de- 
vise ways and means for putting this idle land 
to work so that future timber requirements may 
be met through the growing of timber as a crop 
on land well suited to that purpose but of little 
value for agricultural purposes. 
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Southwestern Hardwood Club Elects 


[Special telegram to AMERICAN LUMBERMAN] 

New ORLEANS, La., Dee. 8.—At its monthly 
meeting here today, the Southwestern Hardwood 
Manufacturers’ Club elected its officers for 1927. 
The annual election usually takes place at the 
January meeting, but owing to the multiplicity 
of other meetings scheduled for next month, it 
was decided that the club’s January session 
might be dispensed with. So, to avoid a possible 
‘‘interregnum,’’ the election was fixed for today 
and the following ticket, nominated by a com- 
mittee including Messrs. Moynan, Kramer and 
O’Leary, was unanimously elected: 

President—W. B. Ss. T. 
New Orleans. 

First vice president—A. N. Smith, Bomer-Blanks 
Lumber Co., Blanks, La. 

Second vice president—J. W. Bailey, Eastman- 
Gardiner Hardwood Co., Laurel, Miss. 

Third vice president—G. H. Henderson, Angelina 
County Lumber Co., Ewing, Tex. 

Secretary-treasurer—George Schaad, jr., New 
Orleans. 


Directors—J. B. Ballard, 
Co., Hazlewood, La.; E. F. Horan, Kirby Lumber 
Co., Houston, Tex.; G. H. Harrison, Louisiana 
Central Lumber Co., Clarks, La.; F. H. Sanguin- 
net, Lyon Lumber Co., Garyville, La.; W. D. 
Brewer, Brewer-Neinstedt Lumber Co., Alexan- 
der, La. 


Morgan, Alcus & Co., 


Botany Bay Lumber 


Secretary Schaad, in a brief report, reviewed 
the club’s activities during 1926. Eleven regu- 
lar meetings were held, ten at New Orleans and 
one at Shreveport jointly with the West Side 
Hardwood Club. During January the club’s 
Louisiana tax committee conferred with the 
State tax commission, and through its repre- 
sentations, assessment valuations on hardwood 
stocks in Louisiana were fixed as follows: $16 
on oak, ash and cypress where a minor cut in a 
hardwood mill, $10 on all other hardwoods. 
‘‘This was considered a very fair valuation and 
the committee was congratulated on its accom- 


* * 


plishment. A committee of Louisiana 
members was also active in Baton Rouge in con- 
junction with other lumber manufacturers to 
have the severance tax eliminated by the State 
legislature; while it was not eliminated, yet in- 
creases propose d before the legislature were de- 
feated. While this was not a complete victory, 
it paved the way for further handling of the 
question at the next legislative session. * * 
In accordance with wishes of contributors to the 
gum study fund that this report be given gen- 
eral distribution, it has been arranged to have 
this report published as a Government circular, 
which will soon be off the press, and as many 
copies as you wish can be secured.’’ 





Ws a 
Garyville, La. ; 
Retiring President 


STEBBINS, W. B. MORGAN, 
New Orleans, La. ; 


Elected President 





Mr. Schaad reported the club finances iy 
healthy condition, and its active membership at 
forty-eight. He urged energetic effort to enlist 
additional members, as ‘‘maximum results are 
only secured through active coéperation and q 
membership thoroughly representative of the in. 
dustry.’’ 

President W. J. Stebbins called attention to 
the fact that the Louisiana tax commission wil] 
take up the matter of 1926 assessments after 
Jan. 1 and the naming of a new tax committee 
for the club must be attended to very soon. He 
paid a fine tribute to the work of T. R. Thames, 
of the Natalbany Lumber Co., who has served 
as chairman of the committee for several years, 
and suggested that he be continued in that post. 
The suggestion stood unanimously approved, 
Mr. Thames’s fellow committeemen will be an- 
nounced later. 

The roundtable discussion of operating condi- 
tions indicated labor supply plentiful, log sup- 
ply generally sufficient for immediate needs, but 
mill stock conditions considerably mixed. "Sev. 
eral mills reported stocks practically at normal 
but subnormal in respect to dry stocks unsold, 
One or two reported overstocks in some items. 
It was generally agreed that market conditions 
are not what they should be, and several speak- 
ers diagnosed the trouble as a ‘‘ state of mind.’’ 
V. H. Sonderegger, agreeing that ‘‘old man 
psychology’’ was the chief offender, predicted 
a change for the better within the next six 
months. Northern investors are in the South, 
he reported, looking for hardwood timber supply 
and are paying from $6 to $9 for stumpage. 
They consider stumpage at this price a sound in- 
vestment. Logs bought on the public market are 
high priced and frequently of poor quality. 
These conditions foreshadow, in Mr. Sondereg- 
ger’s opinion, a change in general market con- 
ditions. ‘‘Six months from now,’’ he predicted, 
‘things will »e different.’’ 


Winter Activities of Clubs Begin 


Susquehanna Valley Club 


PHILADELPHIA, Pa., Dee. 6.—The dealers of 
Shamokin, Kulpmont and Mt. Carmel have 
banded themselves into an association which 
will be known as the Susquehanna Valley Lum- 
ber Dealers’ Club, with the following officers 
elected for one year: 

President—J. D. Hillbush. 

Vice president—-Emory Miller. 

Secretary-treasurer—J. F. O’Hearn. 

Assistant secretary-treasurer—C. H. Reitz. 


The by-laws committee consists of E. P. 
Smith, chairman, C. H. Reitz and J. F. O’Hearn. 
President Hillbush announces that he will ap- 
point a board of governors to take care of 
trades relations problems and arbitration cases. 
Committees have been appointed headed by John 
E. Godfrey and Louis Appichell to interview 
dealers of Sunbury and Port Trevorton with the 
idea of bringing them into the association. 


Lumbermen and Builders Meet Jointly 


TOLEDO, OHIO, Dec. 6.—A joint meeting and 
banquet of the Toledo Lumbermen’s Club and 
the Toledo Builders’ Exchange, was held here 
recently at the Chamber of Commerce with about 
two hundred present. Robert H. Campbell, 
president of the club, introduced the principal 
speaker, Dr. A. W. Trettien, professor of psy- 
chology of the University of Toledo, who de- 
livered a very interesting and instructive talk 
on ‘‘ Psychology in Business.’’ James V. David- 
son, secretary of the Lumbermen’s Mortgage 
Co., explained the mutual benefits being derived 
by material men and builder alike through the 
operation of the Building Credit Bureau. 

Entertainment was furnished by the Ice House 
Quartet and afterwards several reels of the 
Longview (Wash.) operation of the Long-Bell 
Lumber Co. were run. A similar meeting was 


held a year ago by the lumbermen and builders 
and a distinctively better feeling no doubt ex- 
ists as a result. 

On Friday, Dee. 3, a dinner-dance was given 
by the Lumbermen’s Club ‘at the Toledo Yacht 
Club, places being laid for 107. Mr. and Mrs. 
Reginald Morris sang several selections and led 
the crowd in singing ‘‘ The Battle Hymn of the 
Lumbermen,’’ written by H. L. Bravo, chair- 
man of the entertainment committee. A very 
enjoyable evening of dancing followed. 

The annual meeting of the club will be held 
some time in January at which time officers for 
the new year will be elected. 


Members Make Talks 


CoLuMBus, OHIO, Dee. 6—The Wholesale 
Lumbermen’s Club of Columbus at its regular 
meeting held Dee. 4 at the Neil House decided 
to change the order of its bi-weekly programs 
by having one of its members speak on a sub- 
ject of interest to the sellers of lumber at each 
meeting. This practice was put into effect Sat- 
urday when H. J. Baumeister, of the Central 
West Coal & Lumber Co., spoke on ‘‘ Our Club— 
Its Object and Progress Up to the Present 
Time.’’ 


*H2a eee aaaaam 


Club Plans Social Activities 


Houston, Tex., Dec. 6.—The winter social 
activities of the Lumbermen’s Club will open 
New Year’s Eve with a dinner dance, which 
is an annual affair and is considered the pre- 
mier social event of that night in Houston. 
It will be held in the club headquarters in the 
Bender Hotel, and will be the first of a series 
of entertainments throughout the winter, ac- 
cording to J. H. Cooke, president. Other enter- 
tainments planned include smokers, banquets, 
dances and stag parties. 


Loose Credits Bane of Industry 


CINCINNATI, OHIO, Dec. 6.—Easy credits in 
the lumber industry were deprecated by Ben C. 
Currie, Philadelphia, president of the National 
Hardwood Lumber Association, in a talk be- 
fore the members of the Cincinnati Lumber- 
men’s Club at the Hotel Havlin tonight. Mr. 
Currie declared that the heavy mortality in the 
lumber trade, especially among manufacturers, 
could be attributed directly to their practice of 
extending credits that were not warranted. 


The lumber business in America has steadily lost 
ground during the last several years, said Mr. 
Currie. This year among lumber manufacturers 
there were 468 failures with aggregate liabilities 
of $24,618,185. This is an increase of about 14 
percent over the failures in 1925 when there were 
321 failures. The 1925 failures were about 23 
percent greater than those of 1924. 

Something must be radically wrong in the in- 
dustry when these things occur. The thing, which 
in my judgment is wrong, is the too easy granting 
of credits. The retailer grants unwarranted lines 
of credits to the builders and other consumers; 
they in turn are carried by the wholesalers for an 
indefinite time, with extension after extension 
granted, and the mills pursue the same course 
with the wholesaler. This thing is general and the 
industry has suffered because of it. The industry 
has been entirely too leniert in this matter of 
credits. 





Mr. Currie told of the work of the associa- 
tion of which he is the head and commended 
the plans for a nation wide advertising plan to 
extend the use of lumber and to combat the 
inroads of lumber substitutes. 

Mr. Currie was introduced by J. C. West, who 
for years has been Cincinnati director on the 
board of the National Hardwood Association. 

The freight car situation was discussed by 
John A. Morris, Cincinnati manager of the cat 
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grvice division of the American Railway Asso- 
gation. 

James Albert Green, Cincinnati steel man, 
ve an interesting illustrated lecture of a trip 
je had made through South America. 

c, W. Tunis, president of the club, presided 
at the dinner. 
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Milwaukee Club Elects 


MILWAUKEE, WIs., Dec. 6.—All of the officers 
of the Milwaukee Retail Lumbermen’s Club 
ere reélected at the last meeting of the club, 
ith the exception of the secretary, Al Severson, 
of the Hilty Lumber Co., who asked to be ex- 
ewed during the ensuing year due to pressure 
of work. The officers are: President, Ben 


Hoo-Hoo 


News from Headquarters 


Sr. Louis, Mo., Dee. 7.—Joseph A. Gerk, chief 
of police of St. Louis, told the members of Hoo- 
Hoo Club No. 6 today one of the principal con- 
tributing factors in the increase of crime, espe- 
cially among juveniles, was the ‘‘ dissolution of 
the old corporation of father and son, mother 
and daughter.’’ Harry Gaines, president of the 
club, announced that it would give a Christmas 
party for orphaned children. 


Appointments Announced 


Appointments were announced today at in- 
ternational headquarters of the Concatenated 
Order of Hoo-Hoo of the following: 

Albert L. Hubbard, of Hubbard & Carmichael 
Bros., San Jose, Calif., Vicegerent Snark of the 
Coast counties (Calif.) district, to succeed Henry 
L. Wills, of the Central Lumber Co., Gilroy. 

William R. Grier, W. R. Grier Lumber Co., 
Cheyenne, Counselor for Wyoming. 

Earl O. Coffing, St. Petersburg Lumber Exchange, 
Vicegerent Snark of St. Petersburg (Fla.) district, 
succeeding Mathew M. Brock, son of Supreme 
Junior Hoo-Hoo W. W. Brock, of Miami. 

J. C. Pattison, Vicegerent Snark of the Toledo 
(Ohio) district. 

0. N. Cloud, of the Long Leaf Yellow Pine Manu- 
facturers’ Association, New Orleans, reappointed 
Counselor of Louisiana. 

J. P. Lansing, Polleys Lumber Co., Missoula, re- 
appointed Counselor for Montana. 


New York Hoo-Hoo Concatenate 


New York, Dec. 6.—One of the most suc- 
cessful concatenations ever staged by the New 
York jurisdiction of Hoo-Hoo was conducted 
last Thursday night in Mt. Vernon, N. Y. There 
were more than seventy-five members present 
and fifteen candidates were initiated. 

The new New York nine officiated for the 
first time, being made up of T. M. Ralston, 
Snark; Andrew Dykes, Senior Hoo-Hoo; George 
Bahr, Junior Hoo-Hoo; A. D. Keyes, Bojum; 
J.C. Hoffman, Serivenoter; Peter Wilson, Jab- 
berwock; Jules Tollner, Custocatian; R. H. De- 
lano, Arcanoper; John O’Sullivan, Gurdon. The 
initiates were: 

Andrew John Citeralli, salesman for Wilson & 
Adams, Mt. Vernon; James Raymond MclInerny, 
credit manager, Mfhlstedt Millwork Co., New 
Rochelle ; Francis Herbert Brown, secretary, Build- 
ing Material Men’s Association of Westchester 
County; Stanley Livingston Marran, secretary- 
treasurer Lawrence Bros., Yonkers; George W. 
Cullen, auditor, Schotte-Lane Lumber Co., Ossin- 
ing; Berthold K. Schotte, president, Schotte-Lane 
Lumber Co.; Eugene M. Scheffler, salesman for A. 
€. Dutton Lumber Corporation, Peekskill; James 
P. Kane, yard superintendent, Schotte-Lane Co. 
Charles Joseph Winkler and George E. Sprague, 
both of the Eastern Millwork Bureau; Rudolph W. 
Schmeiser, manager, J. T. Davis Lumber Co., New 
Rochelle ; Douglas Arthur Pyle, president and 
treasurer, J. T. Davis Co., Yonkers; James B. 
Jamagin, salesman, Adams, Fowler & Hoffman 
(Ine.), Mamaroneck ; Kenneth R. Macenzie, sales- 
man, Creo Dipt Co., North Tonawanda, and Guest 

- Huntington, salesman, New Rochelle Coal & 
Lumber Co., New Rochelle. 


Thirteen kittens were initiated at the re- 
ent Hoo-Hoo coneatenation held in Paterson, 
N. J., under the leadership of Edward Hamil- 
ton, the State Counselor, and G. G. Perdew, 
the New Jersey Vicegerent. T. M. Ralston, 


Springer, John Schroeder Lumber Co.; vice 
president, Hawley Wilbur, Wilbur Lumber Co.; 
treasurer, George Coerper, Coerper Lumber Co., 
and secretary, Elmer Budzien, Wisconsin Lum- 
ber & Supply Co. 

A report on the convention of the Natjonal 
Retail Lumber Dealers’ Association was made 
by Mr. Wilbur. 

The next meeting will be held on Monday 
night, Dee. 13. The principal subject under 
discussion will be a general yard for reserve 
building supply materials to be conducted on 
a cooperative plan for all of the companies. The 
club officers are endeavoring to secure a speaker 
who is familiar with the plan of the general 
yard, but he has not definitely accepted the in- 
vitation. 


Activities 


the New York Vicegerent, and Thomas A. Jen- 
kins, jr., the new member of the Supreme Nine, 
were guests of honor. Mr. Perdew announced 
the formation of the following Nine to conduct 
future conecatenations: G. G. Perdew, Snark; 
Phelps Ingersoll, Senior Hoo-Hoo; Frank De- 
vine, Junior Hoo-Hoo; Clarence See, Bojum; 
S. F. Bailey, Gurdon; Thomas Young, Scrive- 
noter; Paul E. Hamilton, Custocatian; George 
E. DeNike, Arcanoper; Erwin Ennis, Jabber- 
wock. 


Spokane Hoo-Hoo Active 


SPOKANE, WASH., Dec. 4.—Enthusiastic sup- 
port of the concatenation to be held at Sand- 
point, Idaho, Monday night, Dec. 13, was voiced 
at the meeting of the Spokane Hoo-Hoo Club 
held in the Hall of Doges, Davenport Hotel, 
yesterday noon. Dave Spoor, chairman trans- 
portation committee, announced that the North- 
ern Pacific would run a special train for sixty 
or more. More than thirty immediately an- 
nounced their intention of going and it is 
thought that the necessary sixty will respond 
during the week. 

Ray Canfield, Advance Lumber Co., arranged 
the program for the club meeting, which drew 
a record attendance of nearly a hundred. Miss 
Mary Agnes Johnston, Lewis and Clark High 
School, recited. There were songs by a boys’ 
trio also from the high school. Lester M. 
Livengood, attorney, spoke on ‘‘Matters of 
Taxation.’’ R.S. Brown, secretary of the West- 
ern Retail Lumbermen’s Association, announced 
that Arthur Hood, of Minneapolis, Snark of 
the Universe, will be one of the speakers at 
the annual convention of the association in Ta- 
coma, Feb. 24-26, 1927, and suggested that either 
before or after these dates would be an excel- 
lent opportunity to give a concatenation in his 
honor. 





To Campaign for Members 


MINNEAPOLIS, MINN., Dec. 7.—A campaign 
has been launched among members of the Hoo- 
Hoo organization here to obtain a large number 
of candidates and reinstatements for the annual 
concatenation which is to take place in Minne- 
apolis at the time of the Northwestern Lumber- 
men’s Association convention in January. 
George W. Critten, Vicegerent Snark of the 
organization, made a special plea to the members 
at their meeting last Thursday to bring in as 
many candidates as possible. 

Members of the Twin City Hoo-Hoo Club are 
to participate in the first of a series of good 
will dinners to be conducted by business and 
professional men of the Twin Cities on Dec. 15. 
At that dinner the plan is to erase some of the 
differences and jealousies which exist between 
the Twin City interests and to map out a pro- 
gram for the ecmmon welfare of the two cities. 
M. J. Murphy, speaking at the club’s meeting 
Thursday, asked for liberal patronage of the 
good will dinner by the Hoo-Hoo. 

The club is to give its annual Christmas 


‘party for the children at the Augustana mission 


on Dee. 23 at the Nicollet Hotel, Minneapolis, 
according to announcement by A. 8. Bliss at the 
last club meeting. 


Riding or 
Pushing? 


N incident the other day made me 
think of a story that appeared in 
the Youth’s Companion when I 
was a child. It was of two ingenious 
boys who invented a wonderful mo- 
tive power for their boat. It con- 
sisted of a heap of old iron in the 
front, with a great magnet, that they 
had contrived to get possession of in 
some way, on the end of a long pole 
out over the prow of the boat. They 
had tied the boat firmly to the shore 
before bringing the magnet aboard. 
When all was ready they got a good 
hold so they would not fall over- 
board with the sudden leap of the 
boat, set themselves firmly in posi- 
tion, loosed the ropes and let her go! 
But with all the opportunity thus af- 
forded the boat seemed to lack all 
ambition for movement and contin- 
ued to rock idly at the landing. 


S 


ELL, the other day a little fellow, 
7 years old, asked what made the 


sun go up in the morning and 
down in the evening. He was enlight- 
ened as to how the sun did not actual- 
ly go around the earth but only 
seemed to go around, but the earth 
was turning around like a ball. This 
made the sun seem to be going 
around us. He seemed in deep medi- 
tation for a little. Then, suddenly, 
with an expression of great antici- 
pation on his face, he announced that 
he was going to climb the “monkey- 
nut” tree in the pasture and watch 
the world go around. Then, as 
though already enjoying the wonder- 
ful sight that was before him, he 
began talking to himself: “There 
come the Indians; there come the 
Chinese people with their long hair; 
there come the black people.” And 
so all the world as he knew it passed 
in review before him as he looked 
down, in imagination, upon the pano- 
rama beneath him from his perch 
in the “monkey-nut” tree. When he 
climbed the tree, however, he found 
the earth wearing the same old ex- 
pression of the cow pasture. It 
seemed entirely without ambition 
even with that great opportunity of 
showing off under the very eyes of 
such an interested spectator. 


a 


HERE is one more story—but I 
am not going to tell it for I 


would not want any one to think 
me personal in any regard. I will 
just tell what it was about. It was 
about the man who rode his job in- 
stead of putting his shoulder to it— 
and then wondered why he got along 
so slowly while his friends waved 
him good by as they disappeared 
down the road ahead. 
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High Lights 


Flooring Mill Placed in Operation 


Forpyce, ArK., Dee. 7.—The Fordyce Lum- 
ber Co., of this city, placed its new oak flooring 
mill in operation recently. The new department 
is a substantial addition to the plant of the 
company and will mean a considerable increase 
in production and business. 

Coincident with the opening of the flooring 
mill the local merchants of the city paid the 
Fordyce company their compliments through the 
medium of paid advertising in the local news- 
paper. Thirty-two firms joined in the demon 
stration and purchased two pages of space to 
congratulate the company on the completion of 
the project and to wish the new mill a long and 
prosperous run, 


Louisiana Schools Forestry Contest 


NEW ORLEANS, LA., Dee. 6.—Through the 
generosity of W. H. Sullivan, vice president 
and general manager of the Great Southern 
Lumber Co., Bogalusa, State Forester W. R. 
Hine announces a forestry contest for the 
State’s grade and high schools, prizes totaling 
$250 being offered. ‘‘The object of the con- 
test,’’ it is stated, ‘‘is to stimulate those en- 
tering to learn the aims of forestry work and 
its possibilities as an aid to themselves and 
their communities. The winning plots will be 
the ones that most clearly demonstrate that 
those who worked thereon have learned, under- 
stood and practiced the best methods of for- 
estry work.’’ The conditions are, briefly, that 
a school must have one acre of land suitable 
for forest growth; that it may be already tim- 
bered or may he reforested by artificial methods, 
the State agreeing to furnish seedlings for 
planting; that students above the fifth grade 
shall, at least, make a brief study of the sub- 
ject in their class rooms along the lines laid 
down by the State board of education; and 
that each student be required to keep notes on 
the lessons given and to submit an essay of not 
over 500 words on ‘‘ Forestry in Louisiana and 
in — — Parish.’’ 


New Texas Wholesale Firm 


BEAUMONT, TEX., Dee. 6.—The Long Leaf 
Lumber Co. is the style of a new firm just 
organized here, with P. E. Hammons and John 
L. Lyons as owners and with E. V. Folsom, 
formerly general sales manager of the Lutcher 
& Moore Lumber Co., of Orange, as manager, 
and with T. Frank Meagher, formerly in the 
commission business here, as assistant manager, 
It is expected to incorporate shortly, the man- 
agement reports. The company specializes in 
longleaf pine derrick patterns and construction 
materials and has opened a retail yard at Guf- 
fey, the railroad station in the heart of the 
Spindle Top oil field here. 


Developing Mississippi Lands 


HATTIESBURG, MiIss., Dee. 6.—The Pearl River 
Highlands Co. held its first annual meeting at 
Picayune, last week, at which time it outlined 
plans for the future development of the 50,000 
acres of Pearl River County lands which it 
holds. The Pearl River Highlands Co. is a 
$500,000 corporation and its officers are: Pres- 
ident, William J. Crome, Homestead, Fla.; 
first vice president, L. O. Crosby, Picayune; 
second vice president, J. J. Livengood, St. 
Louis, Mo.; treasurer, Lamont Rowlands, Pica- 
yune; secretary and general manager, C. J. 
Coppock, Picayune. The company has ac- 
quired the property of the Pearl River Or- 
chards Co. which has for the last five years 
successfully raised peaches and Satsuma 
oranges and shipped them by the carloads. It 
has also taken over the property of the Pearl 
River Development Co. and will work to de- 
velop large tracts into orchards and increase 
the market facilities for the fruits grown. Be- 
sides planting of groves and orchards the 


a 





of Southern Mills and Men 


company will also develop large tracts into 
fine grass growing property suitable for dairy- 
ing and cattle raising. 


The stockholders of the Ozona Orchards 
Co., of Picayune, Miss., announce that it is 
now planting 200 more acres to Satsuma 
oranges which will make a total of 500 acres 
in Satsuma trees. The stockholders are La- 
mont Rowlands, Picayune; Cyrus H. MeCor- 
mick, Chicago, and R. H. Brooks, of Chicago. 


New Battery of Dry Kilns 

ELecTRIC MILLS, MIss., Dee. 6.—With the pur- 
pose of doubling its present drying capacity, the 
Sumter Lumber Co. (Ine.) this place, has placed 
an order for the building of a new battery of 
dry kilns. When this battery is installed, it 
is the purpose of the company to kiln dry its 
entire product. Heretofore the No. 1 and bet- 
ter lumber has been kiln dried and the lower 
grades soda dipped. This company, manufac- 
turer of the famous Nearwhite brand of soft, 


Recovering Nicely After Accident 


ATLANTA, GA., Dec. 6—H. J. West, of thy 
West Lumber Co., former president of ), 
Georgia Retail Lumber & Millwork Associatig, 
while still in a serious condition is progressin, 
nicely at St. Joseph’s Infirmary, where he wa 
taken after a regrettable accident that occurre 
on Thanksgiving day. On that day, Mr. Weg 
was accidentally shot while out hunting wit 
his ll-year-old son. On Sunday, Nov. 28, ;: 
became necessary to perform an operation. | 
a circular letter sent out to the members of 
the association on Dee. 4, W. B. Willingham, 
jr., secretary, advices that while Mr. West \ 
getting along as well as could be expected, }y 
is not yet strong enough to receive company, 


Plant Resumes Operation 
HATTIESBURG, MIss., Dee. 6.—The plant of 
the Williams Yellow Pine Co. at Wilco, just 
south of Poplarville, Miss., which is owne? 
principally by R. J. Williams, has again rp. 
sumed operation after having been down fo 
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Utilizing the map tack idea H. M. Spain & Co., of Memphis, Tenn., graphically portray the lo- 
cation and extent of their southern business in the above service map. In planning new work 4 
glance at the State and county in which it is located indicates whether or not the company files 
have records of adjoining tracts, and if so, calls to mind the locality, and the quality, and quan- 
tity of timber that may be expected in that region, thus affording a ready reference to all their 
past experience. More than 1,000 tracts of timber are indicated in the above map, all of which 
have been estimated by H. M. Spain & Co., and a complete record of each is in their files. That 
stumpage prices have reached a point where the highly specialized timber service of H. ¥. 
Spain § Co. is much in demand, is indicated by the extent of their business where sales of sert- 
ices for the first ten months of 1926 have exceeded $100,000. 





shortleaf lumber, has always given the drying 
of its lumber the closest attention, frequent tests 
being made as the lumber passes through the 
kiln, assuring the product an exact moisture 
content. Readers of the AMERICAN LUMBERMAN 
are familiar with the fact that Electrie Mills 
is considered one of the model sawmill towns 
of the South, the Sumter Lumber Co. taking a 
pride in establishing this reputation. Another 
outstanding characteristic of this operation is 
the fact that there is practically complete util- 
ization and a minimum amount of waste going 
to the slab burner. The company has been 
protecting its forests from fires for several 
years, giving the young growth a chance to 
produce, while it continues to operate for the 
next twenty to thirty years in virgin timber. 


—— 


sixty days repairing damage done by a boiler 
explosion. ae 

Mr. Williams has only recently regained his 
health after a serious illness of nearly a year. 
He has one of the best plants in south Mis- 
sissippi, consisting of a sawmill building that 
was erected with a view of permanency and 
although equipped with two single cuttimg 
bands and other necessary machinery a mir 
mum number of men are used in the operation. 
Four brick dry kilns take care of all one-inch 
stock that needs to be kiln dried. Very few 


mills have more ramp room for separating Um 
bers and loading them at a lower cost. 4 “ 
Williams is now engaged in building 4 n¢ 
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logging railroad into a body of virgin longle® 
timber that will furnish his double mill wit 
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yos for Many years. He is building the rail- 
ad at least a year ahead of the need for it, 
order to let the track stand and be well 
~ttled when the timber he is now cutting is 
shausted. He has a long run of virgin long- 
yaf pine timber and his mill will be cutting 
ingleaf stock for some time after many others 
save ceased operations. 

“Mr. Williams is one of the native sons who 
sany years ago saw the opportunities of this 
yetion and took advantage of them and he 
«ill believes in this section as he is one of its 
sincipal land owners and believes that he 
an make no better investment than in cut- 
ver lands of South Mississippi. 


Organize 150,000-Acre Forest Unit 


New ORLEANS, LA., Dec. 6.—State Forester 
Ww. R. Hine announced last week the organiza- 
‘ion of another forest fire protection unit, com- 
prising more than 150,000 acres of forest lands 
i Vernon Parish, Louisiana. The codperating 
nd owners have agreed to contribute 3 cents an 
ere for the fire protection work, and the State 
onservation department will give 2 cents an 
wre. An 80-foot steel observation tower will 
e erected near Leesville, La., telephone com- 
munication will be established throughout the 
nit and patrolmen will be employed. The land 
gmners subscribing to the fire protection fund 
re T. C. Wingate, of the Henderson Land & In- 
estment Co.; Rose Fergeson, of the Nona Mills 
(o.; H. N. Rhoades, of the White-Grandin Lum- 
er Co.; D. D. Blue, of DeRidder, and B. H. 
Lyons, of Leesville. 


Build Model Florida House 


MramI, Fia., Dee. 6.—It is expected that 
actual construction of the model wood frame 
house which will be erected at Miami by the 
Southern Pine Association and the Lumber- 
men’s Credit Bureau of Miami will begin about 
Dee. 15. The house will be built to demonstrate 
the stability of lumber construction as protec- 
tim against liurricanes, and to further better 
building methods in Florida. 

The design of the house is being drawn up 
uder the supervision of the Architectural 
league of Greater Miami, and will show the 
best methods of sturdy wood framing and con- 
struction. A member of the Miami chapter of 
the Associated General Contractors of America 
will have charge of construction, while the Lum- 
bermen’s Credit Bureau is financing the build- 
ing and the Southern Pine. Association is ad- 
vertising and supervising the entire project. 


Lumber Officials Entertained 


LAKE CHARLES, LA., Dee. 6.—Officials of the 
Long-Bell Lumber Co. on their annual tour of 
inspection of southern properties were recently 
entertained at De Ridder by the Chamber of 
Commerce and city officials. The dinner for 
the Long-Bell representatives was given at the 
Masonic Hall and Mayor W. R. Middleton pre- 
sided and introduced the speakers and weleomed 
the visitors in behalf of De Ridder and the 
community. 

F, E. Powell spoke enthusiastically of the 
spirit of the citizens of the De Ridder territory 
who in the face of the removal of the sawmill 
industry from that territory set about to de- 
velop a farming industry. He gave eredit to 
the Hudson River Lumber Co. for its share in 
the development of the territory and extended 
the thanks of the community to the Long-Bell 
‘ompany for its close coéperation with the citi- 
zens along agricultural and reforestation lines. 

M. B. Nelson, president of the Long-Bell Co., 
spoke frankly, emphasizing the necessity of con- 
terted action, explaining that the populace had 
Previously depended too much on the mill pay- 
tolls and that their future success would now de- 
pend very muzh upon their own efforts. He ex- 
pressed the appreciation of his company for the 
Support that had been given by the De Ridder 
“itizens in their operations and explained that 
was because of-this spirit that his company 
had built the hardwood plant in that city. He 
‘mmented upon the farm experimental work 
tonducted for the last few years by his com- 





ll with 


pany and stressed the necessity of close and 
intelligent coéperation in this respect for the 


next few years until a real farming industry 
had been built up. 

W. L. Prickett, former manager of the Long- 
Bell mill at Bon Ami, several miles south of De 
Ridder, now vice president of the Long-Bell 
company, spoke enthusiastically of the work 
that had been accomplished by the people of 
the De Ridder territory during the last few 
years, and praised them for their fine spirit of 
cooperation. 

A short talk was made by J. B. Woods, refor- 
estation representative of the Long-Bell Lumber 
Co., in which he outlined the work that is be- 
ing done by this company toward reforesting 
cut-over pine lands. 


Carolina Furniture Output Increasing 


ATLANTA, GA., Dee. 7—A remarkable increase 
in number of furniture plants in North Carolina 
territory during 1925 and 1926 is reported, 
based in large part on detail supplied by the 
Southern Furniture Manufacturers’ Association, 
High Point, N. C. There has also been a sub- 
stantial increase in the annual output, which 
for 1926 was the largest on record. The 1925 
output of wooden household furniture increased 
about 25 percent over 1923, due largely to ad- 
ditional output of many new companies. Indi- 
cations are that 1926 totals will exceed those of 
1925. The inerease in 1925 over 1923 for the 
United States was less than 10 percent. During 
the present year there have been more new com- 
panies established in North Carolina than in any 
previous year, and more additional construction 
by existing companies. 


Studying Smoke Kiln Drying 


Mapison, Wis., Dec. 6.—J. 8S. Mathewson, of 
the kiln drying staff of the Forest Products 
Laboratory here has returned from a six weeks’ 
survey of smoke kiln lumber drying in the re- 
gion of the Ouachita national forest, Arkansas. 
As a result of Mr. Mathewson’s investigations 
the Forest Products Laboratory may start a 
study with the view of suggesting modifications 
of smoke kiln design, to produce better lumber. 

Akansas, with its numerous small sawmills of 
low boiler capacity, has been the stronghold of 
smoke drying, the simplest form of artificial sea- 
soning. Smoke drying, according to Mr. 
Mathewson, consists in most cases of building a 
slab fire in the lower compartment of a crude 
kiln and allowing the smoke to pass up through 
the lumber piled above. Only in exceptional 
cases are the products of combustion circulated 
under the lumber in flues so as to avoid coming 
in contact with the boards. For the average 
smoke kiln the chances of burning up lumber 
and kiln together are, of course, excellent. The 
precautions taken to prevent and put out fire 
vary, however, and some mill operators report 
only trifling losses. 

Mr. Mathewson found that the success at- 
tained in the drying operation varies, as might 
be expected, with the skill displayed by the mill 
owners in building and operating the kilns. A 
great variation in the tolerance of purchasers of 
the lumber in Guestion and a corresponding vari- 
ation in the drying standards of the operators 
was reported by Mr. Mathewson as a result of 
his survey. It is a notable fact also that the 
demand for ‘‘steam dried’’ lumber is foreing 
some operators who are well satisfied with the 
smoke kiln to change over to the more modern 
types of kilns. In Arkansas, shortleaf pine, an 
easy-drying species, is the principal wood which 
is smoke dried. The smoke kiln survey was 
carried on at the same time with another Forest 
Service study of logging and milling costs and 
practices in the Arkansas region. The findings 
of the studies are expected to be useful to for 
est officers in determining stumpage rates and 
management requirements on Forest Service sale 
areas in that part of the country. 

Smoke dried lumber, although readily planed 
clean, is usually a deep chocolate brown in color 
and is acceptable in that condition. This fact 
sets the smoke kiln survey off in strong con- 
trast to a study of the prevention of kiln brown 
stain, a chemical discoloration in western yel- 
low pine, which is also in charge of Mr. Mathew- 
son. 





Sawing high grade aro- 
matic Tennessee 
Red Cedar 








These cedar 
boards, of 
good widths 
and lengths, 
carefully 
sawn, will 
merit anybuy- 
ers consider- 
ation. 


Tennessee Red Cedar 


Good Tennessee Red Cedar logs well manufac- 
tured, produce the kind of lumber that will save 
some of the waste caused by poor lumber, badly 
sawn. Waste considered, poor lumber costs more 
than when you buy the best. We offer the best, 
either air or kiln dried. 


Any quantity, delivered anywhere 


Our shipments are made to suit user’s conveni- 
ence, and there will be no disappointments from 
lack of stock when your orders are placed with us. 


Wire our expense for prices. 


E. Co! 


CHICAGO Telephone Boulevard 0636 | 


1052 Princeton Ave., 
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One Price 
Insurance 


You can insure your lum- 
ber properties in this lum- 
bermen’s reciprocal and be 
protected by contract against 
extra assessments for exces- 
sive losses. 

Write or wire for our rate 
and authorization on your 
plants. 


Reciprocal 
Non-Assessable 


Lumber UNDERWRITERS 


A. B. Banks & Co., Mgrs. 
LITTLE ROCK, ARKANSAS g| 
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Northern Woods 





Rust-Owen Lumber Co. 


DRUMMOND, WIS. 


Manufacturers of Wisconsin 


WHITE PINE 
Hemlock and 
Hardwoods 


White Pine Pattern, Flask and 
Shop Lumber our specialty 











Drewed “EXTRA STANDARD” 





Hemlock—Complete Stock 

4/4 Birch No. 1 C. &B...350,000" 4/4 Basswood No. 2 Com... .8,000 

4/4 Birch No.2 Com ... 175,000’ 4/4 Soft Elm No.2 C.& B. 100.000 

4/4 Maple Sel. & FAS 15,000’ 8/4 Soft Elm No.2 C.&B ..30.000" 

4/4 Maple No. 3 Com......150,000" 8/4 No 2Com Hard Maple. 15,000" 

4/4 Basswood No. 1C. &B.30,000" 13/1622” Fac.Ma.Floor 40,000 
Hemlock Lath 4’ and 32” 


Write for description and prices. 


Hales’lTimber Go., Inc. 


FIFLELD, WISCONSIN 








JACKSON & TINDLE, Inc. 


MANUFACTURERS 
Mills at Pellston and Munisjng, Mich., and Jacksonboro, Ont. 


Maple, Elm, Birch, Beech 
Basswood, Hemlock, Pine 
Spruce. Cedar Shingles 


Main Office, BUFFALO, N. Y. 


Sales Office: 605 Murray Bldg., Grand Rapids, Mich. 


Kindly address all inquiries care Dept. 7 











Remember 


Mershon, Eddy, Parker Company 
SAGINAW, MICHIGAN 

Specialize in Mixed Cars of WHITE PINE and 

BASSWOOD Lumber, Siding, Ceiling, Flooring, 

Sash, Doors, Blinds, Window Frames, Mouldings 

and Box Shooks from SAGINAW. 


Western White Pine and Idaho White 
Pine for direct shipment from Idaho. 























1.——_—_—_— 17 
VON PLATEN -FOX COMPANY 


Iron Mountain, Michigan 





Manufacturers of 17 different species 
of Northern Hardwoods 


1 17 











Our Specialty is 
Screen Mouldings 


8139 ~- 8140 — 8076 
4x Half Round, Etc. 


Send Us Your Inquiries. 


The TRAILER-TRUCK Co. 


NASHOTAH, WISCONSIN 











THE ACTUARY DOES A MAN’S WORK 


And does it accurately. A book to use for figuring 
moulding, lumber bills, car freights, car invoices, yard 
inventories, odd sizes, etc. Has a table for determining 
the list of new mouldings, a table of prices on door and 
window stock, a table of measurements on wall board 
in 32 and 48-inch widths and various other valuable 
tables. The Lumberman’s Actuary, price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, 431 8, 
Dearborn St., Chicago, Ill. 
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Foremen’s Safety School 


MILWAUKEE, Wis., Dee. 6.—An active part 
is again to be taken by the lumber, millwork, 
furniture and allied industries in the seventh 
annual foremen’s safety school which is to 
begin at the Milwaukee Auditorium here on 
Dec. 8, under the direction of the Milwaukee 
Association of Commerce. 

These industries have their own section un- 
der the woodworking group and will also take 
part in the general meetings of the school. Wil- 
liam C. Funk, of the Kiel Furniture Co., is 
chairman of the woodworking section and E. H. 
Schroeder, of the John Schroeder Lumber Co., 
is vice chairman. Other members on the com- 
mittee include Frank Bauer, of the Milwaukee 
Chair Co.; K. W. Jacobs, jr.. K. W. Jacobs 
Cooperage Co.; H. M. Gebhardt, West Side 
Manufacturing Co.; and Conrad Wilckerling, 
Interior Woodwork Co. 

Speakers for the woodwork section are: Dee. 
8, ‘*The Use and Abuse of Saw Guards,’’ John 
Humphrey, deputy for the Industrial Commis- 
sion of Wisconsin, Milwaukee; Jan. 12, ‘‘ Where 
Accidents Occur in Woodworking,’’ E. P. 
Marsh, superintendent of shops, car department, 
Chicago & North Western Railway, Chicago; 
March 9, ‘‘Minimizing Fire Hazards, An Im- 
portant Safety Measure,’’ John Plant, chief 
engineer for the bureau of fire prevention and 
public safety, Chieago fire department, Chi- 
eago; and April 18, ‘‘Safety Value of Good 
Housekeeping,’’ Thomas W. Suddard, secretary 
of the Hamilton Manufacturing Co., Two Riv- 
ers, Wis. The meeting on Feb. 9 will be held 
in conjunction with the electrical section, at 


which a playlet entitled the ‘‘Foreman’s 
sponsibility,’’ will be given by the employey 
of the Palmolive Co., Milwaukee. 

The Milwaukee safety school is recognized t, 
be the leader throughout the country and a. 
nually attracts several thousands from all 
Milwaukee’s industries. The school meets egg; 
month, at which time the sectional meeting, 
are held and following them, all go into th 
general sessions, at which noted inspirationg| 
speakers from all parts of the country addres 
the entire group. 

Enrollment is open to all foremen and their 
assistants, superintendents, managers, safety gy. 
pervisors and members of safety committees, 
and other employees who may be designated, 
Certificates are awarded to all those who attend 
a total of five or more sectional and genera] 
meetings of the school, the awards taking place 
at the annual banquet which closes the schoo! 
on May 11. 


A BILLION and a half increase in America’s 
savings in banks in a year, a growth of nearly 
3,000,000 in number of depositors and a ney 
high per capita saving rate for the nation of 
$211 are disclosed in the annual compilation 
of the savings bank division of the American 
Bankers’ Association. The figures made public 
show that on June 30 of this year there were 
for all classes of banks in the United States 
46,762,240 savings depositors and $24,696,192. 
000 in savings deposits. On the same date last 
year there were 43,850,127 depositors and $23, 
134,052,000 savings deposits. 


Romance of Lumber and Building 


MIAMI, FLA., Dee. 6.—The romance of build- 
ing and the romance of lumber in all parts 
of the globe is the colorful story of the life of 
a native Floridian engineer, M. L. Vanquez, who 
has returned after more than thirty years to 
tell his people how those of far and distant 
lands, where hurricanes and disturbances of the 
elements are common, build for safety. 

The heroism of lumber plays a big part in 
thrilling adventures of Mr. Vanquez who by 
his object lessons of building in India, Central 
and South America, China and Spain, supports 
the movement in Florida of the Southern Pine 
Association, urging only the best of building 
methods and the intelligent use of wood as pro- 
tection against hurricanes. 

Tigers have crept into his path, cobras, the 
most deadly of snakes, have threatened his 
life, but, greatest of all, hurricanes, monsoons 
and the wrath of the elements have been vis- 
ited on Mr. Vanquez and his family. Through 
the tropical countries where he has built homes, 
and lived for years at a time, storms and 
hurricanes of the greatest intensity have come 
and gone, and yet no damage or loss of life 
has been written in the Vanquez family, because 
buildings and homes have been constructed to 
withstand the strongest of winds. 

‘*They call them hurricanes in Miami,’’ Mr. 
Vanquez said, ‘‘but in India we eall them 
strong winds, and pay little attention to them 
because they are regular happenings, and our 
houses and buildings are built in a manner and 
of materials to withstand them.’’ 


Building of houses has been only a part of 
the experience of Mr. Vanquez, whose work in 
most of the foreign countries has been concerned 
with construction of a larger seale. In India 
he had charge of building a power house, fifty 
miles from Bombay, which supplies all the cot- 
ton mills and other industries in Bombay, and 
has a power capacity of 100,000 kilowatts. In 
connection with the building of the power 
house, Mr. Vanquez was in charge of the eree- 
tion of forty-six houses for the staff of the 
station. That they must be hurricane proof 
was taken for granted—all were of lumber 
construction. 


In outlining plans and suggestions to build 
homes safe against severe storms, Mr. Vanquez 
expresses the purposes of the Southern Pine 
Association in the building of a model wood 
frame house at Miami, plans of which are near- 
ing completion. He says: ‘‘ Brace the corners 
of a house from both ways at an angle of 45 
degrees, top and bottom, using plenty of strut- 
ting, storm sheeting, thoroughly bracing and 
anchoring throughout. Window — casements 
should be fastened by bolting, top, bottom 
and sides. When one pane goes, it is the be- 
ginning of all of them and the house is filled 
with rain and wind. A generous use of all 
materials is necessary, and lumber of liberal 
proportions is a solution to the problem of con- 
structing a sturdy, storm-resisting building.’’ 

In Spain, Mr. Vanquez had charge of building 
a power station and dam for the city of Baree- 
lona, and he has done general construction 
work, railroads, bridges, houses and office build- 
ings in Cuba. In Mexico he built theaters, an 
industrial school building and a railroad sta- 
tion. 

And in all these projects, Mr. Vanquez says 
he applied the simple rules of thorough con- 
struction and an intelligent use of wood. 

The Vanquez family tree dates back many 
years, and has been traced to Cuba more than 
200 years ago. One hundred and thirty-three 
years ago the family came to America and set: 
tled in the region of Pensacola, Fla., which at 
the time was not even a trading post. They 
have continued in Florida throughout the years, 
and became closely identified with the building 
and development of the State. Mr. Vanquez 38 
a native of St. Augustine, Fla., but while ™ 
Spain pursuing the romance of new building 
an old world, he found romance in another 
sense, and married a native of that land. 


So goes the story of the romance of building 
and the romance of lumber so closely interwo 
ven in the life of a soldier of fortune who has 
come back to his people as they are arising 
anew from the ruins of the recent hurricane— 
but hearkening to the ery of better building 
methods and the simple use of lumber Col: 
struction. 
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The Top of the Hill 

I never climbed any hill I knew 

But what it give me a better view. 

It took some toil and it took some time 

For to reach the top, for to make the climb, 

And I’d sometimes slip and I’d sometimes fall, 
But I always found it was worth it all. 


And I don’t much care, if you climb a hill, 
Or you run a yard, or you run a mill, 

When business slows, when the times git hard, 
In an old sawmill, or lumber yard, 

You will always find it will teach you more 
Than you ever knew of the game before. 


When it easy comes, when the job’s a snap, 

When the apples fall in a fellah’s lap, 

Then he don’t learn much, for he don’t need 
learn. 

If a time should come when the times should 
turn, 

Then he gets a look at the game he’s in 

That you’ll never git if you always win. 


If the times git hard in the yard or town, 

If the building stops and the mill shuts down, 

If you just set down when the trade gits bum, 

Then you won’t git much, though you may git 
some. 

Yet I know some folks who would just set still 


And would cuss the road when they come to a 
hill. 


You can’t see much in a covered bridge, 

You can see a lot from a wind-swept ridge, 
And the smartest men that ever I knew, 
Who looked at life with the widest view, 
Didn’t set them down like a loafer will, 

But begun to climb when they come to a hill. 





We See b’ the Papers 


What some of our slippery citizens need is 
chains. 

An appropriate gift for a woman is gloves, 
and some of them boxing-gloves. 

A woman doing Christmas shopping knows 
what is meant by ‘‘ going to press.’’ 

Well, the football season is over. 
is the next thing of unimportance? 

Husbands should make allowances for wives, 
especially if they don’t give them any. 

_As far as the weather is concerned, it looks 
like a bad year for the Minnesota citrus crop. 

It is a good idea not to pay for anything 
until you get it, and not get it until you can. 

The latest fad is powder puff and garters to 
match. Well, they are rapidly approaching each 
other. 


Now what 


‘‘Oh, that mine enemy would write a book,’’ 
said the prophet. Would that our friends would 
buy one. 

Your copy of ‘‘Come on Home’’ is wrapped 
and ready to go, as soon as we know where to 
send it. 

_A dispatch says that Musso- 
lini aims at peace. We sus- 
pected as much. 

Ferdinand must have sent 
Marie a copy of ‘‘Come on 
Home.’? 

_ Mussolini is hailed as a de- 
liverer, but what Europe needs 
isn’t a deliverer but a receiver. 


Looks like Mexico is getting 
ready to make some New Year’s 
revolutions. 


This is the time of year when 
a lot of fellows decide to quit 
smoking, and then someone 
gives them cigars. 


Christmas is the season when you buy things 
for other people that you never could afford for 
yourself. 

A Chicago store advertises that it has ‘10,000 
good gifts’’ for sale. But we haven’t 10,000 
good dollars. 


We live in an age of organization; instalment 
buying, for example, is merely systematized ex- 
travagance. 

Somtime we would like to spend a winter in 
the South, but unfortunately the winter isn’t all 
you need to spend. 


Not only would we suggest that you come 
on home for Christmas, but that you bring 
‘Come on Home’? with you. 


A boy found a nickel in a hole in the sidewalk, 
and then lost it in the same hole; and a lot of 
men in business do the same thing. 


When your boy is the first to be spelled down 
in a spelling contest, you at least have the sat- 
isfaction of knowing what he is going to be 
when he grows up: A sign painter. 

A German psychiatrist, testifying at the trial 
of a woman who killed two pedestrians, said 
that women ought not to be permitted to drive 
an automobile anyway. But they will continue 
to drive them, any way. 


Between Trains 

AKRON, OHIO.—They used to say ‘‘a thousand 
men, a thousand tires,’’ but the tire factories, 
like the railroads, have been able to effect 
economies and efficiencies that have made up for 
increased wages and higher-priced commodities. 
Now a tire plant can turn out 1,500 tires in a 
day with 600 men, and, if it hadn’t happened, 
there is no telling what might have. 

The Akron Merchants’ Association had its 
annual dinner tonight, and invited this depart- 
ment over to embellish the occasion. It is 
interested in efficiency in merchandising, just as 
the manufacturer is in efficiency in manufac- 
turing. 

Yet in almost every office you will meet some 
young fellow who isn’t a bit concerned about his 
personal efficiency, although he must compete 
in life with millions of men who are. 


WHITING, IND.—It is always a delight to come 
out here to the home of the Standard Oil Co., 
that is, one of the homes, loaf around awhile 
in the splendid community house, and then sit 
down to dinner with the Chamber of Commerce. 
We used to hear a lot of talk about the soulless 
corporations, indeed some of us need even to 
indulge in it, but, in about nine industrial com- 
munities out of ten, some corporation or some 
corporation man is the soul of the town, that 
otherwise wouldn’t have any. 

Some day we ought to sit down and clean a 
lot of these old ideas out of our minds and 
make room for a little new furniture, for the 
minds of most of us need it a whole lot more 
than our houses do. 


The Heart 


Many a log goes up to mill that men have scaled with care, 
But many a rot its heart may fill, although it looked so fair. 
Who says the more he sees of men the more he thinks of dogs? 
Well, I am slow to blame them then, the more I see of logs. 


Many a log with many a knurl I’ve seen approach the knife 

Whose form contained the finest burl that God has given life. 
It makes me slow to praise the rich and slow to blame the poor: 
The good.or bad, just which is which, I never know for sure. 


Grade men, of course, the best you can, yet to the world declare 
There may be goodness in a man you did not know was there; 
And, even when a man you trust, a man who seems so smart, 
Just wait a little—for you must—until you know his heart. 





















Now’s the Time 
to Push Trim 
andFlooringJobs 


Style can be made a most effec- 
tive argument in selling winter jobs 
of re-flooring and _ re-trimming. 
Where people have ornate interior 
trim designs and light colored 
stains, they should be excellent 
prospects for up-to-date, plain, dark 
colored woodwork. Where they. 
have softwood floors they should be 
good prospects for hardwood floor- 
ing. 

By pointing out to your custom- 
ers how having the job done in win- 
ter will save them money, you 
should be able to land several re- 
floor and re-trim jobs. 


We can give you the quality floor- 
ing and interior trim in mixed cars 
that will make money for you. Re- 
member our stock all comes from 
famous West Virginia Hardwoods. 


Let us quote on your needs. 


THE MEADow River LumBER Co. 


RAINELLE, W. VA. 


MEADOW 
RIVER 
OAK 
FLOORING 


White and Red Oak Flooring, Maple, Birch and 
Beech Flooring mixed with Poplar Siding, 
Oak, Chestnut, Maple, Poplar and Basswood 
interior trim, kiln dried or air dried hardwoods. 
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HARDWOOD FLOORING 
Maple - Oak - Beech 


; wi}? Birch 











NICHOLS & COX 
LUMBER COMPANY 
GRAND RAPIDS, MICHIGAN 













Bedna Young Lumber Co. 
JACKSON, TENNESSEE 


Manufacturers of | 


 OTERACEN OAK | 
GUM, ASH, POPLAR 


YOUR INQUIRIES APPRECIATED. 














Poplar Magnolia 
Oak Beech Gum 


POPLAR BEVEL SIDING 
BOX SHOOKS 


Eastman - Gardiner 
Hardwood Co. 


LAUREL, MISSISSIPPI 


Member Hardwood Manufacturer’s Institute. 


C. B. Richard & Co. 


29 Broadway, NEW YORK 


Ocean Freight 
Brokers 
Special department handling export lumber shipments 














Established 1847 


Foreign Forwarders, 
Customs Brokers. We 
handle all classes of 
cargo, collect invoices 
and discount drafts. 
Commercial Credits 
for exports & imports 



























West Penn Lumber Co. 


Wholesale Lumber 











WHITE PINE YELLOW PINE 
HEMLOCK HARDWOODS 
PITTSBURGH, PA. 














White Pine MINNESOTA 
WESTMONT 





LONG and SHORT LEAF 
ALSO) Yellow Pine 


WM. SCHUETTE CO. 
Pittsburgh, Pa. New York, N. Y. 











HANDY BOOKS ror LUMBERMEN 


A COPY FREE ON REQUEST. ADDRESS 
AMERICAN LUMBERMAN, 431 So, Dearborn St., CHICAGO 














Tax Ruling in Lumber Case 


When the correct values of stocks on hand 
have been determined in inventory the com- 
missioner of internal revenue has no authority 
to arbitrarily reduce the figures. This is the 
ruling of the Board of Tax Appeals in the 
case of the W. C. Miles Co., a Massachusetts 
corporation, engaged for forty years in the 
manufacture of interior finish, house finish 
and office fixtures. The values were arrived 
at on the basis of cost or market, whichever 
was the lower. 

The board points out that during 1919 and 
1920 the corporation was in financial diffi- 
culties which necessitated borrowing sums of 
money from time to time. The banks re- 
quired annual statements to be submitted and 
these were prepared by Miles and included the 
valuation of lumber on hand. The corporation 
kept an invoice book in which were posted the 
original invoices showing the cost of all lum- 
ber purchased. The annual statements sub- 
mitted to the banks included a detailed inven- 
tory of the different grades of lumber and the 
number of feet of each grade. 

While these invoices were originally pre- 
pared without consideration of the matter of 
income taxes, since the company was making 
no profits at the time, but when later ques- 
tioned by the Government agent were re- 
checked with meticulous care and determined 
on the actual figures. The agent still refused 
to accept them and made an arbitrary de- 
crease. This action was supported by the com- 
missioner, The Board of Tax Appeals reverses 
this action. 

The board also grants other contentions of 
the Miles company. For example, the agent 
allowed only 8 percent per annum for deprecia- 
tion of automobile trucks used in hauling lum- 
ber. The board holds that the useful life of 
such trucks is five years and a reasonable 
depreciation allowance would be 20 percent 
per annum, 


Farmers Advised to Plant Walnuts 
The Forest Service is advising farmers in the 
upland and hill sections of the South, the Ohio 
River basin, or the central Mississippi Valley 
regions to plant a bushel of black walnuts this 
fall as ‘‘a good investment.’’ There are 
about 1,500 walnuts in a bushel and they should 
be planted about two inches deep in waste 
strips, idle corners and along fence rows. The 
walnut requires good soil and the nuts should 
not be planted in shallow, dry or poor land. If 
hogs or squirrels are running over the land the 
nuts should be buried in a soil pit or kept in a 
damp cellar until spring and then planted. 

Walnut is one of the two finest cabinet woods 
known to the world, says the Forest Service, and 
it is widely known that logs or stumps have a 
market value of $150 to $200 a thousand feet. 
The growing of valuable trees as a means of farm 
improvement has been recognized by farmers 
throughout the country. The possibilities of the 
black walnut are unusual as it will yield a good 
yearly income from the nuts until the tree is 
ready to harvest, and it will add materially to 
the value of the farm. 

The crop of walnuts is large this fall and farm- 
ers over a large area from Pennsylvania to Arkan- 
sas and Iowa have an unusual opportunity to make 
a good paying investment by planting many of the 
nuts on their farms. 


Second Growth Red Spruce 

Observations recently made by the Forest 
Service at the Northeastern Forest Experiment 
Station in New Hampshire indicate that even- 
aged stands of second growth red spruce, which 
are often so dense as to have no ground vege- 
tation, may be satisfactorily reproduced by 
cutting in two operations separated by four to 
ten years. In this connection the Forest Serv- 
ice says: 

Throughout northern New England there are 
large areas of low-aged second growth spruce 
which are now reaching merchantable size and con- 





tributing an increasing proportion of the wood to 
supply pulp mills, lath mills and other industries 


with raw material. Generally the ground under 
these stands is void of all advance growth and 
clear cutting the entire stand in one operation, 
which is the usual procedure, results in leaving 
the area barren or open for the invasion of worth. 
less weed growth. 

On the experimental plots established by the For. 
est Service in New Hampshire twenty years ago a 
fine stand of red spruce has resulted from a thin- 
ning process which removed about 50 percent of 
the trees and opened up the stand uniformly. The 
loss from windfall following this thinning has been 
remarkably low, and should the remaining trees 
be removed the ground would be left stocked with 
secdlings which would develop rapidly and insure 
a new stand without the expense of planting. 


SaaS: 


Wood Vessels Under Construction 

On Nov. 1 American ship yards were building 
or under contract to build 41 wood vessels of 
21,943 gross tons for private shipowners, com- 
pared with 32 wood vessels of 12,743 gross tons 
on Oct. 1. 


Forest Planting Gaining Momentum 


The forest economist of the National Lum- 
ber Manufacturers’ Association points out that 
few persons realize what momentum forest 
planting is gaining in this country. Reports 
received from Alexander Macdonald, conserva- 
tion commissioner of New York State, for ex- 
ample, show that his department distributed 
20,500,000 trees in 1926, or about twice as 
many as last year, and about as many as during 
all the fourteen years from 1901 to 1914, inelu- 
sive. Only one-fourth of the 1926 trees were 
set out by the State, while three-fourths were 
planted by municipalities, forest industry cor- 
porations, schools and individuals. 

There are now 217 municipal forests in New 
York State, and the movement is gaining mo- 
mentum. The rapidity with which forestry is 
advancing in the State is shown by the fact 
that whereas in 1921 the number of trees set out 
by individuals, public and municipal corpora- 
tions was only 3,000,000, this year the number 
was 15,000,000. 

The Pennsylvania State department of for- 
ests apd waters reports that orders have al- 
ready been placed with it for more than 9,000,- 
000 forest trees for planting next spring. Not 
less than 20,600,000 trees will be available. 
This is more than twice as many as have been 
ready for planting in Pennsylvania in any pre- 
vious year. During the last seventeen years 
more than 50,000,000 trees have. been planted 
by private land owners in Pennsylvania. It is 
predicted 1927 will be the greatest tree plant- 
ing year Pennsylvania has had. 

Lumber companies in the California redwood 
belt are planting 30,000,000 young trees to sup 
plement natural reproduction, and there is more 
planting than ever before in most parts of the 
country. 


Labor Department’s Annual Report 


The work of the bureau of labor statistics, 
Department of Labor, has _ been directed 
in the past almost wholly to the question 
of what the workers receive for their labor, the 
number of hours required for a day’s work, and 
what it costs the worker to live, says Secretary 
of Labor Davis in his annual report. These 
three factors taken together show all that can be 
shown statistically as to what is a fair day’s 
wage. 

The old motto, he adds, used to be “a fair day’s 
wage for a fair day’s work.’ It may be said 
that there is very little unbiased information 4s 
to what constitutes a fair day’s work. Studies of 
output per man-hour in the key industries at least 
should be made, and in connection therewith an 
index of the cost of living would provide both 
sides with the essential facts in coming to at 
agreement on wage scales. 

Another very useful survey which might well 
be undertaken by the bureau of labor statistics 
would be the study of -labor turnover, with a 
special view to determining its causes and remedies. 
The department undertook a study of labor turn 
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over several years ago, and in fact was the pioneer 
agency in such study. It was dropped in 1920, 
when the appropriation for the bureau was cut by 
$54,000 a year, and we have never been in position 
to take it up again. It is an exceedingly im- 
portant factor in industrial efficiency. Records al- 
ready in possession of the bureau show that labor 
turnover is responsible for high accident rates, for 
low efficiency rates and, of course, contributes a 
yery large percentage to unemployment. 

While the chief work of the bureau has to do 
with statistics of the character noted, it also 
includes such subjects as accident prevention, 
better housing, labor legislation and social in- 
surance in all its phases. Secretary Davis re- 
news his recommendation of last year that the 
necessary legislation be passed to increase the 
scope of the bureau’s work in accident pre- 
vention. 











North Dakota Rate Hearing 


MINNEAPOLIS, MINN., Dec. 7.—According to the 
Northwestern Lumbermen’s Association, the hear- 
ing before the North Dakota board of railroad com- 
missioners in the rate structure investigation will 
begin at Bismarck, N. D., on Dec. 13. At the first 
hearing in Bismarck on Oct. 20 practically every 
intrastate rate in North Dakota was attacked and, 
in addition, traffic representatives requested a new 
seale of distributing class rates on North Dakota 
State traffic to enable jobbers and retailers of the 
State to compete with the eastern manufacturers, 
jobbers and mail order concerns. In order to allow 
the railroads time in which to prepare their de- 
fense, the case was adjourned until Dec 13. W. E. 
Keller, traffic manager of the Northwestern Lum- 
bermen’s Association, plans to attend the hearing 
next week on behalf of the North Dakota lumber 
retailers. 

lowa Classification Hearing Again Postponed 


The hearing before the Iowa board of railroad 
commissioners in Des Moines on Dec. 14, to con- 
sider applications for exceptions to the Western 
Freight Classification when that issue is substitut- 
ed for the Iowa Classification on March 1, 1927, 
has been postponed until Jan. 4. The case was 
originally set for Nov. 30. On behalf of Iowa re- 
tailers the Northwestern Lumbermen’s Associa- 
tion has filed nineteen applications for exceptions 
to the Western Classification on building materials 
to apply on Iowa intrastate traffic, and Mr. Keller 
will attend the hearing on Jan. 4 to support them. 


Suspends Increased Schedules 


WASHINGTON, D. C., Dec. 8.—The Interstate 
Commerce Commission has suspended until April 
7 the operation of certain schedules published in 
Supplement No. 17 to New Orleans, Texas & Mex- 
ico Railway Co. tariff I. C. C. No. A-754. The sus- 
pended schedules propose to eliminate the applica- 
tion of the present rates on lumber in carloads from 
points on the Gulf Coast Lines and connections in 
Louisiana and Texas to stations in Illinois and 
Missouri on the Cape Girardeau Northern Railway, 
Chicago & Alton and Illinois Terminal Railroad, 
and to apply higher joint through rates. The pro- 
posed increases are as much as 6 cents a hundred 


pounds. 
MESES ESE EEE ZI 


Commission Vacates Order 
WASHINGTON, D. C., Dee. 6.—Upon further 
consideration of the record in Docket No. 17,438— 


Brooks-Scanlon Corporation et al. vs. Atlantic 
Coast Line Railroad et al.—the Interstate Com- 


merce Commission has vacated an order which it 
entered on Sept. 8 reopening the proceeding for 
reconsideration on the record as made. 

Sea EAAa 


Revenue Freight Loading Decreases 


WASHINGTON, D. C., Dee. 8.—Loading of rev- 
enue freight for the week ended Novy. 27 totaled 
942,792 cars, the car service division of the 
American Railway Association announced today. 


This was an increase of 19,586 cars over the cor- 
responding week last year and 63,661 cars over 
the same week in 1924. Due to the usual seasonal 
decline in traffic that takes place at this time of 
year and also to the observance of the Thanks 
giving holiday, the total for the week of Nov. 27 
was a decrease of 136,020 cars under the preced- 
ing week, 

Coal loading for the week of Novy. 27 totaled 
227,936 cars, an increase of 55,697 cars over the 
Same week last year and 55,321 cars above the cor- 
responding week in 1924. 


There are not accurate statistics of industrial 
accidents for the United States, he says. Further- 
more, there is no gathering together of such frag- 
mentary statistics as we possess. We hope to make 
the bureau of labor statistics a clearing house for 
such information as is collected, and incidentally 
we would then become an influence with the State 
governments and industrial associations now doing 
something along this line to encourage more 
thorough work and uniformity of methods in col- 
lecting statistics. 

A bill to establish an industrial accident divi- 
sion in the bureau was introduced in the last 
session of Congress by Senator Shortridge, of 
California, and Representative Rathbone, of 
Illinois. Mr. Davis urges the enactment of this 
legislation, and also the establishment of a 
museum of safety as recommended in his 1925 
report. 








Grain and grain products loading totaled 40,309 


ears, a decrease of 8,471 cars under the corre- 
sponding week last year and 9,015 cars under the 
same week two years ago. In the western districts 
alone, 22,163 cars were loaded with grain and 
grain products, 7,943 cars below the same week last 
year. 

Forest products loading totaled 59,157 cars, 
5,951 cars under the corresponding week last year 
and 7,999 cars below the same week two years ago. 


Oral Argument Dates Set 


WASHINGTON, D. C., Dec. 6.—On Jan. 5 the entire 
Interstate Commerce Commission will hear oral argu- 
ment in Docket No. 15,408—Milne Lumber Co. vs. 
Cleveland, Cincinnati, Chicago & St. Louis Railway 
Co., et al. At the same time the commission will 
hear argument in No. 16,460. Sub. No. 2, brought 
by the same company against the Detroit, Grand 
Hlaven & Milwaukee Railway Co. and others; and 
No. 16,912, against the Detroit & Toledo Shore Line 
Railroad Co. and others, 

Other cases have been assigned for oral argument 
before Division 3 as follows: 

Jan. 20.—No. 17,738—Brookhaven Lumber & 
Manufacturing Co, vs. Mississippi Central Railroad 
Co. 

Jan. 21.—-No, 17,824—-Lumberton Broom & Mop 
Handle Factory, et al. vs. Akron, Canton & Youngs- 
town Railway Co., et al.—and No. 17,829—White 


Wood Products Co. vs. Abilene & Southern Rail- 
way Co., et al. 

Jan. 22.—No. 17,068—W. P. Brown & Sons 
Lumber Co. vs. Alabama Great Southern Railroad 


Co., et al—and No. 17,224—-Wausau Southern Lum- 
ber Co. vs. Alabama Great Southern. 


Valuation Docket Decisions 


WASHINGTON, D. C., Dec. 6.—Division 1 of the 
Interstate Commerce Commission in Valuation 
Docket No. 248 finds that the final value for rate- 
making purposes of the property of the Washington 
Western Railway Co., owned and used for common- 
carrier purposes, to be $164,410, as of June 30, 
1917. The carrier is a Washington corporation 
controlled by the Three Lakes Lumber Co. It owns 
and operates a single-track, standard-gage steam 
railroad extending from Machias to Woodruff, 
Wash., a distance of 11.208 miles, It also owns 
0.995 mile of yard tracks and sidings. 

Division 1 in another decision fixes the final 
value of the Loranger, Louisiana & Northeastern 
Railroad Co, at $66,427, as of June 30, 1918, and 
the value of property used but not owned at $8,974. 
This carrier is a Louisiana corporation, controlled 
by the Genesee Lumber Co., H. R. Loranger and 
Arthur Loranger, through stock ownership. It 
extends from Genesee to Pyatts, La., a distance of 
8.151, miles. The carrier also owns 2.093 miles of 
yard tracks and sidings. 


Authorized to Abandon Railroad 


WASHINGTON, D. C., Dec. 7.—Division 4 of the 
Interstate Commerce Commission has issued a cer- 
tificate in Finance Docket No. 5718, authorizing 
the Delta Land & Timber Co. to abandon, as to 
interstate and foreign commerce, its line of rail- 
road known as Neame, Carson & Southern Rail- 
road, extending from Neame to Camp Baker, 
Vernon Parish, and from Carson Mill to C. C. Junc- 
tion, Beauregard Parish, La. Ninety-eight percent 
of the traffic carried by the railroad was forest 
products. The lumber traffic ceased Nov. 30. 


(Continued on page 89) 
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An Order 
for One Board 


The other day we got an 
order for one board of special 
width and length, which we 
shipped by express. 


This is a sample of the kind 
of service we render on our 


Local Lot 
Shipments 


When you need stock for a 
specific job quickly call on us. 
By using our local lot service 
you can cut your stock invest- 
men 25 to 30%. 


The LUMBER 
Department Store 


‘céidel 


LUMBER CO. 
St.Louis, Mo. 








” 
SHORTLEAF PINE 
Small Timbers 


We have 2,000,000 ft. of « Ae nh 
4x4-10 to 16 Ft. long air SGA 
dried, rough and dressed 
timbers in stock ready to < 
ship. 


Order Some Today 


Th “ae o 
We Nulall 


STRINGFELLOW LUMBER CO. 
TUSCALOOSA, ALA. 
Mills at Tuscaloosa and Jericho, Ala. 














W. M. CARNEY MILL CO. 


SPA Atmore, Ala. SPA 


Grade Marked Southern Pine 


Lumber ienufiectens 
—— Since 1881 


























Your friends and customers will be pleased 
to receive a year’s subscription for the 


Americanfiimberman 
as a CHRISTMAS GIFT 
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T he Logger Knows 


the kind of logs which make the 


best lumber. Our woodsmen 
and “‘drivers’’ in the log ponds 
keep our mills well supplied 
with the finest quality 


Goldsboro 
N. C. Pine 


In fact, all employees exercise ex- 
treme care in the milling, grading and 
shipping of our products. If you are 
interested in lumber that se!ls on merit 
and builds a good repeat order business, 
get in touch with us. 


Johnson & Wimsatt 


WASHINGTON, D. C. 

















You Want 


| is the kind our facilities 
| enable us to render at 
| all times. Our mills 
have a daily capacity of 


300,000 feet of 
-_ BAND SAWN AND KILN DRIED 


N.C. PINE 
| ROUGH or DRESSED LUMBER 


You'll find our prices 
right and our quality 
unexcelled in 


| 
| 3 
pt 
s 
% 
oe 
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Partition, Ceiling, 
Moulding, Trim, 
Lath, Dimension. 


Inquiries and orders solicited 
for rail or water shipment. 


Surry Lumber Company 


Manufacturers Incorporated 1885 
oth Floor Usion Baltimore, Maryland 


Trust Building, 
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Wood Exports for Ten Months 


WASHINGTON, D. C., Dec. 6.—Exports of wood 
and its manufactures from the United States for 
the ten months ending with October totaled $121,- 
500,000, an increase of $2,300,000 over the value 
of these products shipped abroad during the same 
period of 1925. 

While shipments of Douglas fir sawed timber to 
Japan in October fell off little, exports of lumber 
sizes under 6x6-inch were noticeably down, being 
only 3,965,000 feet to Japan, and the total to Japan 
and other countries was only 25,137,000 feet, or 
about half the October average during the preced- 
ing four years for Douglas fir lumber exports. Ex- 
cess summer stock in Japan resulted in September 
inquiries being for November-December delivery. 
Shipments were about up to the average, while less 
than a million feet went to Australia. However, 
total exports of Douglas fir lumber are in excess 
of last year’s ten-month total by nearly 20 percent, 
while sawed timber exports are 70 percent above 
last year’s. 

For the first ten months this year southern pine 
exports totaled 475,341,000 feet of lumber and 
105,797,000 feet of sawed timber, as against 589,- 
268,000 feet and 136,270,000 feet last year. The 
principal markets have shown a rather steady de- 
mand all during the current year, but have taken 
smaller quantities all along the line, except for 
Spain and Canada and the smaller West Indies. 

Ilardwood lumber exports totaled 290,915,000 
feet this year, against 403,284,000 feet last year. 
Ash, hickory, oak and walnut exports have been 
Jess than last year, while chestnut, gum, poplar 
and mahogany have been shipped in larger quan- 
tities. 

October exports of cooperage exceeded $1,000,000 
in value and the total for the ten-month period 
this year was $8,593,720, or $240,000 less than 
those of last year. 

Exports of box shook totaled 97,883,000 feet this 
year, compared with 79,908,000 feet for the same 
period of 1925. Exports of veneer were $1,644,471 
this year, against $1,258,710 last year. Plywood 
shipments abroad this year were $652,316, against 
$603,210. Exports of doors were $2,468,299, 
against $1,978,475. The number of American doors 
exported this year was 1,300,928, compared with 
1,006,787 in 1925. Handle exports showed a de- 
crease this year. 

Log exports in 
tendency 
softwood 


October have shown the same 
to decline in hardwood and increase in 
that preceding months this year have 
shown. ‘Total exports of cedar logs for the ten- 
month period this year were 108,719,000 feet, 
valued at $2,807,354, against 86,403,000 feet last 
year, valued at $2,439,847. 

Exports of ties this year totaled 3,089,673, 
against 2,770,508 in 1925. Mexico took 1,013,066 
ties this year, against 538,438 in 1925. 


American Lumber Outlook in Germany 


WASHINGTON, D. C., Dec. 6.—Firm prices quoted 
to German buyers by American exporters, together 
with steadily advancing freight rates, have tended 
to improve the immediate business in American 
lumber in Germany, says L. C. Morse, assistant 
trade commissioner at Hamburg, in a report to the 
Department of Commerce. Freight rates have in- 
creased from $10 to $17.50 a thousand feet on 
manufactured lumber from Gulf ports during the 
last three months. 

Mr. Morse states that there are different opinions 
in the Hamburg trade as to how long the present 
high freight rates will remain effective, but the 
majority of lumber agents feel that with the 
English coal dispute settled this year, spring will 
find the bulk of the grain and cotton moved and 
that there will be a decline in lumber rates. Im- 
porters are of the same opinion and are therefore 
not purchasing quantities greater than they expect 
to dispose of by spring. 

A general feeling exists in the lumber trade that 
building will increase in volume next year. In 
fact, statements of reliable parties are to the 
effect that there has been a noticeable increase 
during the last few months, which has caused a 
larger movement of lumber from the yards and is 
partly responsible for the increase in lumber or- 
ders during the last few weeks. The rising freight 
rates and steady prices in the United States, how- 
ever, are chiefiy responsible for the present orders 
for American lumber. 

Freight constitutes a much larger percentage of 
the c.i.f. prices of logs than of manufactured lum- 
ber and it is believed in Germany that the volume 
of business in hardwood logs will be considerably 
decreased until freights are again reduced. 

Reported large orders for early spring shipment 
from northern Europe to England, France and 


sawn balsa lumber from 





Spain have caused German buyers to enter this 
market earlier than usual. Ordinarily this busi- 
ness does not begin until December, but according 
to reports from agents in this trade they began 
placing orders the first of October and have placed 
considerably more business this year than last. 
They point out that it was necessary to get into 
the market early to make sure of getting their 
share of the early spring movement after the ice 
goes out. 
Saeeeaeaeaeaaaaa 


Balsa Shipments from Costa Rica 


WASHINGTON, D. C., Dec. 6.—Shipments of 
Costa Rica were more 
than four times as large during the third quarter 
of this year than in the same period of 1925, ac- 
cording to Thomas J. Maleady, vice consul at Port 
Limon. This brought the total shipments for the 
first nine months of 1926 above those for the same 
period last year. This lumber is produced in con- 
nection with other operations. Several inquiries 
recently received indcate that more orders may be 
placed in the near future. Nearly all of the balsa 
sawn lumber comes to the United States. For the 
first nine months this year shipments to this coun- 
try totaled 606,900 feet, while the total produc- 
tion was 614,500 feet. For the same period last 
year shipments to the United States were 524,900 
feet, while the total exports were 563,300 feet. 


Uruguay and Finland Lumber News 


WASHINGTON, D. C., Dec. 6.—Advices from Mont- 
tevideo to the Department of Commerce state that 
shipments of all products into Uruguay are being 
adversely affected by high freight rates, with spe- 
cial effect on lumber shipments from the United 
States. This condition may produce a temporary 
shortage with consequent higher prices. 

From Helsingfors advices state that Finland’s 
lumber sales during 1926 to the end of November 
have been about 2,010,000,000 board feet, with an 
improved market developing. Already for ship- 
ment next year 693,000,000 feet has been sold. 
October exports of lumber totaled 372,240,000 feet. 
Plywood exports last month were 4,000 metric tons. 


(Sa aaeaeaeaast 


Belgian Lumber Conditions 


WASHINGTON, D. C., Dec. 6.—David McK. Key, 
vice consul at Antwerp, reports that late Septem- 
ber Scandinavian lumber quotations were from 5 to 
10 shillings higher than the prices of last summer. 
Shipments of lumber arrived at the Belgian port 
regularly, but were not large enough to have any- 
thing but a steadying effect upon the market. Sales 
of lumber for use in the interior of Belgium have 
been restricted and purchasers are limiting the size 
of their orders to amounts sufficient only to fill 
immediate requirements. Toward the end of Sep- 
tember there was a slight revival of activity. 

The market for American lumber remains in- 
active because of the high rate of the dollar. The 
question of price is an important factor at present 
in the Belgian lumber market and sales of lumber 
imported from the United States have suffered 
considerably. Polish oak has also cut heavily into 
American sales. 

Belgian sawmills have been unfavorably affected 
by the prohibition placed by the French Govern- 
ment on the exportation from France of logs more 
than 60 centimeters in circumference at the large 
end, making it difficult for Belgian mills to acquire 
sufficient quantities of logs. It also has interfered 
with the execution of a large number of contracts 
entered into by Belgian sawmills. 


Prospects for Rumanian Lumber 

WASHINGTON, D. C., Dee. 6.—Sproull Fouche, 
acting commercial attaché at Bucharest, advises 
the Department of Commerce that Rumanian lum- 
ber producers and exporters seem to be unani- 
mously of the opinion that the industry is now pass- 
ing through a most critical time. A combination 
of factors, all of them adverse, are said to be 
responsible for the present unsatisfactory state of 
affairs. These are briefly stated by the trade as 
follows: Steadily rising internal production costs, 
shortage of money and credit for industrial enter- 
prises, the rise in the exchange value of the Lei 
putting internal production costs virtually on 4 
gold basis, the tax on all exports shipped out of 
Rumania, an increase of approximately 50 percent 
in freight rates on the Rumanian State Railroads, 
an inadequate railroad service with lumber at @ 
disadvantage on account of grain getting most of 
the available rolling stock, and the scarcity 0 
ocean tonnage and high rates due to the British 
coal strike. 
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st Favor Uniform Truck Laws for States Caterpillar’ Story Left to Camera Fill your customers’ needs 
on The adoption of a uniform code in respect to Issue No. 10 of the Caterpillar Magazine, pub- from our stocks. Our Whole- 
“ commercial vehicles was urged by representatives lished by the Caterpillar Tractor Co., of San Lean- 
= of seven middle western States—Indiana, Minne- dro, Calif., has been designated a “picture book” sale Department guarantees 
sota, Ohio, Illinois, Kansas, Iowa and Missouri— number, wherein the story has been left to the quick service. 
at a meeting held in Chicago Dec. 3 to protest camera rather than to type. The illustrations de- ‘ 
wainst the motor vehicle laws of Kentucky, which pict “Caterpillars’ employed in every-day tasks Try us on:— 
of require that all commercial cars entering that State of farming, road building, logging and earth mov- 4 
be equipped with Kentucky license plates. The ing, and this equipment is being adapted to strange Leh 
ore : - Ew “ : 
ve conference of secretaries of State and automobile and novel undertakings, such as hauling ‘“movie’’ Redwood bevel siding 
ac- commissioners proposed that only such commercial outfits on location, stringing telephone cables ete. Red Cedar shingles 
‘ort vehicles as travel fixed routes regularly be required An interesting reproduction of a photograph from fi : 
the to purchase licenses in each State through which the AMERICAN LUMBERMAN is shown on the inside Twin-Stain shingles 
\me they pass. According to Secretary of State Fred- cover of the Caterpillar Magazine, this being de- A 
on- erick E. Schortemeier, Indiana attempted to re- scribed as follows: ‘The Sumter Lumber Co., of Oak or Maple flooring 
en taliate against Kentucky in barring trucks from Electric Mills., Miss., report excellent results from : ; ° 
< that State, with the result that Evansville alone the Thirty and 2-ton ‘Caterpillars’ used in logging Cardinal Wall Board 
ilsa lost $125,000 in business in ten days. in hilly and broken country.” Another picture ; 
the shows 17,000 feet of mahogany on four wagons Today’s orders shipped today. 
ai, easoisibanetiaintess hitched to the Sixty, the equipment being used by 
lue- Logging with Tractors in Montana the Mengel Mahogany Co., of Dunkwa, on the west 
last s coast of Africa. The Caterpillar Magazine also 
900 Much good has been accomplished and more contains a view of the new Athey Truss Wheel Co.'s 
work done in less time by the use of the ‘Cater- 20-ton logging bummer, as pulled by a Sixty some- 
pillar’ tractor in logging in Montana where a lot’ where in British Columbia—handling logs in tree 
lengths. 
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ont- Steady Increase in Truck Sales 
hat Sales of Graham Bros. trucks and motor coaches 
sing during the first nine months of this year were 78.4 
spe- percent greater than the record for the first nine 
ited months of last year. Total sales for the first nine 
ary months were 29,336 units. From the very begin- 
; ning, sales of Graham Bros. trucks and motor ALWAYS ON 
nd’s coaches have shown steady increases. A total of TIME 
— 1,086 units in 1921 marked their initial sale. Sales ; 
} an in 1922 of 3,401 units was an increase of 213 per- 
hip- cent over the first year, while a total of 6,971 ST. LOUIS, MO. 
old. units in 1923 was an increase of 105 percent over 
eet. the previous year. Sales in 1924 of 10,791 showed 
ons. unother gain of 55 percent over the year before, 
while in 1925 this record was again shattered with 
a total sale of 24,056 units, an increase of 123 | ° ° 
' percent over 1924. Estimateand Delivery Record Book 
fey, 
-em- aia Lan baw | » on Gomgnet. ont, with boos wack eee 
aided as — - . usual, the Balance-To-Go of a . 
5 to Tuere are 200,785 motor cars own d by the TINUOUSLY. and anevada oe edad te cpend anything 
ner. farmers in Iowa. more than the cost of ordinary record books to have 
port wasaeaaaeanen this advantage. 

The delivery record forms are on the back of the 
any- World Motor Transport Congress original estimste that is retained in the book. You can 
ales Ree ‘ - “ use the delivery form for the estimate facing it. 
wa Great Britain's automotive industry will be The book contains 180 estimates and duplicates ruled— 
pr prominently represented at the Third World Mo- 40 lines to the page—360 sheets 94x16 inches and 6-page 
“a “he Z tor Transport Congress, at the Hotel Roosevelt, A toZ index. 18 is bound in heavy canvas with carbon 

fill ———— es a o Ke . paper and press board. 

Sep New York City, Jan. 10-11, 1927, coincident with Postpaid, $4.75 
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Special Source 
for Industrial 
Buyers 


PORT ORFORD 
CEDAR 
a Specialty. 
Philippine Mahogany 


Spruce, Red Cedar, Redwood 
Fir, Hemlock and Pine. 





Ladder stock — Box shooks-— 
Casket shooks. 


Air dried, 4/4 to 16/4 
Port Orford Cedar and 
Spruce in stock North 
Kansas City yard. Can for- 
ward on through rate, east 
and south. 


A trial order will prove 
the advantage of buy- 
ing from us. 


R. L. SMITH 
Lumber Co. 


1900 Armour Road 
North Kansas City, Mo. 


Complete line 
of 


Timbers 
Yardand Shed 
S kK 


Distributors 
OF LUMBER 


from St Louis 


for 86 Years 


BOECKELER 
LUMBER COMPANY 


ST. LOUIS 
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Business Changes 


CALIFORNIA. terkeley and Oakland 
ber Co. sueceeded by 

San Diego 
Eastman, 

CONNECTICUT. Wallingford—-H. Oddy & Son sue- 
ceeded by Eastern Woodworking Co. 

FLORIDA, St. Petersburg—-Maxwell Supply Co. 
changing name to Builders Lumber & Supply Co. 

GEORGIA, Eatonton Ezell-Griffin Co. 
Rosser Lumber Co. 

ILLINOIS. Chicago--Weigl-Michell Co. 
name to Weigl Furniture Co. 

Gorham-—Crane Timber Co. 
Lumber & Timber Co. 

Peoria--W. F. 8S. Brannum of Chicago has purchased 
plant and stock of the Darst Lumber Co. and added to 
his string of yards; his son, William Brannum, will be 
miunager. 

Pinckneyville—Pinckneyville Lumber Co.; Dempsey 
Winthrop sells interest to Frank Malone and O. H. 
Schulze, his former partners. 

Rio--A. R. Anderson & Co. 
Lumber Co, 

INDIANA. Indianapolis—True & True Lumber Co. 
True-Hixon Lumber Co. announce their removal to larger 
quarters at 502 Lumber Insurance Building, 518 N. 
Delaware St. 

IOWA. Cleghorn—Farmers Coéperative Elevator Co. 
has sold lumber stock to Weart & Lysaght Co., of 
Cherokee, Iowa, and discontinue lumber business. 

KANSAS. DeGraff 
to Robert Harvey. 

St. John—L: J. 
and KR. J. Walsh. 

KENTUCKY. Louisville 
sold to May Harwood Co. 

MICHIGAN. Big BRay—Lake Independence 
Co, succeeded by Brunswick Lumber Co. 


Hunter Lum- 
Hogan-Foss Lumber Co. 
Taylor Planing Mill (Inc.) sold to L. 8. 


succeeded by 
changing 


changing name to Crane 


succeeded by Hinchliff 


Houston-Doughty Lumber Co. sold 


White Lumber Co. sold to A. Aiken 
Shanks-Hardin Lumber Co. 


Lumber 


NEW YORK. Yonkers—Wright-Ogden Co. succeeded 
by J. T. Davis Lumber Co. 
NORTH DAKOTA. Hillsboro—Local yard of Hills- 


boro Lumber Co. sold to H,. L. Alsop, of Fargo; busi- 
ness will continue under present name with Andrew Forde 
as manager. 
OREGON. Parkplace--W. A 
to MeCready Lumber Co. 
PENNSYLVANIA. Womelsdorf-—-A. C. Klopp Co. has 
tuken over the W. Theodore Miller Co. and will oper- 
ute with A. Valentine Klopp as manager. 
TENNESSER. Union City-——-O-Cedar Corporation re- 
ported to have acquired the handle factory of the Reel- 
foot Wood Products Co, and will operate at full capacity. 
TEXAS Dallas--Dallas Sash & 
name to Huttig Sash & Door Co, 
Gialveston-——Parker Mfg. Co., 
tart Milling Co. 
VIRGINIA. Culpeper—C. D. Rue 
ceeded by Ward-Rue Lumber Co, 
Harrisonburg -Ilome Building & Supply Corporation 
succeeded by Uarrisonburg Building & Supply Co. 


. Holmes sold lumber yard 


Door Co. changing 


millwork, succeeded by 


lumber Co, suc- 


Incorporations 


CALIFORNIA Ios Angeles—Blue 
Mfg. Co. increasing capital to $500,000. 

COLORADO. Crook 
capital, $30,000, 

West Portal W. H. Wood Lumber & Supply Co., in- 
corporated; capital, $200,000, 

CONNECTICUT. Derby—United Lumber & Supply 
Co., increasing capital from $50,000 to $100,000. 

DELAWARE. Wilmington—Dierks Lumber & 
Co., incorporated: capital, $10,000,000, 

Wilmington—-Pine Valley Lumber Co., 
capital, $2,000,000. 


Lird Furniture 


Crook Lumber Co., incorporated; 


Coal 


incorporated; 


Wilmington—Choctaw Lumber Co., incorporated; cap- 
ital, $5,000,000. 
Wilmington—-General Gypsum Co., to deal in stone and 


lumber; will have canital of $10,000. 

Wilmington—American Lumber Treating Corporation, 
incorporated; capital, $100,000. 

Wilmington—-Allen Saw Mills, incorporated; to deal 
in timber and wood; capital, $10,000. 

Wilmington—Hammer Consolidated, incorporated; cap- 
ital, $500,000; to deal in timber. 

ILLINOIS. Chieago—Hanson Park Mill 
Co., incorporated; 6 N. Parkside Ave. 

Chicago—-North Shore Lumber & Supply Co., incorpo- 
rated; 2046 Sheridan Rd. 

Chicago—Progressive Wood Novelty Co., incorporated. 

INDIANA, Berne—Homer Mfg. Co., incorporated; 
capital, $50,000; manufacture office and household fur- 
niture. 

Cicero—Cicero 
$5,000 to $10,000. 

LOUISIANA, Abheville—-Reaux Lumber Co., incorpo- 
rated; capital, $20,000; retail. 

New Orleans—-R. K. Rhodes Lumber Co., 
rated; address 503 N. Carrollton Ave. 

MISSISSIPPI. Biloxi—Back Bay 
corporated; old concern. 

MISSOURI. Dexter—Dexter Mfg. Co., incorporated; 
eapital, $100,000; wood products. 
_ NEW JERSEY. North Wildwood—-Penn Lumber Co., 
incorporated; 1,250 shares, no par value; old concern, 

NEW YORK. Bay Shore—C. E. Kirkup Corporation, 
1,000 shares, no par value. 

Brooklyn—Lapidus Bros. Lumber Co., incorporated; 
capital, $8,000; Louis Lapidus, 458 E. 96th St. 

Brooklyn—Kings Highway Woodworking Co., incorpo- 
rated; capital, $10,000; Louis Brean, 51 Bulwer PL, 
Brooklyn. 

Brooklyn—See Bee Box & Lumber Co., incorporated; 
eapital. $10,000; mfr. packing boxes; Morris Checkver, 
62 E. 96th St., Brooklyn. 


& Lumber 


Lumber Co. increasing capital from 


incorpo- 


Lumber Co., in- 


Cattarangus— Setter Bros. 
from $420,000 to $920,000. 

Manhattan—Abbott & Ney Co., incorporated: capita) 
$1,500; frames, doors, ete.; Nicholas Ney, 1117 Girard 
Ave., Bronx. 

Manhattan—lTehigh Woodworking Co., incorporated 
capital, 300 shares no par value; woodwork; 222 Fulton 
St.. New York. 

New York—-Harmon-Left wich 
eapital to $100,000. 


(Inc.) increasing capita) 


Lumber Co. increasing 


Mount Vernon—Nelson Hardwood Flooring Co., jy 
corporated, 
NORTH CAROLINA. Asheboro—Asheboro  Venee, 


Co., incorporated; capital, $100,000. 


Charlotte—-Rhyne-King Furniture Co., incorporated: 


eapital, $100,000; mfr. 

OKLAHOMA, —Tulsa—Butler Body Works, incorpo. 
rated; capital, $10,000. 

OREGON. Portland—B-W ‘Timber Co., incorporated, 
capital, $500,000. 

TEXAS. Galveston-—-Bart Milling Co., incorporated: 
millwork. 

Magnolia— Lone Star Lumber Co., incorporated. 


San Antonio 
ital, $15,000. 


VIRGINIA.  Charlottesville—Barnes Lumber Corpo- 
ration, increasing capital from $200,000 to $250,000, 
WASHINGTON. Everett—Phiata Cedar Co., incorpo- 


La Salle Crate Co., incorporated; Cap- 


rated; capital, $50,000. 

New Kamilche—Kamilche Logging Co., incorporated: 
capital, $15,000. 

Toledo—Cedar Creek Logging Co., incorporated; cap- 


ital, $2,000. 
WEST VIRGINIA. Beckley—Martin Lumber Co., in. 
corporated; ae. $100,000. 
Charleston—-Kanawha Coal & Timber Co., incorporated: 
capital, $50,000; to engage in coal and lumber business, 
WISCONSIN. Milwaukee—-Rauwald Woodwork (Co. 
incorporated; capital, 2,000 share, no par value; 1,000 
shares preferred stock, $100 par value. Millwork. 


BRITISH NORTH AMERICA. 


Fort William—Fort William Lumber & 
(Ltd.), ineorporated; capital, $40,000. 


New Mills and Equipment 


ARKANSAS. Clarendon—Dr. I. A. Gilbrech leased 
property on Cotton Belt tracks and will erect sawmill. 
Waldron—Lawson Ison has installed a sawmill here, 
KENTUCKY. Louisville—Riddle Robineau Mfg. Co. 
will erect an addition to the old Voss-Riddle furniture 

plant; cost, $12,000. 

LOUISIANA. Urania—Urania Lumber Co. (Ltd.) let 
contract for $15,000 building and will install $50,000 
worth of equipment including single band mill. 

MISSOURI. Mountain View—Bay Creek Lumber (Co. 
will erect 30x60 ft. plant to handle both pine and oak 
lumber with dry kiln and planing mill machinery and 
sawmill of 20,000 ft. daily capacity. 

NEW YORK. tuffalo—International Cooperage Co., 
of Niagara Falls, will erect a plant in Buffalo with 
capacity of about 1,000 barrels a day. 

OREGON. Hood River—Pifer Lumber Co., 
opened by Joseph R. Pifer, et al. 

TENNESSEE. Paris—Nants & Co., veneer package 
manufacturers, reported to plan erection of 100x200 ft 
plant and installation of additional equipment, including 
heading mill and resaw. 


BRITISH NORTH AMERICA. 


Field—Mageau Lumber Co. installing new 
high, to replace the old burner which 


ONTARIO. 
Mfg. Co. 


sawmill, 


ONTARIO. 
burner, 60 ft. 


was only 35 ft. high. 
New Ventures 
ARKANSAS. Flippin—Thos. C. Millard Co. has 


started stave manufacturing business, 

CALIFORNIA. Cardiff—Hayward 
ment Co., of Los Angeles, 
and will open yard. 

Costa Mesa—John Schroth, formerly in lumber business 
in Sioux City, Iowa, has opened the Independent Lum- 
ber Co. 

Los Angeles—Hollywood Hardwood Floor Co. has et- 
gaged in business at 4351 Prospect Ave. under manage- 
ment of Harry M. Beem. 

Manteca—J. Voorheis has started a lumber business. 

Menlo Park—Ellis Bros. Lumber Co. organized by 
Jack, Elmer, Arthur and Frank Ellis. 

San Diego—Guaranty Lumber & Milling Co. has 
opened a plant at El Cajon and Euclid avenues. ‘ 

San Francisco—H. H. Barg and John G. Ziel will 
operate at 16 California St. as Barg Lumber & Ship- 
ping Co. 

San Francisco 
business at 655 
H. Rosenweig. 


Lumber & Invest- 
purchased a building site 


Majestic Show 
MeAllister St. 


Case Co. engaged in 
under management o 


GEORGIA. Valdosta—A. J. Mussell has started 4 
sawmill. 

ILLINOIS. Waukegan—Grand Avenue Lumber (0. 
opening lumber yard. 

KANSAS. Arma—Newton Dorsey has started a retail 


lumber business. 
Wichita—F. C. 
business. 
MARYLAND. Baltimore 
ing Co. has begun business. 
MISSOURI. Jacksonvifie 
ed a retail lumber business. 
NORTH CAROLINA. Reidsville—J. M. 
dle Co. has started in business; mfr. 
OHIO. Columbus—Robert M. Miller Co. 
branch at Sth and Essex. 


Stackman has started a retail lumber 


Lanham Hardwood Floor- 
Wright & Bailey have start- 
Tatum Han- 


opening 


OKLAHOMA. Oklahoma City—Vaughan Lumber Co. 
has begun wholesale business. 
OREGON. Eugene—McGill Lumber Co. has begua 


wholesale lumber business, 
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TEXAS. Ison—Panhandle Lumber Co. 
tail Jumber business. 

New Haven—Wallis Lumber Co., of Crystal City, open- 
ing branch at New Haven, a new community on the 
Hagelstein subdivision six miles from Crystal City. 

WASHINGTON. Seattle—Pacific Northwest Red 
Cedar Lumber Co. has started a wholesale business at 
5307 White-Henry-Stuart Bldg. 

WISCONSIN. Madison—J. 8. 
concern at 2702 University Ave. 

BRITISH NORTH AMERICA 

ONTARIO. MHaileybury—Haileybury Lumber Co. .has 
gpened a branch yard in the Rouyn Gold Camp with 
j. Rathwell in charge. 


New Sheds and Yard Improvements 


ARKANSAS. Ashdown—W. H. 
juilding lumber sheds and offices. 
COLORADO. Pueblo—Pueblo Builders Lumber & 
supply Co. will erect addition to store at 310 S. Main 
st.; cost, $4,000. 

KANSAS.  Fredonia—Fredonia Lumber Co. 
sheds and office buildings; 
sand, coal, tiling, ete. 


Casualties 


FLORIDA. Port Orange—Buddington & Austin Lum- 
wr Co., sawmill, suffered fire loss in mill of $100,000. 
KENTUCKY. Paducah—Thos. I. Barry Co., building 
materials; main plant and storage houses damaged by 
fire; loss, $20,000 

MICHIGAN. Hersey—-Coakley Hardware Co., 
fire, $15,000; implements, hardware and lumber. 
MISSISSIPPI. Cary—Bellgrade Lumber Co., loss by 
fre in mill which was destroyed; will be rebuilt. 
Hattiesburg—Body plant of Currie-Paxton Co. de- 
stroyed by fire. 
OKLAHOMA, 
loss by fire. 


has begun re- 


Timlin Lumber Co., new 


Adams Lumber Co. 


erecting 
storage rooms for shingles, 


loss by 


Purcell—Robertson-Archer Lumber Co., 


$2,500. 


Sapulpa—Allen Lumber Co., loss by fire, $4,500; office 


destroyed and sheds damaged. 


BRITISH NORTH AMERICA 


ONTARIO. Bothwell—Sawmill of Colin Reid, Jr., & 
sros. destroyed by fire. 
Ottawa— Barrett Bros., retail lumber, loss by fire, 


Priceville—Watson Bros., loss by 


HYMENEAL 


BOND-PATTERSON. Frank W. Bond, promi- 
nent retired lumberman of Oshkosh, Wis., was 
married in Chicago recently to Mrs. Ella C. Pat- 
terson, of Milwaukee, niece of Gen. Ambrose 
Everett Burnside of Civil War fame. 


fire, $5,000. ~ 


HOFFMAN- WUNDERLI. Miss J. E. 
derli, for seven years secretary to L. 
Oregon division secretary for the 
Lumbermen’s Association, was married on Dec. 
1 to Earl C. Hoffman, of Long Beach, Calif. Miss 
Wunderli won many friends in the lumber busi- 
ness during her service with the association. 


TROUBLE AND LITIGATION 


Wun- 
A. Nelson, 
West Coast 


SRANTFORD, ONT., Dee. 6.—Sehultz Bros. Co. 
(Ltd.), wholesale and retail lumber dealer at 
Brantford, recently assigned. G. I. Evans has been 


appointed receiver. 


On10, Dec, 7.—A voluntary petition 
was filed yesterday in the United 
States district court at Cincinnati by Clarence G. 
McLaughlin, lumber dealer at 610 Fourth National 
LB ank ae Cc incinnati, _ scheduled assets of 


CINCINNATI, 
in bankruptcy 











Sash and door mills in the 


Minneapolis-St. Paul 
(Minn.) district generally are operating on a cur- 
tailed schedule with the advent of the inventory 
season. While it is true that there is some move- 
ment of the products of these factories, trade is at 
the low ebb for the year. Some of the mill operators 
declare that there have been increased inquiries in 
the last week, indicating improved trade after the 
first of the year. Sash and door mills are doing 

what is regarded as a normal trade for this season. 
Some of them are completing warehouse stock sup- 
plies. Prices of products of these mills have under- 
gone no changes recently. 


The trade in doors and millwork at Buffalo, 
XN. Y., has declined during the past week as the 
result of a severe turn to the weather, but a fair 
month’s business is looked for. 


Despite the lateness of the season, there is a 


fairly good demand for millwork, doors and sash 
in Columbus and central Ohio. Mills are being 


operated to about 70 percent of capacity, and quite 
a few have sufficient orders ahead to keep them 
running until after the first of the year. Colder 
weather has curtailed building operations to a cer- 
tain extent and this is being reflected in the mill- 
work industry. Door and sash mills are busy ac- 
cumulating stocks for the spring trade. Reports 
from the leading mills show that outside compe- 
tition is still strong. 


The sash and door factories of Los Angeles, 
Calif., report a very nice business for the week, 


although most of the work is of a minor nature. 
Stocks are being reduced for the inventory period. 
The outlook for the new year is exceptionally 
bright. 

The Baltimore, Md., 
more of an air of 
posed. They find 
measure of freedom, 


sash and door men maintain 
confidence than might be sup- 
orders coming in with a fair 
and while the returns are not 
always satisfactory, this division of the lumber 
trade is doing at least as well as others. Less of 
the smaller type of building is going on just now 
than in the earlier months, but of the large under- 
takings there are quite a number now under way, 


which makes up to a great extent for the de- 
ficieney in the small work. Local mills report that 


they have a 
and that 


gratifying number of 
they stand to run 


orders on 
through the 


hand, 
winter. 
The American Glass 
Window glass situation as follows: 
"no change to be this 
buying or manufacturing of window glass. Orders 
‘ontinued to come in in fair volume although 
‘lesire for prompt shipment was not as vocal as in 
)revious weeks. The volume of orders, of course, 
has fallen somewhat from the high mark of mid- 
November but is being maintained well with the 
future prospect rather bright than dull. Most 
Window glass manufacturers have sufficient orders 
ahead to take care of all production for the re- 
mainder of the year. No change in production 
‘chedules is expected. sy the end of the year, how- 
‘ver, at least two units in the eastern territory will 


Review summarizes the 
“There was little 


seen week in either the 





go out of blast for needed repairs while there is a 
possibility of another doing the same.” 
SAAB 


Resigns to Form New Company 

CANTON, OHO, Dec. 6.—Announcement is made 
that Edward A. Mahoney has severed his connec- 
tion of many years with the Great Lakes Door & 
Sash Co., of Canton, and has organized the Ma- 
honey Sash & Door Co., with offices and mill at 
1908 Mahoning Road, Canton, N. E., which will 
soon be fully equipped for producing general mill- 
work, doors and sash. 


Millwork Firm Has Fire Loss 


The Alabama Millwork Supply Co., whose factory 
is located at 2909 South Halsted Street, Chicago, 
sustained considerable damage to building and 
stock from a fire occurring on Tuesday of this 
week. The blaze started in the basement and 
spread rapidly through the two-story factory 
building. The cause of the fire is not known. 


Plan Millwork Publicity Campaign. 

The publicity committee of the millwork in 
dustry, authorized during the last convention of the 
Millwork Cost Bureau for the purpose of coéjperat- 
ing with the trade extension committee of the 
National Lumber Manufacturers’ Association, held 
another meeting in Chicago on Novy. 30. 

A definite plan previously devised by 
licity committee for creating a fund 
millwork industry to further the use of 
ucts has just been Prac at by the trade 
comlnittee of the National Lumber 
Association. 

It is proposed 
period of five years be 
the entire millwork 


the pub- 
from the 
its prod- 
extension 
Manufacturers’ 
that $100,000 annually for a 
raised by subscription from 
industry. It is agreed that 
the National Lumber Manufacturers’ Association 
will duplicate that amount and that the entire 
amount of $200,000 annually will be expended in 
publicity, promotion and extension of the millwork 
industry. The millwork industry wil have repre 
sentation on the trade extension committee and 
will actively participate in the distribution of the 
funds in the interest of millwork products. 

The scope of the work contemplated by the Na- 
tional Manufacturers’ Association at an expendi- 


ture of not less than $1,000,000 annually for a 
period of five years will be far reaching. It in- 


cludes research, promotion, advertising 
licity through publication and literature 
manufacturer to the consumer. 

The publicity committee has planned to 
known the entire proposition to the millwork in- 
dustry by letter, after which a campaign for sub- 
scriptions on a sales basis will be solicited. 

Those who have given the publicity problem of 
the millwork industry constructive thought, recog- 
nize the serious necessity thereof and feel that 
the plan as now outlined in coéperation with the 
National Lumber Manufacturers’ Association is the 
only practical and effective solution. 


and pub 
from the 


make 








Apartment Buildings 


Architects know that few 


Sr BM rr Un, 
Used In the Finest 
woods can compare. in 
beauty, durability or econ- 
omy with Maple, Birch and 
Beech when used for floor- 
ing. That’s why so many of 
them are specifying these 
three kinds of flooring for 

use in the 


most exclusive 

apartment buildings and 
hotels in the country. 

Lumber merchandisers 

find “Old Reliable” Maple, 

sirch and Beech Flooring 

good sellers and steady “re- 


floor- 
your next 


peaters.” It will pay you to 
give “Old Reliable” 
ing a trial on 

order. 

Mail Coupon Today 

so that your name will be put on 
our mailing list to receive all 
future stock lists. 


obligate you in any way. 
now! 


This does not 
Do it 


We also manufacture hardwood 
and softwood lumber, lath and 
poles. 


Company 
Receiver for William Horner 
“gy Bldg., Grand Rapids, Mich. 
Plant: Newberry, Mich. 
en, 
Man, 
Grand Rapids Trust Co. Bee 
Receiver for William Iorner 


Perkins Bldg., Grand Rapids, Mich. 


Grand Rapids Trust 


When S 


Gentlemen: — Please send me your 


latest stock list of ‘‘ Old Reliable’’ 


Hardwood Flooring. 


I would like to receive future lists as | 
they are issued. This will not obligate | 
eon 


me in any way. 


Name 


0 re 


| Ceciencnse casita 
Sieeellll 








AMERICAN LUMBERMAN 





DECEMBER 11, 199 








160,000 Feet 


Every Day of 
Southern Hardwoods 


100,000 feet daily at our double 
band mill at Arkansas City, Ark, 
and 60,000 feet daily at Fondale, La. 
Here is a total production equalled 
by few hardwood organizations. 


Needless to say if we weren’t of- 
fering mighty good values and thor- 
oughly reliable manufacture we 
couldn’t sell this large output. There 
must be a reason why hardwood 
buyers prefer our 


OAK -GUM - ASH - ELM 


We should like to demonstrate 
on a trial order. 


THE 


BREECE-WHITE 


MANUFACTURING CO. 
Bank of sandaatan ee TENN. 


Sales Representatives: 
BOYD WHITE, 210 E. Fifth St., Jamestown, N. Y. 
RICHARD KOEHLER, 7218 E. End Ave., Chicago, 
I. J. NEWSOME, 912 Grand Rapids Sav. Bk. 
Bidg., Grand Rapids, Mich 
FRANK HANDEYSIDE, Appleton, Wis. 


Mills: Arkansas City, Ark.—Fondale, La. 















pe MOND, La. TT 


Manufacturers of Long and Shortleaf 
Southern Pine Lumber 














RUSTON, LA. 
Manufacturers of 


Shortleaf Yellow Pine 
Forked Leaf White Oak 
We Grade it Right and Ship it Quickly. 


Mille at Office, 
CANDY. LA. RUSTON, LA. 























Shiost Leal: Pine and Biard woods 





News Notes from Amfic 


SEATTLE, WASH. 


Dec. 4.—Max A. Wyman, of the Foster-Wyman 
Lumber Co., has returned from a tour of Atlantic 
coast cities, convinced that one of the pressing 


needs in the intercoastal lumber business is some 
form of stabilization of freight rates. Although 
space rates at present are high and firm, history 
will only repeat itself, Mr. Wyman says, in a 
material reduction during the early part of 1927. 

LeRoy Christie, of the Christie Lumber Corpora 
tion, New York, is making his annual tour of the 
fir mills of the Pacific Northwest. 

Ii. M. Hallenbeck, for eleven years connected 
with the sales force of the Puget Mill Co., has 
joined the organization of Sullivan & Co., a well 
known San Francisco lumber firm which recently 
established offices in this city. 

Jack O’Rourke Shank has become silviculturist 
for the United States Rubber Co., at Kiseran, 
Sumatra. Mr. Shank is a graduate of the college 
of forestry, University of Washington, class of 
1922. tecently he was in the lumber business in 
Los Angeles, Calif. 


Stanley Hood, of Rapid City, S. D., is making 
a tour of the Pacific Northwest, as a member of 


the Warren-Lamb Lumber Co. 
Robert C. Pepper, secretary Rice & Lockwood, 
Springfield, Mass., is in Seattle on a tour of the 


fir mills. 
TACOMA, WASH. 


Dec. 4.——-Discussion of market conditions occupied 
most of the regular session at the meeting of the 
Tacoma Lumbermen’s Club Wednesday noon. The 
consensus showed little change in the market, with 
prices still weak. A _ slightly improved demand 
from the Atlantic coast was reported. The club 
adopted resolutions of regret over the recent death 
of Henry Schott, former manager of the West Coast 
Lumber Trade Extension Bureau. Attendance at 
the meeting was light, as many of the leading 
members of the club are out of town. The meeting 
broke up early. 

Practically every logging camp in the Tacoma 
district will be closed by Dec. 15. A number of the 
larger camps have already shut down, and the 
others are to follow suit. The shutdown will last 
at least until Feb. 1, as the loggers see no use 
in getting out more timber in the present condition 
of the lumber market. The action of the loggers 
has resulted in a shortage of logs, which is expected 
to become acute in a short time. 

Curtailment by the mills is expected on a large 
scale this month. The Dempsey Lumber Co. shut 
down yesterday for an indefinite period. ‘The Tide- 
water Mill Co. will close next Monday indefinitely. 
The Puget Sound Lumber Co. and the Mountain 
Lumber Co. are to shut down as soon as present 
orders are disposed of. The North End Lumber 
Co. is down to three days a week, and the St. 
Paul & Tacoma Lumber Co. to four days a week. 
Action by the other mills has not been determined 
on, but most of the manufacturers are holding off 
on booking any new business. 

Atlantie coast lumber charters will remain at 
$14 during January. The intercoastal lines are 
booking cargoes at that rate up to Feb. 1, and the 
fears of another raise in rates after the first of the 
year have been relieved. Steamship men believe 
that the $14 rate is likely to be maintained until 
next summer, unless there is a material change in 
the situation. 

Cargo shipments of lumber during the present 
week: From the Baker, Milwaukee and Shaffer 
docks and Portacoma piers, 8,250,000 feet; De- 
fiance Lumber Co., 900,000 feet; Dickman Lumber 
Co., 900,000 feet; St. Paul & Tacoma Lumber Co., 
700,000 feet; Wheeler, Osgood Co., 700,000 feet, 
and Tidewater Mill Co., 1,000,000 feet—a total of 
12,450,000 feet. Destinations: Atlantic coast, 
3,775,000 feet; California, 2,050,000 feet; Japan 
and China, 3,800,000 feet; Europe, 100,000 feet 
South America, west coast, 125,000 feet; South 
America, east coast, 500,000 feet ; Hawaiian Islands, 
300,000 feet ; Central America, 1,500,000 feet, and 
Australia, 300,000 feet. Other than lumber: The 
Atlantic coast took 10,500 doors, 640 bundles broom 
handles and 3,700,000 shingles. California took 
50,000 feet cross arms. Japan took 600 tons box 


shook. Europe took 47,000 doors. South America, 
east coast, took 1,000 doors; South America, west 
coast, took 700 tons box shook. Australia took 


10,000 doors. 

Plans for the construction of a new sawmill 
and a pulp manufacturing plant on the site of the 
old Tacoma Shipbuilding Co., a wartime industry, 
became known this week when H. S. Griggs, repre- 
senting the St. Paul & Tacoma Lumber Co., filed 


——— a, 


application with the city for water connections for 
the site. The mill under consideration is to ey 
hemlock exclusively, and the pulp manufacturing 


plant is to use the waste from the mill for jt, 
product. Mr. Griggs said that several pulp many. 


facturing firms are 
that if the 


negotiating for the site, ang 
deal goes through the new mill wil] 
be built early next year. The necessity of ap 
adequate supply of water is the only present dif. 
ficulty to be solved. 


Fire of undetermined origin destroyed the dry 
kilns of the McKenna Lumber Co. last Wednesday 
night. A small amount of lumber and three car. 


loads of shingles also burned. The fire was ex. 
tinguished by mill employees. The exact amount of 
the loss has not been determined. 

Work on the new plant of the Osgood Panel & 
Veneer Co. is progressing rapidly. The buildings 
are almost completed and the installation of the 
machinery will begin next week. The mill is ex. 
pected to start operations some time in January, 


ABERDEEN-HOQUIAM, WASH. 


Dec. 4.—The Grays Harbor Log Sealing & Grad- 
ing Bureau, of Aberdeen, reports that the log in- 
ventory of Dec. 1 shows a small increase in stocks 
of fir logs on hand over Nov. 1 inventories, supply 
of other species about the same, except that stocks 
of cedar are somewhat less. Logging camps are 
further curtailing. Two of the larger camps are 
now discontinuing until after the holiday season, 
or until about Feb. 1. There has been no further 


curtailment of mill operations; in fact one mill 
has put back one night shift. Most of hemlock 


logs have been moved into the hands of the mills, 
A decided determination is shown by both mills 
and loggers to keep the supply normal—sufficient 
to meet the needs but not in excess of them, 


Log prices are firm at: 


No. 3 No. 2 No. 1 

PTC TT Ce TCT, $19.00 $25.00 

CRORE Ore 12.00 18.00 30.00 

SE le eatin dee we ee 8.00 17.00 33.00 

Hemlock ........ ‘ 10.00 (reer 
BELLINGHAM, WASH. 

Dec. 4.—Bellingham lumbermen are planning 


their annual closedown for repairs. The Morrison 
Mill Co.’s sawmill and box factory are idle now, 
and will be until about Dec. 15. The Bloedel Dono- 
van Lumber Mills has closed its shingle mills, and 
one sawmill at Larson, and has taken off one of 
three shifts at the cargo mill. Mill B at Larson 
will close on or about Dec. 18, and the cargo mill 
about the end of the month. The company’s log- 


ging camps will close between Dec. 18 and 23, and 
will remain idle until Jan. 3, 1927. The Whatcom 
Falls Mill Co. and the Puget Sound Sawmills & 


Shingle Co. have not made 
about closing. 

A record day’s haul of logs for this fall was made 
this week by the Milwaukee railroad, when it 
handled ninety-two cars, of which fifty came from 
the camp of the St. Paul & Tacoma Lumber Co. 
Most of the camps on this line will close a few 
days before Christmas, it is expected. 

Bellingham cargo mills shipped 13,573,000 feet 
of lumber by water in November, sixteen ships 
calling. More than half the total was supplied 
by the*Bloedel Donovan Lumber Mills. The Puget 
Sound Sawmills & Shingle Co. shipped more than 
5,000,000 feet. The Morrison Mill Co. made some 
small shook shipments. This week the Bloedel 
Donovan Lumber Mills shipped 318,000 feet to 
Hawaii, and 1,500,000 feet to California. The 
Puget Sound Sawmills & Shingle Co. filled an order 
for 800,000 feet for the Atlantic coast, and 700,000 
feet for California. The destinations of Novem- 
ber’s movement were: Atlantic coast, 3,900,000 
feet ; California, 4,650,000 feet; Australia, 950,000 
feet ; Canal Zone, 1,000,000 feet; Japan, 1,080,000 
feet ; Suez, . 000 feet ; Hawaii, 1,668,000 feet. 

Robert L. Campbell, assistant forest supervisor, 
reports that fires in the Mount Baker National 
Forest last summer destroyed about 34,000,000 feet 
of timber, 4 percent of it privately owned. ‘The 
timber loss was $177,682, and the cost of fighting 
the fires was $58,060, the greatest on record for 
this forest. The largest fire was started by light 
ning and swept over 41,463 acres. 

L. A. Snow, of Seattle, this week purchased at 
a sheriff’s sale 1,684 acres of timber, cruising 44- 
000,000 feet, which was the property of the What- 
com Timber Co. The sale was an echo of the $28, 
000 damage suit brought by the defunct M. & 5. 
Logging Co. against the Whatcom and United tim- 
ber companies and the Clipper Shingle Co., in- 
volving an alleged default of contract. Mr. Snow's 
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pid was $14,000, or $1,000 more than that of 
William McCush, receiver for the M. & S. Logging 
Co. Mr. Snow was once an officer in the logging 


KALISPELL, MONT. 


Dec. 4.—Lumber sawed in the three large mills 
at Bonner, Missoula, and Milltown during 1926 
will amount to about 140,600,000 feet. Of this, 
the Anaconda Copper Mining Co’s Bonner sawmill 
cut 82,600,000 feet, and the Western Lumber Co’s 
plant, at Milltown, 30,000,000 feet, both of these 
plants having been shut down till the first of the 
year. The Polleys Lumber Co. plant, at Missoula, 
expects to cut about 28,000,000 feet for the year. 
The Morin Lumber Co's mill cuts about 500,000 
feet annually at its plant twelve miles from 
Missoula. 

The Anaconda Copper Mining Co., lumber de- 
partment, Bonner, expects to log about 70,000,000 
feet next year in the Blackfoot Valley for its Bon- 
ner sawmill. Operations are now under way. 
George Weisel is also logging near Clearwater for 
the Anaconda company. ‘The Montana Logging Co. 
will log about 20,000,000 feet on the St. Regis, 
in Paradise cut-off, shipping by railroad to Bonner. 
George Harper is cutting 15,000,000 feet for Bon- 
ner at his camp between Missoula and Evaro. The 
Heron Lumber Co. is supplying almost all the logs 
for the Western Lumber Co., sending them from 
Valley Creek over a 15-mile logging railroad to 
Flathead, on the main line of the Northern Pacific. 
The Volleys Lumber Co. will finish its operations 
at Sharon, on the Flathead, next June, and will 
then move to Revais Creek, near Dixon, where a 
unit of 120,000,000 feet bas been secured. It will 
be necessary to construct about eight miles of 
logging road to work the new timber. 


SPOKANE, WASH. 


Dec. 4.—-The weather continues unusually mild 
for this time of year, with the result that logging 
operations in many sections are at a standstill 
through heavy rainfall. The November precipita- 
tion was the heaviest in many years. Demand 
continues light with, however, the feeling among 
manufacturers and wholesalers that the first of the 
year will see brisk business. Prices are holding 
because of this feeling and because of broken stocks. 
A number of large eastern industrial buyers have 
been undertaking to secure contracts for a year 
ahead. These have met a disinclination to con- 
tract for more than ninety days. 

Because of the continued mild weather and the 
heavy rains some companies are driving logs. This 
is notably the case with the Humbird Lumber Co., 
on Priest River. This company started a drive last 
week and to date has more than two million feet 
in its booms at the Newport mill. This is the first 
time a drive has been brought down the Priest 
River in the fall. The company has a large amount 
of logs to be brought down in the spring, as a 
result of its winter logging in the region fire 
swept last summer, and getting these logs out of 
the way will permit unusually early starting of 
the mill and avoid congestion on the river. 

A vigorous campaign will be inaugurated shortly 
in Spokane in the interest of the wood container 
as opposed to the fiber container. This was de- 
cided at a meeting of the wood box committee of 
the Spokane Hoo-Hoo Club. J. M. Brown, chair- 
man of the committee, was authorized to secure 
memberships among box manufacturers in the 
Spokane Manufacturers’ Association. 

Paul L. Grady, secretary National Association of 
Wooden Box Manufacturers, is expected in Spo- 
kane shortly to make a comprehensive survey of 
conditions respecting the wooden box industry in 
this district. This announcement is made by D. J. 
Wilson, Wilson-Cahill Box Co., of this city, a 
member of the national board of governors and the 
only one in the West. 
me M. Brown, Senior Hoo-Hoo on the Supreme 
Nine, left Wednesday for Seattle on business and 
ao part in the concatenation in Seattle Thursday 
hight. 

The work on the plant of the Washington Wood 
Preserving Co., of Hillyard, is progressing rapidly. 
This is being built on the east side of the Great 
Northern tracks and will be used to treat timbers 
for that railway. It is expected to be completed 
in March at a cost of $425,000. F. E. Wisner is 
the engineer in charge. Discussing the plant, Mr. 
Wisner said: “The buildings wil cost about $50,- 
000 and the rest of the expenditure will be for 
equipment.” 

The Eccles Lumber Co., of Cascade Valley County, 
Idaho, is increasing its capitalization from $250,000 





to $1,000,000 in connection with its expansion pro- 
gram. This company formerly operated at Baker, 
Ore. The plant was moved to Cascade two years 
ago and thoroughly modernized. It has a capacity 
of 120,000 feet daily. The company operates a 
box factory in connection. 


ASTORIA, ORE. 


Dec. 4.—Several exceptional conditions appeared 
in the cargo lumber shipments from the Astoria 
customs district of the Columbia River during 
November. While the total movement by water 
held up well to the average of preceding months, 
and in fact exceeded that of the periods immediately 
preceding, it was made up of shipments in an 
unusual proportion. The scantiness of coastwise 
shipments from the Astoria district was surprising, 
however, and was probably due to a slump in Cali- 
fornia demand. ‘The foreign movement was heavier 
than it has been for some time, but the really 
unusual element of gain lay in the intercoastal 
shipments. ‘The total lumber trade was materially 
heavier than it has been for several months, and 
the terminals played a large part. The develop- 
ment of the Nakata dolphins as a loading point for 
oriental cargoes was a material factor also. 


PORTLAND, ORE. 


Dec. 4.—While as a whole the lumber market 
here is quiet, some improvement was noted during 
the week in that inquiries are beginning to come 
quite freely, and business is offered but at unat- 
tractive prices. Foreign demand for lumber here 
is slow, yet the volume as compared with that of 
last year is large. Japan has bought from this 
district a great deal more lumber this year than 
it did during 1925, according to W. J. Kuhl, Port- 
land manager for the Douglas Fir Exploitation 
& Export Lumber Co., which handles the bulk of 
the export lumber business in the Pacific North- 
west. Establishment of new steamship lines from 
ports in the Pacific Northwest to Central and South 
America and other destinations is steadily widen- 
ing the outlet for lumber through the development 
of new markets, as will be shown by statistics 
with the closing of the year. 

L. A. Nelson, Oregon secretary West Const Lun 
bermen’s Association, announced today that the 
association’s grading rules have now been reprinted 


and are available. All sizes now conform with 
American Lumber Standards. Four books have 


been issued, one containing all grades of yard, in- 
dustrial and railroad material, and is known as 
the master book. The other three books contain 
special lines, one being devoted to yard grades only, 
another to industrial stock and the third to rail- 
way and car material. The paragraphs in the 
smaller books carry the same numbers as in the 
master book, so that no confusion can arise. 

Roy F. Morse, general manager Longview di- 
vision Long-Bell Lumber Co.; Frank Stewart, gen- 
eral superintendent of manufacture, and Earl H. 
Houston, western manager of domestic sales, leave 
in a few days to attend group meetings of the 
Long-Bell company’s salesmen at New York, Cleve- 
land, Chicago, St. Louis, Kansas City and Dallas. 
It is said that these group meetings will replace 
the annual meetings at Kansas City, held hereto- 
fore. 

The Hammond Lumber Co.’s logging camp No. 
24, back of Mill City, was closed down last Mon- 
day for the rest of the winter. A good supply 
of logs has been stored in the mill dam at Mill 
City. Camp 17 closed down several weeks ago. 
Soth camps are expected to resume activities early 
in March. 

The Hammond Lumber Co.'s mill at Mill City 
has shipped some exceptionally long pieces of piling 
to Larson, where they will be used in construction 
of a new railroad trestle into the company’s timber. 
The bridge is to be 700 feet long and 112 feet 
above the river.. The longest pieces of piling meas 
ured 120 feet. The bridge is to be ready when the 
camp at Larson opens in March. 

The Crown-Willamette Paper Co.’s chipper plant 
at the west fir mill of the Long-Bell Lumber Co., 
at Longview, Wash., which has been closed down 
for three weeks, has resumed operations. The 
plant was closed for installation of equipment. 
About 120 tons of hemlock will be chipped daily. 
The material is shipped on barges to the company’s 
paper and pulp mill at Camas, Wash., about thirty- 
five miles up the Columbia River from Longview. 

Charles S. Keith, president Oregon-American 
Lumber Co., with mills at Vernonia, Ore., was a 
Portland visitor here this week, coming from the 
company’s headquarters in Kansas City, Mo. 

W. D. Humiston, of the Potlatch Lumber Co., 






This Brand 
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Stick 


—and as 
for 
Timbers! 


Long leaf pine is the 
strongest building 
lumber used in Amer- 
ica today. 


It is stronger than any 
of the other pines, 
stronger than fir, 
stronger than average 
white oak. 


It is the safest, surest, 
strongest; and adds to 
its strength the qual- 
ity of rot-resistance 
because of its high re- 
sinous content. 


And CALCASIEU 
is the best of the long 
leaf. 
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ROUGH OR DRESSED 
MOULDINGS, LATH, 
SHINGLES 


Sales Agent for the Following Mills:— 


THE HEBARD CYPRESS COMPANY, 
Waycross, Ga. 


BIG SALKEHATCHIE CYPRESS CO. 





Varnville, S.C. 
BLACK RIVER CYPRESS CO. LYON PINE COMPANY, 
Gable, S.C. Odessa, Fla. 
BURTON - SWARTZ PINEORA MANUFACTURING 
CYPRESS CO. OF FLORIDA COMPANY, 
Perry, Fla. Pineora, Ga. 


SAVANNAH RIVER LUMBER Also agents for 


COMPANY, DIBERT, STARK & BPOWN 
Vale Royal Mill, Savannah, Ga. CYPRESS CO. 
Gil ia Mill, Gil ia, S.C. In territory east of Pittsburgh. 





Gulf Red Cypress Co. 


SAVANNAH, GEORGIA 








| Cum mer Cypress Co. | 





Mills: Jacksonville and Sumner, Fla. 


. LUMBER 
CSP OOS saned meus 


Shingles and Lath 


Sales Office, 300 Madison Ave., New York City | 











Potlatch, Idaho, was in Portland today attending 
the meeting of the trustees of the White Pine 


Blister Rust Conference, and left for Victoria, 
B. C., to attend the annual meeting there of the 
Western Forestry & Conservation Association. Mr. 
Itumiston said that so far few mills in his territory 
had closed down for the winter. 

tonight that a party of 
eastern lumbermen, including ten representatives 
of the Forest Lumber Co., of Kansas City, Mo., 
and ID. S. Malloy, lumber buyer, of Erie, Pa., is 
scheduled to arrive here next week. The an- 
nouncement came from the passenger traffic depart- 
ment of the Union Pacific railroad. They are said 
their way to Oakridge, on the new line 
Southern Vacific across the Cascade moun- 


It was announced here 


to be on 
of the 
tains. 

Through an error the statement was made in the 
Nov. 27 issue of the AMERICAN LUMBERMAN, that 
the Klickitat plant of the J. Neils Lumber Co. 
would perhaps close down two weeks before Christ 
mas for the winter. Hl. B. Holmes, of the J. Neils 
Lumber Co., advises that it is the intention of the 
company to close down as usual for the holidays, 
but this shutdown will not be longer than perhaps 
for ten days. 


LOS ANGELES, CALIF. 


Dec, 4.--The wholesale lumber market through- 
out the State shows an easier tone, a few declines 
being reported by larger dealers. Preparation for 
inventory is given as the reason. Throughout 
southern California during the last two weeks the 


DENVER, COLO. 


Dec. 6.—Weather has been ideal for building jp 
this State during the last week, and sales of lumber 


have been fairly good for this season. In the 
larger cities, however, sales are not up to what 


they were a year ago, due to the fact that building 
has about caught up with the demand. Proprietors 
of yards in the smaller cities and towns report that 
business is showing some inerease over @ year ago, 
and that the outlook for 1927 is very bright. 
Wholesalers here report that the bulk of their 
orders are for mixed cars. They also say that re. 
tailers are buying only as they need lumber, and 
are carrying small stocks. 

V. E. Ferguson, manager Warren Lumber Co,’s 
branch at Weldona, Colo., has made a number of 
improvements in the office and general arrangement 
of the yards. 

A good number of retail lumber dealers in this 
section are advertising in their local newspapers 
that now is a good time to go about needed 
repairs in homes. This campaign is aiding in sgel]}- 
ing lumber and other building materials. 


MINNEAPOLIS, MINN. 


Dec. 7.—Generally 
for early December. 
and buying naturally 
year. 

The season has not been satisfactory so far from 
the standpoint of Minnesota leggers. Lower tem- 
peratures have developed in the last week and in 
the last few days heavy additional snow has fallen, 


speaking, business is norma} 
Inventories are in progress, 
is at the low point of the 
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Patterns made from California sugar pine, 


showing laminations. 








This shows the species of sugar 


pine which is now being exploited through the eastern markets 





SCRIBNER’S 


Lumber and Log Book 


Most complete book 
of its kind ever pub- 
lished. Gives measure- 
ments of all kinds of 
Lumber, Logs, Planks, 
Timber; HintstoLum- 
ber De Dealers; Wood 
Measure; SpeedofCir- 
cular Saws; Care of 
Saws; Cord Wood 
Tables; Felling Trees; 
GrowthofTrees; Land 
Measure; Wages, 
Rent, Board, Interest, 
Stave and Heading 
Bolts, etc. 


Standard Book throughout the United States 
and Canada. 


SENT POST- 
PAID FOR 50 Cents 


S. E. FISHER, P.0. Box 197 


ROCHESTER, N. Y. 














Machine Molder Practice 


A manual on molder work, the operation and 
superintendence of the molding machine. Pui 
lished by a practical —a who traveled 
many thousands of miles to gather the necess: 
information. Bound in Red Leather. $2.50, 
postpai 


A ican Luml 431 So. So. Dearborn St. 


hicago, 














rail tonnage has 
season, but everywhere the retailers are 
down on their stocks just as much as 
mand will permit. 

their actual needs, 


been very for the 
cutting 
their de 
Right now they are buying for 

placing very few orders for 
future delivery. The lumber dealers are confident 
that 1927 is going to bring prosperity to business 
in general. The tourist trade to California, always 
considered as a good barometer, is especially high 
this season, a number of the railroads reporting 
that the volume is now better than last winter's 
to the extent of 100 percent. The rainfall on this 
date is almost twice that of the same period last 
year, and this is regarded as another indication of 
a prosperous year. 


satisfactory 


Charles Curran, of Pomona, 
fornia Retail Lumbermen’s Association, accom- 
panied by Al Stoner, of the Sawtelle Lumber Co. ; 

M. Shattuck, Ontario, and Paul Hallingby, Ham- 
mond Lumber Co., called on the lumber dealers 
in Ontario, Fontana, and San Bernardino last 
week. In recognition of the group's visit, the fol- 
lowing applications were received for membership 
in the State association: John Suverkrup, Suver- 
krup Lumber Co., San Bernardino ; Fred A. Chapin, 
Chapin Lumber Co., San Bernardino; J. W. 
Heinecke, Heinecke Lumber Co., Ontario; Hoyt- 
Roof Lumber Co., Ontario, and the Powell Lumber 
Co., Fontana. 


vice president Cali- 


H. C. Clark, southern California representative 
of the Booeth-Kelly Lumber Co., is now touring 


Arizona and New Mexico with L. L. Lewis, sales 
manager, who has been visiting the middle West 
and southern States. 

C. R. Wilson, for the last few years manager of 
the Spreckels Commercial Co., at La Jolla, has 
resigned. 


An abundance of snow with soft bottoms interfere 
with operations. Clear and cold weather now is 
needed. The northern pine manufacturers declare 
that there will be a heavy cut this winter. They 
sold a heavy volume of their products in 1926. 
White cedar post and pole manufacturers are carry- 
ing over a large amount of stock. Some of the 
largest will remain out of the woods entirely this 
year. Northern hardwood manufacturers will do 
a normal amount of woods operations, although 
there is considerable stock. 

Lumber interests in the Northwest are watching 
the mill situation on the Pacific coast. Buyers for 
line-yard companies are interested particularly. 
Holiday shutdowns may affect prices. Any up- 
ward trend of prices would, perhaps, have the 
effect of bringing in prompt orders. The most 
healthful thing that could happen to the mills 
would be to have a long period of suspended opera- 
tions. With stocks low in the hands of buyers, 
there can be no question, mill representatives say, 
that the unfavorable price conditions would be ad 
justed. If there skould be a rush of orders now, 
however, the mills might continue to operate, and 
immediate bookings would be subtracted from the 
spring business liter, and the mills would be in 
no better position. 

M. J. Scanlon, who has just returned from 4 
business trip to the Brooks-Scanlon properties at 
Perry and Eastport, Fla., said he was satisfied that 
Florida’s popularity will be as great as ever this 
winter. He mentioned that hotel rates are likely 
to be lower. Railroad transportation is improv- 
ing. Business has been fairly satisfactory with 
the company’s plants, Mr. Scanlon said. Lumber 
demand is expected to show activity again soon. 
Mills are already noting improved business. 

The Neil Jamison Lumber & Shingle Co., of 
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Everett, Wash., closed the plant Dec. 1 and does 
not plan reopening until January. Neil Jamison, 
president, said the suspension was to permit the 
making of alterations and to relieve pressure on 
the shingle market. Other shingle mills also were 
planning to close down temporarily. 

Prospects are for a good lumber trade in the 
Northwest in the coming spring, in the opinion 
of J. W. Hartray, S. H. Bowman Lumber Co., sys- 
tem of line-yards superintendent, who has returned 
from a visit to points in Minnesota and Iowa. 
The farmers in many places had short crops, he 
pointed out, but they had reserve money. In some 
places the late rains made impossible the neces- 
sary fall plowing. Unless there is a late spring, 
hewever, there should be no ill effects on spring 
Jumber buying. 

Alfred J. Vogle, who for thirty-five years has 
been in the retail lumber business at New Ulm, 
Minn., has retired. The Alfred J. Vogle Lumber 
Co. has been purchased by the J. E. Hennessy & 
Co., Excelsior, Minn. C. H. Hass, of Cherokee, 
Jowa, is yard manager at New Ulm. 


DULUTH, MINN. 


Dec. 6.—Northern pine trade is seasonably quiet, 
as retailers are getting into their inventory periods. 
A fair volume of business is coming from industrial 
quarters. Inquiry for box lumber is remarkably 
well maintained, and smaller operators practically 
sold up in lower grade dry lumber, while larger 
mills are not offering any stocks at discounts, as 
they feel that inquiry will be decidedly broader 
after the beginning of the new year. All items 
are stiffly held. Considerable lumber is being dis- 
tributed from yards at Duluth and Superior, mainly 
to industrial projects and school buildings. 

Buyers for the railroads have been in the mar- 
ket actively for ties and two Northwest roads were 
reported to have booked up for their requirements 
in hardwood ties at an average price of 85 cents. 
For softwood ties the average is about 70 cents. 
Camp crews are filled and outputs are expected to 
show a substantial gain over figures of last winter. 
More portable sawmills are operating than for sev- 
eral seasons. 

Members of the Duluth Hoo-Hoo Club are map- 
ping out entertainment programs for their fort- 
nightly luncheons, to be held on Mondays during 
the winter and spring months. The committee is 
setting out to engage speakers for talks upon trade 
topics. The next club meeting will be held Dec. 
13 at the Holland Hotel here. . 


MILWAUKEE, WIS. 


Dec. 6.—Quietness prevails generally throughout 
the market, due to winter weather. Sales are not 
being forced, as there will not be much construc- 
tion work put under way for several weeks. Prices 
of lumber from the West Coast have not undergone 
any noticeable changes compared with the previous 
week, but there is a very weak undertone to quota- 
tions. There is a fair demand locally for hard- 
woods. Box manufacturers in Milwaukee, while 
their production is holding at the same level as in 
previous weeks, are not buying any lumber. Most 
wood-using industries are buying only as they need 
lumber. Indications point to an increased volume 
following the turn of the year. Flooring manufac- 
turers at Milwaukee reported that oak has become 
a stronger competitor against maple. Profits are 
almost negligible, they state. 


PITTSBURGH, PA. 


Dec. 7.—Wholesalers generally report business 
‘quiet, due to the approaching holiday season. In- 
dications, however, point to considerable buying 
after the first of the year for immediate shipment. 
It is generally accepted that dealers are carrying 
rather light and broken stocks, and are bound to 
do considerable buying, as the industrial demand 
seems well maintained. Wholesalers are in receipt 
of reports that a number of mills have shut down 
indefinitely owing to low prices. With the coal 
strike in Great Britain settled, it is believed that 
export demand is bound to be greater. Hardwood 
Wholesalers report continued activity, with a 
tendency toward stiffening prices on some items, 
and steady demand for lower grades. Chestnut is 
Moving very freely on an insistent demand, which 
is particularly strong for 5/ and 8/4. Oak, espe- 
cially red, is in splendid demand. Idaho and Pon- 
dosa pine mill stocks are reported considerably 
broken. No price changes are reported in any of 
the pines. 

President H. F. Domhoff, Acorn Lumber Co., has 
returned from an extended trip among the trade 
in New England and New York State. He found 
business somewhat spotted, but on the whole aver- 
aging well. E. H. Stamm, of the same company, 
Sealing on the trade in the northern part of the 

e, 





J. W. Kendall, secretary Kendall Lumber Co., 
Who had his left arm broken in an automobile 
accident, had recovered sufficiently to have the 


plaster cast removed. He left Monday for New 
York City on company business. 

C. L. Babcock, Knoxville, Tenn., and Punta 
Gorda, Fla., was here last week conferring with 
Babcock officials. O. H. Babcock was in New 
York last week. 7 

W. J. Donoughe, of the W. J. Donoughe Lumber 
Co., of Verona, a suburb, has returned from a trip 


to Florida. 
BOSTON, MASS. 


Dec. 7.—Lumber trade in New England is show- 
ing the customary tendency to taper off as the 
Christmas holiday season draws near. Production 
of eastern spruce frames is now so light that prices 
look a little firmer. Provincial shippers are hun- 
gry for business and random lengths are barely 
steady. Hardwood flooring is quiet and prices are 
more or less uncertain. Other hardwoods are in 
fair demand at steady prices. Not much West 
Coast lumber ‘is now in transit for New England 
ports and prices keep firm. Southern pine parti- 
tion is easier and flooring hardly steady, with de- 
mand light. The roofer market is irregular. A 
snewstorm and zero temperature visited most parts 
of New England from last Saturday until yester- 
day morning, and in consequence there is little 
lumber moving out of retail yards today, or is 
there likely to be much movement this week. Very 
little lumber is now arriving here by water from 
the Maritime Provinces. The only receipts at Bos- 
ton last week were 24,760 feet of hardwood squares 
from Yarmouth, N. S., for Shawsheen Lumber Co. 

Jeremiah Downey, recently selected by Boston 
dealers to manage their Lumber & Research Bureau 
(Inc.), is finding himself in very popular demand 
as a public speaker. Other groups of lumber deal- 
ers want to know about the Boston plan and how 
it is working. So Mr. Downey is receiving many 
calls. 

The lumber and_ building supply business for- 
merly operated at 102 Albany Street, Springfield, 
by the New England Pulp Plaster Co., is now 
being conducted there as the Valentine Lumber & 
Supply Co. 

Arthur C. Dutton, president A. C. Dutton Lum- 
ber Corporation, with David Dutton, of the sales 
department, and Lucien Sadler, who has charge 
of the big distributing organization’s business in 
pine, are now in Europe on a tour planned to in- 
clude England, France, Holland, Germany, Poland, 
Finland and perhaps Russia. According to H. P. 
Wyckoff, the general manager, the party plans to 
study the European pine situation, but there is 
no definite intention of having any shipments of 
pine lumber sent to this country. Some sample 
shipments of Finnish red and white pine were 
brought here about a year ago by a Boston firm, 
but nothing ever came of the venture. 


NEW YORK, N. Y. 


Dec. 6.—Signs of the approaching inventory sea- 
son are everywhere present, yards buying spar- 
ingly and according to their immediate needs. A 
half foot of snow fell yesterday, and deliveries of 
lumber will be greatly impeded for the next few 
days, at least. The snow was heavy in West- 
chester County and on Long Island, where building 
projects had gone ahead with but few interrup- 
tions. 

A number of leading builders have come forward 
with predictions that 1927 will be a banner year 
in home construction, and these forecasts seem to 
be borne out by announcements of projects being 
contemplated in all parts of the metropolitan dis- 
trict. 

Arthur E. Lane, J. B. Tisdale, Ralph Angell, 
George H. Storm and Charles E. Marsh were among 
the lumbermen who appeared at a hearing before 
the board of aldermen last week against the pro- 
hibition of shingle roofs in Greater New York. The 
aldermanic decision is expected shortly. 

William N. Thompson, jr., will have charge of 
the new Babylon (Long Island) branch of the 
Brislin Lumber Co. He was formerly with Garrett 
Busch & Sons, at Amityville. 

H. S. Bond, vice president Lawson & MacMurray, 
southern pine specialists, of Hoboken, has been 
placed in charge of the firm’s new office in Room 
5619, Grand Central Terminal. 

Probably the largest Philippine mahogany ship- 
ments ever received in one month by one concern 
have arrived at, or are in transit to, the plant of 
the Indiana Quartered Oak Co., of Long Island 
City. The steamship Silverlarch brought to New 
York last week a cargo of 732,557 feet of sawn and 
seasoned Philippine mahogany. The steamship 
Rhine Maru came Dec. 5 with a cargo of 375,842 
feet, and the steamship Belfast Maru is due the 


latter part of this month with 486 feet. In giving 
out the exact figures on these cargoes, Willard 
Winslow, president of the company, remarked, 


“This is quite a lot of mahogany, sawn and sea- 
soned, coming in within a month.” 

The biggest Nylta Club meeting on record, not 
counting the annual Christmas party, was held last 








MIXED CAR 


Shipments from our 


Minnesota 
Transfer 
Yards 


are not only a. convenience, but by 
usually filling orders the same day we 
get them assures prompt arrival. 





“Bridal Veil’ Bungalow Siding 
Big Timbers—Long Fir Joist— 
Fir—Cedar—Spruce—Western 
Pine Lumber and Red Cedar 
Shingles. 





Shipments may also be made from our 
Mills at Granite Falls, Wash. 





A request for prices promptly given. 
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Co PACIFIC COAST Co 


alifornia White Pine 
alifornia Sugar Pine 


and Arizona Soft Pine 
Best Stock for Factory and Pattern Lumber. 

Ask LOUIS WUICHET, Inc. 

Room 712 Railway Exchange CHICAGO, ILL. 


Tel. Harrison 1295 


2x4 


The next time you want some 
nice DRY bright dimension 
send us your order. We spec- 
ialize in 2x4 No. 1 and No. 2 
Common, S45, manufactured 
from Upland timber. We can 
quickly handle orders for 
straight cars of |6'and 18 
stock. 


Pacific States 
Twas” Lumber Co. 


ASH. 
REPRESENTATIVES : 


. B.Marvin, 518 Peoples Gas Bidg., Chicago, Ill. 
K. J. Clarkson, 833 McKnight Bldg , Minneapolis, Minn. 
James A. Harrison, P.O. Box Sioux Falls, S. 
oseph Lean, P. O. Box 744, ‘Omaha, Nebraska 
rank Probst, P.O. Box, 1187. Fargo, No= Dakota 
O. G. Valentine, P. O. Box, 171, Denver, Colorado 


The Polleys 
Lumber Co. 


Pondosa 
Pine 


Dry Selects 


General Offices and Mills: 


Shipments via N. P. 
and Milwaukee Rys. 
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CALIFORNIA 


WHITE 
PINE 


You'll hke our quality, 
milling and prompt ser- 
vice. Try us next time 
you need 


BOX, SHOP 
and CLEARS 


Clover Valley 
Lumber Co. 


LOYALTON, CAL. 
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—_, 





H. B. HEWES, 
President 
W. T. VIRGIN, 
Vice-President 
R. H. DOWNMAN 
J. W. McWILLIA MS 
C. D.TERWILLIGER 
Sec.-Treas.&Gen. Mgr. 
F. E. WALKER, 
Asst. Sec, & Treas. 











Friday night. Ray Guinn, president, headed a big 
delegation from the Long Island Sale smen's Asso- 
ciation, and Mr. Guinn made a speech, expressing 
his pleasure in being a Nylta booster. There were 
more than 180 members present. Dunworth, the 
Magician, was the attraction. <A friend and co- 
worker of the late Harry Houdini in exposing the 


methods of fake mediums, Dunworth told the 

Nyltarians how the bogus “spirituals’’ work and 

he also “opened a bag” of his own tricks. 
Russell J. Perrine, president Johnson Bros., 


Brooklyn, 
Bank of 


is vice president of the Traders National 
Brooklyn, which opened its doors last 


Monday. William B. Greenman, president of the 
Brooklyn Builders’ Supply Co., is one of the 
directors. 

The American Cigar Box Lumber Co. has re- 


office in 
130 Clinton 
PHILADELPHIA, PA. 


Dec. 6.—J. G. 
and a widely 


moved its Insurance 


Building 


Brooklyn to the 
Street. 


Champion, City 
that 
that 


mayor of Ocean 
known lumber dealer, reports 
a number of new hotels will be erected in 
fast growing resort next year. 

William C. Coles, president C. B. 
Camden's largest lumber yard, 
C. Coles, jr., have returned 
the lumber centers of the 
hurt, Ala., they were 
Lumber Co. 


Richard Yorpin, jr., a popular lumberman of 
Vhiladelphia and a nimrod of no mean ability, has 
been busy this fall bagging quail and rabbits on 
the mainland of Maryland and shooting ducks on 
the Chesapeake Bay. 

Foster Goslin, Wildwood lumber retailer, 
been elected lieutenant governor of the 
Club for the southern New Jersey district. 


TORONTO, ONT. 


Coles & Sons, 
and his son, William 
from a trip through 
Southland. At Lock- 
entertained by the Jackson 


has 
Kiwanis 


Dec. 6.——Mickle, Dyment & Son, Toronto, who 
operate sawmills at Gravenhurst and Severn 
Bridge, Ont., will run both plants next season, cut- 


ting about 12,000,000 feet of hemlock, along with 
an assortment of white pine, spruce and hard- 
woods. They are running five camps this winter. 

A. W. Delaplante, of Hamilton, Ont., recently 
opened a wholesale office at 320 Bay Street, Toron- 
to. Mr. Delaplante for many years has been asso- 
ciated with the Beaver Lumber Co., of Hamilton, 
retailer. For some time he has been wholesaling 
in his own behalf in Hamilton. 


hk. W. Tobin, M.P., is the newly-elected presi- 
dent of the Brompton Pulp & Paper Co., East 
Angus, Que., succeeding the late F. N. MeCrea. 


the com 
reorganization. 

head of the Green Lumber Co., St. 
has been returned as a member of 
the hydro commission for that city. During the 
last few years, Mr. Green has rendered faithful 
service to the municipality in various activities. 

Guy H. Long, of the Long Lumber Co., Hamil- 
ton, was recently re@élected hydro commissioner in 
Hamilton by acclamation. This term will make 
the eighth year Mr. Long has served in this con- 
nection. 

Trevor Humphreys, managing director Watson & 
Todd (Ltd.), Ottawa, left recently for England, 
where he will remain during the winter and where, 
it is understood, he will shortly be married. 

J. A. Mathieu, head of the Rainy River Lumber 
Co. and former member of the Ontario legislature, 
was returned by a large majority in the Conserva- 
tive interests in the recent election for the district 
of Rainy River. 


ST. LOUIS, MO. 


Dec, 6.-The usual pre-inventory lull 
in the lumber market. This is true of both soft- 
woods and hardwoods. Neither lumber dealers nor 
consumers care to take on additional stocks until 
after the close of the year. Those who do happen 
to be in the market for lumber get a flood of quota- 
tions and widely varying prices, according to the 
eagerness of the manufacturer to move the stock. 

Edwin R. Thomas, of the Thomas & Proetz Lum- 
ber Co., has been elected a director of the Fred 
Medart Manufacturing Co., manufacturer gym- 
nasium supplies and lockers. 

H. D. Foote, president H. D. 


holders of 
time of 


Ile was one of the heaviest 
pany’s securities at the 

W. J: Green, 
Thomas, Ont., 


prevails 


Foote Lumber Co., 


Alexandria, La., was a recent visitor, stopping 
here on his way north. Mr. Foote said the year 
would show a satisfactory volume of business. 


“While hand-to-mouth buying prevents a back log 
of orders and keeps us constantly looking for busi- 
ness, on the whole we are selling just as much,” 
said Mr. Foote. 

James Parker Stevenson and F. 
Bryce Junior & Jellie, London, 
visitors in St. Louis yesterday. 
connections in Americ: 


L. S. Tayler, of 
wood brokers, were 

They are visiting 
, and left here for the Pa- 
cific coast. Mr. Stevenson is a member of Hoo- 
Hoo, having been initiated in Cincinnati in 1907. 
Both visited Hoo-Hoo headquarters here. 


SHREVEPORT, LA. 


lbec. 6.—Southern pine business is slow and dig. 
position of lower grades presents a special prob- 
lem, because of high freight rates, while the per. 
centage of B&better is now very much less thap 
it used to be. The rate to Ft. Worth and Dallas 
is the same as the rate to St. Louis, which jx 
three times as far away. One large concern with 
several mills states that it is getting ready to close 
down one of them, as it can not make lumber there 
and get cost out of the stumpage. Prices are 
undoubtedly at rock bottom. Some of the op. 
timistic manufacturers see prospect for an advance 
in prices after the first of the year. All items of 
common boards and dimension are at least $3 legs 
than they were a year ago. Wholesale prices on 
finish, both steam and smoke dried, are $4 legs 
than on Jan. 1 of this year. 

A party of officials of the Long-Bell Lumber Co,, 
from Kansas City headquarters, recently visited 
DeRidder on the annual inspection tour. Among 
courtesies extended them was a banquet, with city 
officials and the chamber of commerce as hosts, 
President Frank E. Powell, of the chamber, ex- 
pressed the thanks of the community to the Long 
Bell company for its aid in the development of 
several industries. 


MACON, GA. 


Dec. 10.— The usual seasonal dullness is prevalent 
in the roofer market. Northern yards are reported 
to be reducing their stocks before the annual in- 
ventory is taken on Jan. 1. The general prices 
for roofers in this territory are $18.50 and $19.50, 
but some mills that have become overstocked of.- 
fered cars this week at $18 and $19. The manu- 
facturers and wholesalers look for a considerable 
improvement in the market after the first of the 
year. 

Conditions have been good in the longleaf pine 
market this week, with eager takers for most of 
the production. The mills are running to capacity 
in southwestern Georgia and southeastern Alabama. 

The Lumbermen’s Club will have its December 
dinner meeting at 6:30 o’clock next Thursday night, 
Dec. 16. This is the first meeting that is to be 
held under the earlier schedule, to accommodate 
business men in the downtown district. 


TUSCALOOSA, ALA. 


Dec. 6.—-The southern pine market is rather dull, 
and prices will average $1 lower than they were 
six weeks ago. During the last few days, however, 
there semed to be considerable interest in purchas- 
ing material for spring requirements. The ma- 
jority of buyers wait until the mills fill their order 
files and after the market has advanced. Stocks 
in yards and at the mills average anywhere from 
15 to 30 percent lower than they were a year ago, 
and prices average cheaper. Stocks at big mills 
run largely to high-grade material, and are perhaps 
15 percent less than those of a year ago, while 
stocks at small mills will run anywhere from 25 
to 40 percent lower. On the whole it would seem 
that mill stocks are in the neighborhood of 75 
percent of what they were this time last year. 


NORFOLK, VA. 


Dec. 6.—The last week has been a rather dull 
one for North Carolina pine. Most yards are going 
to keep off the market until after inventory time. 
Lower prices are not likely, except perhaps in one 
or two items, for it is going to be rather difficult 
for the mills to make much lumber during this 
month. 

Demand for 4/4 
has been very light. 
very quiet. No. 2 
both band and 
very sluggishly. 


edge No. 2 and better rough 
Edge 4/4 No. 3 has also been 
and better 4/4 stock widths, 
circular sawn, -have been movibg 
The band mills are not bothered 
with much stock, but there is much circular saw? 
stock offered and the price is weak. No. 3 4/4 
stock widths have been moving fairly well, but 
demand does not equal production. Edge, 5/4 and 
thicker, No. 2 and better, has been quiet, and 
5/4x10. and 12-inch has not been quite so active. 
Miscuts, 4/4, No. 2 and better, are moving better, 
and there is a little better demand for 4-inch and 
up bark strips. 

Sales of 4/4 edge No. 1 box, rough and dressed, 
have been very light. Local box mills seem to be 
well stocked up and are now buying a little tupelo 
only. Lower prices are not going to stimulate 
buying. Edge 4/4 No. 2 box has been rather quiet, 
and more is being made than is sold. The price 
is not likely to change this year. No. 1 4/4 stock 
box has not been so active, due largely to there 
not being much kiln dried or good air dried bot 
ready for shipment. Millmen may be able to ge 
a small advance on stock box. No. 2 4/4 stock 
box has been moving very slowly. Edge box, 5/4 
and 6/4, is dull. Box bark strips, 4/4 rough aud 
dressed, continue very active. Inquiries for rather 
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arge plocks for shipment in January are being re- 
»ived, but few mills wish to quote ahead. 

There has not been much demand for flooring, 
pin ceiling and partition. Buyers in certain sec- 
ons claim to be able to buy flooring at very low 
vices. Lhe planing mills are not carrying ex- 
‘sive stocks. Business will be better in January, 
ad prices will stiffen quickly. Kiln dried and 
jr dried roofers have been moving rather slowly. 


phere is not much kiln dried stock available. Lath 
re very quiet. 

LAKE CHARLES, LA. 
Dec. 6.—The southern pine market continues 


ather sluggish. Orders are still coming in from 
‘he southern territory, where retail yards are tak- 
yg a good deal of building material for current 
eds. Orders have fallen off, and production is 
ow in excess of both orders and shipments. Lum- 
iermen are inclined to be optimistic and are hold- 
yg to present prices. No. 2 common is weak, and 
th have been spotty. Upper grades and finish are 
yoving fairly well, especially to southern retail 
ards. ‘Timbers are in strong call, and dimension 
. moving fairly well. Local oil fields are buying 
» fair volume, and some industrial business is re- 
yorted. The export demand is very satisfactory. 
production holds very close to normal, the larger 
jis operating full time. There is very little ac- 
mulation of stocks, cars with satisfactory as 
ortments being hard to find. Weather has been 
wal for manufacturing and logging. 


BIRMINGHAM, ALA. 


Dec, 6.—Retail lumber trade has not been quite 
s brisk during the last week as formerly. Busi- 
yess is holding up fairly well, however, according 
a number of local retail dealers. The approach 
{the holiday season has retarded the retail move- 
went to some extent. It is expected to open up 
etter than ever after Jan. 1. Many new buildings 
re being planned for the Birmingham district for 
yext year. Practically all sawmills in Alabama are 
perating full time. The mills of southern Ala- 
ama are cutting considerable longleaf pine for 
export through Mobile and Pensacola. 


BEAUMONT, TEX. 


Dec, 6.—Decrease in southern pine production 
faround 400,000 feet daily, through the cutting 
it of three big Louisiana mills, is, lumbermen here 
“ay, certain to have a generally beneficial effect 
othe pine market in the immediate future. The 
aill of the Central Coal & Coke Co., at Carson, La., 
it out on Nov. 22, and the Kinder mill, of the 
Peavy-Byrnes Lumber Co., cut its last log Thurs- 
lay afternoon, Dee. 2. The last but one of the 
famous Long-Bell mills in the South cuts out at 
Ludington about Dee. 10, leaving that big firm 
other southern mill, that at Conroe, Tex. 
The southern pine market is just about where it 
las been for a couple of weeks. Production is 
seater than sales, and excess of shipments over 
production and sales is reducing the order files. 
While demand has fallen off, prices have not been 
versely affected to any appreciable extent. 

Hardwood prices are holding firm, and demand 
‘normal for this season. Slackening of demand 


it one 


tred and sap gum has served to relieve the 
‘lortage in these woods, but has not caused any 
nee changes. Oak flooring stock is moving to 


le flooring factories in satisfactory volume. 


LAUREL, MISS. 


A fair amount of southern 
ive been booked. 


vec. 6 pine orders 
Order files remain fairly large. 
‘ocks are around normal and _ production 
‘l up to the average. It is no secret that 

prevailing prices are unsatisfactory to the 
‘iufacturer, but production continues well 
)tonormal. Only a few items show any material 





ee recession. Lath probably show a greater de- 
‘ne than any other items. Some have been 
need to accept as low as $4.25 f.o.b. mill on 
oot No. 1, kiln dried. The upper grades of 
om and 1x4-inch flooring are not as strong as 
bey were, The lower grades of practically all 
MS are firm. Special cutting of all descriptions 


‘htinues strong. Timber prices remain unchanged. 
‘Me export situation is considerably better. A 
‘ger inquiry is developing from abroad, freights 
% easier, and indications are that the export 
Market will be extremely active during the winter. 
ne Visitors to local mills here included F. §. 
en purchasing ¢ agent Norwood Sash & Door 
Cordon earns, Co., Cincinnati ; W. Le Grant, of 

Van Tine Co., Hattiesburg, Miss; F. H. 


Stri ? 

e me of the F. H. Strieby Lumber Co., Kansas 

“a, * A Tompkins, lumber buyer, Hattiesburg, 
» and George L. Stover, of George L. Stover 


L 
‘Gares G Williamsport, Pa. 
arles Green, president Eastman, 


& 
‘4nd Mrs. Green are at home from 


Gardiner & 
New York 





City, where they had a visit with their children, 
Gardiner, student at Laurenceville School, Lau- 
renceville, N. J., and Anne, who attends Rose Mary 
Hall, Greenwich, Conn. 

Philip S. Gardiner, secretary 


mastman, Gardiner 


& Co., has returned from a six weeks’ trip to’ the 
Pacific coast and the Hawaiian Islands. 
S. H. MeLaughlin, export sales manager Wau- 


sau-Southern Lumber Co., was a visitor to the Mo- 
bile coast during the last week. 

John Alexander, of Aurora, IIL, 
ter Lumber Co., Electric Mills, Miss., and Mrs. 
Alexander, their son, Walter, and their daughters, 
Jean and Martha, were guests last week of their 
relatives, Mr. and Mrs. William H. Mason. 

Wallace B. Rogers, director of Eastman, Gar- 
diner & Co., and Mrs. Rogers, have returned from 
a stay in Chicago. 


WARREN, ARK. 


Dec. 6.—The Arkansas soft pine market has con- 
tinued quiet. Prices are on practically same levels 
as for some time. <A few mills are offering slight 
concessions to move items they have in surplus, 
but this is exceptional. Most mills feel disinclined 
to reduce prices to force placements of business 
that is not ready. Some mills are of the opinion 
that more business will be placed the latter part 
of this month, as reports show that retailers’ 
stocks are below normal in many instances. The 
orders being placed are from yards for mixed cars, 
on which rush shipment is required. Volume of 
inquiries from the dealers is small. Some indus- 
trial orders are being placed, but they are not of 
much size, and inquiries from industrials are 
searce. Buying of car material is at a low point. 
Production this week has been normal in this 
vicinity, as weather has not interfered with log- 
ging. Shipments have been somewhat lighter than 
production and in excess of new business. Car 
supply is adequate and there is a surplus of labor. 
Small mill production is on about same level as 
for the last few weeks, and much lower than in 


the summer. 
HOUSTON, TEX. 


Dec. 6.—-Southern pine shiplap is down from 50 
ceuts to $1 under last week, and the whole market 
is softening, except on timbers. Export trade and 
railroad orders have created a good demand for 
timbers. There is no demand for shingles and 
their prices have touched the lowest point on 
record. There is a fair demand for hardwoods, 
particularly low grades. The lath market is quiet. 
Zuilding is at a low ebb on the farms. The 
towns in the Rio Grande Valley and a few other 
sections are using considerable material, but on 
the whole Texas trade is quiet. Retailers are 
earrying small stocks and doing hand-to-mouth 
buying, letting the millmen carry heavy inventories. 


BROOKHAVEN, MISS. 


Dec. 6.—The volume of business secured during 
November was very gratifying. The export mar- 
ket contributed very liberally and appears in much 
better shape than it has been for a number of 
months. It is problematical whether foreign buy- 
ers will await a reduction in ocean rates. Some 
export factors expect a reduction in rates and are 
quoting materially lower prices, thus stimulating 
foreign trade. Stocks in foreign ports are ad 
mittedly low. Pine shipments during November 
came within about 5 to 8 percent of production. 
Shipments were interfered with by heavy rains. 
Labor conditions are about normal. December 
business has opened in fine style, both interior 
and export, and orders are ahead of production. 
l’rices are holding firm, and stocks are low and in 
a number of cases badly broken. ‘Those dealers 
who took inventory on Dec. 1 are permitting their 
shipments to come right along. The turn of the 
new year will allow the mills to despatch business 
booked for delayed shipment. 

Flooring, 3- and 4-inch, is showing some move- 
ment, while stocks are rounding out nicely. B&bet- 
ter 4-inch flooring has been moving in nice volume. 
Drop siding has continued fairly strong and stocks 
are well assorted though not large. Stocks of ceil- 
ing, 44x4- and %x4-inch in all grades, are rounded 
out with no excess of any grade and few oversales 


president Sum- 


listed. This is also true of %x4-inch partition. 
Finish, l-inch in B&better, both longleaf and short- 
leaf, is showing only a nice assortment, while some 


sizes of 5/4 B&better are badly oversold. Of 
B&better finish, 144- and 2-inch, there are fair 
stocks. The exporters have not been offering enough 
money for diversion of thick finish to thick saps. 
In No. 1 and C, the 1- and 2-inch show a com- 
fortable surplus, while stocks of 5/ and 6/4 are 
very badly “shot.” 

Stocks of fencing, No. 2, 1x4-inch, are very light. 
No. 2 fencing and flooring are accumulating. The 
8- and 10-inch No. 2 boards in longleaf are badly 
oversold, while stocks of 12-inch No. 2 longleaf 
are only fair. Stocks of 8- and 10-inch No. 2 
shortleaf boards are of comfortable size, and will 
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Sumpter Valley 


P} 
Soft Textured Ine 


This is some of the softest, 
finest textured lumber you 
ever handled. A trial car will 
make you a steady customer. 
We can furnish anything you 
need in Western lumber pro- 
ducts. Let us quote you. 


4 
H. J. Anderson Lumber Co. 


Manufacturers and Wholesalers. 


———— Portland, Oregon 











Willapa Lumber Co. 


Fir 
Spruce 
Hemlock 


Our Specialty 
Vertical Grain Uppers 


Carefully dried—Well manufactured. 


Old 
Growth 





- RAYMOND, 5 aet 
ee Sales Office: PORTLAND, O 


Chicago Representative 
Western Wood Products Co., Tribune Tower 











We Specialize in 


FIR 
Plank 


Timbers 
Quality 
Long Dimension 


The Griswold 


Long 
Joists 





Service 


SALES AGENTS: 
Griswold-Grier 
Lumber Co. ne 
Gasco Bldg., Evergreen Lumber 
PORTLAND, ORE. Company. 
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Sitka Spruce 


} 
| 
We cut our own timber, in a modern 
Band Mill, equipped with latest type 
Kilns and High Speed Planers. 


OUR SPECIALTY IS SHOP 
65 TO 80% EDGE GRAIN 
We Also Manufacture 


FIR AND HEMLOCK 
LUMBER AND LATH 
Capacity 150,000 Feet 8 Hours. 


Winchester Bay Lumber Co. | 
| SALES OFFICE: 
910-11 Porter Bldg., PORTLAND, ORE. 
Mill at Reedsport, Ore., 


MEMBER WEST COAST LUMBERMEN’S ASSN. 
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Al type 
Sor every 
purpose 


WATCHCLOCKS 


DETEX WATCHCLOCK CORPORATION 
BOSTON-23 BEACH ST. 
CHICAGO-4147 RAVENSWOOD AVE. @ NEW YORK-76 VARICK ST. 








Wire Rope for 
Logging 


By whatever method logging is 
done, the best means is HERCU- 
LES (Red-Strand) Wire Rope. It 
has been successfully used for such 
work ever since logging has been 
done with mechanical equipment. 





















Established 1857 
A. Leschen & Sons Rope Co. | 
ST. LOUIS | 
N 

ee | 

San Francisco 

No. 1 

—— 





WARREN AXE & TOOL CO. 


WARREN, PA. 


Were awarded highest GRAND 1-14 2 
$$$ TT 
ALSO ALASKA-YUKON PACIFIC EXPOSITION 


AND DROP FORGINGS. Daily fac- 
AXES-LOGGING TOOLS tory capacity 3800 Axes & T cols 


honors Panama - Pacific 
International Exposition 





probably find a good sale in the West Indian trade. 
Of the No. 2 shortleaf, 1x12-inch, there are fair 
stocks, but the oil field demand remains very 
strong. Stocks of No. 2 common, 5/ and 6/4, are 
very small, with those of some items badly broken. 
No. 3 fencing, 4-inch, is not in surplus. Stocks 
of No. 3 6-inch fencing and flooring are small. 
This is also true of 8-, 10- and 12-inch No. 3 
boards. Considerable box material business is be- 
ing placed. 

Nos. 1 and 2 lath remain quiet, though some 
orders are being booked. The position of pine 
shingles is unchanged. 

Longleaf and shortleaf dimension, both Nos. 1 
and 2, continue to move well, and stocks are very 
badly broken. No. 3 dimension stocks are only 
fair in some items, with holdings of others small. 
Longleaf timbers, particularly in the large sizes, 
are holding firm and the mills are badly oversold 
on this material. Heart grades of timbers are also 
sold well ahead, and the export market has orig- 
inated a nice volume of small sawn timber cutting. 
Shortleaf timber cutting is being placed in much 
better volume, and mills have comfortable order 
files. 

The hardwood market remains firm, with prac- 
tically no price concessions being resorted to, as 
the mills seem to have enough business booked 
ahead to take care of them through December. 
There will be many shutdowns of mills during the 
holidays. Ash, beech and cypress have been slow, 
while the gums, oaks, poplar and tupelo have 
moved well. Stocks of hardwoods were reduced 
during November, as shipments exceeded production. 


WINNIPEG, MAN. 


Dec. 6.—Business has fallen off considerably dur- 
ing the last week, owing to extremely cold weather 
and heavy snowfall throughout the West. Yard 
stocktaking has also begun. Wholesalers report 
that practically no orders are being placed. The 
consensus seems to be that the retailers will do 
very little heavy buying before the New Year, 
especially in view of the very unsteady wholesale 
market. There is practically no stable price on 
Coast material. All northern spruce mills are 
busily engaged in getting their logging camps estab- 
lished for winter activities. They all report a very 
successful season, and are planning on increasing 
their woods operations this year. 

The Winnipeg Hoo-Hoo Club is rejoicing in the 
fact that one of its prominent members has been 
reélected mayor of Winnipeg. This is Ralph Webb’s 
third term. Mayor Webb is a very loyal Hoo-Hoo 
and never fails to turn up when the club’s social 
events are staged. He is a hard worker for Hoo- 
Hoo and lumbermen in general. The Winnipeg 
club also has as members the newly elected lieuten- 
ant governor of Manitoba, the Hon. T. A. Burrows, 
and the newly elected member of the dominion 
parliament, the Hon. J. S. McDiarmid. These gen- 
tlemen are loyal supporters of the order. 


NEW ORLEANS, LA. 


Dec. 6.—The week’s business is generally de- 
scribed as seasonably quiet, southern pine bookings 
showed a gain over those of Thanksgiving week, 
“Fill-in” orders are being booked, and there are 
daily inquiries. The trade apparently is keeping 
close touch with the market while buying for im- 
mediate needs only. That comment applies equally 
to cypress and the southern hardwoods. The cy- 
press people report some offers for post-New Year 
delivery. Prices are said to be fairly well main- 
tained, except that some hardwood items are 
rumored to be weakening a little. 

Word comes from Hammond, La., that V. A. 
Stibolt, one of the executives of the Natalbany 
Lumber Co.,,has accepted an official position with 
the Moline Plow Co., of Rock Island, Ill. Definite 
announcement was made by Mr. Stibolt at the 
meeting of the Hammond Rotary Club last Wednes- 
day, where he delivered a farewell talk. He has 
been an untiring worker for community develop- 
ment and an active member of the Hammond 
Chamber of Commerce, Country Club and Rotary 
Club. 

F. J. Thomas, sales manager Louisiana Red Cy- 
press Co., is making a trip through northern and 
midwestern trade territory and will be absent a 
week or ten days longer. Harvey Moynan, man- 
ager of the company’s hardwood department, re- 
turned this morning from a tour of the Memphis, 
Arkansas and northern Louisiana hardwood dis- 
tricts. 

The New Orleans Lumbermen’s Club announces 
preparations for its annual New Year's dance, to 
be given at the clubrooms on New Year’s Eve. 
The club’s Thanksgiving dance proved highly en- 
joyable, and the entertainment committee is re- 
solved to surpass the success of the Thanksgiving 
entertainment at the New Year’s Eve ball. 

Ground was broken at West Monroe, La., this 
morning for the second unit of the Brown Paper 
Mill Co.’s plant, which is expected to be ready for 
operation by Sept. 1 next. The new unit is esti- 


ne 
mated to cost from $1,750,000 to $2,000,000, }, 
will bring the company’s total plant investme; 
to $5,000,000, increase its kraft paper output ty 
140 tons a day, and increase its payroll to an g 
nual total in excess of $1,000,000, according 1, 
the Monroe advices. ; 

Organization of the Lake Charles Building y 
terial Dealers’ Exchange was announced from [ay 
Charles, La., last week. The officers are: Lig, 
Peters, president; C. M. Managan, vice preside; 
and Carroll Allen, secretary-treasurer. 

The Terry Manufacturing Co.’s box factory » 
Crystal Springs, Miss., began operations last we, 
in preparation for next year’s truck-growiny 
harvest, and the Planters’ Package Co. is overhay. 
ing its machinery and preparing to begin capacity 
production within a short time. Between now apy 
May 1, when the truck-growers in the Cryst, 
Springs district begin shipments, huge quantiti« 
of crates and containers must be turned out, anj 
all hands are said to be preparing for a recor 


ATLANTA, GA. 


Dec. 6.—While a number of smaller mills hay 
closed down until the middle of January, pine pro 
duction is well in excess of new business. Ship 
ments centinue close to output, so mills are not 
accumulating large stocks. There is even a short 
age of a few items in best demand, with quantity 
orders difficult to fill quickly. Weather is beginning 
to interfere with logging. 

Southeastern railroads have lately been buying 
building materials and their inquiry indicates goo 
winter business. Purchases are mainly of pin 
flooring and dimension. Their inquiry for car me. 
terials is also fairly brisk. 

Retailers buy for immediate needs only. In th 
Georgia district, retail stocks are about normal, 
but elsewhere in the Southeast are below norma! 
Comparatively little buying is being done by 
smaller communities, owing to the slump in cotton 
but they are inquiring. Dealers are selling most 
items at $3 to $5 less than during late Novem 
ber. Lath are still $8, while red cedar shingle 
have advanced about 50 cents. 

Wholesalers report a fair industrial demand for 
flooring, ceiling, partition and dimension, but tha 
total sales are less than normal. Prices have con 
tinued to decline. Pine flooring, 1x4-inch B&bet 
ter, is now around $42, and 1x3-inch, $49. Cei! 
ing and partition are down about $1; ceiling 
$1@2; dimension and finish, $2@3. 

Though roofer mills are keeping production low 
the market is $18.50 to $19.50, or 50 cents less 
Only larger mills having established markets ge 
$19 and $20. Kiln dried roofers, No. 2 common 
are down to $21@22 for 1x6-inch, while 1x8- t 
12-inch are now $23 to $24. 

A very good call for fir doors is reported by tl 
Addison-Rudesal Lumber Co., Atlanta wholesaler 
Recently it took on distribution of the Lamine 
line of the Wheeler-Osgood Co., Tacoma, Wash 

The Brunswick Creosoting Co., Brunswick, 6a 
is investing several thousand dollars in new build 
ings and equipment. 

The Sears-Roebuck Co., of Chicago, contemplate 
erection of a $3,000,000 addition to its Atlanta 
branch, doubling its size. About 4,000,000 feet o' 
pine will be used, and several hundred thousané 
feet of maple flooring. 

L. B. Sanders, president L. B. Sanders Lumber 
Co., Atlanta wholesaler, went to Florida last week 
for business and pleasure. 

C. B. Harman, secretary-manager Southern Sash 
Door & Millwork Manufacturers’ Association, left 
last week for Lexington, S. C., to see his father 
who is seriously ill. 

Mr. and Mrs. Charles J. Williams, jr., of Jack 
sonville, were in Atlanta recently en route hom 
after a visit to Portland, Ore. Mr. Williams is th’ 
president of the Moore Dry Kiln Co., of Jacks0 
ville, and also of the Moore Sprinkler Co., 4 80 
sidiary organization formed a few months ago. 


ALBUQUERQUE, N. M. 


Dec. 6.—Albuquerque retail lumbermen find bus! 
ness on the whole a little ahead of last year 
this time. 

The White Pine Lumber Co.’s addition of anothe’ 
unit doubles its capacity, and works perfectly afte 
a two weeks’ test. With paved alleys and Ros 
carriers, outdoors is as attractive as within. Fifty 
two miles of logging road are now completed ! 
Porter, in the heart of the timber supply, while th 
Albuquerque Gas & Electric Co., which is to utilizt 
mill waste, has practicalyy completed its 17-wilt 
transmission line from Albuquerque to the add 
tional power house at Bernalillo. 

The Breece mill in Albuquerque will install! 
flood lighting system with 90-foot towers, intendist 
by Jan. 15 or Feb. 1 to put on a complete nist’ 
shift, including the yard force, and may run 
box factory at night during the fruit packing 











son. The grading for the logging road out ° 
Grants is completed, and steel will be laid late 
January, so that logs will be coming from ™ 
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point as well as from Thoreau. Plans include a 
eat of 37,000,000 feet in 1927. For the new Breece 
pill at Alamogordo, electric throughout, Cooper & 
odie, contractors, have for six weeks been accumu- 
jating logs at the rate of 75,000 feet a day, and 
this rate can be increased to meet the demand 
when the mill starts, at an early date, with day 
and night shifts. 

Kenneth Baldridge, president New Mexico Lum- 
permen’s Association, has been down the Rio 
grande duck hunting over the last two week ends, 
accompanied by his family on the first trip. 

The Southwestern Sash & Door Co. has bought 
the lot adjoining the office and warehouse on the 
north, at 416 North First Street, and will erect 
a brick building 25 by 142 feet in size, to be com- 
pletely equipped with planing mill machinery. 

Louis G. Hesselden, formerly associated with 
his brother, J. W. Hesselden, in the Superior Plan- 
ing Mill, will graduate in the spring in a combined 
architectural and engineering course at the Uni- 
yersity of Pennsylvania. The Superior mill sup- 
plied a large share of the material for the Monk- 
pridge Sanatorium, which has added seven new cot- 
tages, all connected with the central heating plant. 

Col. Geo. E. Breece left Dec. 1 for a three weeks’ 
trip to Kansas City, and to Monroe, La., where 
be will lay out a new oak flooring mill with 100,- 
000 feet daily capacity. 

7. M. Stribling, superintendent G. E. Breece 
Lumber Co., has left for Holly, Colo., to invoice 
its yard at that place, which has been sold, as has 
also the yard at Sedgwick, Kan. 

Pp. O. Sorenson, of the Sorenson Brick & Mate- 
rials Co., has been confined to his home and to 
ped for several weeks. 


SAN FRANCISCO, CALIF. 


Dec. 4.—With San Francisco and the bay district 
material supply men still blocking efforts of union 
labor to oust the American Plan building workmen, 
factions in the strike have agreed to a peace parley. 
Retail lumbermen, not only in San Francisco but 
in the entire central California district, are await- 
ing with interest the outcome. 

Edward P. Ivory, recently named sales manager 
of the California pines department of the Charles 


sities, and spent the following week conducting 
business. 

Pete McNevin, sales manager Pacific Lumber Co., 
has just returned from a sales trip to its eastern 


offices. 
VANCOUVER, B. C. : 


Dec. 4.—Advices received by the board admin- 
istering the new minimum wage law indicate that 
the 40-cent per hour rate has already begun to 
force the Oriental employees out of the mills. That 
is the statement issued by the board. All mills 
are observing the new regulations, the official an- 
nouncement states. Action of the courts this week 
resulted in dismissing the second appeal of the 
lumbermen, in the test case against Robertson & 
Hackett Sawmills (Ltd.). The decision upholds 
the finding of the magistrate who imposed a penalty 
to set up a stated case. Counsel for the lumbermen 
entered notice of appeal to the Supreme Court of 
Canada. If the hearing results in another dis- 
missal, the only other appeal is to the Privy 
Council of the Empire at London, England. This 
course, the lumbermen assert, they are prepared 
to follow. 

Prince Rupert forest district scaled over 20,000,- 
000 feet of timber in October, bringing the total 
for the year to date of 120,000,000 feet for the 
district. Seale of poles and piling for October 
totaled about one-quarter of a million feet. 


LUMBER TRANSPORTATION 


(Continued from page 77) 
Complaint on Window Glass Rates 


WASHINGTON, D. C., Dec. 6.—A joint complaint 
has been filed with the Interstate Commerce Com- 
mission by the Willinghan-Tift Lumber Co., Pat- 
tillo Lumber Co., Phoenix Planing Mill Co., The 
Warren Co., Patterson Lumber Co., and West Lum- 
ber Co., of Atlanta, and the Pittsburgh Plate Glass 
Co., each seeking $1,000 reparation on carload ship- 
ments of window glass from New Orleans to At- 

















AFTER THE STORM 
Longwood 


Manager Golden Saw mill Co Florida Sept.20.1926 


Golden. Missa 


Dear sir 1 am writeing you in regards to saw mill work i am a mill man with 
25 years experience fully under stand saw milling from stump to car and i 
am writeing you to see if you are leting any of your small mills out i 
would be mighty glad to contract one or more of them every piece of lumber 
i saw that will not go on the market caused from bad Mfg you can take the 
value of it out of my saw bill i am a sawver my self and could bring two 
more good sawyers in case you have done let all your mills could you give 
me the job as looking after all the mills keeping them un 4& my dear 8 

sir if you feel at all interested will you please write me at your 
earliest convenients for i wont to leave Fla very soon i wont to thank 

you in advance for a place with you please write me giveing me your very 
best prieces kind of timber to be sawn size of mill how long a location 

bike 


yours respt 
The manager of this Mississippi sawmill sent us the above copy of a letter he had received with 
this comment, ‘‘Isn’t this one good enough?’’ Draw your own conclusions. 


Nelson Co., left San Francisco today for a short 
trip to the mills of the Yosemite Lumber Co., at 
Merced Falls. Following this, Mr. Ivory will pre- 
pare for a trip to the eastern consuming centers 
for promotional work in connection with the com- 
pany’s large production of sugar pine. Woods 
operations of the Yosemite company have been 
shut down for the winter, due to early and heavy 
snows in the high Sierras. 

Fred Chamberlin, of the Brockway-Smith Lum- 
ber Co., Boston, Mass., spent part of the week in 
San Francisco on business. He left for Portland 
last night. 

Ceorge Brown, of Brown & Broad Newstead 
Homes (Ltd.), Brisbane, Australia, is making a 
tour of the Pacific coast with a view to importing 
California lumber for home building. Business in 
the Antipodes, according to Mr. Brown, is better 
than at any time since the war. ‘There is plenty 
of money for home building, he declares. 

p C. E. Tweedle, of Krause Bros., Seattle, was a 
San Francisco visitor during the week, stopping 
here while en route to the east coast. 

George A. Reed, of the Dixie Lumber Co., Hagers- 
town, Md., and Ralph Wilson, of the Wilson Lum- 


lanta. It is alleged that the rate of 79% cents a 
hundred pounds applied on the shipments con- 
cerned was unlawful, and that in the future com- 
plainants must continue to pay this unreasonable 
rate unless the commission fixes a just and reason- 
able rate. Complainants are all Georgia corpora- 
tions with the exception of the Pittsburgh company, 
and all engaged in the manufacture of sash, doors 
and blinds and the purchase and sale of window 
glass. The Alabama & Vicksburg Railway Co. 
and others are named as defendants. 


Railway Equipment and Supplies 
In the latest issue of Railway Age inquiries and 
orders for railway cars are reported as follows: 


INQUIRIES—Fruit Growers Express, 400 under- 
frames; Jamaica Government Railways, 25 to 30 
box cars; Lehigh Valley, 500 double sheathed box 
cars, 55 tons’ capacity; Missouri Pacific, 3,222 
freight cars including 500 box cars, 40 tons’ 
capacity, 100 self-clearing gondola cars, 50 tons’ 
capacity, for the International-Great Northern; 
100 ballast cars, and 20 caboose cars for the Gulf 
Coast lines; 750 box cars, 50 tons’ capacity, 750 
a Co., Portland, Me., were San Francisco visitors Sn at Se See —— ' png —— 

2@ os , a ’ - ’ 
ie were. 7 250 hopper bottom coal cars, 50 tons’ capacity, 
on C. Patrick, wholesaler, Portland, Ore., was a and 2 air dump cars, for the Missouri Pacific. 
visitor last week. He arrived in time for the “big Orpers—Norfolk & Western will build 250 box 
game” between Stanford and California univer- cars and 25 steel caboose cars in its Roanoke shops. 


DoesY our Planing 
Mill MakeMoney? 


Inferior knives are 
a drag on your 
profits and fre- 
quently are the 
cause, of poor 
lumber and 

waste. Insist 
on getting the 
‘best knives. 
If you use 
thin knives 
get a set of 



































Simonds 
Red Streak 
High Speed 
Steel Knives. 
They will give 
you greater pro- 
duction and 
=|! smoother finished 


lumber. 


Red Streak Knives run longer with- 
out regrinding or joining. 




























































































They have greater resistance to 
shocks, and are accurately ground 


and balanced. 


Order from your dealer or from 
any Simonds Service Station. 


SIMONDS 


Saw and Steel Co. 


“The Saw Makers” 
ESTABLISHED 1832—FITCHBURG, MASS. 


Chicago, Ill. Lockport, N.Y. San Francisco, Cal. 

Boston, Mass. Memphis, Tenn. Seattle, Wash. 

Detroit, Mich. Atlanta, Ga. Montreal, Que. 

New York City London, England Toronto, Ont. 

New Orleans, La. Portland, Ore. Vancouver, B.C. 
St. John, N. B. 
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VANLANDINGHAM LBR. Co. 


19 South La Salle St. 
Telephone—State 6427 


CHICAGO 


W. B. VANLANDINGHAM 
E. T. VANLANDINGHAM 
Cc. B. CUNNINGHAM 
LAWRENCE F. BRAUN 
WILLIAM E. KRUEGER 
JAMES ALLEE 





SOUTHERN PINE 
WEST COAST PRODUCTS 
HARDWOOD FLOORING 

HARDWOOD LUMBER 





SALES SERVICE 
on a 
Commission Basis 


VANLANDINGHAM LBR. Co. 








WANTED | 
A SALESMAN 


To a reliable man with established trade in 
Western New York, Pennsylvania and Ohio 
territory. We offer an attractive proposition to 
handle Southern,Western and Canadian stocks. 


JOHN A. SPENCER LUMBER Co. 
Suite 801, 624 So. Michigan Ave., Chicago, IIl. 








GILBERT NELSON & CO. 


Public Accountants 
1) SOUTH LASALLE STREET 
CHICAGO 


TELEPHONE RANDOLPH 2220 














WIG G I N S Peerless Patent 

Book Form Cards 
assure you of proper card representation. Many 
of America’s largest card users use Wiggins 
cards exclusively because they realize that the 
proper card serves the 
dual purpose of an- 
nouncing theirsalesmen 
while adding 
prestige to the 
house. Ask for 
tab of speci- 
mens and ob- 
serve __ their POTEEL COMPANY 
smooth edges PITTS RURON.OA 
andexcellence want curcaeo. 
of engraving. ee - 












The John B. Wiggins Company 
Established 1857 
Engravers Plate Makers Die Embossers 
1108 South Wabash Avenue, CHICAGO 




















Hl. J. Strong, of the Trim-Pak Corporation, New 
York City, was in Chicago last week on business. 


V. P. Childress, sales manager of the Lathrop 
Lumber Co., Lathrop, Ala., made a business trip to 
Chicago last week 


Clyde M. Rogers, president of ithe Rogers Box 
& Lumber Co., Spokane, Wash., made a business 
trip to Chicago last week. 


M. Hattaway, of the St. Joseph Valley Lumber 
Co., hardwood wholesaler of South Bend, Ind., was 
a Chicago visitor last week. 


W. C. Steele, of the W. C. Steele Lumber Co., 
wholesaler of Cincinnati, Ohio, was in Chicago on 
Tuesday of this week on business. 


Vernon Malloy, of the Red River Lumber Co., of 
Minneapolis, Minn., stopped over in Chicago last 
Saturday en route to Oshkosh, Wis. 


L. B. Anderson, secretary of the Buckeye Churn 
Co., Sidney, Ohio, spent a day in Chicago Dec. 7 
visiting some of the local lumber offices. 


W. G. Gray, of the Gray Lumber Co., Minnesota 
Transfer, Minn., passed through Chicago last Sat 
urday on his way East on a business trip. 


Henry D. Foote, president of the Tl. Dd. Foote 
Lumber Co., southern pine manufacturer of Alex 
andria, La., was a Chicago visitor Dec. 7. 

Ik. Hf. Stamm, of the Acorn Lumber Co... Pitts 
burgh, Pa., was in Chicago Dec. 7, on bis way 
North to visit the northern pine operations. 


James R. Roper, of the Northern Pole & Lumber 
(o., Duluth, Minn., was in Chicago last week call 
ing on some of his friends in the lumber trade. 


I. KE. O'Neil, of the Hoene-O’Neil Lumber Co., 
is on an extended trip to southern mill centers, 
including both hardwood and softwood operations. 


I. I. Davis, of the Benjamin F. Davis Lumber 
(‘o., Meridian, Miss., spent a couple of days in 
Chieago this week calling on the southern pine 
trade, 


Kk. O. Alter, secretary and treasurer of James D. 
Lacey & Co., has just returned from a two weeks’ 
visit at the Seattle and Vancouver offices of the 
company. 


Rowland S. Utley, vice president of the Steven & 
Utley Lumber Co., Eau Claire, Wis., was in Chicago 
for several days this week calling on the northern 
hardwood trade, 


Martin Gunderson, of the Pike Bay Lumber Co., 
northern pine manufacturer of Tower, Minn., was 
a Chicago visitor last week getting a line on pros 
pects for the New Year. 


I’. V. Eames, vice president, and J. P. Hennessy, 
general manager of the Shevlin, Carpenter «& 
(larke Co., Minneapolis, Minn., stopped over in 
Chicago this week en route to the Bast on a busi 
ness trip. 


Kk. J. Cornwell, of the Cornwell Lumber Co.. 
Saginaw, Mich., when in Chicago recently said 
that the concern is doing some business in Mich 
igan, although the usual seasonal slackening off is 
noticeable, 


Lawrence Fishel, manager of the Hunter-Iaas 
Lumber Co.’s yards in Hopedale, Ill, for sixteen 
months, has been appointed manager of the Henry 
(Ill.) yards of the company, and is succeeded at 
Ilopedale by Jesse Litwiller. 


James H. Lang, secretary and manager of the 
Chicago Lumber Sales Co., is on a trip through 
the East and incidentally visiting friends and rela 
tives in Springfield, Mass. He expects to return 
to Chicago the first of next week. 


A. B. Ziegler, manager of the white pine de 
partment of the Hilgard Lumber Co., made a busi 
ness trip to Boston, Mass., and other Atlantic 
coast cities this week calling on the trade and 
looking over conditions in that section of the 
country. 


John S. Coman, of Menominee, Mich.; M. II. 
Stuart, of the Anderson-Tully Co., Memphis, Tenn. ; 
Kk. C. Finkbine and W. E. Guild, of Jackson, Miss., 
and F, L. Peck, of Scranton, Pa., were visitors at 
the offices of James D. Lacey & Co. the early part 
of this week. 


P. L. Berke, of the Zenith Box & Lumber Co., 
Duluth, Minn., was in Chicago Dec 8 ealling on 
the trade, He reports a pretty good business in 
northern pine, lath and other products manu 


factured by his company, and is quite optimigy;, 
regarding the outlook. 


W. M. Kirby, in charge of credits and claims ,, 
the Dierks Lumber & Coal Co., Kansas City, yy 
was in Chicago last week conferring with A. Steg, 
Forgy, manager of the company’s Chicago offic 
Mr. Kirby was returning to headquarters following 
a business trip to the East. 


KE. B. Wingate, jr., and Mrs. Wingate gpop 
Thanksgiving in Kansas City, Mo., with Mr. Wi 
gate’s parents. Mr. Wingate is Chicago represent, 
tive of the Panhandle Lumber Co., manufacture; 
of Inland Empire products, with mills at Spirj 
Lake, Idaho, and Tone, Wash. 

Ilarry W. Ross, manager of the W. E. Terr 
Lumber Co.’s yard in Roseville, DL, has beep 
appointed manager of the Galesburg (IIL) yard 
effective Jan. 1. He has been in charge of th 
Roseville yard fifteen years, and will be succeeded 
in Roseville by H. F. Rusk, of Mason City, Ill 


George P. Noble, of the George P. Noble Lambe 
(o., Milwaukee, Wis., when in Chicago this wee} 
reported business rather slow, but was optimist 
over the outlook for the New Year. Mr. Noble js 
planning to start a new mill in the northern peniy 
sula of Michigan for the manufacture of hardwoo 
and mixed pine lath, 


The Walter N. Kelley Co., of Detroit, Mich., ha 
announced the resignation of John W. Swain, wh 
for the last twelve years has been associated wit! 
that company as vice president and sales manager 
Mr. Swain, whose resignation becomes effectiy: 
Jan. 1, 1927, will engage in the wholesale lumber 
business, operating as the John W. Swain Lumbe: 
Co., with headquarters in’ Detroit. 


Iferbert Roush-Kolb has been appointed Detroit 
representative of the Northern Blower Co., manu 
facturer of equipment for dust handling and recoy 
ery, exhaust systems for shavings removal, fans 
blowers ete., with headquarters in Cleveland, Ohio 
In making this announcement the Northern Blowe 
(‘o. states that the offices of Mr. Roush-Kolb ar 
at 2640 West Philadelphia Avenue, Detroit, Mich 


John C, Spry, prominent Chicago lumberman 
who passed away on Thanksgiving morning, Nov 
25, left an estate of $500,000, according to the wil 
filed Dee. 8 in the Probate Court. The bulk of th 
estate was left in trust for three daughters, Mrs 


Wheaton Augur, of Evanston, Ill; Mrs. Morris 


K. Wilson, of Winnetka, IIL, and Mrs. Rollin A 
Keyes, of Oshkosh, Wis. Mrs. E. O. Harvey, a sis 
ter of Mr. Spry, is left $10,000 in trust until he 
death, 


KF. A. Sullivan, president of the Sullivan Lumber 
Co., specialist in fir, spruce, cedar, white pin 
red cedar shingles, poles and piling, with head 
quarters in the Northwestern Bank Building, Port 
land, Ore., was in Chicago this week on his retur 
from a business trip to the East. Lumber dealer: 
called on by Mr. Sullivan reported that the volum 
of business this year compares favorably with th 
last five-year period, and while demand at presen! 
is rather slow prospects for the New Year ar 
encouraging. 


(., I. Foretich, sales manager of the Bradl 
Lumber Co. of Arkansas, Warren, Ark., spent 4 
day in Chicago last week en route to Detroit, Dor 
ton and New York. He said this was not a selling 
trip but his usual annual call on the company 
customers. Mr. Foretich further stated that in th 
furniture dimension department the company |} 
sold ahead until June, and it has plenty of order 
on hand for flooring and trim, and looks forwar 
to steady prices during the early part of next year 
While in Chicago Mr. Foretich conferred with th 
Charles L. Baxter Lumber Co., local representatiy' 
of the Bradley company. 


K. F. Richards, sales manager of the Pacili 
States Lumber Co., Tacoma, Wash., who spet! 
several days in Chicago this week conferring wit! 
S. IB. Marvin, local representative of the com 
pany, left here Dee. 8 on his return to the Wes! 
Coast. While in Chicago Mr. Richards reporte 
having visited several important consuming ce? 
ters in Texas and found the demand for Wes 
Coast products rather slow at present, due to th 
low price of cotton, the returns from which W! 
be smaller than anticipated; however, the pre 
pects for the New Year are fair. Before returning 
to headquarters Mr. Richards planned to stop 
at Fargo, N. D., and other western points 


John Kendall, of Spokane, Wash., general maba 
ger of the Thompson Yards and of the Boise 
Payette Lumber Co.'s yards, spent a couple o! days 





DECEM 
— 
in Chi 
pusine: 
regente 
the W 
the la 
ports 
not be 
not fee 
fidence 
ing ye 
a nice 
quite 

Chica: 
to it 

daugh 


T 

7,3 
rator> 
Lumb 
and ¢ 
fir pl 
758 ¢ 
for fe 
ment 
two 3} 
Keize 
distri 


I 

He 
with 
will 
Hay 
of th 
duct 
in tl 
fath 
fairs 
ing | 





Ptimist 


laims fy, 
ity, Mo 
A, Stee}, 
£0 Office 


‘ollowing 


Le sper 
Mr. Wi; 
present 
ifacturs 
it Spir 


. Te r 
as beep 
-) Yard 
» Of the 
UCCeEded 


y, Ill 


Lamy 
lis wee} 
timisti 
Noble js 
n peni: 
ardwoy 


ich., ha 
Lin, wh 
ed wit! 
nanages 
effectiy: 
lumber 
Lumber 


Detroit 
» manu 
d recoy 
il, fans 
d, Ohi 
Blowe 
<olb are 


t, Mich 


bermar 
ig, Nov 
the wil 
< of th 
rs, Mrs 
Morris 
Ollin A 
Vy, & SIs 


util he 


Laumibe 
e pine 
n head 
‘s Port 
returi 
dealers 
volume 
ith th 
present 
ar ar 


Bradle 
pent 

it, Tos 
selling 
npanys 
in th 
any 

orders 
orwaré 
t year 
ith the 
tative 


Paciti 
spen! 
g witl 

com 
» West 
porter 
g cen 

West 
to the 
‘h will 
» pros 
urnine 
Lop of 


maba 
soise 








DECEMBER 11, 1926 


AMERICAN 


LUMBERMAN 


91 








jn Chicago this week, looking after some important 
pusiness matters. The yards of the companies rep- 
resented by Mr. Kendall are located throughout 
the West and middle West and constitute one of 
the largest lines in the country. Mr. Kendall re 
ports that while business in the western yards has 
not been as good as had been hoped for, they are 
not feeling downhearted and look forward with con- 
fidence to a much better business during the com 
jing year. The yards in Kansas territory are doing 
a nice business and reports from that section are 
quite encouraging. While Mr. Kendall’s visit to 
Chicago was on business, there was added pleasure 
to it because of the opportunity given to visit a 
daughter who is located in this city. 


. . . 

To Specialize in Western Woods 

F. L. Leidinger and R. G. Keizer are the incorpo 
rators of a new concern known as the Inland Empire 
Lumber Co., which will handle Idaho white pine 
and other Inland Empire woods, as well as Coast 
fir products. Offices have been opened in Suite 
758 Conway Building, Chicago. Mr. Leidinger was 
for four years in charge of the white pine depart 
ment of the Hilgard Lumber Co., and for the last 
two years was connected with Burnaby Bros. Mr. 
Keizer was for many years in charge of the eastern 
district of the Weyerhaeuser Sales Co, 


Establish Hardwood Department 


Iiarvey S. Hayden, jr., has become connected 
with Cook & Yates, 19 South LaSalle Street, and 
will have charge of the hardwood department, Mr. 


Hayden is the son of the late Harvey S. Hayden, 
of the Hayden & Westcott Lumber Co., which con 
ducted a hardwood business for twenty-five years 
in the Railway Exchange Building. Following his 
father’s death Mr. Hayden took charge of the af 
fairs of the Hayden & Westcott company, liquidat 
ing that business. 
Sa eee aeGaaaae 


. 
In Business Under Own Name 

Paul Miller, vice president and one-third owner 
of the Russell J. Matthias Co., a director and its 
general manager, since the liquidation of his in- 
terest in the Matthias company has been in busi 
under his own name at the same address 
39 North LaSalle Street, Chicago—where he has 
been for the last fifteen years. Mr. Miller is also 


ness 


interested in a small sawmill operation in. the 
North. Mr. Miller announces that this is not a 
succession to the Russell J. Matthias Co.. which 


is not being succeeded by any concern or individual. 
Mr. Miller is continuing along the same lines that 
were in effect through him as general manager for 
the Matthias company. 


Official Report of Hardwood Annual 


A copy of the official report of the twenty-ninth 
annual convention of the National Hardwood Lum 
ber Association has been mailed to the members 
from the general offices of the association in Suite 
2008 Straus Building, Chicago. In a letter accom 
panying the report, Frank F. Fish, secretary 
treasurer, states : 

“Our last annual meeting was one of the most 
notable and outstanding in the history of this or 
Zanization, and that it was so was largely due to 








the fact that for the 
years it represented a solidly united industry. 
There is no section or division of the hardwood 
industry but was liberally personified at the meet 
ing, and the constructive work undertaken and 
disposed of during the two days’ sessions was of 
4 volume and importance equal to anything that 
has been done at any of our meetings during the 
entire twenty-nine years of the association's his- 
tory. Furthermore, it was a distinctly harmonious 
gathering, everybody present apparently being 
peaceably inclined and content to hold the ground 


first time in nearly 25 


already gained by mutual effort and concession, 
leaving the more outlying issues for the future 
to take care of. On the whole, the record of the 


proceedings throughout vitally concerns every com- 
ponent of the hardwood trade in all of its rami 
fleations, and we want all concerned to receive a 
Copy of the official report and will spare no pains 





to see that they get it. Extra copies can be ob- 
tained by application to this office, and anyone 
interested who for one reason or another has been 
omitted from our mailing list will be supplied if 
they will address us to that effect.” 


Enters Commission Lumber Fiéld 


INDIANAPOLIS, IND., Dee. 6.—-The latest addition 
to the lumber concerns in 

—OoOee Indianapolis is L. W. Tib- 
| bits, who has established 

headquarters here as a 
commission lumberman. 
Mr. Tibbits has traveled 
in Indiana and western 
Ohio for the last eight 
months, selling both 





L. W. TIBBITS, 
Indianapolis, Ind. ; 
Kngages in Commission 
Business 











You Can Positively 
Increase Your Sales 


—by using Clancy’s Red Book Service of infor- 
mation as an aid in your sales and credit work. 
The Red Book is a complete directory of ¢car- 
load buyers of lumber and allied products and 
new names are furnished TWICE a week asa 


part of this service. 


Write for Pamphlet 49-S, giving rates 
and full particulars. 


Try our Collection Department any time on 
ordinary past due or disputed accounts, wheth- 
er or not you are a subscriber. 


Fort rates ask for Pamphlet No. 49-C. 


Lumbermen’s Credit Association 
608 S. Dearborn Street 
ILLINOIS 


Eastern Headquarters: 35 S. William St. 
NEW YORK CITY 


CHICAGO, 








northern and southern 
stocks. He has had four- 
teen years’ experience in 
the South, inspecting and 
selling both hardwoods 
and cypress, and prior to 








| coming North was sales 
EE: — aes J manager for the Black 
River Lumber Co., of 


Willetts, La., and later sales manager for the J. M. 
Jones Lumber Co., of Ferriday, La. 


Voluntary Liquidation Announced 


Announcement has been made by Russell J. 
Matthias that on Dec. 3 the voluntary liquidation of 
the Russell J. Matthias Co. was completed and the 
company’s charter canceled. Mr. Matthias also ad- 
vises that he now has no interest in any lumber 
business in Chicago. The Russell J. Matthias Co. 
for many years conducted a wholesale lumber busi- 
ness at 30 North LaSalle Street, Chicago. 


To Operate West Coast Plant 


Arthur J. Gram and Jacques Willis, of the Gram 
Lumber Co., 28 East Jackson Boulevard, Chicago, 


have organized a new company to be known as 
the Gram-Willis Frame & Manufacturing Co., for 


the purpose of taking over the North Portland 
(Ore.) plant of Shafer, McLaughlin & Hillier (Inc.). 
The plant has a capacity of about 2,000,000 feet 
a month, and the new owners plan to manufacture 
special factory and cut-to-pattern stock. Mr. Willis 
jleft for the West Coast Dec. 7 to start the opera 
tion of the plant Dee. 15. 


Home and Surroundings of Lumber 
The accompanying photograph is said to be that 
of passibly the longest and most attractive wooden 
fence to be found in the northwestern suburbs of 
Chicago. It is built as a protection from a weedy 
vacant lot. The picture shows it extending two 
sides of a large lot, but it really serves to enclose 
three sides, for it runs 

ane — along part of the rear of 
the premises. It is built 
entirely of lumber. Inside 
of this fence is one of 
the best tilled home gar 
dens to be seen in any 
suburb. On its lawns and 


garden space are to be 
seen a great variety of 
other wood creations well 
calculated to please the 
average eye. And all of 
the buildings are con 
structed of lumber. Ver 


haps no other’ picture 
demonstrates so well the 
capability of wood to 
its surroundings. The place 
(also called Center) Avenue 





beautify a home and 
is to be seen on Toubs 
in Park Ridge, I]. 


Commission Businesses Consolidated 


Derroir, Micnu., Dec. 6.--A new concern that 
has recently entered business here, with office at 
S407 Grand River Avenue, is the Webb-Loomis Co., 
this being a consolidation of the commission busi 
ness of Walter M. Webb and Clark A. Loomis, who 
formerly was with Charles L. Baxter 
Lumber Co., of Chicago, having had charge of the 
Detroit office of that company. In effecting this 
consolidation, Mr. Webb and Mr. Loomis have pur 
chased all interests and good will of the Charles 


associated 




















you, only, know! 
ditions, your credit 
problem than ever. 


If the year’s total covered credit losses 
exceed a certain previously agreed upon 
percentage of your gross sales, we repay 


the excess. 


_ Thus your credit loss for twelve months 
is determined in advance and nothing can 


increase it. 


The 


511 Locust St. 
St. Louis; Mo. 


Chicago Il. 


Pix Your Credit Loss 
in Advance 


You can state pretty accurately every 
item in your over-head expense but one— 
your credit loss. That you can only guess 
at. And how often you miss the mark, 
Because of present con- 
loss 


cost of Credit Insurance 
compared to the security afforded. 


Over $9,500,000 paid to our policyholders 
The American Credit-Indemnity Co. 


OF NEW YORK 
1751 Ill. Mer. Bank Bldg. 


is more of a 


is small 


537 Mer. Exch. Bldg., 
San Francisco, Cal. 




















Write These 


Operators 


and ask them how well satisfied 
they are with their plants. 
engineers built these mills:— 


Dierks Lbr. & Coal Co., Broken Bow, Okla. 
Williams Yel. Pine Co., Poplarville, Miss. 


East Ala. Lbr. Co., 


We'll gladly give you names of other 
mills we have built if you will write for 
them; also tell you how our service will 


save you money. 


~ 


Our 


Tuskegee, Ala. 





THRALLES HEA 


MECHANICAL SAWMILL ENGINEERS AND DESIGNERS > 





Lake Charles, La. 














Saves 
Time, 
Money, 
Work. 
Makes 
Selling 
Easier 


book. 


price 





sens South Dearborn St., 
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Quotes Lumber by the Piece 


HIATT’S EXPERT LUMBER PRICER 


Quoting lumber by the PIECE instead of by the 
thousand is a real selling advantage. 
tomers better understand such a price. 


The Lumber Pricer increases 
the selling efficiency of your 
organization. 

larly true when it is used with 
the Simplex 


1 copy Hiatt’s Expert Lumber 
ricer at 
1 Pad loose-leaf sheets for 


1 Flexible binder for price 
shee 7 


SPECIAL CO 
All for $9.00 


For Sale by 
American Lumberman 


(L 


6 re 8 eo ee 8 ee 


Your cus- 
This is particu- 


loose-leaf Price 


BB ccccce P 
$9.75 
MBINATION OFFER 


Chicago, Ill. 
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best Christmas Gift 
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The 


is one that brings the friend “fh 
closer, makes the home ) 
dearer—and is a pleasure 9) 





and remembrance for years 3% 


NY 
to come. wi 


“Come on Home,” the 
latest book by “the lum- % 
berman poet,” is a beautiful off 
and practical gift for friend ys 


family. h 
or family i 














$ 4 
Rec A NEW COLLECTION BY THE POET Pat 
i) 








C WHO MAKES LIVING A JOY 
oy ys 
|| COME ON HOME || & 
By “i 
DOUGLAS MALLOCH Dei 
AUTHOR OF “TOTE. ROAD AND TRAIL” “THE WOODS” . 
"iN FOREST LAND” ETC . 
RY 
Douglas Malloch known all over America ; 
' wherever people gather to hear clean stoner, Ye 
l, enjoy happy evemngs, and read aloud or listen 20 
tf to verse wach as bus, filled with homely sents ‘ 
\ ments and a happy spint. “The port whe y 
oa) amahes lowing 4 poy,” they tay of bum. K 
'f This ew collection conssins fovevin the ; 
Mr Malloch has read or recited throughout A 
' the country. All udes of life and humor are - 
cepreented, but perhaps the commonest note R P 
D} the one struck on the lines, “Hu Heruage,” 24 
( where « father says to bus boy: "I know youll y 
‘ Ml grt olong,” and adds \ 
“a “1 knew, somehow or other, 4 


Mi) Because you always had 
4 A whole lot of your mother, 
And 2 latle of your dad” 


























‘ Full of humor, abounding oD 
in sentiment, rich with in- y. 
spiration, see to it that your Mi 
Mp friends have it, and that NE 
. you have it yourself. BY) 
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L. Baxter Lumber Co. in Detroit. Mr. Webb has 
been one of the leading distributers of western 
woods in this territory for many years, and Mr. 
Loomis is a thorough lumberman of many years’ 
standing. The new concern will handle western 
and southern woods. 


One Lumberman in Iowa Legislature 


McGrecor, Iowa, Dec. 6.—The forty-second Iowa 
legislature to convene in January will be made up 
of 83 farmers, 20 lawyers, 6 bankers, 6 retired 
members, 6 insurance men, 4 realtors, 3 editors, 3 
manufacturers, 2 preachers, 2 veterinarians, 2 
auctioneers and one lumberman. The lone lum- 
berman is W. H. Klemme, of Ridgeway, Iowa, who 
succeeds himself as senator from Winneshiek 
County. 


Named Purchasing Agent 


SaLt LAKE City, UTan, Dec. 4.—Clyde F. Han- 
sen, son of General Manager N. J. Hansen, will 
succeed William R. Sloan, purchasing agent of the 
Granite Lumber & Hardware Co., who has been 
called to preside over the northwestern States’ 
mission of the Mormon or Latter Day Saints 
Church. 


Sustains Injuries in Auto Accident 


PITTSBURGH, Pa., Dec. 7.—C. V. McCreight, of 
the C. V. McCreight Lumber Co., suffered fractures 
of three ribs, a painful injury to his right hand and 
bruises last Wednesday evening in an automobile 
accident between Monongahela City and Finleyville, 
south of the city. Mr. McCreight was passing in 
his automobile a truck going in the opposite direc- 
tion and cut in too quickly under the impression 
that he was clearing the rear of the truck, but his 
machine caught the rear end of the truck and was 
upset and badly damaged in addition to his own 
injuries. Mr. McCreight was able to be at his 
office again the first of the week. 


OBITUARY 


E. N. LARRY, bridge and dock engineer for 
the Long-Bell Lumber Co., at Longview, Wash., 
and engineer for the port of Kelso, Wash., died 
Tuesday, Nov. 30, at the Good Samaritan Hos- 
pital, Portland, Ore., from diabetes. His death 
came as a great shock because his illness was 
not considered serious. Mr. Larry entered the 
employ of the Long-Bell company as bridge and 
dock engineer in 1922, soon after the Longview 
development started, and he designed the large 
docks and bridges and a number of buildings at 
Longview. He was born at Pekin, Ill., Aug. 28, 
1891, and had lived most of his life in the West. 
He was chief draftsman for the port of Astoria 
for a number of years, and went to Longview 
from Tacoma where he was with the firm of Hill, 
Mock & Griffin. His wife and three children sur- 


— His mother and sister reside in Oakland, 
al. 











WALLACE McPHERSON, 65, for 20 years a 
well known lumber broker of Milwaukee, Wis., 
died suddenly on Wednesday, Dec. 1, of heart 
trouble. He was a former resident of Menomi- 
nee, Mich., where he was engaged in the lumber 
business. Mr. McPherson was born at Caledonia, 
Canada. He was past master of the Menominee 
lodge, F. & A. M., a Knight Templar and a mem- 
ber of the Milwaukee St. Andrew Society. He 
is survived only by his widow. The funeral was 
held on Friday, under Masonic auspices from the 
Scottish Rite cathedral in Milwaukee, with inter- 
ment in Forest Home cemetery. 


Patents Recently Issued 


The following patents of interest to lumbermen re- 
cently were issued from the United States Patent Office. 
Copies may be obtained from R. BE. Burnham, patent and 
trade-mark attorney, Continental Trust Building, Wash- 
ington, D. C., at 20 cents each. State number of pat- 
ent and name of inventor when ordering. 


1,606,888. Saw guard. Horace G. Moore, Memphis, 
Tenn., assignor to E. L. Bruce Co., same place. 


1,607,036. Cutter head. William F. Baar, Grand 
Rapids, Mich. 


rte iae. Saw set. William C. Morrill, New York, 





1,607,169. Log towing cradle. 
Glendale, Wash. 


1,607,197. Electric hand saw. 
Crookston, Minn. 


1,607,403. Saw. Charles J. Lofdahl, Joliet, Il. 


William H. Peterson, 


Andrew 0. Hatleli, 


1,607,581. Circular saw side dress. M a 
Titus, Seattle, Wash. soutiees 
1,608,597. Butt mortise gage. Nels F. A ° 
Los Angeles, Calif. _ = aracaen 
1,607,784. Saw. Charles E. Spangler, Lockport, Ill. 
1,607,930. Jointer table and operating means there- 


for. John Whisler, Ottumwa, 
1,608,023. Bark veneer. 
cisco, Calif. 


1,608,037. Woodworking machine. 
Ford City, Ont. 


Iowa. 
Geza Hartmann, San Fran- 


Eugene Rochon, 


—————__ 


“Thus Saith the Law” 


Apportionment of Income 


In 1912, F. W. Gaskins, the owner of timber 
land made oral gifts of portions thereof to hig 
son and daughter, respectively, and retained ap. 
other portion for himself. The son and daughter 
entered into possession of their portions and made 
improvements thereon. In 1919, F. W. Gaskins 
sold all the standing merchantable timber and 
turpentine rights on the entire tract to certain 
purchasers. On receipt of the purchase price he 
distributed it to his son, daughter and himself ip 
proportion to their respective holdings. Each of 
them reported the gain between the March 1, 1913, 
value and the purchase price as to their respective 
holdings in their 1919 income tax reports. 

The tax officials claim that the entire profit 
should have been reported as income by F. W. 
Gaskins. 

The Board of Tax Appeals held that the profit 
was properly apportioned between the three in pro- 
portion to their respective interests in the land, 
The oral gift of the land followed by possession 
by the children and the making improvements on 
the property is sufficient, under the law of the 
State where the land is situated, to constitute a 
valid gift to the children. The fact that they did 
not join in the deed of the timber could not defeat 
their title to the timber on the lands. 

[Appeal of F. W. Gaskins, 4 Board of Tax Ap- 
peals, 619.] 














Must Accept Arbiter’s Decision 


An agreement was made between the owner of 
timber land and one Olmstead, whereby Olmstead 
was to cut and deliver the timber, dumping all 
merchantable logs into a circle boom at Lake Sam- 
mamish, the owner to pay for each boom after de 
livery to Campbell Lumber Co. at the rate of $9.90 
a thousand feet. The agreement also provided “the 
matter of what shall determine merchantability is 
what the Campbell Lumber Co. will accept based 
on the scale of a licensed scaler.” 

A large number of logs were cut, accepted by the 
Campbell Lumber Co. and paid for by the land- 
owner. But subsequently a fire burned some of 
the timber on the premises, and logs cut therefrom 
were rejected by the lumber company as non- 
merchantable, and the landowner refused to pay. 

Olmstead contended that the contract was am- 
biguous in that it required oral evidence to estab- 
lish the meaning of the word “merchantable” as 
applied to the logs. 

Held: Olmstead is not entitled to recover. The 
parties have themselves stated in the contract that 
the merchantability of the logs in question shall be 
what the Campbell Lumber Co. will accept. The 
parties have made the lumber company the arbiter 
as to the merchantability of the logs, and, in the 
absence of fraud or arbitrary and capricious action 
on its part, the acceptance by that company is a 
condition precedent to recovery. 

[Olmstead vs. Downie; Washington, 248 Pac. 
Rep. 385.] 


Lumber Removal After Time Specified 


The question before the court was this: Can 
the purchaser of standing timber enter upon the 
land described in the contract and remove manu- 
factured lumber after the period for “cutting and 
removal” prescribed in the contract has expired? 

The contract provided, in substance, that Austin 
might operate a sawmill on the premises and 
should have a period of 10 years “for the cutting 
and removal of the timber.” When the period 
expired Austin had cut the timber into lumber and 
stacked the lumber. The landowner sought to 
prevent him from going upon the land to remove 
this lumber. 

Held: Austin has the right of removal. Tim- 
ber means growing trees and logs. The term does 
not embrace articles manufactured out of timber. 
After being made into lumber the manufactured 
product was not embraced in the contract. If the 
property belonged to Austin he had the right to 
go on the land and remove it within a reasonab!¢ 
time. 

The court also stated: “In North Carolina it 
has been generally held: (1) That deeds for stand- 
ing timber convey a fee simple interest in such 
timber as realty, determinable as to all such timber 
as is not cut and removed within the time speci- 
fied in the deed; (2) that, upon severance of the 
trees from the land they become personal prop- 
erty; (3) that uncut timber and timber cut and 
not removed within the time specified in the con- 
tract become the property of the owner of the 
land, irrespective of whether the contract contains 
an express reverter clause or not.” {Austin vs. 
Brown; North Carolina Supreme Court, April 28, 
1926, 132 S. E. 661.] 
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_| La tes eports on Lumper Frices 
imber o- 
?- 3OUTHER 
= | | sO N PINE 
chter The following “es — prices are taken from sales made during week ended Dec. 4 in sections named: 
made at- an- - = 
skins ties- sas a ae al Kaa- Hat- Kan- Hat- Kan- 
burg, City burg, Cit — oe ties- sas ties- sas 
_ and _ Miss. Mo.’ Miss. Mo.’ os, CST. burg, City, burg, City, 
rtain al Flooring Finish Boards, S18 82 : . . Miss. Mo. Miss. Mo. 
ce he iS", BGM weceres 79.01 ..... lBebetter rough: ~~ or 828 : Dimension, 8181E Dimension, 8181E 
elf in B&better.. 73.96 68.92)" Ne” I diy He, 1— 18 & 20’.. 21.50 84.08 
ch of © -rereere 65.00 33) jae” te 22”... Ix 8", 14 & 16'.. ..... 35.03] 2x 4”, 10’ ....... . 22.25 29.05 10’ to 20’. 24.67 ..... 
1913, No. 22222 gaa Sere) Axed @ HO" .IIIII. ne] axt0", 14 ee, 22. Bees cc Se ee eee =22> a 
ctive FG B&better.. 51.32 48.79] °/4*12" --------- 65.00 px19” Ole lets. 43.00 38.84 18 & 20°) 25:35 38.01 UE - cienens: GR acu 
9. ~“s* * eeeee . ” , 
profit Ronit. a5 10-24) Banetter surfaced: Other Inti. 212. a Re as Bese ame on 
No. 2s... 21.81 24.57] 1x6 to 12”....... 54.75 ..... No. 2 (all 10 to 20’): Benatar ee ate a — = leg run: 
” EG B gee pee sees 52.50 55.23 - ; :20':: «25. i x 4”, ceeccce 19.00 ..... 
altace “ay yeokieenae i apeseennbante 54.04 58.04] 128°, ---++--eee+- Se 27 ee a oe  ppesetieg = Guanes: 
profit FG Davett 42.75 vo i 2 eesese 58.38 59.81 a srr res ~y a a oer ee 16” ....... 22.00 ..00- 
L pro- pentee. peso 38.36 1x5, & 10”....... ee Sees ree Seenereeees — i 18 18, & BW. 24.00 ..... 
land No. ee ee Hy Siaasnaaa 68.17 13.35 No. 3 (all lengths): 2x 6”, 1x paenens 31.00 seaes 
» No. 2 ee 19.0: 22.46 OS/EXE ccc eeeesee § eseee a. — . eas  l e  — s., « . eeeee 
ssion ode Sheedy Ghenees 9) | Sapepepeeten: 68.00 66.97] 13%, ne 25.00 29.32 18’ & 20’. 21.69 °.... 
ts on 1x6”, No. 2, 0. M.. 21.29 2212! Tt ee 66.97} 4x19” 1G’ noasces 2.46 Soi) 3s O. 1% ......- SNES ceeee 
f the mm 2. Gs. BRR sens 5/4x5” & 10”.... 72.07 82.18 18 & 20’.. «4. 32.75 & 20’. 21.59 ..... 
: 5/4x12” 17.75 82.18 , 2x12”. 19" 2x10”, 12’ 20.50 
ute a iis ? 7 Mo. 1 Shiplap 2x12”, bo Cocesce ecooce arg a eneset? ee 
“ee : No. ee we ee _  _ Ol ee eee ae . , , " apa 
reed | wae oe d oonoone 4g) 90.50] mustard gogo | ae as BB] ee: BS cs] ome ee BR 
| No. 2 «++... eee aoa x6 to 12”....... . ene ther Igts. ..... - 80.00 ..... ‘cop’ o789 °° 
peste COP 00. DE cai enileicn 43.00 45.50 2 (10, 4 ta 35.20 No. 2— Wwe DW. AD «.... 
” + 7 5 9, ” € ” , 
pap fee BMlmeeiee oS ght ba] Tage SSS a ao Rosters 21.18 21.85) 2 4% 10) «.+-- we EE Sontieet When 
a eect 19.46 19.82] 1x5 & 10°....27; 45.34 54.50 an10" 222202: 2.72 S188 16’ 12.°721 isips 26:53 | N®- 1 Sa.B&S S48, 20° & 
4x4” B&Better ... 43.00 ..... BT Sh ccsekions 51.01 63.67 | No. 3 (all Jengths): 18 & 20’.. 20.00 30.96 yader: 

No. 1 34.09 4x6” 5 17.60 17.52 F 4 8” .ccccccccce « scoce 20.06 

No. 1 .....+ 34.09 .....] 5/4x6” .......... 49.50 ..... nates . 52 10’ to 20’. 21.21 ..... >» on : 

Me Oe ccsuees 20.00 ....- in pasteaes 18.37 18.17] 9. gw a9 ae 10° REE RENE metas 38.00 
er of lit Fencing, 818 iii tiie eID ald Bost] de III aan 
stead ” - No. 1, 1x4”, 16’ 35 my "cap . 61 

ix4t & 6” B&better. 44.95 ..... No. . x Face cvvce 35.71] (All 1x4 & 6”): d eaf Timbers 
g all F ss Other Igts. ..... 35.71 B&better, 9 & 18’ ..... 47.36 bd AS a weed No. 1 Pye A a 
Sam- Drop Siding Xe a ON aia ao me BP wees cease 32.00) os 9”. 40° a oe F500 
o \4 "» eeeeeeeeeeeee eeeee 
r de- ix4 or 6” B&better. 43.86 46.53 OCP Igts. ..cce -19} No. 2, random..... covce an , 16’ norte 1376 ae Ratsemtenis Oe epee 
$9.90 = H cee ge Ss No. 2 (all lengths): Car Sills | OF sears: 23.50 We” ccccccocesoce 80.50 ..... 
the — se ‘ OS ee 18.11] s4s, § : I inn x 23.00 Higeter Lath 
ty i Pe aoa. See aoess a 18.1 , SqE&S: a Mss 8.91 
y is XO" oeeseeee seen 20.56! Up to 10”, 34 to 36” ..... 49.00 1B wes eeee pees 29.00] No. 1, Bre Zivvesss B09 8:10 
_— Gutieg ont Bass No. 3 (all lengths): Up to 12”, 34 to 36’ 2... 57.00 18 & 20’.. 20.08 25.16] NO. “, Mis Serrere = & : 
Bkbetter: No. } engtees: SE aiceccis even 24.50 Byrkit Lath 
y the 3 PS petetenepaant det rieeay 67.13 1x4” ..eceeee eens 12.78] |, Roofers Wl cGceenc saaee SEE EK. CBiesccsecceces ae 
land. | 3 1 eeceeeeeee eens 67.61 Me wexcucte secur 15.481 No. 2, 1x6”........ BM sis OD khidien. bows SRSee © OW cccvivesases <eooe Se 
= Following are sales prices from the Shreveport (La.) district covering the week ended Dec. 3: 
non- Flooring Finish Partition Shortleaf Dimension, S1S1E|Shortleaf Dimension, S1S1E Longleaf Dimension 
Ly. 1x3” Sap EG Bé&bet- _ B&better surfaced: eel 1x4 & 6” Bé&better.. 74.00]No. 1— 2x10”, 12 & 14’..... 24.16 No. 2— 
am- ter oe. eee esse sees 74.00 DS 52.50 Boards, 818 or S28 2x 4”, _—_peeeretietaiets 27.62] 2x 4”, 12 & 14’..... 24.28 
FG Sap Babe SSS EE eae 56.23 1. 4 18 & 20’ 6 27.00 
stab- xt” EG No. 1 & C.. 49.00] 1x8" ooo a oo lk axi2", 12 & 20"... ao 18 & 20°22. 29.91 
” “ = ” 3 as B. ccvceseccece Y PEayee ++ 25. ° 
Yas oz ccesseccesees 30.00 1x5) & 10”.....+++- 67.921 4.10”, other lgts... 40.51] 2x 6”. 12 & 14’.... 25.63] = 16’ ..... 7 50 
} Sap - auapaei -. 46.02 - ‘<sheassvubwes 74.75 1x12” tk let * 50.25 16 4 
No. 1 & ¢ 1%x4 to 12”... 2... 80.00] ,, 2212. other igts... 50.2% ” 
The No 5/4x4”, 6 & 8” 70.00 |N°- 2, (all 10 to 20’): a No. 3, 2x6”.......04. 
that - 5 5 & 8”..... | ppechosealit Remetaict 21.50] 2x 8”. 88 
0 Fenoi ” oa kK 2x10”. Longleaf Dimension, 5 00 
11 be 1x6” encing, 81S BEE sc acéoveccvees 23.50] 5 Qn" - oo, 
Th No No. 1, 1x4”, other 1x12” ........0000. 27.50) 2212". 12 2x10”, 10° |» 2502200 25.00 
The No ged Al 36.00|No. 3 (all lengths): 16 2x 4”, 10’ ........ . 26.00 » 18 & 20°...-. 30.00 
biter > Ceili No. 2 (all lengths): DE. ct cameweeneuae 18.50 No. 2 / >) or 20.00 2x12”, 2 & & it ocne reg 
- the iling 1 eeaetanes< area COE FEM cos csnsscvens ee eae * Otpesecees BL. eens 
on %x4” B&better ...... 37.50] 1x6”... .....4544. 20.00 Longleaf Timbers 2x6", 18 & 20’..... 33.26 Car Material 
SE Sart scacm ae a 32.00 | No. : (all lengths): : sa EK , 2e OH, WW nccccsces 29.00 
is a No. 2 17.89 OS  Seeeipeake 13.00 No. 18q.E&S S48, 20 12 & 14’ 27.00 (All 1x4 & 6” ): 
= SO) ayer LIIIIIIIIIEIL 1Bbo] gi under: 32.08 sine 322 gacoo] 0,2. 13 & 14”...... S888 
Pac. No. 1, 1x8”, other Drop Siding ger I gee Ee: 18 & 20°22... 83.00] 0 noms .c.... 28.97 
Se ieee ee 39.00 | 1x4 or 6” B&better... 45.93] 12% .....eeeeeeees 42.50 2x 8”, 12 & 14’..... 28.13 
No. 2 (10 to 20’): TE SRE SE O cccincdaiwcanin 51.50 16’... .see0+ 30.00 Plaster Lath 
sed 1x 8” seth he 29.50 Casing and Base DF ecsnsnnpescners 54.00] oy gv, 18 & 20’..... 35.00) No, 1, %”, 4’....- aa ae 
1 a. i 'temgewe?*° 23.03 B&better: . Shortleaf Timbers 2x10”, 16’ ......... 35,00] No. 2, 9%, 4’ ---eeees 3.75 
0 all lengths) a stesaewepaan 64.30 | No. 1 rgh., 20’ & under: 2x12”, : F Byrkit Lath 
= mE swenteweceesas 18.00] 8 & 10”............ 66.19] 8” & under......... 27.75 . e reinsert ante 538 4 to s".. icoaneee -- 18.50 
anu- 
and 
red? ARKANSAS SOFT PINE 
= The following are current f.o.b. mill prices on Arkansas soft pine made during the week ended Dec. 4: 
ting - Flooring Finish—Dressed Dimension—Dressed Fencing and Boards 
at o” ” y 
riod adge grain— 1x3 1x4 B&better “Cc” No. 1 No. 2 No.1 No.2 No.3 
and Daa ceruiucp nba salelileintcina: acuame ee soe $66.75 ..... 12, 14, 10, 18, 12, 14, 10, 18, | 1x 4” .......... $34.50 $17.00 $14.75 
t to B&better eoeereesene $80.00 70.50 RIES BARE IAS 69.50 $52.50 16 20 16 20 Be tssstwenes 36.75 21.00 16.59 
PT Ssvabeventacianes anwar 66.50 | ixS. & 10” ...ccscccs 71.50 54.00 | $26.75 $29.00 2x 4” $24. 25 $26.00 | 1x 8” ......+... 35.75 23.00 18.00 
nove ae ‘ ° os" 25.00 26.50 2x 6” ‘ 1x10” 37.25 23.25 18.60 
gree | aR ee seis tetas 13.75 56.00 | 25.00 26.50 2x 6% 21.50 23.75 | OXID crereceees . ‘ ; 
- Bebetter 1%, 1%, 2”x4 to 8”. .2) 76.25 ..... 26.26 28.50 2x 8” a 24.00 Se teesexenns 50.00 26.75 19.00 
r ae ee 58.00 46.25 1 1 ” ” 5 é 27.00 28.75 2x10” 24.50 26.25 : 
does  yeeipaprenhedcen a a, oo 2 oe oe 2 mig 27.50 30.50 2x12” 25.75 27.60 Casing and Base 
ber. No: _ Petaeebon nes 23.50 23.00 Ceiling and Partition : " B&better 
sred Clg, Clg. Clg. Part. $2S&CM—Shiplap 1X4, 6" eee cece eee eeeeennes $74.50 
the Moldings ¥,” 54” %,” 4%” No. 1 No. 2 No. 3 1x5, 8, 10 cere eee ee eeeeeeeseee 79.50 
t to 1K”. . : Benatees . $39.00 = 4 $43.00 $47.50 TE westernves $36.50 $21.00 $16.50 Lath 
able a and under. .22 percent discount (8S Se: | ee 7) ieee re 35.75 23.00 18.00 1 No. 2 
%° and over ..27 percent discount No 2 os. ee +f oD Siten. aathre DOE <actis san eae Beas 23.50 18.25 eee ett 15 $3.95 
a it 
and- 
such WEST COAST LOGS WEST COAST SPRUCE 
— pfieeciel telegram to AMERICAN LUMBERMAN] Everett, Wash., Dec. 4.—Log quotations: [Special telegram to AMBRICAN LUMBERMAN]) 
the Pron and, re., ec. 7.—Log market quota- Fir: No. 1, $25; No. 2, $19; No. 3, $13 Portland, Ore., Dec. 7.—The follewing are 
panes Fir. yellow: Firm, No. 1, $22: No. 2, $17; No > dNO. 1, » NO. 4, > NO. 9, . prices for mixed cars prevailing here today: 
and 3, 2. gen eae we ‘ Cedar: Rafts of shingle logs only, $18 base; Finish— i i stock— one 
con- , rec rong a 5 ngraded. TOR ccsnaate 73.00 ratte eeeeees . 
the Cedar: Demand light at $15. 35 conts added for each 1 percent of lumber logs. 1x4—10" 22252! apenas 32.00 
Bo Hemlock: Scarce and strong, No. 2, $12 to : re 33.00 
$13; No. 3, $11 to $12. Hemlock: No. 2, $13 to $14; No. 3, $11 to $12. Bevel siding— a i caaaneaen 34.00 
My 4 SPruce: Steady, No. 1, $25; No. 2, $19; No. 3, No cacnaes TOG FOU icvcisasceses 4.00 
2 2. Spruce: $1 higher than fir. | epee eta 31.00 Green box lumber 19.00 
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NORTHERN PINE SC 


Duluth, Minn., Dec. 6. \ll items of northern poue are firmly held, prices f.o.b. Duluth being: 








New YC 
COMMON BoOarpbs, Rovcu Fenxncine, Roven— n gouthe 
6 8’ 10’ 12° 14’ 16’ 18’ 20° 6 8" 10,12&14’ 16’ 8& 20" 18’ 6”- 
a ae $55.00 $57.00 $62.00 $62.00 $62.00 $60.00 $65.00 $65.00 6” No. 1 2... eee cece ees $51.00 $55.00 $59.00 $61 00 "seit a" 
| Se 61.00 63.00 69.00 71.00 66.00 66.00 71.00 71.00 i a ate 38.00 41.00 43.00 46.00 46, . -- a 
SP ccsccses 67.00 70.00 77.00 77.00 72.00 72.00 77.00 177.00 Tb: E dassvcewernesoguunt 27.00 29-00 31.00 32.00 32:0) ns” 
a BP sccaces 35.00 37.00 46.00 46.00 46.00 44.00 50.00 50.00 “4” No. 1. ....-:cccccccccccee 47.00 50.00 56.00 62.00 4 <i 
oe béadeene 38.600 40.00 49.00 49.00 45.00 45.00 53.00 55.00 Peer ee 33.00 36.00 41.00 47.00 ‘ees 
‘. |» Sie 41.00 44.00 654.00 54.00 50.00 49.00 60.00 60.00 I ee a ee 25.00 28.00 29.00 30.00 29:00 
No. 3, 8”%......-- 29.00 32.00 33.00 33.00 33.00 33.00 37.00 37.00 . “* : , ; : ' i ia 
Me ceceae 29.00 31.00 33.00 33.00 33.00 33.00 33.00 33.00 No. 4, 6-foot and longer, mixed widths, 4”, $24; 6”, $28. st. Lou 
| rors 31.00 33.00 35.60 35.00 35.00 35.00 39.00 39.00 5” fencing same as 6”. nt quot 
For all white pine, Nos. 1 and 2, add $1. All white pine, Nos. 1 and 2, add $1. i 
Boards, 6 to 20’, 8, 10, and 12”, No. 4, $30; No. 5, $21. $1 or 28, add 75 cents; S1S1E, add $1. guLF CC 
For S1 or 2S, add 75 cents; SISIE, add $1; for resawed, add $1. Flooring, %- and %-inch ceiling, or beveled well tubing, add $2. New Gra 
ee eine, presves, ae ne SS 8’ and up, add $1.50. Drop siding or partition, add $1.50. 1/4 
Shipk: al I&} é i 206 , ; > 
apiap an ’ ang UP, ada 91.co Well tubing, D&M and beveled, add $2. a 
No. "IECE S * SISIE— ‘ aati 
No. 1 Piece Sturr, S1S11 SIDING. 4 aND 6”. 4 To 20’°— ‘ 
6 8° 10’ 12° 14° 16” 18’ 20’ ; , 4” 6” 4” 6” 
Pt i teueuouweeanl $27.50 $31.50 $33.50 $31.50 $31.50 $32.50 $24.50 $34.50 : “ : 
i) era .. 27.50 28.50 2 31.50 31 50 31.50 23.50 29 50) ae ee ey $40.00 $44.00 I i ota ial eat hc $20.00 $22 00 i 
? _aaeeetae .. 27.50 30.50 32.50 i Be Re ee 33.00 38.00 Norway, C&better.... 34.00 36.00 MEAs 
_gereaeegats: 31.50 32.50 f 35.50 35. 50 33.50 35.50 _ Peearaignaraeneyn ee 28.00 = 31.00 ck ran 
cava .+--. 32.50 33.50 36.50 36.60 36.50 34.50 36.50 36.50 Vidi ay Common 
oe : 4 . ca ° : Siding mi: ont axceed 2( srce 4- and 9- . 
No. 2 piece stuff, $3 less than No. 1; pine, rough, deduct 75 cents; D&M 4 _ _—* page essay to exceed 20 percent of 4 and 9-foot. yf—10” 
or S4S, add $3 Siding run to O.G., $2 a thousand extra; product of the strip as it grades ae: 
Minnesota larch, 2x4- and 2x6-inch, $3 under Norway pine. Beaded ceiling, %4-inch, $1.50 more than same grade of siding. jd $2 f 
Finish, $ 
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Norfolk, Va., Dec. 6.—Following are typical Spokane, Wash., Dec. 4.—Following are cur- [Special telegram to AMERICAN LUMBERMAN] 
average f. 0. b. Norfolk price made during the rent prices, f.o.b. mill, which became effective Portland, Ore., Dec. 9.—F.o.b. mill prices « 
week ended Dec a a reported to the North Aug. 19: actual tes of fit oe 6 to 8 @tecet and iain Zungalo 
Carolina Pine Association Pondosa ae << ee: Inch— . cule, reported by West Coast mills to the Davis x8” 

. No.1 No.2 No.3 No.4 No.5 Statistical B ‘ were ¢ follows: 79" 
Rough: - ny . Se Statistica sUreau, Were as follows: X oe 
iy — - 5s aaianineae $42.00 $31.00 $20.50 alent a x8” 

sa Mx 235.4% y scvesvesess 2.00 32.00 kerr eee Vertical Grain Flooring aeeel 
Ne thox No. 2&ber OP oo uoch ae 40.00 27.00 21.50 ..... ees B s&btr C D Bevel Si 
1x 6” ; $57.25 , MC 42.00 37.00 21.50 ecco cecoe 1x4” $38.00 $37.00 $30.50 | 
1x 8” g08 50) “en a mnie ieaieapaete 44.00 27.00 22.50 ..... seve > “Seadeesoe — — YELLO' 
1x10” 27 O00 61.25 et ee cc eees gaaee ewik’ $15.00 $ 7.00 a te yoo ; TY g m0) pee 
1x12” . 30.00 67.25 | Pondosa Pine Shop— a Oo , wae 
Edge, No. 2 & better, 5/4 ... $58.50 Factory Flat Grain Flooring 1/4 
No. 1 lath 6.00 C ~ No.1 No.2 No.3 Com. | 1x4”. ar: 24.75 21.25 s/4.. 

; 5/4 & 6/4..... 61.50 $41.50 $25.50 $16.00 ..... Hi” 3 27.7 6/4. 
Dressed: Seatac, 50 *eiso "3680 “1650 2222, ejecta ios eae! ue 
Flooring, {)” 24” | 4/4 ....:-. ea atheism eee? aig acs See Mixed Grain east ... 

No, 2 & better $16.25 $53.25 idaho White eon. 16- Feet 1x4” ..... ee . $16.00 rs 
ee ee ; 14.25 45.50 : Tn 4 ’ r ae Boards— 
Bark strip partition... : : $40.00 4” samen gai “ $2700 No. 4 No. 5 Ceiling x 6’ 
Box bark strips (dressed or resawed) 17.50 eden: F1 ! on" swutotabe wit >. ne ° 25.25 18.50 x %” 
c eee eeee -» 51.00 44.00 30.00 seer eeeee ee 7 a 24.50 22.50 ei” 
Roofers: No. 1 Air dried* a tocenauas ° hry 42.00 28.00 rim eeioes x1” 
1x 6” $26.75 $18.50 7 a PPTTTT TT Ty eo ee ree t. réren eecce Drop Siding, 1x6” oll , 
” oer ae | FH tee eee wee . . @IVU «eeee eevee ; > 9f °° ’ 
=e eesceee 28.60 19,75 | ge Me Wider.. 0... eee wusen Wee OMAN T Tee 0188272 ‘eves Se ie _ |— 
1x12” int aelepetal eleeenge ct i975 | White Fir, 6- to 20- Foot, Inch— MP sciecunevachene wakes *aae a tess Se CYP) 
a : mS ate ee eer ; 4” 6”  8&10" 12” 4”&war. 
; *F .o.b. Georgia-Alabama points of manufac- Nos. 1 & 2...$22.00 $25.00 $26.00 $27.00 ..... Finish, Kiln Dried and Surfaced Cincil 
ure. No. 3 ..- «.-. 17.00 20.00 21.00 22.00. ..... 1x6” 1x8” 1x12” average 
OS occciucs per mie at Rap secee 915.80 | Babetter .........0.000. $45.75 $39.25 «$52.00 ren 
RED CEDAR SIDING [Special telegram to AMERICAN LUMBERMAN] a — = oe, | Shingle 
Portland, Ore., Dec. 7.—The following are = a. a. ee ae 
Seattle, Wash., Dec. 4.—Prices of red cedar | f.0.b. Chicago prices on Pondosa pine shop, S28: No 2" a eet tet i009 ery i seeee 
; ates ine 8.18" Daag Mb NO. 2.....0sceeeee j 1. q <n 
lumber, new bundling, 18’, f.o.b. mill, are: No.1 No.2 No. 3 OS PR aad ees . 9.00 7.50 7.50 ahi 
Bevel Siding, /2-Inch ae and 6/4 ......... = ¥80.08 $32.00 Dimension Lath, 4 
. 3 a en PE acdwaadeoew se eaiereansanenen 55.00 50.00 32.00 ’ 
A ; pny $34:00 $14.00 Above shop prices are for shipments of No. 3 12° 14’ 16’ 18’ 20’ 22&24’ 26-32’ Me. 1.. 
g.inch | , . 77 00 oF 00 20-00 and better. For straight cars of specified grades, No. 1, 2” thick— 
6-inch . “f 30.00 28.00 24.00 ada § 4”. -$16.00 $16.25 $17.50 $19.00 $18.75 ..... 
Se ci wee ces. oe 67+ 15.25 15.50 16.75 “17-25 17.25 $21.00 $23.45 
10-inch ||... SGRnE wanes «46 ake CALIFORNIA PINES A OE ae a ‘ 
“* ot . +t v0 o.au . 1¢ | 
Fs 3h. ‘ : 12”.. 16.50 16.50 18.00 50 19.6 22.01 21.56 heat 
8-inch — nineieeneend arene, bras nected $46.00 San Francisco, Calif., Dec. 4.—The following 2x4”, 8", $15. 50; 10’ 516 75: oxé". 4 0° $15.50. wage 
ED kaw wee sas ey he ieee - " "57.090 | “@re average f.o.b. mill prices of California pines tandom— x4” "2x6" 2x8” " 2x10” 2x12” tlle 
12-inch ... Laika ena ekenhndantie dade ‘: 65.00 | reported by the California White & Sugar Pine | No. 2......... $10. 25 $9.25 $10.75 $11.00 $12.75 acture 
Manufacturers’ Association for the week ended NO, Bee eeeeees 5.50 5.50 ..... sete coves 
a 1, those on commons being for l-inch stock No. 1 Common Timbers (ir, qtd 
ony: 9 -19"" ‘ , nr "] 
: , ; 5 ; 3x3 t 4x12” to 20’, s en ee $18.75 ir, que 
RED CEDAR SHINGLES California White Pine 5x5 to 12x12” to 40", rough. rian ERs 
Sapa : Nos. 1&2 clr. C sel. D sel. No. 3clr. | 5x5 to 12x12” to 40". surfaced............ * 198 Sel. ate 
oe Wash., Dec. 4.—-Kastern prices f.o.b. 4/4xa.w. .......$71.15 $63.50 $55.40 $46.15 er r . , Surfaced.............. 19.50 (Ir. s 
mill are: Se Sere 71.00 66.10 56.95 58.60 Fir Lath Cr. ph 
Per square Per M 6/4xa.w. ....... 70.90 61.35 46.15 55.50 Pes Bc ee = Rs cede cttevawedésexeses ee ‘el. pli 
1 bunches 4 or 5 bunches SFSERLW. 0 cceans 80.85 71.85 57.75 68.45 B&bett Flat Grain C Sid 9 48 ‘el. phi 
5 . ‘ : etter, a rain Car Siding, or r m 

First Grades, Standard Stock _Callfornia Sugar Pine 1x4” ’ $36.25 a 
_—_ Resa Or : aaa Nos. 1&2 clr. C sel. D sel. No. 3 elr. op dictates  ~ = = 
Extra stars, 6/2.. . ‘a 64 $2.05 1/4xa.w .. $100.40 $95.80 $79.05 $58.95 RS a aeRe Sib PKRRRE DCA REDEOS WEReW ee EEK ..- 42.50 
uae weaee, 0/2...... - 1.72 2.15 5/4xa.w....... 89.95 = 87.25 67.40 70.35 
a be —- ee ‘ jes tt 1.80 8 2.20@2.25 po! ee 92.40 $5.60 59.95 68.90 Clr, qte 
erfects, 0/2 . eae 2.33 2.90 8/4xa.w 101.10 9? 95 74.50 87.50 “ap, ¢, 
Purekas ..... a ee 3.05 Bera oa : peas si cia IE Sel. qt 
Perfections |... ........1. 259@2.71 3'55@3.65 White Pine Shop Sugar Pine Shop CROSS TIES i 

: No. 1 shop, 5/4x No. 1 shop, 5/4x j The ing cross (hp, 

First Grades, Rite-Grade Inspected Stock SE EEE $42.65 eae _ ‘ $45.65 ti 4 ecg joe + em I . - ae. sm Ae L 

* ‘Yr ae ae Cee ee a eee ee e prices preve o.b. St. Louis: “tp 

Extra stars, 6/2........... $1.72@1.80 $2.15@2.25 | No.2 shop, 6/4x 9) = No. 2 shop, 6/4x ' ee ae - call Sl, pl 

Extra stars, 5/2. ‘1.800 "2.25 a Ws 5s 9901s sore 60.00 BW. wersecceees 28.30) Whit om No. 1 

Extra clears 2 08@2.12 2 §0@2.65 Inch a ~~ ana 28.40 Inch shop ..... 42.20 rihers e oo Pine No, 2 

Perfects, 5/2 2'41@2.53 3.00@3.15 | Panel. *#xa.w.... 71.95 White Fir a a — eee on 
Eurekas eee 3.30 Mixed Pines Cabtr. ....... $48.55 | No. 5, 4x9", 8, 9-inch face..... $1.45 $1.25 

Perfections . iSiacs 2.86@2.89 3.85@3.90 Pets BS Gen sevews $47.00 No. 3 & btr., 4/4x pee. & sue, 5,» Sinem enee..... ee +” f 
PEG. 3 CORB. ccccese 28.80 A. Ww a ; 19.25 No. 3, 6x8”, 8’, 8-inch face..... 1.20 J 90 

Second Grades, Standard Stock as visees 19.85 No. 1 dimen. iz | No 2 6x7, 8°, 7-inch face..... 1.10 a Sal 
Common stars, 5/2......... $0.76@ .88 $0.95@1.10 | Timbers ......... 28.75 BMW. cocccvccee 2055 No. 1, 6x6", 8", 6-inch face..... 4.00 w t ma 
Common stars, 6/2. ..+ .92@ .96  1.15@1.20 No. 1 dimen., 1¥ : rR a art cypress ties , 288 he } 
/ am, 9 15 2 a a Douglas Fir ted oak and heart cypress ties, 16 cents less F : 
Common clears .... .. 1.40 1.75 , mew. Fade alee 18.25 oem ne aipdictes $44.50 | than white oak; tupelo and gum’ cross ties, 15 era: 

British Columbia Stock, Seattle Market ; oe 5.30 Common ........ oc | Sone ee hee Stee ee; mp epee, _ 
pO eee 2.55@2.65 No. 2 ....-+006- 1.20 tb os > timbers. . Pog a a oe Switch sridge Mal 
rwwww y ’ pA ee Qo” 5 Pas 2 { » - + oa 
XXXXX SM irie cosintioks $2.4102.5 %  3.00@3.15 BE” one cescecees 1.50 CORNER... ++. SAM Ties Plank «1 
Pont as. tee eeees pares 5 @ 2.63 3.50@3.60 Australian Cedar Re a Rea re ee $43.00 $42.00 oY 
erfections ....... aceon S78 2.82 3.75@3.80 Pine, 4/4xa.w....$54.70 PN Sica wecdinn'e as $26.25 a > eee pale ices soaratene 40.60 38.00 31 




























































































1926 Ff ysceunen 11, 1926 AMERICAN LUMBERMAN 9% 
iieaaaia pig 
new York, Dec. 6.—Following are quotations The following list represents present values of hardwoods, f.o.b. Lower Michigan mills: 
, southern pine railroad ties, f.o.b. New York: No.1 No.2 No. 3 No.1 No.2 No.3 
en : FAS Selects com. com. com. FAS Selects com. com. com, 
& 20" ne’ Q?— Sap Heart 
61.00 ay” ‘ ee eT re a er $1.40 $1.85 Bass woop— 12/4 909 9 75 80 65 70 40 45 ...... 
46.00 MS ces samdvednnadeuseespiaacots 1.35 4 4/4 $ 65@ 70 $ 55@ 60 $ 45@ 8 S $24@26 $2 $2123 16/4 110 115 95 100 85 90 50 55 ...... 
oe Ds oe alas da ie aaNet nana a .25 .65 5/4 70 15 60 65 4 47 50 28 30 23 25 ial iia, 
45.00 8/4 80 86 70 7% 57 GO 38 40 ...0.. 4/4 10@ 60@ 65 47@ 50 soe 15@17 
29.00 CYPRESS 10/4 95 100 85 90 70 75 45 650 ...... 5/4 80 65 70 55 60 18 20 
, nn P 6/4 90 a 7 80 65 £70 33 35 18 20 
st. Louis, Mo., Dec. 6. —The following are cur- BEECH— 8/4 95 100 80 85 70 1 38 40 20 22 
nt quotations on cypress, f.o.b. St. Louis: 5/8 No. 2 common and nator 30 oS as 10/4 110 115 95 100 85 90 45 4 = = 
~ 4/4 60@ 65 45@ 50 33@ 35 23 2 6 12/4 120 125 105 110 95 100 45 5 
GULF COAST RED CYPRESS— 5/4 65 70 50 55 35 37 28 30 18 20 14/4 140 145 125 130 115 120 50 55 ...... 
New Grades— Factory No.1 6/4 70 75 55 60 40 42 30 32 18 20 16/4 160 165 145 150 135 140 50 55 ...... 
Tank Selects Shop Box 8/4 80 85 65 70 50 52 33 35 2 22 7 : 
. eer Tere $116.75 $ 68.75 $51.75 $31.75 Brace Harp Mapie FLoorine Stock, RouGH— 
Se 21.75 78. "63.75 33.75 aie - 9 9 
b seceeees ae 7 = 75 ee os 33 75 4/4 95@100 75@ 80 47@ 50 28@30 18@20 en 40@ 42 25@27 ven 
Alario: 131 i oe 72°75 31°75 5/4 100 80 85 52 55 30 32 19 21 Me awanews “salgataew 43 45 28 30 18 20 
6” a ITTIIIIS 13675 93.75 78.75 ..... | S/4 105 110 8 90 67 60 35 37 19 21 sor, MapLe— 
; ac ‘675 #S87e wim 8/4 110 115 90 95 65 70 40 45 ...... 4/4 65@ 70 55@ 60 40@ 45 28@30 16@18 
22.00 Eee halal se 111-75 9875 92°75 10/4. 115 120 100 105 80 85 50 55 ...... / 29 @ SS See = 
36. 00 | ded IS.40 Jv0.to eA ogg 9 9 Or 110 85 90 50 55 5/4 75 80 65 70 50 55 33 35 18 20 
ee PARGEOM, S/2 cececcevicvessedoeevecssoscess 24.40 & & a * a —— a eereee . vd yA =4 5 
' ck rand SET go: 5 tater hice else Sw a Dea o4 > Pr = — = a = B 4 50 55 6/4 80 85 70) 75 +55 «660 «38 «40 «18 20 
common Rough— No.1 No.2 No.3 b/ a ae ee See ar eae 8/4 85 90 75 80 60 65 40 45 20 22 
1-10)” $54.75 $43.75 $32.75 Sort ELM— , 
ades 12” , I aah aR Diet ae 5 0. 75 34.75 4/4 65@ 70 50@ 55 42@ 45 26@28 20@22 ENp Driep WuiTe M 
dd $2 for specified lengths on common grades. hy 70 75 55 60 47 50 28 30 22 24 4/4 WOO §$ cecccccee 75@ 80 Sr tt Mile eae ae 
/4 80 85 65 70 55 60 30 32 22 24 5/4 105 110 eer 80 7 stents wseseee 
nae Finish, S1S or S2S— 874 ss 6 2 H © BB @ accuses 6/4 110 115 ........ Se Oe Ssaken ° 
Heart A 3 a DD 10/4 90 95 75 80 65 Te GO GR sccess 8/4 120 1Sd ceccoser 90 BO ccccce e000% 
i190” ....$103.75 $ 98. 75 $ 93.75 $83.75 $73.75 
ir s-« oa 110.7 75 106.75 101.75 91.75 SU.75 
ie Me LL WRB 22048 TB toess 11 HARDWOOD INSTITUTE PAST SALES REPORT 
$ on K15 oe o° io oU. be Ode ode cece : ae j oh jas Sean gti ONT -_ 

, ae ‘a hee Memphis, Tenn., Dec. 6.—The following is a summary of Chicago/Cleveland average hardwood 
— ea a ae Re ' — prices obtained during the week ended Nov. 30, as reported to the Hardwood Manufacturers’ 
JAVIS 2X8" wien eewre-es eo ee toad $45 $43 Institute: 

ES ack tO dae DRO eee ee 64 a) ae 
Be shee esses ase ™ wi yi RED GUM rLaCK GUM~ CONT'D RED OAK ASH SYCAMORE- CONT'D 
Bevel Siding— A B Cc I) Quarterea uartere Quartered ~Quartered 
Db OE aceasta ...$48.50 $45.00 $41.00 $28.00 Figured’ Wood 
YELLOW CYPRESS— Chgo Clev Uhgo _ Clev Chgo Clev Chgo Clev Chgo Clev 
Factory— No. 1 No. 1 No. 2 Firsts « Seconds Wo I Com & Selsontd|/iio 2 Common No ICom&Sels-Cont'd ||/No 2 Common 
FAS Select Shop com pore 4-4 132,00 ... 6-4 44.75 eee |] 4-4 50.25 ... |110-4 90,75 102.00]] 5-8 32,00 ... 
4 s 7) ” era $26 so). B96 Quartered Plain Plain 12-4 eee 102,00 Plain 
hepa rs "48 "On “Og rirsts & Seconds Firsts & Seconds Firsts & Seconds 16-4 113.50 ... |/Firsts &< Segonds 
es pari ae 62 50 ms 29 5-8 83.50 eee 4-4 41.50 eee 67.25 eee No 2 Common 5-8 45.25 eee 
Bigrckastios = yo 7 31 4-4 106.75 ... ||No 1 Com & Sels 79.75 114.50 || 3-8 19.00 ... || 4-4 56.50 ... 
B/4 woos gigs ms 68 — wii 5-4 113,25 eee 4-4 32.00 ses 106.25 122,25 1-2 19.50 eco No I Com & Sels 
16.00 EER 75 65 mee a 6-4 103.00 pane AR 110.50 ce: 5-8 21.50 psi 5-8 3b .25 Bo 
— ‘f To 2e ” rand 8-4 104,25 ove Firsts & Seconds eco 132,75 4-4 28,00 one 4-4 41.75 eos 
Boards eer” 1 com. ta a 1” random we t tan & oe 8-4 63.00 am Sanh cet 8-4 34,75 o° Tie & Commen 
EEE Co ——— #8 ee. 4-4 68.25 eee Plain 41.75 .s. ||No 3 Common 5-@ 25.00 ... 
ET ceeccererecee 42.50 34.00 ose 5-4 67.25 ... ||13-17" Box boards 47.25 ... || 4-4 26.75 ... |] 4-4 26.50 ... 
_ $3.50 =o. 6-4 71.50 «se 4-4 52.50 ss. 51,00... No 3 Common 
Me gis pues wea eiat 53.00 36.00 ar 8-4 72,75 ee 9-12" Box s3oards 61.25 eae Firsts & Seconds onl 20.50 , 
ME SEER exwc ed, eee Kec $23.00 No 2 Common 4-4 52.25 ee 63,75 Sas 8-4 ered z 

' 6-4 40.00 eee ‘" 2 See 65.50 eee No t Com & Sels Firsts 2 Seconds 
as Plain -4 ob coe Common 5-4 56.00 a... 4-4 67,00 ... 
16.75 Firsts & Seconds 6-4 55.50 wee 31.75 = wee 6-4 56,00 ..., |/No I Com & Sels 

CYPRESS SHINGLES & LATH | ry'.izee 4 223, Bite snag |] Eos 88500 225, If com as 
Cincinnati, Ohio, Dec. 7.—The following are 5-8 79.50 oes S- . see ound Wormy se 
ix12" average wholesalers’ carlot prices today f.o.b. .. ret eee i 4 eve ‘a A oe a ane — co) Hy 2 rw 6 Teeeate 
52.00 + te ee - ‘. oce - De eee ound Yormy hixe - ee . » . eee 
incinnati: 6-4 110.75 lea No 2 Common 41.00 eos 8-4 ate 90,00 |] 5-4 79.25 eee 
oe . > . y 6-4 122.50 ve 4-4 29.25 cee POVLAR=-PLAIN: No 2 Common 6-4 74,25 eee 
aia shingles Best Primes Economies Pg Fey Oy ha e..— | eee aT » 8 ee 
9495 ” eevee ereccccceses $5. 70 $3.20 cece 5-8 45.25 — 6-4 19,00 eee 5-8 come 114,00 — i ae 4-4 48,00 a 
14.00 Pfictetecereereeeeeee 6.70 4.85 $3.90 4-4 59.50 ... || WITTE OAK-QUARTERED| 4-4 ... 136.00 || Firsts & Seconds 6-4 53.25 44. 
(sitivsseresseeens 6.95 5.45 4.30 5-4 65.75 eee Firsts econds 3-17" Box Boards 4-4 73.25 ... ||No 2 Common 
ibihehedensnewia 6.95 5.45 4.30 6-4 67,00 la 1-8 A ro 127 "k0 5-8 ... 139.50 Wo 2 Common 4-4 34.00... 
- 72.7 one - 225 . , 6 
Lath, 4-Foot, 3%x1/2-Inch— P. ; one S-4 87.25 occ — — 33.50 eee | Eg Bp 50 
h-32 St eee BETO WG Be vercvesesuses $7.90 4-4 35.25 ais 4-4 126.75 ... |MO-4 124.50 ... Firsts conds Fireta & Seconds 
SAP GUE 5-4 138,00 eee Sape 4-4 55.25 eee 4-4 - 162,00 
93 ° Quarte red a es ere 5-8 60.50 eco 6-4 66.50 eee 
23.25 Firsts & Seconds - 9.5 eee 4-4 71,00 ove 8-4 68,00 ese |[]Firste & Fas RW 
20.75 OAK FLOORING 4-4 64,00 eee . I ae 5-4 75.25 rae 10-4 70.00 weg 4-4 79.25 cot 
21.00 The following are average prices, Memphis base, 5-4 66,00 cee -2 50, eee 8-4 682,00 eee No I Com & Sels 6-4 79,00 cee 
_— btained for oak flooring during the week ended oe ae nner: — 4 eps roe 75 ee 33°00 ante 10-4 10420 pe 
x12” ‘ov. 27, as reported by the Oak Flooring Manu- 18-4 86.25 ae 4-4 179.25 100.25 |] 6-4 16.75 ee 8-4 53,25 pas 12-4 119.50 Sas 
12.75 ‘acturers’ Association : No I > Sela Be 85.50 can EN aaslntges ee «| fan ee 
sat Seeks ao 4-4 50.50 os. ~e . ee 5-8 ese 46,50 || lio 2 Common 4-4 63.25 ... 
" JEX1IL” YZx2%” H%xl1w” Bx2 8-4 58.75 awe No 2 Comnon 4-4 52.50 64,25 4-4 86000 3 cece 5-4 70.50 veo 
(Ir. qtd. wht..... $137.64 $123.50 ..... $93.33 12~ Bn ese 4-4 — eee oi*le 60.25 6-4 aa coe .. 77 'ae ees 
(Ir, » 2 . yf > S7é Ne a = . eee O-4 75 eee . eee 
me - ce og oh -o- HESS ne — 66.63 Panel « Wide lio 1 firsts « Seconds 8-4 69.00 oe. 10-4 35,00. |110-4 85.60 .., 
19°50 ‘l. qtd. w.kr.... 66.40 79.10 57.40 4-4 80,00 ... 3-8 49.75 nee o I Common OD No IT Shop x 7 
- ‘) ———— ee 2 oe n On igh ‘en AG 13-17" Box Boards 1-2 63.50 eee 5-8 rT 50.50 1113- Ox nsoards 4-4 50 668 
(ir pm. wht..... 66.82 $5.26 55.07 65.46 4-4 69.75 5-8 69.u0 95.00 |la-4 80.00 44 0% 5-4 85 
> ‘ TR 7 A 29 aT e eee ° e eee . . eee . eee 
295 - pin. r tines 61.90 78.09) 96.38 57.69 13"4Wider PAS 3~4 78,00 mii 6-4 54.50 74.50 |lfirete & Seconds 6-4 52.00 mot 
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42.00 Uextts” Wex2"” Bx" x2” 4-4 59.50 ... No I Com & Sels Wo 2 A Common No 2 Common No 2 Comion RW 
sas se Pe eee aay 5-4 = 62.50 ane S-8 34675 wee HP 4-4 = B00 43.50 |] 4-4 35.00 1... |] 4-4 34.00... 
Oe, Wet. .«. SBS ica cee e ee 6-4 63.75 1-2 §=645,00 eee |No 2 B Comnon » ‘ Common Roxing « W 
“ap, 6G. W.dr.... = 70.50 ere woes | —wubeiiie No ICom & Sels” 5-8 50.00 655.75 || 4-4 27.00 i 24 90 ia 4-4 27.50 wes 
“el. i? are ter TO.50 5-8 29.75 ee 3-4 66,50 ses io 3 Common tl 6-4 29,00 eee 
: . ma. oht..... 765 oo ee 88.00 2 rw eee -s 9 Le ge 4-4. ~—80, 75 Pirate i Seconte - ry ¢ 7 . 
Cros dl. A oe | eee 75.00 js . vee G . . Aol! eee 2 - 26.25 nee 
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Ne, 1 13.82 17.921 |...) 38387 = Wo 2 Common 12-4 ese 110,00 1-2 52,75 ati 8-4 132.00 
hern - 2 7 ynnon... 3.83 a; ke re Ho. O4 5-8 16.50 a No 2 vomnon ana 87-25 =e wot aw ° 
Pine * CORRMIGR.. ce kts A eee rrr 3-4 22.00 an 5-8 35.50 eee 6-4 105,00 ee 4-4 ant 55.25 
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“SOFT TEXTURE” SOUTHERN HARDWOODS 


Cincinnati, Ohio, Dec. 7. 
Virginia and Tennessee hardwoods today: 


4/4 5/4&6/4 8/4 
QUARTERED WHITE OaK— 
Wee ccceceses oie oS ete Sak ty ety et to 
OD. posse 0s 5 10 110 115 115 
No. 1 com..... 130 vt: 85 90 90 195 
No. 2 com..... 45 50 54 59 55 60 


Sound wormy.. 43 45 52 57 55 60 
QuartTeRED Rep Oaxk— 


we btaoenaae $110@115 ‘ 
No. 1 com..... 60 65 ‘ ee 
No. 32 com....- 40 45 e 


PLAIN WHITE AND Rep Oak— 


Average wholesale prices, 


carlots, Cincinnati base, on Virginia, West 


4/4 5/4&6/4 8/4 
Bass woop— 
Ae $ 65@ 70 $ 70@ b $ =e 75 
Sf eae 48 50 53 56 
No. 2 com..... 28 31 33 38 33 43 
CHESTNUT— 
. sn0sne ane $100@105 a tee $122@128 
Be 2OEMsccces 65 65 70 75 
No. 3 com..... 20 21 21 33 21 22 
Sd. wormy and 
No. 2 com... 36 38 38 40 40 42 


Sd. wormy and 
No. 1 com. & 
better ...... 38 42 43 45 45 47 





nt. spppee eee $105@110 $115@120 $125@135 

Selects ....... 70 7 7% 80 85 90 Bircn— : 

No. 1 com..... 60 65 70 8675 75 80 i eee $100@110 $105@115 $110@120 

No. 2 com..... 42 45 47 50 48 52 No. 1 com. an 

No. 3 com..... 22 24 23 25 24 27 SS eoee 65 70 70 75 70 75 

Sound wormy.. 43 48 53 58 55 60 No. 2 com..... 3 33 33 38 38 40 
Hickory— Beeco— 

OO 7 $ 95@105 $ 95@105 . ee $60@ 65 $ 65@ 70 $ 70@ 75 

No. 1 com..... ‘<o- wee 65 70 65 70 No. 1 com..... 0 43 45 48 45 50 

No. 2 com..... “ce wat 35 40 35 40 No. 2 com..... 25 28 28 30 30 33 
MAPLE— 4/4 5/4&6/4 8/4 10&12/4 16/4 

0 ee ee eee $ Be 17 $ 77@ 82 $ 85@ 90 $ 95@105 $110@115 

TS rg 8 he aaa a ale eae 53 60 65 65 70 75 80 85 95 

IN 5c wiavevy & bie deh kK a wien 31 36 35 40 40 45 45 50 50 53 
White AsH 

I ied ot Si So aia er na ah Sree eal ane $ 90@ 95 $105@110 $110@115 $125@130 $150@160 

No. 1 com. and sel.......cccces 53 58 70 75 75 80 95 110 100 105 

Se Oe Os bi eGis-s vp cacuwaewemus 32 35 35 40 40 45 45 50 50 55 


Cincinnati, Ohio, Dec. 7.—Average wholesal- 
ers’ prices, carlots, Mississippi Valley woods, 
Cincinnati: 

GumM— 4/4 5/4&6/4 8/4 

Qtrd. red— 

.. err $103@108 $108@112 $108@112 
No. 1 com.. 58 62 63 68 68 73 

Qtrd. red, sap no defect: 

Te scenes 58@ 60 62@ 65 68@ 70 

No. l com... 47 52 52 
Plain red: 

ar 100@103 100@105 105@110 

No. l com... 56 58 58 63 63 68 

Sap: 

Bxbds., 13-17” 70@ 71 « 
Plain FAS, 6” 
wider... 52 55 54@ 58 58@ 62 
No. 1 com... 40 41 42 45 Ce kes 
No. 2 com... 24 25 26 29 
MAPLE— 

Spot worms N. 

D log run...$ 40 $ 55 $ 60 
COTTON woop— 

as. 6” & wdr.$ 53@ 58 $ 58@ 63 

No. re 40 40 42 eee 

No. 3 Staéini-e 33 36 eee ene 
QUARTERED WuHite OAk— 

Per sar” ar $3390 108 $133@138 

Pear 97 102 102 107 

cS 70 7 75 80 80 85 

No. 2 com..... 40 45 45 50 50 55 
QUARTERED Rep Oak— 

Pn weeewawed $198 @11¢ oT 

No. 1 com..... 65 70 wa 

No. 2 com..... 35 40 ‘ 
PLAIN WHITE AND Rep Oak— 

a $ 82@ pa $ 95@100 $105@110 

Selects ..cccoc 63 68 72 72 76 

No. 1 com..... 53 $8 58 63 63 68 

No. 2 com..... 42 44 GP éwve 45 50 

No. 3 com..... ae aetacs 25 30 

Sound wormy.. 37 38 40 45 45 50 
Sorr ELM— 

Saree nre $ 65 $ 67 $ 70 

No. 1 com..... 47 50 55 

No. 2 com..... 25 27 28 





BLACK WALNUT 


Cincinnati, Ohio, Dec. 7.—The following are 
today’s prices on American black walnut f.o.b. 
Cincinnati: 


FAS, 4/4, $230; 5/4, $240; 6/4, $245; 8/4, $255. 
Selects, 4/4, $160; 5/4, $165; 6/4, $170; 8/4, $175. 


a 1, 4/4, $95; 5/4, $105; 6/4, $115; 8/4, $120@ 
125. 


No. 2, 4/4, $45; 5/4 and 6/4, $50; 8/4, $55. 





Philadelphia, Pa., Dec. 6.—Wholesale prices 
secured from authoritative sources exclusively 
for the AMERICAN LUMBERMAN through the cour- 
tesy of Gregg & Co., of the Philadelphia Retail 
Board of Trade, are as follows: 

Southern Pine, Merchantable—1905 
‘(Steamer Delivery) 


3x4” and 4x4”....$45.00 10x10” ........... $50.00 
3x6” and 6x6”.... 44.00 BEES cccsesccese 60.00 
3x8”, 4x8” and BEERS” sccwe eeeeee 57.00 

OE saceecceses 45.00 ME eikennceds - 70.00 
gee eooe 62.00 14x14” ....... +++» 67.00 


Lengths 22 to 24 feet, add $2. 


Each 2 feet additional, add 
price. 


Each 1 foot over 32 feet, add $1. 


Longleaf Pine Flooring, 25/32x2%-Inch Face 
(Rail delivery) 


$1.50 to 32-foot 





SN SR acc uly Sas Dial awa abee a adem $92.00 
I SE oon nk wacaene weeaassacronecus 82.00 
EE wentek hebcdbennnwdbaddwheoed cad oe 62.00 
eres peeeaawranse 52.00 
ce fF: eee 30.00 
Air Dried No. 2 Common Roofers 
f° : $27.50 1x10”, %x 91%4....$28.50 
1x8”, grt cine nee 28.50 1x12”, %x11%.... 29.50 
Shortleaf Dimension, S48, '4-Inch Scant, 10- to 
16-Foot 
i srpcncancmaeedl | Fe mere - -$30.00 
Sn” cd ectneweune ae DQ senscaeweeon 31.00 
Me sawasevadedas 29.00 
North Carolina Pine Flooring 
No. 2&btr. No. 3 No. 4 
ert a arene $84.00 $64.00 Pees 
ET OL Siktneateawenc 58.00 48.00 $28.00 
Kiln Dried North Carolina Roofers 
SS Th a ee ee - -$29.00 
SR nearer aee: cocccee SOO 
EE cease oa inne nianGalandciadeacwewn 1.00 
BE a NED ho b0ikcdd0sndecedeavaereesencwe 32.00 
?#-inch thick, $1 more 
Red Cedar Bevel Siding 
2 CO vacecseeeene nae ewes errr Ff 
SS GIG wccceee fate wdanbiee esneeeneuwe - 61.00 
ED cddacnen dendkedswnnun ced enesas - 68.00 
Maple Flooring f.o.b. Philadelphia 
SE ME. ccc insta panes ebeuctedass bkeneue $82.00 
STE Mind noe ee atbbnniaGswuaiedan caked 72.50 
SE GE cadens ce céekiendbaeede anaes 46.50 
9x1” and 2-inch clear .......ccccccee coos 64.00 
Western White Pine, Dressed 
D No. 2 No. 3 
1x 4” $63.50 $47.50 $36.75 
iz 77.50 45.00 38.75 
1x 6” 68.50 47.75 38.75 
1x 8” 68.50 47.75 38.75 
1x10” 77.50 44.75 37.75 
BN ean 103.50 92.50 45.75 38.75 
13” and up.... 108.50 98.50 46.75 40.25 
Lath, 4-Foot No. 1 
ene eer $7.75 f.0.b. cars. 
See: $5.75 c.i.f.—$6.25 delivered 





POPLAR tt 


Cincinnati, Ohio, Dec. 7.—The following are 
average wholesalers’ carlot prices, Cincinnati 
base, on poplar: 


Sorr TexTuRE— 4/4 5/4&6/4 8/4 
BAS ... ‘ -$2006110 sas ar $110@ 1% 
Saps & select. 77 8% 
No. 1 com..... 55 55 63 70 70 % 


No. 2 com. A.. 36 38 42 4 
No. 2 com. B.. 25 27 27 29 28 4 


i) 

ney 

o 
ee 
Se 


VALLEY— 
. er $ 90@ 95 $ 95@100 $100@10; 
Saps & selects. 60 65 70 75 75 
No. 1 com..... 45 48 52 55 55 6 


No. 2 com. A.. 35 36 37 40 40 
No. 2 com. B.. 25 27 26 28 27 4w 


POPLAR BEVEL SIDING 


Louisville, Ky., Dec. 6.—Poplar siding prices 
continue very steady, in spite of the fact that the 
demand has slumped off considerably. The gen. 
eral outlook is for an early resumption of trade, 
Prices at Louisville: 





Clear Select No.1 No? 
0 ene $55 $40 $28 $22 
DOME iccnsndeweeses 55 38 28 2 
GeUG 65:0.0950000026 50 37 24 18 





CHICAGO BUILDING PERMITS 


The following are comparative building permit 


totals for November: 





Permits Nov. 1925 Oct. 1926 Nov. 1926 
Pe eee 165 158 142 
Offices and Hotels.... 12 16 9 
ee re 580 580 497 
Halls and Churches... 7 8 4 
OE canceeeeses ia ne +: 
Avpartments ....ceee- 524 491 456 
Stores and Offices.... 6 1 10 
Stores and Residences 8 25 2 
Stores and Halls..... ee a: . 
Stores and Apartments 22 31 32 
Miscellaneous ....... 11 11 2 

eer 1,335 1,321 1,154 
Pere eer rere 1,248 aa 1,100 
OS PS on 54 
eee Gh. os weuvass 350 42. 44 37,745 
TE. asase  938.145;400- "349 9,439,600 $27,269,000 
Total Jan. 1 to Nov. bm 1925: Can 
Buildings ‘rontage ost 

16,321" 501,182 $341,500,450 
Total Jan. 1 to —_ 1926: iia 
Buildings frontage 

13,492 416,175 $41,488,500 





For Editorial Review of Current Market Con- 
ditions See Page 41 


NORTHERN PINE 


CHICAGO, Dec. 8.—Low grades and box lun- 
ber are in good demand at steady prices. Nor- 
way dimension items are selling well at strong 
prices. Crating lumber is in good request for 
prompt shipment. The higher grades of white 
pine are in fair call, but prices are rather soft 
due to the competition from western woods. 


MINNEAPOLIS, MINN., Dec. 7.—There has 
been a seasonal falling off in the movement of 
northern pine in the Northwest. Retailers are 
purchasing in limited quantities and specifying 
immediate shipments. Factory users are buying 
sparingly. Prices are holding firm. 

BUFFALO, N. Y., Dec. 8.—The northern pine 
trade has been slow, partly because of the 8¢ 
vere weather. Yard stocks are reported to be 
somewhat depleted, as an effort has been made 
to work off a good deal of lumber. Low grades 
are in about seasonable demand, and a good 
deal of crating stock has been wanted recently 
Prices are unsettled. 

BOSTON, MASS., Dec. 7.—The northern pit¢ 
trade has been quiet for weeks and has sagged 
off further. Medium and better grades are feel 
ing strong competition of western woods, but 
mill stocks are moderate and lower prices 4! 
not contemplated. 





NEW YORK, Dec. 6.—Light stocks of norther! 
pine seem ample to fill all requirements. Deal- 
ers are buying strictly according to their needs 
Prices are low. 


EASTERN SPRUCE 


BOSTON, MASS., Dec. 7.—The few manufac- 
turers still sawing eastern spruce frames havé 
fair order files, and the market is firm at $39@4 
base, notwithstanding light demand. Provincial 
random is perhaps a little more than seasonably 
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poe 
quiet, and prices are barely steady. There is a 
range of $31@33 in scantling. Boards are slow 
gnd affected by competition of other woods. 


NEW YORK, Dec. 6.—Offerings by eastern 
spruce mills are unusually light, and the market 
js inactive. Prices have stood just about as they 
were 2a month ago. 


WHITE CEDAR 


MINNEAPOLIS, MINN., Dec. 7.—The north- 
em white cedar post and pole market is normal 
for this season. The east central States con- 
tinue to buy. Prices are holding steady. 


HARDWOODS 


CHICAGO, Dec. 8.—A slackening up in the de- 
mand for northern hardwoods has been noted 
during the last week, which is usual at this time 
of year. Orders being placed at present are 
for immediate needs, but a good business is 
joked for soon after Jan. 1. Mill stocks in the 
North are in fair assortment and prices show 
alittle firmer tendency. The demand for south- 
erm hardwoods is rather slow. There is a 
scarcity of 1-inch FAS plain sap gum at some 
mills, and as a general thing southern mill stocks 
are more or less broken. Prices hold steady. 





INDIANAPOLIS, IND., Dec. 7.—A slight de- 

crease in demand for hardwoods has been no- 
ticed. The industrials, who at no time this 
year have had any great amount of reserve 
stocks, are slowing up production. The automo- 
bile industry already has begun cutting its 
orders preparatory to the week’s suspension. 
Some railroad buying is reported, but colder 
weather has curtailed repair work. Retailers 
are not in the market, neither are the flooring 
factories. Prices are not so strong. 


NEW ORLEANS, LA., Dec. 6.—Continued 
quiet is the local report for the southern hard- 
woods, with prices little changed, but the 
tendency toward weakness on some items. Re- 
ports from the mills indicate reduced production 
due to weather and other seasonable influences. 


ST. LOUIS, MO., Dec. 6.—The demand for 
southern hardwoods is light. Some business is 
being booked for the new year, but sellers de- 
clare they must offer price concessions. Furni- 
ture factories are running, but are working on 
old orders. Rains in the producing areas have 
slowed production somewhat, and a few mills 
have shut down temporarily. 


CINCINNATI, OHIO, Dec. 7.—The hardwood 
market is slower. Dealers report business de- 
clining since the Thanksgiving holiday. Buyers 
are holding off, and taking only what they im- 
mediately need. Prices, while easier in tone, 
_ been pretty well maintained as a general 
Tule. 


COLUMBUS, OHIO, Dec. 6.—Despite the near 
approach of the holiday season and inventories, 
demand for hardwoods is holding up well. Buy- 
ing is restricted to immediate needs, however, 
and in some instances buyers are asking that 
shipments be deferred until after the first of the 
year. Orders are well distributed between re- 
tailers, planing mills and factories. Concerns 
producing agricultural implements, caskets and 
furniture are buying steadily, while automobile 
factories are temporarily out of the market. Box 
factories are taking low grade stocks, of which 
there is little surplus. Shipments are coming in 
Promptly. Dry stocks are low and there is a 
scarcity in certain items. Flooring is the strong- 
est feature. Prices of oak at the Ohio River are: 


FAS No. 1 No. 2 No. 3 
Quartered ........ $145 $90 $50 oe 
__ er 105 72 48 $20 


HOUSTON, TEX., Dec. 6.—Hardwoods are 
moving fairly well. Box factories are active and 
furniture factories are consuming large quan- 
tities. Prices are holding. 


BALTIMORE, MD., Dec. 6.—The number of 
those who represent hardwood trade as of fair 
Proportions may be deemed on the increase. 
Price variations are still far wider than they 
should be. Gum is retaining its advantage, while 
the quotations on other woods are at least firm, 
f poplar and certain other items be excepted. 
Exports have not yet begun to pick up much, 
but the outlook is more hopeful. 


RINNEAPOLIS, MINN., Dec. 7.—There is a 
4lr movement of northern hardwoods for this 

















A Cleveland Customer Says— 


“Car of Gum Finish unloaded today. Stock is Excellent 


—need another car quick. Please advise what pros- 
pects are for shipment. Specifications would be much 
the same as last car.” 


Such voluntary recommendations as this constantly 
encourage our sincere efforts to always supply the 
trade with high quality products. 


Thoroughly Dried Clear Saps Poplar 


Looking, for clear, bright, stain-free lumber? Case- 
Fowler stock has all these requisites. Of course, End- 
Stackin?, is the rule here and why not, when it adds 
so much to lumber quality? 


Oconee Valley Red and Sap Gum 


As manufactured by Case-Fowler represents the aris- 
tocrat of the Gums. Oconee and Altamaha valleys 
are conceded to be top-notch amon?, the Red Gum 
regions of the world. A Sreat number of large trees 
assures you a wide range of widths and lengths. We 
can load mixed cars to include Short Leaf Pine Finish 
and Mouldings, shipped with Hardwood lumber or 


single item cars, as you wish. 


We should like to quote on your next require- 
ments. Address the nearest branch office or 


GENERAL SALES OFFICES 


1234 Commercial Trust Building, Philadelphia, Pa. 
J. H. MACKELDUFF, Manager 


CASE-FOWLER LUMBER CO. 


Manufacturers 


Macon, Georgia 





Branch Offices and Representatives 


CHICAGO DETROIT PA., DEL. & MD. NEW YORK NEW JERSEY ST. LOUIS 
J. N. Woodbury V. B. Churm E. G. Spears S. F. Mackelduff W.A. Fundinger Wm. Dings 
V.B.Churm 1553 West Madison 1234 Commercial Spencer Arms 1234 Commercial 2131 Ry. Exchange 
1553 West Madison Street Trust Bldg. Apartment Trust Bld. Bldg. 
Street Chicago, Ill. Philadelphia, Pa. 69th and Broadway Philadelphia, Pa. 


NEW ENGLAND, J. J. Bertholet, 7 Columbia Terrace, Brookline, Mass. 
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STOP 


Him! 


—but Don’t Pawn the Family Jewels 


EYOND doubt, it pays to season lumber by 


modern drying methods. 


But why pawn 


the family jewels for a plant ornament, how- 
ever scientifically embellished? 


Modern drying—via the Universal Vacuum 


Dryer—requires no enormous outlay. 


Most 


plants have some old kiln building which can be 
converted at small cost to Universal Dryers— 
giving shorter drying time and greater volume 


at lower drying cost. 


Universal Dryers are modern dryers with con- 
trolled circulation at an investment any operator 
can afford. There are no “‘bells’’ on them. A 
practical engineer superintends installation and 


as much initial operation as you require. 


further expense. 


No 


Glad to figure your requirements 
without obligation to you. 


UNIVERSAL VACUUM DRYER CO. 


5097 Gateway Station 


UNIVERSAL 





Kansas City, Mo. 





Vacuum DIRYEIR 








time of year. Factories are buying for im- 
mediate requirements only. Mills are showing 
no disposition to make price concessions. They 


are confident that after inventories the demand 
will inerease rapidly. 

BUFFALO, N. Y., Dec. 8.—The hardwood de- 
mand is light, most consuming plants holding off 
until after their inventories, though some stock 
is being bought for delivery next month. Very 
little change in prices has taken place lately, 
though red and sap gum are a little lower. 

NEW YORK, Dec. 6.—Hardwood prices are 
holding well. Export business has picked up to 
some extent. Furniture and automobile manu- 
facturers are buying just about as well as they 
‘were a month ago, and inquiries for delivery 
shortly after New Year are a hopeful indica- 
tion. Prices of gum remain relatively high. Oak 
is steady. Poplar is a shade weaker. Flooring 
demand was not as good last week. 


BOSTON, MASS., Dec. 7.—The hardwood trade 
has slowed down a little. Demand is seasonably 





fair, however, and wholesalers able to give serv- 


ice and quality find it unnecessary to shade 


prices. Flooring demand continues spotty and 
prices are irregular. Quotations, }3x2'%4 clear: 
Birch, $78.50@87.50; maple, $81@84; oak, white, 
plain, $90.50092.50; selects, $79@82; No. 1 com- 
mon, $56@62. Quotations, inch: 

FAS No. 1 
Re Pe Tee ea ee $ 95-105 $60-70 
Jasswood ... ideale 83- 88 58-63 
Beech ...... natahaaha tle heigl gnctwie 75- 80 45-55 
OE i ce a wale ends wrens 130-140 70-80 


Birch, sap .. 
Maple 


105-120 
90-105 


55-65 
55-60 


DE. bec cee ehh dewed ewan 100-110 
I ois warp eae cc manawa 95-120 
EL, Wado seKdwcidiabaedxormies 140-150 
EE kei eke doles nee eee 110-115 


LOS ANGELES, CALIF., Dec. 4.—The hard- 
wood market has not undergone any changes of 
consequence during the week, prices being fairly 
firm for this period of year on oak, gum, hickory 
and Philippine hardwoods. Stocks are ade- 
quate. 


FIR, SPRUCE, CEDAR 


CHICAGO, Dec. 8.—Retailers are placing a ¢, 
orders for fir for immediate requirements, | 
are not stocking up to any extent. Snow ar 
sleet storms of the last few days have Slowed 
building operations and cut down the consun 
tion of construction materials. Some mills a, 
turning down orders at present prices, preferr) 
to hold stocks until after the first of the 
when it is believed that 
firmer 


Vex 


prices will be my 


SEATTLE, WASH., Dec. 4.—Production of ; 
lumber continues well in excess of orders, ; 
though there has been a material curtailme, 
The market is soft and featureless. Fir loge; 
will probably extend the holiday shutdown f 
thirty to sixty days into the new year. 


NEW YORK, Dec. 6.—Yards have slowed ) 
in buying of fir, nearly all of them having sy 
ficient to carry them through the rest of the 
year. Retailers are ignoring warnings th 
prices will be higher early in 1927. Most of t 
lumber coming in now is sold before arrival, ar 
consequently the transit situation is unchanged 

BUFFALO, N. Y., Dec. 8. 
fir trade are 
long time. 


Conditions in t} 
reported as unsettled as for 
Prices are low. The Pacific Coas 
has been asking this market to find a sale fm 
quite a large assortment of 3-ply fir. Lumber 
men say it is used considerably for auto runnin 
boards and anything else where a  flexib) 
strong wood construction is needed. 


BOSTON, MASS., Dec. 7.—Demand for Pacifi 
coast lumber is about fair for the tag-end of th 
year, but quiet. Light offerings of transit fi 
permit the maintenance of steady prices. 0) 
dinary schedules of 2-inch dressed fir are $31@3! 
ship’s tackle, Boston. No. 1 common fir boards 
are $29, ship’s tackle but there are occasiona 
concessions of 50 cents or $1. 


BALTIMORE, MD., Dec. 6.—Fir distributers 
are finding the inquiry rather smaller than i: 
was not so long ago, with quotations unchanged 
The prevailing figures, it is admitted, leave a 
very slender margin of profit or none at all 
With a larger number of sellers bidding for 
business, the prospects of a stiffening in th 
list are decidedly dim. 


INDIANAPOLIS, IND., Dec. 7.—Cold weather 
coupled with snow and sleet, has curtailed busi- 
ness in Douglas fir, the retailers being out of 
the market. Some small orders are being sold 
in the rural districts, but the buying is very 
small and for immediate use. Inquiries are 
being received, however. 

LOS ANGELES, CALIF., Dec. 4.—From 
wholesale standpoint the Douglas fir movement 
into California has shown a decline during th: 
last two weeks. Dealers throughout southern 
California are reducing their stocks for inven- 
tory taking. tains in this section are holding 
up construction somewhat. Prices are the same 


CYPRESS 


NEW ORLEANS, LA., Dec. 6.—A fair volume 
of business is reported, but demand for the last 
week was rated quiet, with no featurable chang¢ 
in character. It is described as largely a mixed- 
car call for items needed to fill in retail stocks 
Offers of business for delivery after Jan. 1 ar 
coming in, but volume of these is relativel) 
light thus far. Prices are reported unchanged 

CHICAGO, Dec. 8.—Cypress buying continues 
on about a seasonal basis, yards and industrial 
consumers in the East and Middle West placing 
some orders right along, although wintry condi- 
tions this week have had a tendency to slow 
down the call. Mill stocks are in fair assort- 
ment generally, and prices are steady. 

ST. LOUIS, MO., Dec. 6.—Trade in yellow cy- 
press continue quiet, with lower grades most 1! 
demand. Coffin concerns are the largest buyers. 
The market is fairly firm. Red cypress demand 
is light. 





NEW YORK, Dec. 6.—Wholesalers report that 
sales this year were considerably better than last 
year’s, and prices were on a much better basis. 
The market has stood just about the same dur- 
ing the year. 


BUFFALO, N. Y., Dec. 8.—Cypress prices Cor” 
tinue about steady though the amount of busi 
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ness has dropped off. A pretty fair trade was 
enjoyed last month and industrial plants in many 
cases have covered their needs, 

BOSTON, MASS., Dec. 7.—If there has been 
any change in the cypress market it is quieter. 
Very few retail orders are being secured and in- 
dustrial request is slowed up. Not a few cypress 
producers, particularly those running on yellow 
cypress, are eagerly seeking new business even 
at the lower figures. Local wholesale quotations: 


FAS Selects Shop 
OE oo isan ane cena $ 85@ 95 $67@78 $43@53 
ane 6/4 2.00 90@100 77@ 88 58@65 
CS Seer ere 105@111 85 @Y98 68@78 
| ReReasaeheare 125@135 er ie eal ips 


BALTIMORE, MD., Dec. 6.—Quotations on cy- 
press rule low because of intense competition 
from other stocks. The stocks held here are 
still very small. 

INDIANAPOLIS, IND., Dec. 7.—There is vir- 
tually no demand here for yellow cypress and 
there has been a very marked decrease in red 
cypress orders. ‘This is seasonal, however. Al- 
ready there are inquiries for early spring de- 
livery, largely for red cypress. Most inquiries 
are from retail yards, though a few are from 
industrials. Stocks in retail yards generally 
are low and in some instances badly broken. 
Prices are holding their own. 

CINCINNATI, OHIO, Dec. 7.—The cypress 
market is quiet, but maintains a steady position. 
Orders are of small volume. Prospects are for 
a quict December. 


HEMLOCK 


NEW YORK, Dec. 6.—Demand is not as brisk 
as it was last week for eastern or western hem- 
lock. Many dealers have fairly good supplies 
and will make no more purchases this year. 
No. 1 rough West Coast hemlock is selling c.i.f 
New York harbor for $31.50032.50; dressed, 
$30.50@31.50. 

BUFFALO, N. Y., Dec. 8.—The eastern hemlock 
demand is small, largely because of the compe- 
tition of Pacific coast stock offered at reductions. 
There is little disposition among retailers to 
buy anything unless immediate need is found 


for it. 
WESTERN PINES 


CHICAGO, Dec. 8.—The market for western 
pines remains unchanged. There is some slight 
activity in buying, and it is expected that the 
demand will take on a spurt shortly when dealers 
will be placing orders for early spring needs. 

NEW YORK, Dec. 6.—Demand for Inland Em- 
pire stock has begun to show considerable de- 
crease, and mill shipments are slackening up. 
Yards are drawing on their none too heavy 
stocks. Business is expected to pick up directly 
after Jan. 1. 


BOSTON, MASS., Dec. 7.—There has been no 
improvement in demand for Pondosa pine, and 
word of concessions is frequently heard. No. 2 
common, 1x6, sells at $45.25; 1x8 and 10, $41.25; 
1x12, $42,25; No. 3, 1x6, 8 and 10, $35.75; 1x12, 
$36.25. Idaho white pine manufacturers appear 
very anxious for business, and concessions are 
being given. One large wholesale house offers 
1x8 and 10 No. 2 at $52.50. The following prices 
are currently quoted by most local sellers: 


1x4 1x6 1x8 1x10 1x12 
No. 1 ...... $61.50 $62.50 $61.50 $66.50 ..... 
MO. 2... 4.8 57.50 55.00 55.00 $58.00 
No. 3 Pe 42. 00 ae | xs-was 43.50 


INDIANAPOLIS, IND., Dec. 7.—Although de- 
mand is light in western pines, the volume will 
show a very slight gain over the same period 
of last year. Inquiries are beginning to be re- 
ceived for early spring delivery. 


LOS ANGELES, CALIF., Dec. 4.—Sales of 
California white and sugar pines are consider- 
ably below production, but the demand is active 
for this period of year. Retailers are buying 
for their immediate needs and are seeking the 
best prices obtainable. 


REDWOOD 


NEW YORK, Dec. 6.—Industrial demand for 
redwood is holding up fairly well. Little lumber 
has arrived of late, but distributers’ stocks are 
In good shape. Prices are unwavering. 





BOSTON, MASS., Dec. 7.—Mill advices tell of 
& heavy volume of orders and firm prices. Ex- 
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LUMBER? We Have It— 


] All Thicknesses and Grades in 


| Oak—Ash—Gum—Elm 


and Solt Yellow 


COTTONWOOD 


Can load Mixed Cars if desired. 


We solicit your inquiries and orders. 


 Turner-Farber-Love Company 


| Home Office: MEMPHIS, TENN. 
Mills at Memphis, Tenn., Leland, Charleston, Tehula, Miss. 














THE FILE CLOSES 


In a few days we write the last letters, check the last 
accounts, and close the file on 1926. 


[ts prettier ahead, we know. 


1926 was a rough old journey. We met tears and dis- 
appointments and unfairness: we met jealousies and 
doubts and fears. 


But meeting them we know them, they will not trouble 
us in twenty-seven as they troubled us in twenty-six. 
Twenty-seven’s road will be a little easier because we 
have learned a little more the game of life. because 
we know that troubles are mostly bred within our own 
thoughts, because wehave learned the easier pathways. 
The men of ADE have given of their best through the 
year that has passed, they will give a best that isa little 
better in the year to come. 


They wish for those who have made their success pos- 
sible just a little more happiness, just a little more 
prosperity, just a little more of everything that goes 
to make life worth living in the twelve months that 
will pass before we come again to say “a Happy New 
Year. good luck, God bless you 


AILLYER DEUTSCH Eowaros, INC. 


OAKDALE Hardwoods — Pine LOUISIANA 


CHICAGO—223 Railway Exchange Bidg. Branch Offices: MEXICO, Box 2353, Mexico City, D. F. 
GREAT BRITAIN—Suffolk House, Lawrence Pountney Hill, London, E. C. 4. CONTINENTAL EUROPE—No 5 Rue Gretry, Paris, France 
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perience of large distributers negotiating for 
replenishments confirms this view. Hence quota- 
tions are quite well held, although demand here 
is quiet. 

INDIANAPOLIS, IND., Dec. 7.—Redwood de- 
mand is rather quiet, though there is some in- 
dustrial buying. The retail demand is off. 
Wholesalers are well stocked up. Prices show 
a slight weakness. 


LOS ANGELES, CALIF., Dec. 4.—The red- 
wood market has shown very little change dur- 
ing the last week. From all standpoints it is 
fairly satisfactory, with prices firm. Sales are 
about one-third greater than production. 


NORTH CAROLINA PINE 


BOSTON, MASS., Dec. 7.—Roofer prices are 
irregular and New England dealers are doing 
little buying. The 8-inch air dried are $29.25@ 
31.50, but buyers are timid about the quality of 
cheap lumber. Shortleaf flooring is dull and 
quotations are inclined to sag; B&better rift, 
1x4-inch, is $75@77; C rift is $58, and B&better 
flat is offered at $52.50. North Carolina pine 
rough edge is moving slowly. Low for circular 
sawed is $52, and for band sawed, around $60. 

NEW YORK, Dec. 6.—Yards are buying lightly, 
with the inventory season coming on. Distribu- 
ters report a lighter volume than at any other 
time this year. Mill prices are firmer than they 
were a month ago, but wholesale prices here 
have not changed in recent weeks. 


BUFFALO, N. Y., Dec. 8.—The North Carolina 
pine market is quiet. Industrial plants have 
been buying some crating stock, but are now 
pretty well supplied. Roofers are nominally un- 
changed in price, with 6-inch $29, but occasional 
transit cars are being sold at slightly less. Very 
little demand for flooring has been noted of late. 


BALTIMORE, MD., Dec. 6.—North Carolina 
pine inquiry appeared to be better than might 
have been supposed in view of the approach of 
the end of the year. Stocks on the wharves re- 
main relatively low, and mills are inclined to 


mark up their figures. Such items as framing 
hold the price gains they have made. 


SOUTHERN PINE 


CHICAGO, Dec. 8.—There are numerous in- 
quiries for southern pine from consuming 
sources, but the actual business being placed is 
of small volume. Not much improvement is ex- 
pected in the way of orders until after the first 
of the year. Prices are holding on a steady 
basis. 

NEW ORLEANS, LA., Dec. 6.—Mill reports 
show a gain in orders and production for the 
week, with moderate decline in shipments. Pro- 
duction led, with orders second and shipments 
third. Local comment is that current business 
is seasonably quiet, with prices fairly well held, 
however. 

ST. LOUIS, MO., Dec. 6.—Demand for south- 
ern pine continues light. Few inquiries are be- 
ing received. There is a wider variation in 
price of the same item than has been noticeable 
in a long time. The market is inclined to be 
soft, although very fair prices are received on 
some items. There are a few more cars in 
transit. 


INDIANAPOLIS, IND., Dec. 7.—The southern 
pine market is rather quiet, though some emer- 
gency orders are being received from both 
yards and industrials. There is a little railroad 
buying for delivery after the first of the year, 
and some inquiries come from public utilities. 
The holiday season is having its effect, though 
cold weather and snow and sleet also must be 
blamed. Stocks in retail yards are low, though 
wholesale plants report good assortments. The 
slump in demand has softened prices somewhat, 
though the levels of the last few weeks are 
fairly well maintained. 

CINCINNATI, OHIO, Dec. 7.—The southern 
pine market has been dull, and prices are 
weaker. Dealers expect little activity from now 
until the turn of the year. 


NEW YORK, Dec. 6.—Southern pine demand 
has slowed down considerably. None of the 
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This Trailer Handles 15-Ton Loads 


It is especially designed for use with Tractors in muddy, sandy, or 


swampy logging roads. 


The strong, durable construction of this trailer 


enables it to withstand the continuous abuse of difficult logging operations. 


WRITE FOR 
CATALOG 
TODAY 


Lumbermen everywhere recognize Hemming logging 
trailers and wagons as the best equipment obtainable. 
Investigate our line now. 


HEMMING WAGON FACTORY, Meridian, Miss. 


Hemming Heavy 
Duty 8-Wheel 
Tractor Trailer 





yards are stocking up, and buying is mostly 
of small lots of special sizes. Wholesalers are 
keeping prices up, mainly because mills are 
doing the same thing. Roofer mills seem to he 
short of stock. 


BUFFALO, N. Y., Dec. 8.—The southern ping 
market shows a weaker tone, due chiefly to the 
severity of the weather. Retailers are waiting 
now until their inventories, but their stocks are 
rather low. Transit cars are available, though 
no great number are reported shipped. 





BOSTON, MASS., Dec. 7.—Southern pine is 
very quiet. Retailers are declining to buy any- 
thing not actually needed, even at attractive 
quotations. Longleaf flooring is dull and prices 
are a bit soft. Nice B&better rift, 1x4-inch, is 
offered here at $80. Partition is also a shade 
off. Demand for longleaf timbers, plank and 
dimension is quiet and prices are unchanged. 


BALTIMORE, MD., Dec. 6.—Inquiry for long- 
leaf encourages the distributers. Georgia pine 
is receiving rather more consideration than it 
did for a time. The stocks held here are not 
large, and the current movement is sufficiently 
broad to absorb the output of mills. 


SHINGLES AND LATH 


SEATTLE, WASH., Dec. 4.—Complete stagna- 
tion of the red cedar industry is shown in the 
fact that prices of shingles are the lowest in 
ten years. The mills, foreseeing continued light 
demand, will remain closed for the most part 
during the next two months. 





MINNEAPOLIS, MINN., Dec. 7.—A slight in- 
crease in shingle prices occurred last week. 
Decrease in production is declared to be the 
cause. The demand, however, has not increased 
in the Twin City area. Clears were quoted at 
about $2.20 and stars at $2.10. Wholesalers say 
there is a shortage of stars. 


ST. LOUIS, MO., Dec. 6.—There is very little 
activity in shingles. Prices are firm at the 
new low level. Quotations: Extra clears, $2.20, 
mill base, and $3.71, St. Louis; extra stars, $2.05, 
mill base, and $3.39, St. Louis. 


COLUMBUS, OHIO, Dec. 6.—Shingle prices 
have been fairly well maintained at levels which 
have prevailed for several weeks. Receipts are 
adequate. The best customers are dealers in 
towns or smaller cities. City demand runs 
largely to stained shingles. Transit cars are 
numerous, and often sold at concessions. Prices 
of extra clears, red cedar, are $3.90; extra stars, 
$3.60; British Columbias XXXX*X are $4.90; Rite- 
Grade, $4.30. The lath trade is quiet, and prices 
are unchanged. 

NEW YORK, Dec. 6.—Spruce lath demand 
keeps up fairly well, with supplies nothing to 
boast of, and prices firm. Yards are fairly well 
supplied, but cargo shipments to the East are 
expected to show a decided falling off in the next 
few weeks. West Coast shingle prices are un- 
changed. Many yards have sufficient for the 
rest of the year. 


BUFFALO, N. Y., Dec. 8.—The shingle market 
shows an unsettled tone, prices being as fol- 
lows: British Columbia XXXXX, $4.81; Wash- 
ingtons, $4.61; extra clears, $3.91; stars, $3.56. 
Retailers are not buying shingles to any large 
extent. A good many took advantage of the 
low prices prevailing at the end of the lake-and- 
rail season and now have stock. 


BOSTON, MASS., Dec. 7.—Retailers are mak- 
ing no additions to stocks of shingles. Building 
is now very quiet, and annual inventories are 
near. White cedars keep steady at $4.25@4.50 
for clears, and $4.75@5 for extras. Red cedars 
are weak, and very nice British Columbia 
XXXX*X’s, rail delivery, are $4.71. Most retail- 
ers have enough lath for early requirements. 
Eastern spruce lath sell locally at $7.75 for 1%- 
inch, and $7 for 14-inch, but sellers say they are 
sometimes getting 25 cents more in New York 
and New Jersey. Western hemlock lath are 
quiet at $6@6.25, ship’s side, for the 15%-inch. 

INDIANAPOLIS, IND., Dec. 7.—There is prac- 
tically no demand for shingles. Some inquiries 
are being received for red cedars. Prices do 
not appear to change much, there being a much 
smaller number of transit cars. Lath demand 
is poor, due to seasonal conditions. 


HOUSTON, TEX., Dec. 6.—There is almost no 
market for shingles and lath. Concessions have 
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no effect in stimulating buying. One large firm 
quoted: Stars, $2; clears, $2.20. Lath prices, 
mill basis, were: No. 1, $2.25; No. 2, $3.25. 


NEW ORLEANS, LA., Dec. 6.—Continued fair 
demand is noted for cypress shingles, moving 
principally to southern consuming fields. Cy- 
press Shingle stocks at mills are said to be 
subnormal in, this territory, with prices steady 
at unchanged levels. Cypress lath continue in 
satisfactory movement, and there is said to be 
little or no accumulation at the mills. Prices 
rate unchanged. 


LOS ANGELES, CALIF., Dec. 4.—The shingle 
market is showing considerable life, with some 
of the wholesalers reporting a very satisfactory 
pusiness for November. Prices are strong. Lit- 
tle change has taken place in the lath situation. 


MAHOGANY 


BOSTON, MASS., Dec. 7.—The mahogany trade 
has slowed up a little very lately. Buyers are 
postponing orders until after the first of the year. 
Demand is still good, however. There are still 
plenty of old orders to be shipped, and full time 
production is being maintained. Prices generally 
are well held, but some special changes are made 
to secure desirable business. Some wholesale 
orders booked f.o.b. Boston for air dried plain 
African mahogany, log run for figure, are re- 
ported on the following basis: 


4/4 5/&6/4 8/4 10/4 12/4 
FAS .$190 $190 $192.50@195 $200 $210 
No. 1. 147.50@150 150@155 150@155 170 170 
No. 2. 85 85 100 =—110 


NEW YORK, Dec. 6.—Distributers of higher 
grade mahogany are closing out one of the best 
years in nearly a decade. Prices continue uni- 
formly high and firm. 


BOXBOARDS 


BOSTON, MASS., Dec. 7.—Boxboard demand 
keeps about fair, but is likely to taper off. With 
usual consumption, however, this means business 
merely postponed. Producers and shippers in 
Maine and New Hampshire are determined to 
work hard for curtailment of output to reason- 
able market requirements, to get more satis- 
factory prices. Round edge white pine box- 
boards, inch, are $26@29. 


CLAPBOARDS 


BOSTON, MASS., Dec. 7.—There is a little 
small-lot buying of clapboards. Wholesalers’ 
representatives find very light stocks in the 
average retail yard, but practically no deliveries 
are now being made. Very light supplies of 
eastern spruce and native white pine clapboards 
in first hands keep prices firm. Plenty of West 
Coast clapboards are offered and some can be 
picked up at concessions. Some recent business 
is reported at: Eastern spruce, 4-foot, 6-inch, 
extras, $60; clears, $55; second clears, $50; 5%- 
inch, $5 less. West Coast clapboards, clears, 3- 
to 7-foot, redwood, $23.50; red cedar, $24; west- 
ern spruce, $32.50; California pine, $42. 


COOPERAGE 


BUFFALO, N. Y., Dec. 8.—The demand for 
slack cooperage stock is steady because of the 
growing demand for barrels in the flour trade. 
Such stock is bringing a firm price, but other 
stock is dull and easy, owing to the fruit barrel 
trade being over with for the season. The low 
prices and heavy production of apples has tended 
to slow up the fruit barrel demand this year. 


TIMBER LAND SALES 


_ SPOKANE, WASH., Dec. 4.—Purchase from _ the 
Government of 4,300 acres of timber in the Kalis- 
pell Creek drainage district west of Priest Lake, 
Idaho, by the Diamond Match Co. has been an- 
nounced by J. R. Gray, general manager. The 
Stumpage price, including brush disposai was 
about $200,000, and the company is beginning 
work on construction of a 13-mile railroad from 
Kalispell into the district to tap this timber and 
8,000 other acres it owns there. There are about 
15,000,000 feet of white pine, it is said, on the 
entire tract and about as much other timber with 
60,000 cedar poles. Some of this has been burned 
over and work will begin at once in order to salvage 
4S much as possible of the timber. 


Hazarp, Ky., Dec. 7.—Representatives of the 
Louisville Cooperage Co. closed a deal on about 
2,000 acres of hardwood timber lands lying along 
Rockhouse Creek. The timber is largely oak. It 
will be developed at once, stave mills being in- 
Stalled. Smith & Ledford, of Harlan, Ky., have 
closed a deal on about 1,000 acres on the Line 
Fork headwaters and will develop at once. Jesse 
Wright has purchased about 600 acres on Long 
Fork in Pike County. 











Are You Aware of 
the Fact _ that car after car of 


Gypsolite is being unloaded without any break- 
age or damage? The large sturdy boards of 
Gypsolite are light, easily handled and 25 to 35% 
stronger than other gypsum wallboards. Unex- 
celled as a building and remodeling material. 








Gypsolite may be shipped in straight or mixed cars with 
Insulex, Plaster and other gypsum products from our mills 
located at Ft. Dodge, Ia., Akron, N. Y.,and Rotan, Texas 





GYFSCLTE 


The tried and better gypsum wallboard 


UNIVERSAL GYPSUM & LIME CoO., Chicago 
Dept. 58 111 W. Washington St. 
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WANTED 


AND ie 


FOR SALE 


Advertisements will be inserted in 
this department at the following rates: 
25 cents a line for one week, 

45 cents a line for two consecutive weeks. 

60 cents a line for three consecutive weeks. 

75 cents a line for four consecutive weeks. 

Right words of ordinary length make one 
line. Count in signature. 

Heading counts as two lines. 

No display except the heading cun be ad- 
mitted, 


4 





Remittances to accompany the order. 
No extra charge for copies of paper 
containing advertisement. Copy must 
be in this oflice not later than Wednes- 
day morning in order to secure inser- 
tion in regular department. All adver- 
tisements received later will be placed 
under heading Too Late to Classify. 
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MONEY PRIZES 
Offered to Sawmill, Planing Mill and 
Employees 
for original devices or pieces of equipment or new and 
practical methods which will save material or 
costs in sawmill or woods operations. 

For the best device or idea submitted $1,000; second 
S00; and for the next seven $50 to $100 each. In addi 
tion substantial cash prizes are being offered by several 
regional associations of lumber manufacturers. 

For further information address the NATIONAL 
LUMBER MANUFACTURERS ASSOCIATION, 
Transportation Building, Washington, D. C, 

WANTED—SANDER DUST AND WOOD FLOUR 
From soft- and hardwoods, in bags. Will take your en- 
tire output. Mail samples. CHICAGO WOOD PROD- 
UCTS, INC., 431 S. Dearborn St., Chicago. 


WANTED—MAPLE KNOTS 


Lagging 


reduce 








In dry wood waste in carload lots, either bulked or 
bagged. Address ‘‘h. 22,” care American Lumberman. 





OWNERS OF TIMBER LANDS 


Can get in touch with buyers through the AMERICAN 
LUMBERMAN. Put an tudvertisement in the Wanted 
and For Sale department. 


WBE REACH THE BUYERS. 



















LSE SOC OBS 
F ; 




















oto2 VGC LSS Fs 
LO ae: ?, 3 














WARREN-HUCKINS COMPANY 
Jacksonville, Florida, 


Manufacturers of 
FLORIDA FAIRFORM FINISH 


Modern, light, airy plant 
shop for Americans. 


, individual electric drive, open 


Men stick here, are 
in their work, 


To fill vacancies we should be glad to have 
skilled bench and machine men register with us for per 
manent positions. Floaters, wood butchers, crabs, keep 
off 


treated on the square and take pride 


infrequent 





ENERGETIC, WIDE AWAKE, EXPERIENCED 
Commission salesman to sell all kinds of West Coast 
woods, Must have experience and clientele for fir, spurce, 
white and sugar pine lumber and dimension, both fac- 
tory and yard trade. One for each territory, Chicago, 
Detroit, Vhiladelphia, New York. Give full patriculars 
in first letter. 

Address “R. 15,’’ care American Lumberman. 

WANTED—MAN EXPERIENCED 

In the operation and design of dry kilns to act as service 
engineer and to assist in sales in southern territory. 
Exeellent opening for a man of the proper ability. 
State age, education, detail experience, present employ 
ment and salary expected, 

Address “S. 28,"’ care American 





Lumberman, 


WAREHOUSE SUPERINTENDENT 
To take care of about 35 men in one of the largest 
wholesale jobbing houses in sash and doors in New 
York. Must be experienced in this line as well as mill- 
work. Must know how to handle men, Position requires 
references. State your experience. Good job; steady pay. 
Address “—. -" American Lumberman. 


5,’ care 

HARDWOOD BUYER AND INSPECTOR 
Only fully capable, honest and energetic hustler to buy 
oak and hickory wagon stock, also hardwood lumber, on 
either salary or commission basis. Must have good fol- 
lowing among mills and timberland owners in Ark., La., 
Tenn., Ky., N. C., ete. Address with references, 

“H. 120,"’ care American Lumberman., 


MILL SUPERINTENDENT WANTED 
With thorough experience in handling men and grading 
lumber for a big operation. Prefer wan from Northern 
Wisconsin. Send references, age and education first 
letter. 
Address 














“LL. 22,°° care American Lumberman., 


ESTIMATOR AND GENERAL FOREMAN 
Wanted for sash and door plant. Town of 140,000 pop- 
ulation in Pa. State experience, salary wanted and 
give references. 

Address 





“S. 25,’’ care American Lumberman, 


MANAGER WANTED 

For lumber yard and hardware in a good small town in 
southwest. Health conditions good. Three to five thou- 
sund interest in the business required. 
Address “Pp, 2,”" care American 


WANTED—COMPETENT YOUNG MAN 
Thoroughly familiar with building construction, fair 
draughtsman and capable listing materials from plans. 
College graduate preferred. 

Address “R. 1,’’ care American Lumberman. 


SUPERINTENDENT TO TAKE CHARGE 


Lumberman. 








, 
7) Of sash and door plant. Must be able to work from 
i 5986 blueprints and handle all kinds of special millwork. A 
ea cae metety iane Livi | Sood producer. : 
pee i Address “DP. 4,"" care American Lumberman. 





WANTED—ESTIMATOR 
Who is capable of listing material from plans and spec 
ifications, and who is capable of developing into a high 
class price man. Require man familiar with Cost Book 
“*A’’ and Universal List. This is an opportunity for 
someone now located in a small or medium size town, 
having general millwork experience, to step into a 
fust growing city where surroundings will develop him 
into executive material. All answers will be given care 
ful attention. Explain fully your past experience, age, 
ete. Position will be filled about Ist of year. 
Address “S$, 26,’’ care American Lumberman. 


WANTED—CITY SALESMAN AND ESTIMATOR: 
Experienced Lumberman wanted by Retail Lumber Co. 
for City Salesman and Estimator. Must be capable 
of taking off an accurate bill of material from Blue 
Prints, Trim and Built in features. Also call on City 
trade and get business. Salesmanship as important as 
Estimating, so must be good man, State age, if married 
or single and what salary expected. Must furnish 
good references, Yard located in City in South Michigan. 








Address “S$. 20,’’ care American Lumberman. 
WANTED: 
Experienced railroad and logging superintendent by 


large pine mill in Mississippi that is well located with 
plenty timber and good equipment. Must be qualified to 
properly handle entire operation from tree to mill, Give 
age, references, previous connections, experience, etc. 
Address **R. 10," care American Lumberman. 


EMPLOYEES WANTED 
A young man 26 to 28 years old with some experience 
in lumber and millwork who is interested in learning 
the hardwood lumber and millwork line with view of 
selling on the road. Location Cincinnati, Ohio. 
Address “Ss. 8,’’ care American Lumberman. 


MILLWORK RETAILER AND DRAFTSMAN 
Must be capable to take off sash, door and interior fin- 
ish quantities, measure at job and detail and bill into 
the mill. Give experience, salary desired and when 
available in first letter. 

Address 7 & 








care American Lumberman, 








SHIPPING CLERK IN LARGE WHOLESALE 


Jobbing sash, door and millwork warehouse. Must be 


experienced in the line, references required. Kindly 
stute experience, 
Address “Ht. 6,’’ care American Lumberman. 





WANTED—DETAILER AND BILLER 
For special work. Good opportunity in well established 
factory Must have at least ten years’ experience. 
SCHULER & BRAUN CO., Aurora, III. 





WANTED—SUPERINTENDENT 
For hardwood flooring plant. High class man who can 
invest $10,000 to $15,000. 
Address “R. 19," care American Lumberman. 


WANTED—AN ESTIMATOR 


thoroughly understands pricing millwork per 





One who 


plans and specifications. 
“LL. 34,’’ care American Lumberman. 


Address 








MILLWRIGHT WANTED 
One who can take charge of erecting sawmill, planing 
mill, box factory and dry kilns, and who is willing to 
zo to Spanish speaking country, climatic condition good. 
Give references. 


Address “M. 26,’ care American Lumberman. 





YOU SEE THESE ADVERTISEMENTS 


Why not place your ad in the classified department of 
the AMERICAN LUMBERMAN? 
ployment advertise in the paper that reaches the people. 


When you want em- 








WANTED—EXPERIENCED 
Sash and door salesman, or salesman that has been ea}. 
ing on retail lumber dealers selling some other ling 
Apply by mail only, giving age, experience, salary ey. 
pected, and territory you have been covering. 
W. J. HUGHES & SONS CO., 
14th and Maple Sts., Louisville, Ky. 


SALESMAN WANTED. 
Old established wholesale house with western and south. 
ern offices wants salesman for Western New York ter. 
ritory. Salary and commission basis. Write fully, Stating 
experience and give references, 





es 





Address “S. 18,’’ care American Lumberman. 
WANTED—A SALESMAN 
To a reliable man with established trade in Wester 
New York, Pennsylvania, and Ohio territory. We offer 


un attractive proposition to handle Southern, 
and Canadian stocks, 
Address “S. 19,’ care Ameriean Lumberman, 


WANTED—HIGH CLASS SALESMEN 
Take entire charge of our fir department on sales to 
railroads and car shops. Give references, past expe. 
rience, when could report and salary expected. Head. 
quarters New York City. 
Address — = American Lumberman, 


SALESMAN WANTED 
Experienced sash and door salesman for Missouri terrj- 
tory selling standardized millwork products. When re- 


Western 





care 





plying give complete information about yourself and 
salary desired. 
Address “R. 3,’’ care American Lumberman. 





EXPERIENCED, ACTIVE COMMISSION 
Lumber salesmen, to sell exceptionally high-class spruce 
factory stock and uppers. ‘To active, permanent connec. 
tions we pay 5 percent commission on mill basis price 
upon acceptance of orders. 

Address “E. 6,’’ care American Lumberman. 


COMMISSION SALESMEN 

West Coast manufacturer and wholesaler, 

lished, highest rating, wants reliable 

High-class references required 
territory. 

Address “R. 23,’? care American Lumberman. 


WANTED—SASH AND DOOR SALESMAN, 
Carloads only. New York and Ohio territory. Must be 
experienced and have established trade. Position open 
January Ist, 

Address “RR, 33,’ care American Lumberman. 
WANTED—PROFIT SHARING SALESMEN. 
Men with retail experience to sell complete line lumber 
and millwork to contractor and manufacturer, Pennsyl- 
vania, New York, Ohio. 

Address “EXPERIENCE,’’ care American Lumberman. 
WANTED--PINE SALESMEN 
Well-established west coast wholesaler wants representa- 
tives who can develop or have trade established in pine 
cut up stock for furniture factories and other industrial 
users; also pattern lumber, frames, trim, mouldings, 
shook and pine lumber of all kinds. Will make excep- 

tional proposition to producers, 

Address “L. 9,’’ care American 


WANTED—SALESMEN 
Calling on the retail lumber trade to handle our line of 
Garden Trellis, Arbors, Bird Houses, ete. We are the 





long estab- 
representatives, 
and given. Exclusive 























Lumberman. 





largest producers of the above in the world. Liberal 
commission, attractive line and _ prices. GARDEN 


CRAFT, Crystal Lake, Illinois, 
WANTED—PRODUCING SALESMEN 


West coast wholesaler, thoroughly responsible, catering 
to yard, industrial, specialty business, fir, spruce, hem- 
lock, cedar, pine, wants reliable salesmen, Will make 
excellent proposition to producers. 

Address “A, 15,’’ care American Lumberman. 


DESIRABLE PROPOSITION 
For one or two good all around salesmen on commission 
basis covering Detroit and throughout Michigan. Every- 
thing in lumber, assuring a good income. 
Address “Pp, 20,’’ care American Lumberman. 


COMMISSION SALESMEN WANTED 
To sell on commission basis kiln dried and air dried 
N. ©. pine and southern pine in Virginia, Pa., N. Y.. 
N. J., Mass., R. I., and Conn. One with established 
trade desired. BOX 1328, Charlotte, N. C. 


SALES AGENCY, REPRESENTING 
Daily capacity of 725,000 feet West Coast woods, wants 
reliable commission salesmen, exclusive territory. Ref- 
erences asked. 
Address “T,, 27,’’ care American Lumberman. 


WANTED—GOOD, RELIABLE 
Wholesalers and commission men to sell our cypress and 
tupelo products; large production—every facility. Will 
pay liberal commission, but want real representation. 

Address ““H. 9,’’ care American Lumberman. 


WANTED 


Salesman to sell southern pine lumber on a commission 
basis. Experienced salesman with an established trade 


desired. : 
Address P. 0. BOX 792, New Bern, N. C. 























FROM A CALIFORNIA ADVERTISER 
FOR EMPLOYEES 
I am writing you in part to let you know the ad inserted 
in your paper has been very good and results more than 
satisfactory. I was surprised to get so many letters 
from competent men. 






































WANT TO SELL LUMBER 

On commission basis to yards in Maryland, Pennsylva- 
nia, District of Columbia and Wilmington, for well rated 
Carolinas, Alabama and Georgia manufacturer who can 


LUMBERMAN 


meet competition and carry the accounts. MARTIN 
WEISMAN, 2315 Chelsea Terrace, Baltimore, Md. 
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